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Selling MuttiKo 





as the 
MODERN CARBON PAPER 


for modern methods 


NE of the advertisements 

of the series, showing hou 
MultiKopy is being advertised 
in the Saturday Evening 
Post, Sunset Magazine, Gregg 
Writer, Rotarian and other mag- 
azines, as the modern carbon 
paper for modern methods. 
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\X ’ IDE-AWAKE stationers everywhere are 

taking advantage of MultiKopy national 
advertising. This advertising sells the use of the 
right carbon paper for each particular job—the 
modern method of using carbon. And then it 
sells MultiKopy as the modern carbon paper for 
use in the modern way. 

Thousands of carbon paper customers are 
writing in for Webster’s Little Handbook that 
tells them quickly just which kind, weight and 
finish of MultiKopy Carbon Paper to use in 
simplifying their work. 

The missionary work—the hardest part of the 
selling job — is done for you. Have MultiKopy 
Carbon Paper in stock, and finish the job by 
selling your customers the type they need. No 
time wasted, satisfied customers, and more Car- 


bon paper business for you. 


F. S. WEBSTER COMPANY, Incorporated 
338 CONGRESS STREET, BOSTON, MASS. 


OPY 


MARK 
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Carbon Papers 


A kind for every purpose 


PY 





F. S. Webster Company, Incorporated, 





338 Congress Street, Boston, Mass 


and the Definite Selling Plan 


Street oeeee seesceoces 





Gentlemen: Kindly tell me about the Webster Way 


ee : ‘ edsteendnGn , 


Cae c cs ccecceccccecesesccesceoncese WORE e coccsces 
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§ OFFICE APPLIANCES 
is anews and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 


equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Ly 








Poplianes 


Published on the First Day 
of Every Month by 


THE OFFICE APPLIANCE Co. 


417 S. Dearborn St., 


EVAN JOHNSON, Presiden 


Chicago 
Cc. F. MALHOIT, Treasurer 


JOHN A. “GILBERT, Secret 


C. H. EVERLY, V. President 


D. C. MILLER, V. President 





H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 
J. A. PALMER, Cir.Mgr. B.C. WALLSTEN Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





Cc. H. EVERLY, Eastern Mgr. 
1701 Pershing Square Buildi 
Phone 


D. N. BRIGGS, Asst. Mgr. 


, 100 East 42nd Street, New York 
and 8319 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


“CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


§ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the 

and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{¢ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 


Patent Office, Washington, 
D. C. 


§ COPYRIGHT. Contents 
covered by Copyright, 1927 
by The Office Appliance 
Company. 
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National Association News 140 Accounting Machines : .220 of Business ............ ion 
(See also Meetings— Dinners Adding Machines ... . .220 F. R. Nichols Visits Chicago. . 89 
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CC, Men from 
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_— ~ yd ge U.S “ Abroad Visit Headquarters } produces News Item..... 109 
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Period Furniture o¢ a: 2 Brown shape r Company Fort Smith Type writer C ompany 
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Svilables Written for Office _larged = : . ° 74 Bernard Wolf Heads ‘Old Town 
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Accounting Devices Co 
Acme Card System Co.... 


Acme Staple Co...........+. 


Add-A-Unit Partition Co 


yeh pe yh Co 52, 


Adjustable Table Co 
Aigner, G. J., & Co 
— Time Stamp Co 
Allen & Co 
Alma Furniture Co 
American Clip Co 
American Electric Co 
American Embossing Co 
American Lead Pencil Co 
Amer. Manif. Prod. Corp 


Amer. Multigraph Sales Co.103 


American No. Machine Co 
Amer. Seal & Stamp Co 
Amer. Writ. Mach. Co. .58, 
Ames Safety Envelope Co 
Ames Supply Co 

Arlac Dry Stencil Corp 


Art Metal Construction Co 


Art Steel Co é 

Assoc Stationers Sup Co 

Ault & Wiborg Co., The 

Aurora Metal Cabinet Wks 

Ausstellungs-Messe und 
FremdenVerkehr Amt 

Autobinder Co., The 

Auto. File & Index Co 

Auto. Pencil Sharpener Co 

Autopoint Co 

Azora Rubber Co 

AX-25 


Bachrach Spec. Co 
Bankers Box Co... 
Barbee Wire & Iron Wks 
Barr-Morse Corp 

Beach Publishing Co 


Beacon Steel Furniture Co.:! 


Bentley & Gerwie 
Bentson Mfe. Co 


Berger Mfg. Co 142, 


Bettcher Stp. & Mfe. Co 
Boorum & Pease Co 
Boyle Smoker Co ae 
Bridgeport Pen Co., The 
Bristow, Stanley R 
British Stationer 
Browne-Morse Co 
Buckeye Rib. & Carb. Co 
Bump Paper Fastener Co 
Burke & James 
Buro-Bedarf-Rundschau 
Burroughs Add. Mach. Co 
Bushnell, Alvah, Co 
RY-31 


c 


Canode Ink Co 


Carpenter, E. W., Mfg. Co.! 


Carter's Ink Co 

Cello, Ine 

Central Paper Co 
Chicago Binder & File Co 
Clarotype Co., The 
Clemetsen Co, The 
Collier-Keyworth Co 
Columbia Rib. & Car. Co 
Columbia Steel Eqpt. Co 
Colytt Laboratories, The 
Conklin Pen Mfg. Co 
Conrades Mfg. Co 

Cook, + A., Co 

Cook, H. C.. Co 

Cordley & Hayes 

Corona Typewriter Co 


Corry-Jamestown Mfg. Co.2 


Crocker Chair Co 


Crown Ribbon & Carb. Co.2 


Currier Mfg. Co 
Do 


Davenport-Taylor Mfg. Co.! 
M 


Davidson, M 

Defiance Sales Corp 
DeLuxe Metal Furn. Co 
Derby, P., & Co., Ine 
Dibb Mfe Co 

Dick, A. B., C 
Dictaphone Sales Corp 
Diebold Safe & Lock Co 
Diemer, John F., Co 
Dietz, The J. F., Co 
Divine Bros 
Dixon, Jos., Crucible Co 
Douglas Mfg. Co 
Downey, The C. L., Co 
Drytype Stencil Co 


PuPont, E. I,. de Nemours 


& Co 
Dur-O-Lite Peneil Co 


E 


Eau Claire Pad Co 
Economy Seat Co 
Elliott-Fisher Co 
Emerson Electric Mfg. Co 
Empire Chair Co 
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Engle wood 


Evansville 


Featheredge 


Hand Binder Co 
Fritz-Cross Co., The Th 
Furniture Co 


Heywood- Wakefield 


mss 


~* 





These advertisements present the prod- [f 
ucts of the leading manufacturers ineach [J 
division of the industry. Because of the {0 
ground for honest differences of opinion |f 
the publishers obviously cannot under- [f 
take to guarantee transactions between [|B 
advertisers and customers. They do, [| 
however, offer their service in seasteien 

any disagreements between advertisers [ff 
and customers, which result from rela- |p 


tions established through the journal / 
, 
* > * , Aa, 
= 2 
* rs - 

Desk Co 227 Knowlton Bros 
Equipment Research Corp.210 Kobler & Co., In 
Esterbrook Steel Pen Co 245 Kohlihaas Co., The 

Blot. Bath Co 241 Krieger Novelty Co 
Desk Co 180 Kwikstik Co 
F L 
j w . —— Lamb, Geo. L 
Eberhard.... . - 205 Lawrence, B. E., & Co 
Faries Mfg. Co ..215 Leopold Desk Co a 
Rubber Co... .207 Lincoln Rubber Key Co 
Featherwt. Eyeshade Co 246 Lin-May Co., The seas 
Featherwt. Paper Co Sl i) Di. ocicdtendoces 2 
Tarrant Mfg. Co 76 Listo Pencil Corp 


Filing Equipment Bureau.. 64 Little, A. P., Inc ie 
, . 248 2.) i i baaede eee 


Wm A . & | ‘o. 189 Loose Leaf Metals Co 


E., & Co. 70 Luther Ink & Stp Pad. Cc 
226 Lyon Metallic Mfg. Co 


994 M 


G Macey Co., The 
Manifold Supplies Co 


P. A.. Lthr. Wks.246 Marble, B. L., Chair Co.... 


Eclipse Co 228 Marble & Shattuck. 
Firepr. Co 106, 7 Marchant Cale. Mach Co. 
General Office Equip Corp. 68 Pe Civcs cidvnevebacesh 
Ge ne ral Pencil Co...... - 124 McCarthy Ins. & Sle. Mach.2 
Typewriter Exc wh. .225 MeGill Paper Prod., Inc. 
-Wernicke Co 137, 8&8 Meilicke Systems ; 
Gee s 'L ithographing Co.....193 Meilink Steel Safe Co.. 
Gri aff- U inde rwood Co 238 Metal Office Furn. Co.. 
H., Chair Co.218 Meyer & Wenthe 
Parniture Co., The 78 Miller Bros. Pen Co 
Henry L., Assoc ..157 Milo Ribbon & Carbon C orp.2 
Milwaukee Chair Co....... 
H Mittag & Voiger, Inc....... 
Mohler, A .. 245, 247, 
. Arthur W. 249 Mon Bureau cieiat 
Paper Corp 164 Moore Push-—Pin Co. 
Hanson Bros. Scale Co .. 96 Multipost Co 
« Cooley Mfg. Co 247 Mun-—Kee Products Corp 
Fred W., Co 229 Mutschler Bros. Co ; 
Hans H. : . 246 Myrtle Desk Co 
Chas. D., Co 207 
212 N 


Chas. M., & Co 200 
246 National Blank Book Co... 


4 


Mfg. Co 244. National Business Show Co. 
Hoosier Desk Co 93 National Cash Register Co 


C., Bro. & Co 247 Natl. Fiberstok Env. Co 


Hotchkiss Sales Co Natl. Phone Holder Corp 
98 and facing 192 National Vule. Fibre Co... 


H., Pen Co 208 Neidich Process Co..... 
Neva-—Clog Products, Inc 
1 Norlipp Co., The - 
No-Tarnish Produc ts Corp.2 
Mfg. Corp 230 
Ideal Linoleum Top Co .172 ° 
ideal School Supply Co .210 
i Desk Co sone ©. K. Mfg. Co. 
Methods Co 127 Old Town Rib. & Car. Co.2 
Impe rial Steel Cabinet Co. 214 Onken, The Oscar, Co 
Boehner Binder Co.244 Orpin Desk Co 
Desk Co 126 Orthwine, R e 
Mfg Co. 221 Oxford Filing Supply Co 
Metal Furniture. 170 
Ireland & Matthews 192 P 
-Pitt Mfg. Co 144 
Pacific Carb. & Rib. Co 
J Parker Pen Co 119, 
Parrot Speed Fast'’r Corp 
Jamestown Metal Desk Co.130 Peeriess Carbon & Ribbon 
Jamestown Metal Eqpt. Co.194 Co er : 
Chair Co 117 Peerless Key Co, Inc 
Desk Co 116 Peerless Wire Goods Co. 
Jasper Office Furn. Co ..116 Pelouze Mfg. Co . 
D.. Mfg. Co 211 Phillips Rib. & Car. Co 
Pierce, S. K., & Son Co 
K Pittshb’gh T. W. & Sup. Co.23: 
Polar Mfg Co me Di 
Milis — Portable Adding Mach. Co 
Co née 132 Premier Metal Products Co 
Rros eee 242 Presstee]l Engr Corp 


Quality Park Envelope Co.250 
Queen Ribbon & Carbon Co.241 


Quigley Furniture Co. 234 
R 

Rand Kardex Service Corp.161 

Ravenswood Off. Sp. Co... 65 

Readeasy ... — 

Regal Typewriter. Co — 

Reiner’s Rotaprint, Inc .166 


Reliable Tpr. & A. M. Co. .246 
Remington Rand Business 


EE | brain 2 awe d's 49, 161 
Remington Tw. Co.. 49 
Republic Box Co ‘ octane 
Roberts Num. Mach. Co.159, 60 
Roberts, W., Rubber Co 57 
Robinson Mfz. Co 205 
Robinson Specialty Mfg. Co.193 
Rockwell-Barnes Co 190 
Royal Typewriter Co 186 
Ryan, J I & Co 243 

Ss 


Safe Guard Check Write 
Corp 

Sainberg & Co 

Sanford Mfg. Co 

Sanymetal Products Co 





Schollhorn, Wm., Co 
Schwab Safe Co., The 255 
Searles Elec Weld Wks..238 
Sengbusch S—-Cl. Inkstand. .165 
Service Steel Prod. Corp 237 
Shaw-—Walker Co..... 125 
Sheaffer, W. A., Pen Co..86, 7 
Sheppard, C. E., Co ‘ 108 
Sherman-—Manson Mfg. Co..217 
Shipman-Ward Mfg. Co....104 
RN ER ee oo a ..204 
Silverglo Lamps. Inc 168 
Simonson, R. A., & Co . 243 
Smith, L. C., & Corona 
Typewriters, Inc... 56 
Smith Noise & Shock Elim.247 
Smith Premier Tw. Co 39 
Smith Tw. Sales Corp.....216 
Speedaumat Addr. Machry.244 
Speed Key Mfg Co 249 
Spencerian Pen Co . 59 
Staedtler, J. S., Ine 209 


Stationers’ Loose Leaf Co 73 
Staty. Export & Import Co.218 


Steel Bound Box Co......153 
Steel Equipment Corp 67 
Stewart, R. A.. & Co 82 
St. Johns Table Co 131 
Storms, H. M., Co .198 
Straver Coin Bag Co 918 
Sundstrand Add. Mach 68 
Sun Rubber Co., The 110 
i 
Tate Exposition Co 254 
Terrell’s Equip. Co .152 


Thompson Time Stamp Co.247 
Tiffany Adjust. Stand Co...229 


Tip Top Mfg. Co.... +047 
Todd Co., The... 145 
Toledo Metal Furniture Co.182 
Triner Sales Co. ; 249 
Triner Scale & Mfg. Co 230 
Trussell Mfg. Co... . 79 
Turner & Harrison Pen Co.247 
Tyler Sales Fixture Co 244 
U 


Underwood Typewriter Co 
cesses 51, 54, ag, Cover 


Union Ribbon & C Co. ..242 
U. 8S. Envelope Co ae 134 
U. 8S. Pencil Co 233 
U. S. Tw. Riobon Mfg Co. .216 
Universal Fixture Corp... ..237 
Vv 
Van Dorn Iron Works - 
Van Valkenburg, L. D., Co.245 
Varityper, Ine. ..249 
Victor Adding Machine Co.185 
w 


Wabash Cabinet Ce 1 
Wagemaker Co 1: 
Watson Mfg. Co 1 
Webster, F. S., Co -~ 

Weeks, Frank A., Mfg. Co.246 
Weigel, E O., & Sons... 2 
Weis Mfg. Co...99. 100, 101. 102 


Western Furniture Co 218 
Weston, Byron, Co 245 
White River Chair Co 217 
Wholesale Typewriter Co 77 
Wiggins. John B., Co 217 
Wilson Memindex Co 209 
Woodstock Typewriter Co. .257 
Y 


Yankee Paper & Spec. Co.21 
Yawman & Erbe 7 
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Accounting System Machines. 
National Cash Register Co. 
Adding Machines. 
Burroughs as | Mach. Co... 258 


Elliott-Fisher Co.. ey 
Delt & TOEPARE. cc cccsccccecs 76 
General Office Equip. 6 ee 


Pittsburgh Tw. & Supply Co. .23: 
Portable Adding Machine Co..115 


Sundstrand Add. Mach... —_ 
Victor Add. Mach. Co....... 185 
Adding Machine Rolls & Paper. 
Central Paper Co......... 213 
Hano Paper Corp.......... 14 
Rockwell-Barnes Co........... 190 
Yankee Paper & Spec. Co . 218 


Adding Typewriters. 
Burroughs Adding Mach. Co...256 
Elliott-Fisher Co.............. @ 
Remington Tw. Co..... — 
Underwood Typew riter Co.... 
. 51, 34, Back Cover 
Addressing Machines. 


Addressegraph Co. se . 52, 3 
Speedaumat Addr. ‘Machry .- 244 
Adhesive Tape. 
Quality Park Env. Co.........250 
Adhesives. 
(See Inks, Adhesives, etc.) 
Arch & Clipboards. 
Free Hand Binder Co......... 226 
Globe-Wernicke Co......... 137, 8 
Rockwell-Barnes Co........... 190 
Yawman & Erbe Mfg. Co..... 71 
Ballot Boxes. 
PD Gc ccncovccasen 222 
Bankers’ Note Cases. 
-. Gee Gin ckbweeene decease 191 
General Fireproofing Co.. —_ 7 
Globe-Wernicke Co........ 13 ba 
Van Dorn Iron Works Co..... "§5 


Billing Machines. 
Burroughs Adding Mach. Co. .256 
Elliott-Fisher Co......0...s0. 68 
Remington Tw. Qo........... 49 
Underwood Typewriter Co. 
i 51, 54, Back Cover 


Binders, Catalog ~~ SuteGtel. 


American Clip Co...... ...187 
Blank Books. 
BRoorum & Pease............. 197 
National Blank Book Co...;.. a) 
Rockwell-Barnes Co...........190 
Blanks for Bonds and Stocks. 
Goes L yelp aa Gi cesses 193 
Kibn Bros Ceoeseecscecoses 242 
Blue Print & Plan File Cabinets. 
Art Metal Construction Co.... 83 
tieneral Fireproofing Co... _— 7 
Yawman & Erbe peheh ee 71 
Board Cutters, Paper and Card. 
Burke & James.......... 246 
Ideal School Supply Co.......210 
Bond Boxes. 
CS 8 8 eT . 191 
Corry Jamestown Mfg Corp . 238 
(seneral Fireproofing Co....106, 7 
Gilobe-Wernicke Co.........137, 8 
Steel Equipment Corp......... 67 
Book Cases. 
Globe-Wernicke Co......... 137, 8 
Gunn Furniture Co........... 78 
DG Gitin«« ss awacbotnegeaseee 88 
Premier Metal Products Co...175 
Van Dorn Iron Works Oo..... 75 
Weis Mfg. Co....... 99, 100, 1, 2 
Yawman & Erbe Mfg. Co..... 71 
Book Ends. 
Hart & Cooley Mfg. Co., The.247 
Bookholders. 
American Clip Co............. 187 
American Electric Co......... 69 
eee Ce, BGicaccccsanncs 219 
Book Rings. 


Carpenter, E. W., Mfg. Co....248 
Bookkeeping Machines. 
Burroughs Add. Machine Co.. .256 
Elliott-Fisher Co...........s. 68 
Remington Typewriter Co..... 49 
Underwood Typewriter Co... 
51, 54, Back Cover 


Box Files. 
I: OR io le a a ate 191 
General Fireproofing Co....106, 7 
Globe-Wernicke Co..... 137, 8 
Yawman & Erbe Mfg. Co..... 71 


Business Shows. 
Ausstellungs Messe und Frem 


den Verkehr Amt........... 191 
National Business Show Co...176 
Tate Exposition Co....... 254 

Busses. 
General Fireproofing Co. 106, 7 
Macey Co., The. con sac ee 
Toledo Metal Furn. Co.. oesace 
Calculating Devices. 
Meilicke Systems......... 230 


Pittsburgh Tw. & Supply Co. . 233 
Calculating Machines. 

Surroughs Adding Machine Co.2™%4 
Felt & Tarrant. “| 
Marchant Cale. Machine Co...199 
Portable Adding Machine Co..115 
Reliable T. W. & A. M. C....246 

Calendar Pads & Stands. 

Associated Stationers pe Co. 163 
Defiance Sales Corp. -«- 188 
Weeks, Frank A.. Mfg. Co... 246 

Carbon Papers. 
(See Ribbons and Carbons.) 











For the benefit of the subscribers the 
lines advertised are here classified. 
the requirements 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 
i i service bureau, 
information will 





through which 


be promptly and cheerfully furnished 
without obligation. 











Quality Park Envelope © 


, Leather Wks.246 
Improved Boehner Binder Co. .244 


Silverglo Lamps, 
Desk Pads, Blotter. 


National Cash Register Co.... 8 
Casters, Office Furniture. 


Collier-Keyworth 


Chair Pads and Cushions. Desk Pads, Glass. 
. > X . Co 


Ravensw ood Office Spec. 
© 


Desk Pads, wy 
Co 


A ' : Ideal Ebosteate Top Co 
Beacon Steel Furn. . o 


Coosmer Chae OB.; . Desk Pending-Letters Holders. 
( ‘hair Wissedamesacns 234 

; Desk Signs and Tablets, 
a : Davenport-Taylor 
He y << Wakefield 
+ mel Chair Co. ee 


General Fireproofing Co... . 
Globe-Wernicke Co 

Methods Co......... 127 
’ RS 


Metal Office Furniture > 


Tole “lo Me tal Furniture a 
White River Chair Co 


: on 
Check Protectors and Writers. Yaw one & Erbe Miz. a 


ev Guard ¢ Check Ww rite r Corp. — Desk Work Distributors 
. 14 : 4 


Co 
Globe-W ernic ke Co 


Checks, Stamped Metal. 
. Seal & Stamp Co 
Meyer & Wenthe 


Irving-Pitt Mfg. 
Sainberg & Co 


Alma Furniture Co 
Metal Construction Co.... 
Bentley & Gerwig Furn. Co... 

1 


Cigarette Humidors. 


Coin Bags, Trays and Wrappers. Corry Jamestowa Mtg. Corp... 
1f 

} ; Englewood Desk Co 
Strayer Coin Bag Evansville Desk Co 
Globe-Wernicke Co 
American Electric Gunn Furniture Co., 
Imperial Desk Co 
Indiana Desk Co 
Invincible Metal Furn. Co 
Jamestown Metal 
Jasper Desk Co 
Jasper Office Furniture Co.... 

Leopold Desk Co 8 





Cuying Boviecs. 


Yawman & Erbe 


Furnas Furniture Co.... 


. , Quigley Furniture Co 
Premier Metal Products Co...175 jj.  Shaw-Walker .......sccesssee 


Steel Equipment Corp 
Van Dorn Iron Works Co. 


Western Furniture Co 

Yawman & Erbe Mfg. 
Dictation Machines 

Dictaphone Sales Corp 
Directory Boards. 

Davenport-Taylor Mfg. Co 
Display Fixtures. 


Ireland & Matthews.... 
Cutters, Paper & Card. 


Ideal School Supply , 


Amer. Seal & Stamp Co 
| te & Wenthe 

Bg & Ge.cccccce GB jj§ GRERWEID, Biases ccccesescosces 
Tyler Sales Fixture Co. 


Desk Bump » Gencte. Universal Fixture Corp 


pe coccconeses 234 


lies. 
Associated Stationers Sup. Multigraph Sales Co... 


Canode Ink Oo...........6555 244 

Dbek, A. Bis Giiseecccccecacvs 1 

Kamargo MS veeséceve eos cea 

Knowlton Bros.............> .136 

Pittsburgh Tw. & Supply “Co. 238 

Reiner’s Rotaprint, Inc....... 166 
Dust Cloths. 

Robinson Spec. Mfg. Co...... 193, 
Election Booths. 

Douglas Mfg. Co.............. 222 

Emerson Electric Mfg. Co..... 191 


Envelope 
a Inserting & Seal 


a eee eee eee eee eeeee 


Envelopes 


Ames Pesafety Envelope Co.....225 
Burke & James......... sence 

Bushnell, Alvah, Co..........106 
Diemer, John F., Co..........242 


Globe-Wernicke Qo......... 137, 8 
164 


Hano Paper Corp....... A 
McGill Paper Products, Inc.. .237 
Nat'l Fiberstok Env. Op. «00 tS 





U. 8. Envelope Co....... esse 
Envelopes, Celluloid. 
Markllo CO... sc ecccscccsee ++ 248 


Erasers. 
Dixon, Jos., Crucible Co......182 
Pay . -205 





@. B. BRER. Oe.cccccvcvercacss 251 
Roberts, Weldon, Rubber Co.. 57 


Exhibitions. 


Ausstellungs Messe und Frem- 
den Verkehr Amt...........192 
National my Show ©o...176 


Tate rigs re 254 
nyeeee Penit Publishing _. SPER 245 
Defiance Sales Corp........... 188 
parver, Frd we Lose senay 229 
I. D. L. Mfg. Tg Kh 6 006% eRe 230 


eshades. 
Featherweight — Co... .246 


> Boxes, Colla 


ers’ Box wy ceetoscebsted 62 
Key SS ae 132 
Steel Bound Box 5 dua'st ob 153 
Strayer Coin Bag Co........ 218 
File Boxes, Metal. 
Ast Bteel Oeisecccscvcssveces 191 
Rockwell-Barnes Co........... ow 
Filing Cabinets, Cloth Covered. 
Diemer, John F., Co.......... 242 
Globe-Wernicke Co.,....... 137, 8 
TROGMOR, Tac wcstvcccccsesecc’ 246 
Imperial Methods Co.......... 127 
Macey ©o., TE. .....0ssseee% SN 
Gatebots GB Geis cccsecccsseves 235 


Filing Cabinets, Metal. 


Art Metal Construction Co.. 


Ast Bteel Os..crcccessessvcercs #1 
Aurora Metal ‘Cabinet Works .154 
Auto File & Index Co........ 224 


Bentson Mfg. Co 206 
Serger Mfg. Co... > 
Browne-Morse Co 
Columbia Steel uipment Co.156 
Corry-Jamestown Mfg. Ose. 
General Teeqeceens Co... 106, ; 
Globe-Wernicke Co......... 1387, 
Imperial Steel Cabinet Co..... 214 
Invincible Metal Furn. Co... .170 
Jamestown — Equip. Co... 194 
Macey Co., The......s.sse00. 8S 
Metal Office om eae 91 
Premier Metal Products Co...175 
Service Steel Products Corp.. Rr 





Steel Equipment Corp......... 67 

Terrell's uipment Co........ 152 

Van Dorn -_ Works Co..... 75 

Watson Mfg. Co..........5... 114 

Yawman & Erbe Mfg. Co..... 71 
Filing Cabinets, Wood. 

Auto File and Index Co....... 224 


Browne-Morse Co............. 111 
Globe-Wernicke Co... ‘ 
Imperial Methods Co 





Macey Co., The.....eseccesss 

Shaw- | eh apeageetsst 125 
Wagemaker Co...........s++. 135 
Weis Mfg. Co....... 99, a i. 2 
Yawman & Erbe Mfg. boahs.0m 

Filing Supplies. 
Aigner, G. J., & OO.....se000% 237 
American Clip Co............+. 187 
Browne-Morse Co........-+... 111 
Filing Equipment + 64 
General Fire ng Co.. 108, 7 
Globe-Wernicke Co......... 137, 8 
Hano Paper Corp............- 164 
Imperial Methods Co Luasteeve 127 
Invincible Metal Furn. Co..... 170 
Macey Co., The..........++++ RS 
McGill Paper Products, Inc... .237 
Oxford Filing Supply Co...... 162 
Quality Park Env. Co......... 2mr 
Rockwell-Barnes Co........... 190 
Simonson, R. A., Oo.......... 248 
Steel Equipment Corp......... 6T 
Wabash Cabinet Co........... 158 
Weis Mfg. Co....... ow, tes 1,2 
Yawman & Erbe Mfg. Co..... 71 
Fountain Pens. 
oe 6 OR Serre 174 


Conklin Pen Mfg. Co., The.... § 

















- —a 














Parker Pen ¢ 110, 20 

Shea “ ‘ Pen Co si, 7 
Furniture Finish 

Dul’ont E I de Nemours 181 
Gold Pens. 

Weigel, BE. 0., & Sons 244 
Gold Stamping 

Aigner, G. J., & ( 237 
Gummed Cloth. 

Aigner, G. J., & Co 2237 
Gummed Tap rer ing Machines 

Ryan, J , & “4 
Index Card + toa 

Cook, H. C., Co 108 

Graff-Underwood ( 238 

Macey Co., The SS 

Moore Push Pin Co 24s 

Yawman & Erbe Mfg. ‘ 71 
Index Tabs. 

Aigner, G. J., & Co 227 

Cook, H. C., 105 

Globe-Wernicke Co 137, 8 

Mohler, A 245, 247. 249 
Ink Eradicators 

Ink-Out Mfg. Cx 221 
Inks, Adhesives, Et« 

Canode Ink Co lu 

Oarter’s Ink Co 74 

Gieneral Eclipse Co 228 

Higgins, Chas. M., & (% 200 

Kwiketik Co 248 

Lather Ink & Stamp lad Co... 221 

Sanford Mfg. Co 241 
Inkstands 

Bachrach S&S ( 227 

General Ex 22N 

Sengbueh 8. Inkstanmd ¢ a5 

Weeks, Frank A Mix. « 246 
Inserting and Sealing Machines 

MeCarthy Ins. & Sen Mach. . 232 
Key Containers 

Robinson Mfg. ¢ a Dt 
Labels, Law Book and Number 

Algner, G. J., & ¢ 237 
Leads for Mechanica! Pencils 

American Lead Pencil Co 72 

Faber \ WwW Ir 24s 
Letter Distributors 

Iristow Stanley R 233 

Globe Wernicke (C+ In7y. & 

Imperial Methods Co 127 

Kohlthaas ¢ r? ™~ 
Letterheads 

American I “s x « 229 

fioes Lithogra ne mt 
Lettering and Show Card Pens 

Bridgeport Den ¢ oy 
Library Eq: ipment 

treneral Pire fing ¢ lin 7 

Rand Kardex Service ( il 

Yaw in & Erte Mire. 71 
Linolex m “51 Tops 

Fox, Clee & Co 70 

Ideal Linoleum Top Co 17: 

Polar Mfg. ¢ “2 


Wagemaker ( bi 
Lockers and Storage Cabinets 


Art Metal Construction (Co 5 
Aurora Metal Cabinet Works. 134 
Corry Jamestown Mfg Cort 2S 
De Luxe Metal Furn. ¢ 23 
General Fireprooting ( lin 7 
Globe-Wernicke Co 127, 8 
Invincible Metal Fur ‘ i7u 
Lyon Metallic Affe. ¢ | 
Macey The SA 
Premier Metal Products ¢ 175 
Steel Equipment Cor; “7 
rerrell's Equipment Co 152 
Van Dorn Iron Works ¢ ts 
Loose Leaf Books and Systems 
Accounting Devices ¢ 11 
Roorum & Pease ( v7 
Chicago Binder & File ¢ 226 
Irving Pitt Mfg. ¢ 144 
Lierd, W. G., ¢ 1 
Mohler 4 245. 247. 249 
National Blank Pook ¢ ty 
Sheppard, ¢. } ( ror 
Stationers, I Ll, ( rs 
Trussel! Mfg. 7 
Loose Leaf Envelopes, Cellulo'd 
Markilo Co 248 
Loose Leaf Metals 
Carpenter, E. W Mfg. 248 
Chicago Binder & File (: 226 
Loose Leaf Metals | 22 
Map Tacks 
Cirafl-Underwood (+ eS 
Moore Push Pin Co 248 
Ma 
Hevenor, Chas. D Co 207 
Matched Office Suites 
Memetsen Co., The an 
Dietz, The J. F te 178 
General Fireproofing Co hm, 7 
Leopold Desk Co “4 
Macer Co , The SS 
Memorandum Devices 
Currier Mfg. «: 24 
Dibb Mfg. Co Li 
Fox, Geo. E., & Co To 
Lawrence, B. E.. & Oo 208 
Robinson Mfg. Co 26 
Wilson Memindex Co 208 
Moisteners. 
Rachrach Spectalty Co 227 
Mohler, A. 245, 247, 240 


cael Pia h 8-0 Inkstand Co. ..165 
Plate Preservatives 
Tarnish Droduete 249 


Bie ke 


Pads, 


Paste 


Pens, 
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Numbering Machines. 


American Numb. Mach. Co 
(mer. Seal & Stamp Co 
Force, Wm. A., & Co 


Roberts Numb. Mach. Co..159, 
Office Partitions. 


Add-A-Unit Partition Co 


Oil, Office Machine. 


Clarotype Co 
Definance Sales Corp 


toorum & Pease Co 
Hano Paper Corp 


Paper. 


Featherweight Paper ( 
Hano Paper Corp 
Kamargo Mills 
Knowlton Bros 

Weston tyron, Co 


Paper Clamps 


American Clip Co 
Esterbrook Steel Pen Co 
Hunt, ©. Howard, Pen Co 
Van Valkenburg, L. D 


Paper Clips 


American Clip (« 
Cook, H. ¢ Co 

(iraf! Underwood Co 

0. K. Mfg. Co 
Rockwell-Barnes Co 
rip-Top Mfg. 

Van Valkenburg, L. Db 


Paper Fastening Machines 


Aceme Staple (+ 

Anto Pencil Sharpener (+ 
Bump Paper Fastener Co 
Deflance Sales Corp 

Hoge Mfg. Co 

Hlotchkiss Sales C OS. fa 
. ew Mf. Corp 
Neva Clog Products, In 
Parrot Speed 
Rock we barnes ¢ 


See Inks \dhesives 


Pen and Pencil Clips 


Deflance Sales Cor 
Van Valkenburg, I I 


Pencil Sharpeners 


Auto Pencil Sharpens ( 
Graff-Underwood 
Hunt, C. en Co 


Pencils, Cedar 


Amer in Lead Pencil Co 
Dixon, Jos Crucible ¢ 
Faber, Eberhard 

freneral LDenell ¢ 
Staedtler J el Ime 
Ntaty Export & Imyort ¢ 
I S. Pen to 


Pencils, Thin Lead, Magazine 


Autopoint Co 

Conklin Pen Mfz Ihe 
Dur-O-Lite Pencil Co 
Listo Pencil Co 


Parker Pen (< 110 


Sheaffer, W \ en ¢ 


tridgeport Pen ¢ 
Hiunt, ¢ Howard, Pen ¢ 


Pons, Steel, 
Esterbrook Steel Pen Mfe. Co.2 


Hiunt, ¢ Howard, Ten Co 
Miller Bros. Pen (+ 
Spencerian Den Co 
rurner & Harrison len ¢ 


Picture Hooks 


Moore Push Pin (« 


Pins 


Deflance Sales Corp 


Platens, Typewriter. 


Amer. Writing Max 
Ames Supply Co 


Postal Scales. 


Hanson Pros. Seale (+ 
Pelouze Mfg. Co 

Triner Sales Co 

Triner Seale & Mfg. Co 


Publications 


British Stationer 

Buro- Bedarf Rundsec! 
Equipment Research Cor; 
Mon Bureau 


Punches. 


Roorum & Pease Co 
Chicago Binder & File Co 
Deflance Sales Corp 


Globe-Wernicke Co 


Schollhorn, Wm Co 


Push Pins. 


Moore Push-Pin (Co 


Ribbons & Carbons. 


Allen & Co 
Amer. Manif. Prod. Corp 
Ault & Wiberg Co 


Buckeye Ribbon & Carbon ( 


Canode Ink Co 
Carter's Ink Co 


Columbia Rib. & Car. Mfg 


Co 
Crown Ribbon & Carbon Co 
Little, A. P.. Ime 
Manifold Supplies Co 
Mile Ribbon & Carbon Cor; 
Mittag & Volger 
Neidich Process Co 
Old Town Rib. & Car. Co 
Pacific Carbon & Ribbon Co 
Peerless Car. & Rib. Co. 
Phillips Rib. & Car. Co. 

ween Ribbon & Carbon Co 
emington Tw. Co 
Rockwell-Barnes Co 





Figuring (Ruled or Plain). Safety Deposit Boxes. 


Sales Representatives Wanted 
AX-25 


s 


Smoking Stands 
I 


Sorting ener 


Lettering and Show Card 


Stands for Office 


Stapling Machines 





_ Embossed, “Engraved. 








Stationery Cabinets. 


‘ 
s 


Stationery Racks. 


guaaaen ens Note Books 


Rock well- Parnes 





Rock well- Barnes 





Swinging Typewriter Stands. 


Amer. Writing Mach. Co..58, 190 

Gilobe-Wernicke Co 137, 8 

Weis Mfg. Co 99, 100, 1. 2 
Tables 


Corry - Jamestown Mfg. Corp 
Furnas Furniture Co 
General Fireproofing Co 
Guth, H. L., Asso 
Globe-Wernicke Co 

Lyon Metallic Mfg. . 
Macey Co The SS 





Mutschler Bros. Cx ™ 

Premier Metal Products Co 175 

St. Johns Table Co 131 

Van Dorn Iron Works Co TH 
Tablets. 

Hano Paper Corp 164 

Rockwell-Barnes Co 10 
Telephone Accessories 

American Electric Co nu 

Colytt Laboratories 248 

Nat'l Phone Holder Corp 217 
Thumb-tacks 

Graff-Underwood ( 238 

Moore Push Pin Co 245 
Time Stamps and Recorders 

Ajax Time Stamp (: 22 

Joslin, A. D., Mfz. Co 211 

Thompson Time Stamp Co 247 


Transfer Cases. 
Art Metal Construction 


Art Steel 191 
Aurora Metal Cabinet Wks 4 
Berger Mfg. Co I 
General Fireproofing (C+ 1 


Globe-Wernicke ¢ 1 
Macey Co., The 

Republic Box © 
Shaw-Walker 








Steel Equipment Cory 

Van Dorn Iron Works Co m 

Weis Mfg. Co ”, 100, 1. 2 

Yawman & Erbe Mfg. Co 71 
Trimming Boards 

Ideal School Su yf 1 


Type Typewriter 


es Supply ¢ U1 


er write r Cabinets 


~ ome Novelty ¢ 1us 

sledo Metal I nit ef ISS 
Prrexasts Cleaning Brushes 

Hahn, Arthur W 249 
a writer Cleanint Materia! 

‘ Writing Ma Co. .58, 190 

“le type Co 240 

Sanford Mfg. Cs 231 


Webster, F. 8... ¢ “ 
Typewriter Cushion Keys 
Lineoln Rubber Key ¢ 22 
Peerless Key Co 17 
Speed Key Mfg. ¢ o4 
= riter Cushion Knobs & Feet 


es Supply ¢ 





— Rubber Co D5 
Fox, te E., & ¢ 
Lin-May Co The 151 
Smith Noise & Shock Elimi 
itor 247 


Typewriter Parts and Tools 
Ames Supply Co 201 
Typewriters, New. 
Amer. Writing Mach. ¢ »s 
Rarr-Morse Corp 
Corona Typewriter ¢ 





Remington Tw. Ce 

Roval Typewriter Co 186 
Smith, L. ¢ & Corona Tws.. 
Smith-Premier Tw. ¢ 139 


Underwood Typewriter Co 
51, 4, Back Cover 











Varityper, Ine 240 
Woodstock Typewriter ¢ 247 
Typewriters, Rebuilt 
Amer. Writing Mach. ¢ oS, 116) 
General Typewriter Ex inge .22> 
Regal Typewriter (C« 241 
Reliable & W. & A. M. ¢ 246 
Shipman-Ward Mfg. Co 1m 
Smith Tw. Sales Cor} 216 
Wholesale Typewriter ¢ 77 
Visible Index Systems 
Acme Card System (: ) Byes 
Gilobe-Wernicke Co 137. 8 
Irving-Pitt Mfg. Co 144 
Pressteel Engr. Cor v7 
Rand Kardex Service Co 141 
Sheppard, C. E 108 
Stationers Loose Leaf Co 7 


Wardrobes. 
Aurora Metal Cabinet Wks S4 
Te Laxe Metal Farn. ( 233 
Furnas Furniture Co 
General Fireproofing ‘ 
Globe-Wernicke Co 
Lyon Metallic Mfg. Co 1 
Premier Metal Products ( 17! 
lerrell’'s Equipment (: | is 


Waste Baskets. 
Parbee Wire & Iron Works 231 





General Fireproofing Co 106, 7 
Invincible Metal Furn. Co 170 
Macey Co., The gS 
Metal Office Furniture Co 91 
Nat'l Vulcanized Fibre Co al 
Peerless Wire Goods C« 210 
Yawman & Erbe Mfg. (: 71 
Water Coolers. 
Cordley & Hayes 184 








5 
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The rate for eh | oN 
Classified Advertisements oe e FOR 





WANTS and 


is eight cents a word, 
Minimum charge, $1.60. 


SALE 





SITUATIONS WANTED. 


DESIRE CONNECTION with manufacturer of stationery, draw 
ing materials or similar line Acquainted with commercial and 
jobbing stationers in Chicago and central states 
side line. Geo. L. Meyer, 52% Surf St., Chicago 
AM OPEN FOR SITUATION as manager or as manager of fur- 
niture department of large office equipment dealer or stationer 
Thoroughly experienced. Address E-191 Office Appliances, 
Chicago 


care 











SPECIALTY SALESMAN with more than tweive years’ experi 
adding and calculating machines desires new connec 
tion, preferably in New England. Has done business with many 
irge industrial firms in that territory. Recently has been field 
Ipervisor Particularly interested in field work for any office 
specialty concern or district managership. Address E-192, care 
Office Appliances, Chicago 
GENERAL MANAGER desires 
inet company; am well known among the 
isually broad experience Address A-—44, care 
ces, Chicago 


FORMER 


nce on 


connection with filing 
trade; have had 
Office Appli 


SALES 


SALES MANAGER for well known manufacturer of 


office equipment desires to return to the field after an absence 

several vears. Interested in similar connection with manu 
facturer of office furniture or filing equipment, but will con 
sider any proposition involving sale of equipment to dealers in 
this fleld Address M-—50, care Office Appliances, Chicago 


POSITION WANTED as branch manager or district manager 


wit filing device company by man with thorough knowledge 
f lines, with wide general business experience and with large 
nitance in the equipment field Address: Z-84, care Office 

Appliances, Chicago 
difficult job—Held present con 


HERE IS THE MAN for your 


ection seventeen ve trained in sales promotion, employing 
ind developing men to be productive salesmen, and ofiice man 
agement. Successfully marketed office specialty and understand 
olicitation and development of territory Can meet and beat 
ompetiton Now employed; wants connection with manufac 

re jobber or distributor of high grade product References 
Sal Manager, Apartment 1, 1360 Linden Ave Memphis, Tenn 


\» AGGRESSIVE SALESMAN with years of successful ex 


perience desires to represent manufacturer of stationery or office 
quipment in southern territory Has been state manager for 
eading typewriter pany and has had responsible position 
with one of the principa! southern stationer Hias been active 
Ise it ssociation work Is prepared to give manufacturer the 
best sort of representation the territory offer Address N-69, 
Critic App'iances, Chicago 
LINES WANTED. 
THE SEYMOUR CONOVER COMPANY, 350 Broadway, New 





Yor Manufacturers Agents and Jebbers, are interested in 
ring one or two ! re line for the Eastern territory exclu 
sivel 
WANTED FOR IOWA representation, one or two lines, equip 
ment supplies, or service, to be resold or used in stores, of 
tices, schools, public buildings, factories or industrial plant 
High class experience lieferences, Dun or Bradstreet Handle 
n straight commission basi Dodds, Cedar Rapids, lowa 


BRANCH MANAGER for leading office appliance manufacturer 


vith remarkable record for result:, will consider agency for any 
neritorious office Spec ialtv to be sold direct to users Interested 
“articularly in California Good at selling and in developing 
ther salesmer Accustomed to selling high priced equipment 


(‘an give the best of representation to any line undertaken 
Address L-52, care Office Appliances, Chicago 











LINES WANTEO—ABROAD. 
ALY. DAMIANI & GIORGIO, VENICE—Special organization 
’ t and supplies House established 166 Particular 

given to portable typewriters. 

EXCLUSIVE REPRESENTATION for Czechoslovakia. Experi- 
financially responsible and reliable company wants to 
manufacturers of office equipment machines and any 
Address U. S. Export & Import Co., Post 


IT 
tVpewriters 


terest 








r from 


modern specialties 


office bex 393, Jindrisska: office and warehouse. 8 Palackeho 
nalvrezi. Prague Czechoslovakia References: The Cleveland 


Trust ¢‘¢ 


Cleveland, Ohio 








SALESMEN WANTED. 





Leon 





STATIONERY SALESMEN WANTED for outside work 

ird & (Co... 3104 West Grand Blivd., Detroit, Mich 
WANTED—Special representative. See detailed advertisement 
on page 210 

EXPERIENCED TYPEWRITER SALESMAN—Excellent chance 
or advancement. Must furnish references. U. S. Typewriter 
(‘o., Arcade Bldg., Battle Creek, Mich 











STORE SALESMAN WAN’TED for stationery house in Chicago 





Must be capable and have experience Address G-72, care Office 
Appliances, Chicago 

WANTED—Men who can sell carbon paper to handle direct 
factory distribution on terms most attractive to both customer 


ind salesman. Address P-57, care Office Appliances, Chicago 
WANTED—Salesmen to sell the Transo (one-piece window) 
envelope Some desirable territories now open Full or part 
time. Every business house a possible customer. Transo En 
velope Co., 3520 No. Kimball Ave., Chicago, II 

OFFICE SPECIALTY—Minute demonstration means sure sale. 
y Write quick for territory Odiorne, 











Big profits; 100% repeater 
Philadelphia, Pa 


119 S. 4th 


Will consider 


SPECIALTY SALESMAN WANTED to handle Pittsburgh 
agency of well known office appliance. A good opportunity for 
a man who can sell and organize his territory. Address C—47, 
care Office Appliances, Chicago. 

POSITION for outside safe salesman; also inside combination 
stationery salesman and expert window trimmer. California city 
of 75,000. State experience, former employment, salary. Address 
Box B-136, care Office Appliances, Chicago. 

WANTED—Two high class city salesmen to sell Royal type— 
writers, Victor adding machines, office equipment and supplies. 
Combination men, or typewriter man and office supply man. A 
real opportunity for real salesmen. P. O. Box 15, Fort Smith, 
Ark. 

WONDERFUL NEW SIDELINE—Big 
Sell printing for every business at half price. Copyrighted illus-— 
trations free. Just take order. We do the rest. Pocket outfit 
tree. Merchants Assn., Dept. 10, 540 S. Dearborn, Chicago. 
OUR TWO HIGH-GRADE OFFICE SPECIALTIES can be sold 
by typewriter salesmen, repair men, supply and specialty sales— 
men. This is a golden opportunity for any salesman calling 
on office trade. Territories are being alloted now. Write for 
details and selling plans. Address Z-—S85, care Office Appliances, 
Chicago 











commission with order. 











AN OLD ESTABLISHED manufacturer of salesmen’s order 


books, bills of lading, manifolding and loose leaf systems, 


wishes to engage the cervices of salesmen all over the eastern 
opportunity for 


10 Worth St., 


commission, in which there [!s an 


states on 


large, steady earning. Address Philip Hano Co., 


toom 200, New York City. 





SALESMANAGER—Marvelous envelope sealer, seals 3,000 
hourly! Retails $4.50 only. Every office prospect 1 to 100. Now 
being used in quantities by county, city and state governments. 
Guaranteed five years. Equals work expensive power machines. 





Real big money for capable man. Write quick for free trial 
offer. Consolidated, 5B, Winthrop Bldg., Boston. 

WANTED—Representatives, by large manufacturer of Loose 
Leaf Accounting Forms, Manifolding Books and Sets, Litho- 


graphed Busines and Bank Stationery, Bookkeeping Machine 


Cards, Sheets, etc. A complete line selling direct to user. Pro- 
tected territory Full commissions paid weekly. Real opportun-— 
ity for men experienced in these or similar lines. Applications 


held strictly confidential. Address R-—43, care Office Appliances, 
Chicago 

\ YOUNG clean cut salesman, having experience in the Office 
Stationery trade and special experience in sale of the Edison 
Dick Mimeograph and a good mechanical knowledge of same. 
Must be able to present good references. Apply in own writing, 
stating age, past experience, qualification and salary expected, 
to Hazen—-Twiss Limted, Commercial Stationers and Office Out 
fitters, Saskatoon, Canada 








SALESMAN of executive ability thoroughly familiar with sys-— 
tems and filing. Also capable of managing and directing sales. 
Experience in visible equipment preferred. Give full details as 
to your experience in answering this ad Address TD-48, care 
Office Appliances, Chicago. 





can arrange territories in south— 
also Rocky Mountain region, for 
competent salesmen who now have one or two other good lines 
and are acquainted with stationery store buyers, Straight com 

mission basis. We specialize on Ring Books and make good 
merchandise. Please give full information in your reply. Trus- 
sell Mfg. Co., Poughkeepsie, N 

SALESMEN WANTED for attractive line of office specialties. 
Full time district agents are wanted for perhaps two of the 
larger cities. Full time and part time district agents are wanted 
for districts outside of the big cities. Openings also for sub- 
agents and salesmen under district agents. These agents can be 
individuals or dealers. In localities requiring part time men, 
agents can handle non-competing lines. Send complete informa— 
tion to F-69, care Office Appliances, Chicago. 

WANTED —In unoccupied territories, sales people to devote all 
or part time to handling high grade typewriter supplies, viz., 
carbon papers and ribbons. This line goes well with other office 
supplies and consistent sales effort usually produces liberal 
commissions We also have a very attractive proposition to 
offer established dealers in the line and to such we give liberal 
advertising assistance to help them extend their sales. Address 
A-45, care Office Appliances, Chicago 


LEAF BOOKS— We 
eastern and southern states, 


LOOSE 














FOR SALE AND WANTED TO BUY. 


ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney, Gilmore Co., 508 8. I yearborn, Chicago. i 
FOR SALBE—Burroughs Bookkeeping machine stvle 6714, prac- 
tically new, also four Library Bureau aluminum files with steel 
tabbed indexes. Lebanon Hardware Company, Lebanon, Ind 
QUANTITY BUYERS of Typewriter Ribbons get our lower 
prices and samples. C. E. Rosnagle Co., Box 777, Columbus, oO. 
HELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 
Warsh Co., Plankinton Arcade, Milwaukee, Wis. 

















BUSINESS OPPORTUNITIES WANTED AND AVAILABLE. 
WANTED —A stationery store. Will consider any reasonable 
proposition to purchase established business outside of the larger 
cities. Give complete information including inventory. Address 
J-49, care Office Appliances, Chicago 

(Continued on page 8.) 
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WANTS AND FOR SALE. 
(Continued from page 7.) 


FOR SALE—Stationery and Office Equipment business; only 
stationery store in town of 5,000; regular stationery, book, sport 
ing goods, office equipment typewriter and supply business 
Moderate stock, Western New York State Address L-51, care 
Office Appliances, Chicago 
WANTED TO BUY-—Stationery and Office Equipment store in 
medium sized town preferably in South. Give full particulars in 
first letter. Address ©-82, care Office Appliances, Chicago 











COLLECTION AGENCIES. 
COLLECT YOUR OWN ACCOUNTS—With a New “Self Collec 
tion System" published by Federal Collection Association, Hart 
ford, Conn (Established 1909.) System is Guaranteed to Collect 
Its Cost or Your Money Is Refunded. It is Collecting Delinquent 
Accounts for Office Appliance Merchants who fill out the letters 
and receive all remittances themselves. Complete system costs 
only $5.00, consisting of (56) Money—Pulling Typewritten Collec 
tion Letters on Federal Collection Letterheads, giving them 
Wonderful Pulling Power Debtor sends money direct to cred 
itor by a novel plan Write them TODAY for fullest informa 
tion without obligation 
































No. 1,648,545—Pad-—holding desk set; patented November 8, 
1927, by Marx Finstone of New York, N. Y. 


No. 1,647,207—Duplicating device; patented November 1, 1927, 
by George W. Wright of Huron, S. Dak. 


No. 1,645,930—Process for multiplying records; patented Oc- 
tober 18, 1927, by Wilhelm Ritzerfeld of Berlin-—Charlottenberg, 
Germany. 





DISTRIBUTORS WANTED. 


DISTRIBUTORS WANTED 
easily distributing new offic« 


yearly made 
device; sells on sight, wide profit 
margin. Moderate capital required. Send credentials. Outline 
territory and full information will be forwarded Dandy Sealer 
Corporation, 502 Commonwea'th Annex, Pittsburgh. Pa 


$15.000 to 


$20 000 


NEW YORK AGENCY OPEN FOR OFFICE MACHINE 
Manufacturer desires to establish agency connection for New 
York City metropolitan territory to distribute coin counting and 
coin handling machines extensively used by banks, street rail- 
way companies, motor bus lines department stores and numer 
ous other lines No investment required to secure agency, but 
thorough selling experience necessary, backed by testimonials 
and references of ability Address H-52, care Office Appliances, 
Chicago 


FURNITURE DESIGNER WANTED. 


DESIGNER WANTED by established manufacturer of office 
furniture Will be required to specialize on chairs and desks 
Send complete information to K-44, care (ffice Appliances, Chi 
cago 

















1,651,415 


== 





No. 1,645,073—Stamp affixing machine; patented October 11, 
1927, by William F. Schweiger of Rochester, N. Y., assignor to 
the Multipost Company, Inc., of the same place. 

No. 1,651,520—L.oose leaf binder; patented December 6, 1927, by 
Gordon M. Gale of Maywood, Calif. 

No. 1,651,415—Sound deadening casing for typewriting ma- 
chine; patented December 6, 1927, by Jesse A. B. Smith of 
Stamford, Conn., assignor to the Underwood Typewriter Com- 
pany of New York, N. Y. 


1,645,148 Envelope 
Helmetta Borough, N. J 
1927. Serial No 72,244 

1.645.930 Process for 


Donald R McCain 
Filed March 3 


multiplying rece 


ords. Wilhelm Ritzerfeld, Berlin-—Charlot 
tenburg, Germany Filed March 25, 1925 
—— Serial No. 18,265 

. 1,646.426. Envelope and envelope blank 
— . , . , . . Mary Irene Snape. Springfield. Ill. Filed 

Copies of patents herein listed can be = seseate. a en 5 TT a Puled July May 4, 1926. Serial No. 106,665 
obtained from the Commissioner of ~~ ‘= Serial No. to 1,646,966. Type writing _ ee. aren 
Patents, Washington, D. C., for ten cents 1 12.439 Che ck book. Samuel J. Hal HA ee See . ae 
each in cash, postofiice money orders or Whi No ty a 493 eg eune se, ae pany, New York, N. Y.). Filed January 

i , ; i a a ;, 23, 1926. Serial No. 82,286 

certified check. Stamps and personal 1,643,161. Index and system of inde xing 1 647 207 5 ating ,* vice George 


checks not accepted. Edward A 


Hemphill, 


Jersey City, N. J W. Wright, Huron, S. D. Filed October 9, 


1,601,872. Typewriting machine. Tasso Filed June 9, 1922. Serial No. 567,060 1926. Serial No. 140.557 
D>. Metropole and Tassos M Cottakis, 644.790. Visible filing ds e C Vic 1,648,082. File tobert N. Walker, Win- 
New York, N. Y. Filed May 25, 1923 SA Sone Snes Corea. Saas Vee = scam aloes, B.C. Billed May 22. 1988. 
. : ’ - tor Olsor Filed November 16, 1925. Se “ 5 ¥ 
Serial No. 641,329 rial No. 69.257 Serial No. 562,922 

1,607,894. Pen or pencil name clip. Earl Pe -_. 1.648.545. Pad. holding desk sei Marx 
R. Johnson, Chicago, Ill Filed July 3, 1,645,072. Stamp affixing machine. Wil Finstone, New York, N. Y. Filed Jan 
1926. Serial No. 120,307 liam F. Schweiger, Rochester, N. Y. (as urere 17 1927 Serial No. 160.568 


1,641,620 
Horace P 
signor to Pacific 


‘nterfold packet 
Calif as ester. N. Y.) 
Limited Serial No 743.017 


Continuous 
Brown, Oakland, 
mpany 


Rurt 


signor to Multipost Company. In Roch 
. , Filed 


Index card. Stephen C. Rad 
Filed July 30, 1926 


1,648,822. 
ford, Oshkosh, Wis 
Serial No. 125,974 


October 11 1924 
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1,651,520. Loose leaf binder 1,655,425. 
Giale, Maywood, Calif Filed 
1926. Serial No. 132,826 
1,651,907. Card index or record service 
James H. Rand, Jr., Tonawanda, and Le 
Roi E. Hutchings, Buffalo, N. Y. (as 


Gordon M 
August 31, 
or to 


ware). 
702,759. 
1,655,428 


Typewriting machine. 
G. F. Kurowski, Brooklyn, N. 
Underwood Typewriter 
New York, N. Y., a corporation of la- 
Filed March 29, 1924. 


Position indicator for typing 


Alfred 
Y. (assign-— 
Company, 


York. N. Y., a corporation of Delaware). 
Filed Oct. 15, 1924. Serial No. 743,643. 

1,656,217. Record portfolio. Chester F. 
Miller, Galesburg, and Edwin A. Turner, 
Normal, Ill. (assignors to —— & 
McKnight, Normal, [L.). Filed July 23, 
1925. Serial No. 124,369. 


Serial No. 


si rs by » > Assi ’ > " > > ro 

ington Rand Co. Ine Lemna Ne ~—s machines. Louis T. Mathews, Houston, 1,656,268. Silencing appliance for writ- 

Filed January 9° 1925. Serial No. 1.389 ». Tex. (assignor by direct and mesne as- ing machines. Royal G. Daniel, Denver, 
lps sigy™ so egg nes igh miles ~<ane signments to The Let-Ta-—Poin-Ta Manu- Colo. (assignor to The Underwood Type- 


1,652,205 


Kline, 


Fred J. 
Filed June 28, 


0 Paper filing device 
New York, N. Y 





facturing Company, Houston, Tex., a cor- 
poration of Delaware). 


ny, New Y cor- 


writer Com ork, N. Y¥., a 
Filed March 30. poration of Delaware). Filed April 16, 


1924. Serial No. 722,892 1925. Serial No. 19,240. Renewed October 1925. Serial No. 23,548. 

1,652,294. Keyboard mechanism. George 17, 1927. 1,656,297. Typewriting machine. Jesse 
W. Beadle, New York, N. Y. (assignor to 1,655,790. Printing plate and the like. A. B. Smith, Stamford, Conn. ( or 
Mergenthaler Linotype Company, a cor Joseph Krell, Berlin-Pankow, Germany. to Underwood Typewriter Com y, New 
poration of New York). Filed August 13, Filed Sept. 27, 1926, Serial No. 138,042, and York, N. Y., a corporation of ware). 
1926. Serial No. 128,918 in Germany, October 15, —_ P . wed Ost. a — Fg 

653.025 , riti en sae 1,655,791. Addressing machine. osep 1,656,672. ypewriting machine. a 
“e B ‘Smith. eons a Krell, Berlin-Pankow, Germany. Filed erick A. Hart, New Britain, Conn. (as- 
to Underwood Typewriter Company. New October 4, 1926, Serial No 139,526, and in’ signor to Remington Typewriter Com- 
York, N. Y.). Filed January 13. 1925 Germany, October 20, 1925. many, Ilion, N. Y., a co tion of New 
Serial No. 1,755 7 - 1,655,819. Calculating device. Charles York). Filed January 27, 1926. Serial No. 

saps aaah Sy ‘ : todney Nichols, Maracaibo, Venezuela. 84,068. 
1,654,532 Time Stamp Cornelius B Filed October 19, 1923. Serial No. 669,464. 1,645,545. Signal tab. Homer J. Lind- 


Corcoran, Phoenix, Ariz (assignor to Un 1.655.839 
,605, 838 


Ledger tray 


say, Rochester, N. Y. (assignor to Clark- 


and card holder. } hester, N. Y.). 


derwood Typewriter Company, New York pO 
Sh tape eee 7 hn dag ‘rank J. Margeson, Miami, Fla. Filed Lindsay Corporation, 

X. Y., a corporation of Delaware). Filed  Jijy" $0, i926. Serial No. 125,870. Filed September 10, 1926. Serial 'No. 134, 
une «, 1921. Serial No. 475,635. yh a ‘ 623. Divided, and this application filed 
1.654.555. Card index. Richard A. Pic 1,656,901. Desk fg ™ — Ly A January 29, 1927. Serial No. 164,605. 

ard, New York, N. Y. Filed June 11, 1923 +g em MeL B71 - Fuee my 1,654,906. Typewriti machine. John 

Serial No. 644,608. » avee ae a peas , ‘a Waldheim, Husabeth, ‘& (namgnes. to 

54.757 eo a shiale - 1,655,912 “nvelope for keeping records. Underwe ypewriter ompany, ew 

aren Mint : Fil ; p= oe bm Harry McNair and James G. Greenwood, York, N. Y.). Filed January 10, 1925. 

ial No. 86.002 ane & Ave0. Ser Fort Madison, Iowa. Filed February 4, Serial No. 1,524. 

1.654 01 T , . 1926. Serial No. 86,050 1,654,946. Automatic paper strai ten 
64,5 ypewriting machine Jesse Fe or? Stenci > , , hment for a ng machines. 
Sonal Z . : 1,655,957. Stencil holder for typewriters. ing attachmen 

A. B. Smith, Stamford, ¢ onn. (assignor to = @tto BY Hokanson, Woodstock, Ill. (as— Charles M. Sinks, Near Union, Ohio. Filed 

Underwer d Typewriter Company, New signor to Woodstock Typewriter Com- May 12, 1927. Serial No. 190,774. 

a 4 Ls ¥... a Corporation of Delaware). pany, Woodstock, Ill, a corporation of I- 1,655,417. Lead neil. William F. 
ued May 25, 1924. Seria! No. 715,280. linois). Filed May 31, 1924. Serial No. Haack, Oak Park, Mil. Filed February 23. 
1,655,242. Envelope. Sam Durant Rich, 716,873 1924. Serial No. 694,550. 

Columbus, Ohio Filed April 26, 1927. 1,656,047. Automatic record file. Glen 1,655,860. Combination chair and tele- 

Serial No. 186,782 D. Cooper, Leon, lowa (assignor of one— yhone stand. John Raggett. Minneapolis, 
1.655.264. Fount: ontal *h half to Charles H. Johnston, Leon, Iowa). a Filed January , 1926. Serial No. 

659,26 ountain pen conta ner. Chas. Filed Dec. 2. 1925. Serial No. 72,833 83.543 

J. Funk, Chicago, Ill. (assignor to Clar- » . = “om 5 = oe ee 50,949. 

ence E. Barrett, doing business as C. E. 1,656,153. Typewriting machine. Jesse 1,656,428. Page and margin indicator. 

Barrett & Company, Chicago, Il1.). Filed A. B. Smith. Stamford, Conn. (assignor to Noel Deisch, Washington, D. C. Filed 


February 4, 1926. Serial 


Underwood Typewriter Company, New 


December 21, 1925. Serial No. 76,768. 

















No. 85,855. 
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The detailed inquiries which follow have been received direct 
from readers of Office Appliances. They are tangible business 
opportunities which are well worth following. 


Wants Abroad 

Copenhagen, Denmark.—Egmont H. Petersen, 10 Vognmager- 
gade. is interested in taking on lines allied with filing supplies 
and furniture he is sole agent for one of the largest manufac- 
turers of equipment and furniture. Mr. Petersen conducts a 
wholesale stationery, printing and publishing business. His 
concern appears to be one of the leading firms selling wholesale 
stationery, cardboard, filing equipment and supplies. 


Freiburg in Breisgau, Germany.—Eberhard Wagner-Hohen- 
lobbese, Kar!tsplatz 36, seeks general agencies in Germany for 
new patented devices in the office equipment and stationery 


fields. The company appears to be handling office equipment. 

The Hague, Holland.—-Haussmann & Van Den Akker, Helena- 
stratt 50, wishes to receive agency propositions from American 
manufacturers of office machines, equipment and commercial 
stationery The company represents the Dictaphone Sales Cor 
poration 

London, Engiand.—William Phillips, 177 Regent street, West, 
seeks additional lines which he can handle to advantage in con 
nection with those cf the Universal Fixture Corporation of New 
York. The London business is operated as the Universal Sales 
Company 

Vienna, Vi., Austria.—Julius Kohn, Nelkengasse 3, desires to 
acquire one or more lines. He is representative of the Auto- 
matic Pencil Sharpener Company, Chicago, in Austria, Hungary, 
zechoslovakia and Jugoslavia. Mr. Kohn made a trip to the 
United States in February, but has returned to Vienna, and 
may be addressed as above 

Wanted Here at Home 

Bloomington, Ilil.-W. B. Read & Company, 210 North Center 
street, desires to get in touch with the manufacturer of a “‘steel 
file, note size, with a drop front drawer.” 

Brooklyn, N. Y.—!. EK. Levi, 114 Hicks street, wishes to add 
one or two lines He is calling on the jobbers and large dealers 
n the metropolitan district for a well known manufacturer in 
this industry 

Brocklyn, N. Y.—Thys 
Fourth street, wishes to purchase 
used for typewriters and adding machines, 
fiber expanding envelopes with button and string 

Cedar Rapids, towa.—\ L. Dodds, 311 South Nineteenth 
street, is establishing himself as a wholesale distributor in Iowa, 

indling equipment and supplies to be sold or used in offices, 
stores, schools, public buildings, factories and industrial plants 
Mr. Dodds was president and general manager of the Educa 
tional Supply Company at Cedar Rapids the past eleven years 
He has sold his interest in the company and is starting out for 
himself 


Chicago, Ill. 


Typewriter Service Store, 412 South 
steel tables and stands, such 
and also red 


AS are 


Wells 
Manu- 


South 
files 


Albert Hancock & Company 19 


revising its catalogus 


Street, Is rearranging and 








‘ 
facturers are invited to send latest catalogues, price lists and 
discount sheets. 

Chicago, I!l.—A former sales and advertising manager of 
office equipment desires to return to this field after an a nee 
of several years. He is interested in a similar connection with 
a manufacturer of furniture or filing equipment, but will con- 
sider any proposition involving the sale of equipment to dealers 
in this field. This individual is capable and reliable. Address 
replies to MESS. 8, care of Office Appliances, 417 South Dear- 
Lorn street, Chicago, IL 

Dayton, Ohio.—O. F. (Dick) Ransmeyer, P. O. Box 253, wishes 
to add to his present lines, waste paper baskets, office chairs 
and chair pads. He has operated many years as a manufac- 
turers’ representative and is well known throughout the terri- 
tory he covers, Ohio, Kentucky and Indiana. 

Detroit, Mich.—F. C. Funke, P. O. Box 224, wishes to hear 
from manufacturers of office equipment. He represents several 
well known office equipment manufacturers throughout Michi- 
gan and Northern Ohio. He is finding a demand for inexpensive 
typewriter tables, and also wooden costumers. 

Duluth, Minn.—Garrett, Waygand & Goodspeed, Inc., 24 North 
Fourth avenue, West, bank and office outfitter and dealer in 
school supplies and equipment, is in the market for steel desk 
trays 

Eastern.—Walter P. Mock, care Hanson Bros. Scale Company, 
523 North Ada street, Chicago, Ill, seeks an additional com- 
mercial stationery line. He travels from Rochester and Pitts- 
burgh on the east to Indiana for the scale manufacturer. He 
traveled the south formerly for the Sanford Manufacturing 
Company. Mr. Mock will consider any meritorious line for all 
or part of the territory he covers. 

Jamestown, Tenn.—The Fentress County News Bese addin 
commercial stationery lines to its established publishing an 
printing business. Manufacturers are invited to mark cata- 
logues, prices and discounts for Mr. George Louis 

New York, N. Y.—Nat Kramer, of Business Aids Company, 
310 Broadway, is interested in iting, new lines for both dealer 
and consumer distribution in New York. The company buys 
outright, stocks its own merchandise and carries its accounts. 

New York, N. Y.—The Seymour Conover Company, 350 Broad- 
way, desires to secure new items in stationery lines to sell to 
the eastern trade exclusively. The company is a manufacturers’ 
agent and jobber, has been operating many years and built up 
a splendid reputation. It discounts its bills, buys merchandise 
outright and conducts its own warehouse. 

Norton, Va.—T. S. Spradlin, Box 106, is open for new lines. 
He represents a number of office machine and equipment manu-— 
facturers in southern West Virginia, eastern Kentucky, and 
parts of Tennessee and West Virginia. He sells jobbers on 
ome supplies, and sells typewriters, adding machines and some 
office equipment in a retail way. 

Philadeiphia, Penna.—Hal. K. Reynolds, 35 South Thirty-sev- 
enth street, wishes to secure a line of office chairs to match his 
present wooden desk lines, which are of the better medium price 
and popular priced grades. Mr. Reynolds travels Pennsylvania, 
Maryland, District of Columbia, New York and New Jersey. 
with the exception of the metropolitan area, Delaware, and the 
cities of Detroit and Cleveland. He represents two well known 
lines of wooden desks and a metal furniture Iine, selling to 
office furniture dealers and commercial stationers. 

Worcester, Mass.—Guy E. Whelpley, 10 Inwood road, seeks a 
connection as field manager or district manager for some manu- 
facturer of high grade specialties. He had been field supervisor 
for the Add-Index Corporation, and district manager for the 
Felt & Tarrant Manufacturing Company. Mr. Whelpley is a 
married man, has a family of three, owns his home in Worces= 

















ter, and would give special consideration to a field position or 
district managership which would vermit him to retain his 
home in Worcester. 

St. Johns, Newfoundiand.—The Royal Stationery Company, 2 


price lists in a destruc 
informa- 


Prescott street, lost its catalogues and 
tive fire Manufacturers are invited to send complete 
tion about their lines to the company 

Westeriy, R. |.—-D. W. Kenneth seeks lines to handle in New 
England or local territories Until recently he represented a 
number of well known office equipment concerns throughout the 
Washington, LD. C. vicinity He has sold both wholesale and 
retail trade 


— > 
Commerce Department Trade Opportunities 


Appliances, office, Antofagasta, Chile No. 29.677: purcha ¢ 
and agency contemplated 
Appliances, office, Munich, Germany No, 29,485; purchase 


contemplated 


and agency 
Prague, Czechoslovakia No 


Appliances, office 
desired. 


29.800; agency 


Cabinets, steel filing, knock down, Sydney, Australia No 
29.319; agency desired 

Equipment, office, Cordoba, Chil No, 29,745; purchase and 
agency contemplated 

Equipment, office, Fuerth, Germany) No. 29,799 agency 
desired. 

Furniture, office Santa Cruz, Canary Islands No. 29,680; 
agency desired 

Machines, adding and bookkeeping, Antwerp, Belgium No 


29.817; agency desired 
Machines, adding and 
29.684; agency desired 


calculating Antwerp, Belgium No 


Machines, bookkeeping, Antwerp Belgium No 29,684 
agency desired 

Machines, calculating, Vienna, Austria No 29,674 pur- 
chase and agency contemplated 

Machines, check writing, automati« Berlin, Germany No 
29.824; purchase contemplated 

Machines, coin changing and paying. Prague, Czechoslovakia 


No. 29.816; agency desired 


Machines, duplicator, Antwerp, Belgiun No, 29,817; agency 
desired 

Machines, folding and enveloping (inserting), Sydney Aus 
tralia No, 29,455; agency desired 

Machines, label gumming, and pap gumming and cutting 
Durban, South Africa No. 29,453: purchase contemplated 

Machines, typewriter, Antwerp, Belgium No. 29.817; agen 
desired 

Machines, typewriter, Catania Italy No 29.811 agency 
desired 

Machines typewriter rebuilt Lwow Poland No. 29,325 
agency desired 

Machines typewriter rebuilt ind cessories Shanghat 
(China No, 29,6323; agency desired 

Nib pen, gold, Turin taly No, 29.478; purchace conten 
plated 

Noveltle office Prague Czechoslovakia No. 29.800 agency 
desired 

Pencils, Bombay, India No, 29,72 agency desired 

Penholders, pen points and pencils, Benares, India No. 29 
154; purchase and agency ontemplated 

Pads, stamp, self inking, Leeds, England No. 29,486; pur 
chase contemplated 

Paper, carbon, and typewriter ribbons, Benares, India No 
29.454; purchase and agency contemplated 

Part typewriter, Vienna, Austria No. 29,674; purchase and 
agency contemplated 


a 
“What Can the Wholesaler Do to Survive?” 


An Address by O. H. Cheney, Vice-President, 

American Exchange irving Trust Company, 

New York, Delivered Before the National 

Wholesale Conference, Held Under the Auspices 

of the Chamber of Commerce of the United 
States February 14 


The question is not whether the wholesaler adds to the cost 
of distribution—of course he because distribution must 
something The real question is: Does the wholesaler add 
too much to the cost of distribution”? 

The real problem is not whether the 
or unnecessary. but what functions in 


does 


cost 


wholesaler is necessary 
distribution are 


neces 


sary When that is decided, we can begin to determine who is 
to perform those functions—and how 

It costs money even for a magician to pull rabbits out of a 
hat and distribution will always add some cost factor to the 
price of commodities under any system of merchandising \ 
farmer who pulls an apple off one of his trees and eats it has 
no cost of distribution for that particular apple but even if 
he takes a basket full and puts it on a roadside stand, he 
creates an economic factor in distribution cost And in sucl 
more complex lines as drugs, dry goods, hardware and manu 
factured foods, there are essential steps in distribution whic! 
cannot be eliminated Only in fairy tales can you rub a magix 
lamp or snap a wishbone and get what you want set down in 
front of you Too much of the eriticism of the wholesaler is 


fairy-tale economics 


When the factory has finished its job, there is a quantity of 


goods at a certain place Liefore these goods can be of any 
use, they must be in the hands of consumers in small quar 
tities and in thousands or hundreds of thousands of places. That 


fundamental! fact of distribution which no amount of legis 
lative oratory, trade association resolutions or statistical magic 
can wipe out The shipment of small units of goods to a great 
number of consuming points is uneconomical—the preparation 
for shipment, the selling and the shipping cost so much on a 
small unit that the cost of distribution is too high for the valu: 
of the goods That is the fundamental fallacy of ‘“‘direct-—from 
factory-—to-you™ In a large proportion of cases 

Efficient and economical distribution requires that the 


is the 


logical 


succession of steps be logically taken Henry Ford could not 
decrease the cost of production by firing half his men in the 
middle of the assembly line. Each man may have to tighten 


and the subdivision 
efficient than the old 


bolt. but it must be tightened 
duction has teen found more 


only one 


of labor in pm 
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himseif In distribution 
split up into manageablk 
right type ty 


idea of having each man a factory to 
the goods must be sold; they must be 
quantites for each territory; they must be of the 


fill the prevai.ing demand; they must be stored until they are 
Lought and removed; they must be financed. The question is 
Who shall perform these functions? Who can perform them 
most economically? 


Efficiercy in Distribution 
We could answer this question intelligently if we could forget 
for a while history, economics and the huge volume of argu 
ment with which the subject has been clouded Let us forget 
the words manufacturer, wholesaler, retaile: Let us try to 
see these functions of distribution abstractly, without prejudice 
without persona! interest. And if we concentrate on the idea 


for ene minute, we shall come to the startling conclusion that 
those who pertorm these functions most economically are those 
who perform them most economically That is really a revo 
lutionary idea 

It means that a concern can perform these functions most 


regardless of what it calls itself—if it is efficiently 
performs its functions conscientiously care 


economically 
conducted, if it 


fully controls costs and gives a reasonable service for a ren 
sonable return 

What is a wholesaler? To whom is the wholesaler’s first 
duty? Is a wholesaler the sales agent of the manufacturer or 
is he the purchasing agent of the retailer Or is he a merchant 


buying and selling for his own profit? 

The wholesaler used to be ail of and in some lines 
such as butter and eggs, the wholesaler adds a fourth economic 
function—that of speculator Many wholesalers are still trying 
to be all of these, but some, by pressure of circumstances, are 
ending, or being forced, to limit their statu Not that they 
are necessarily limiting their services to all parties concerned 
Some wholesalers are -becoming more like igents, manufac 
turers’ representatives or brokers. Others, by means of special 
plans for co-operative buying to part ownership of stock 
are definitely becoming retailer's buying departments Many 
wholesalers will find that the answer to their riddle of existence 


these 


must be in their answer to the question as to whom they are 
Long to serve 

Whatever the answer, they will continue to verfor the 
essential functions of wholesaler buying, warehousing, finance 
ing and selling Whatever their particular plan for keeping 
ilive may be, they will succeed only in so far as they perform 
these functions efficiently And in every one of these four 
functions improvement is generally possible becauss many 


wholesalers have not yet adapted themselves to the multiplicity 


of trends in the new competition 

Buying grows more difficult every day—and iit nm sore 
measure due to the wholesaler’s weakness The wholesaler 
stands between the manufacturer's desire to limit styles for 
the sake of quantity production and low costs, and the retailer's 
desire for many styles, selling novelty and quick turnover. Witl 
the erowing craze for continuous style changes i many lines 


both the cause and effect of hand-—to—mouth buying, the whol 
saler has again missed an opportunity for onstructive eco 
nomic action It is within the power of wholesalers mans 
fields to tring together manufacturer and retailer ensible 
stv e progran 

As for selling the invading hordes of -alesmen of all kinds 
would indicate that there is plenty of selling being done Is 
there too much’? Many wholesalers have decided that their 
only chance for survival is in volume volume t almost any 
cost They have pushed their logical trading boundaries out 
ward to the bursting point They have pushed their lines into 
new outlets to compete with their old customers. They have 
encouraged the opening of new stores in localities which were 
already adequately served They have eve! opened their own 
stores, as some New York butter and egg merchants |} tested 


only a few days ago 
Various Aspects of Service 


What economic crimes have beet mmitted in 


And service”? 


the name of service? Some wholesalers have become so Weary 
of demands for service that they have stopped all service 
Others have not only given in to all demands but have prac 
tically thrust service down the throats of their customers. They 
have loosened credit terms, some have encouraged telephone 
ordering and parcel post delivery An investigation of one 
wholesale grocer, not Unusual, revealed the fact that nearly 


$10.00 and totaled less than 
under $5.00 in 
two per cent 
Increasing 


half the orders were for less than 
fifteen per cent of the volume while 

creased from sixteen per cent in 1923 to 
7 Wholesalers are accepting and delivering a: 


orders 
twenty 





in 
proportion of orders so small that a respectable housewife 
would be ashamed to have her neizhbor see them in her Sat 
urday market basket 

The cost of wholesaling cannot be eliminate ut it is up 
to the wholesaler to prove by deeds, that because f experi 
ences and his existing facilities and his sincere striving for 
efficiency, he can perform the wholesaling functions at a lower 
cost Many group buyers will realize that paper profits do not 
ilways come true Many manufacturers are learning to their 
sorrow—more and more will learn that lesson and give up their 
expensive sales forces Many manufacturers are learning that 
they tried to become national distributors too s0e« that they 
made the wholesalers who served them faithfu the victims 
of a mania for nationwide business and big splashes of national 
idvertising 

These economic lessons are painful for all and mar ire slo 
to learn The manufacturer and the retailer—and the public 
must be educated to the economics of wholesaling—if the whol 
sa’er is really economical. But the education must be more than 
with words— otherwise the wholesaler himself 


is simply building 


i pavement of good intentions—and you know wl t leads 


Let me summarize my views 

First: No method of distribution, whole-aling for instance, is 
doomed as long as it performs its functions economi Ihy 

Second It is possible for wholesalers to perform essential 


functions economically 


Third These functions cannot be eliminated entire] under 
any of the new and highly advertised systems of distribution 
and therefore these systems, if they are really understood, will 


not prove to be better than a system including the wholesaler 


Fourth: An efficient wholesaler, using sound methods and 
givine legitimate service, has a surer place in our ‘onomic 
system than any inefficient distributor of another kind. nme 
matter what short—cut system he may wse« 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


a 

3 “We first share the life by which things 
exist, and afterwards sce them as appearances 
in nature, and forget that we have shared their 

L cause. Here is the fountain of action and the 

i fountain of thought. Here are the lungs of 
that inspiration which giveth man wisdom, of 
that inspiration of man which cannot be denied 

L without impiety and atheism. We le in the 
lap of tmmense intelligence, which makes us 
organs of activity and receivers of its truth. 
Ihen we discern justice, when we discern 

f truth, we do nothing of ourselves, but allow a 
passage to its beams. If we ask whence this 
comes, if we seek to pry into the soul that 

’ causes,—all metaphysics, all philosophy 1s at 
fault. Its presence or its absence ts all we can 
athrm.”’— Emerson. 

* 

p “Today it seems extraordinary that religion 
could fear science, tor of course to suggest 
that God |[Life-Mind-Intelligence—Ed.| and 

. knowledge could ever be at odds is an absurd- 
itv. But consider for a moment the kind of 
lnowledge, the discovery, not only by scien- 
tists but by men and women in the street, that 

ie the universe in which they lived was governed 
by unchanging and unchangeable laws, that not 
only what we would call the fixed stars, but 

, the eccentric stars, were subject to the uni- 


— gu 
* 
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versal law, that no man could hope to find it 
suspended, no man could evade it, no man 
lefy it. 

“The whole spirit of man has become a con- 
quering spirit. Some day he will conquer 
evervthing. No natural force shall be forever 
rebellious to his authority. He will not adapt 
himself to the world. He will make the world 
what he likes it to be. All of this has arisen 
ut of the discovery that all things are subject 
to law. “The works that I do shall ye do also, 
ind greater works shall ve do,’ has become 
literally true. . No new energy has 
heen discovered. All these things were there 
hefore, but whereas before man was the slave 
of things, he is now their master. He cannot 
iter natural naw, he cannot modify or change 
t: he can understand it. A change has come 
in the universe \ contact has been made 
hetween the genius of man and the vast forces 
that were already in the world. 

“Knowledge is power. Do I need to prove 
that? Is it not self evident? If it is not true, 
then nothing is true. Knowledge ts power. To 
helieve what is false, to believe a lie, can that 
be power ? * 

“I look at the great figures which are in the 
memories of the world, who have moved the 


3€ 


eed 
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world. I find that they have been in com- 
munion with some power outside themselves 
that is like the power in a genius. Newton 
said, ‘In my search for truth I was like a child 
picking up pebbles on the seashore, and all 
round me was the ocean of truth.’ If it is a 
delusion how is it that it is a source of power? 
Look at Jesus, and Buddha, and Zoroaster. 
They were in communion with a power outside 
themselves. It is the lie of lies to believe you 
can achieve power by believing in a lie. If 
you believe you can sit in a basket and raise 
yourself by the handles this does not give you 
power to do so. * * * 

“What the spirit genius has always known 
is that there are spiritual laws. There are 
things in human experience which you must 
not forget, which you must not repress, which 
you must not cover. Ignorance is disastrous 
in the spiritual world as well as in the world 
of science. There are laws that make it pos- 
sible for ordinary man to reach the stature of 
the prophets, even of Jesus Himself. This 
-ounds like insolence to some religious people. 
We must at least grow up to the measure of 
the stature of the fullness of Christ. Why did 
He come but to show us this spiritual law by 
which we become one with God as He was? 
What did His life mean but an illustration 
of this perfect obedience and understanding ; 
that we shall be raised at the last by our 
knowledge of spiritual law to a level in the 
spiritual world which science has already given 
us in the natural world?” (Extracts from a 
sermon by Maude Royden. ) 

a oK % 

“We test our religious faith regardless of 
what it may be, by our ability to put it into 
practice. The legends and unprovable dogmas 
of religion carry little weight wth the prac- 
tical Christian, 

“If a minister should wish to increase the 
membership of his congregation we know of 
no better and surer way than that of giving his 
followers a teaching which would make them 
happier, healthier, and more prosperous. If a 
church does not have a vital and practical 
teaching, it will not draw members. <A religion 
which is not efficient and productive is not in 
demand. 

“Practical Christians find that the teachings 
of Christ can be applied to every personal 
problem. Every limitation—whether it be that 
of disease, of inharmony, or of lack—can be 
removed by the proper and scientific applica- 
tion of Christian principles.”—Unity. 
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The “Lone Eagle” visits the Mexican 
Military Academy in Mexico City 





Colonel Lindbergh (1), Ambassador Morrow 
(2), General Amaro, Mexican Secretary of 
War, (3), General Alvarez, Chief of 
President Calles’ Staff (4). The distin- 
guished visitor is shown the sleep- 
ing quarters and inspects the 
combined lockers and folding 
cot cabinets which were 
built by The General 
Fireproofing Com- 
pany of Youngs- 
town, Ohio. 
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EDITORIAL 


Increasing Weight of Associations 
HE reader of this issue of Office Appliances will be impressed with the 
widespread activity of the many regional and local associations in the sta- 
tionery and allied fields. During February there were many enthusiastic meet- 
ings which made a point of studying real problems co-operatively. 

The enhanced prestige of the trade associations is coincident with the falling 
into line of many who, for one reason or another, have hesitated to join. 

Trade associations are inevitable. Competition is coming to be inter- 
group rather than inter-individual. The tendency toward organization cannot 
be thwarted. 

The National Association of Stationers, Office Outfitters and Manufac- 
turers, the Wholesale Stationers Association of the United States, and twenty-one 
local associations are happy over the recent decision of the Federal Trade Com- 
mission finding the associations innocent of the charge filed against them. The 
news of this decision is spreading throughout the country and is doing much to 
strengthen the hands of the friends of associations. The decision is evidence 
that associations in this field are conducted within the law, and that the new 
member has nothing to fear from the law. 

<--> 
New Orleans Stationers Active in Flood Control 

LETTER from Frank Dameron, president of Dameron-Pierson Company, 

Ltd., New Orleans, encloses some interesting reprints on the subject of 
flood control. A map of the Mississippi Valley, or rather of the states whose 
waters contribute finally to the waters of the Mississippi before it enters the Gulf, 
is truly startling for it appears from this map that there is hardly a stream from 
Pennsylvania to Montana whose waters do not eventually find their way into the 
Mississippi by the time that stream has reached the central portion of Louisiana. 
It is pointed out that the Mississippi river receives the drainage from thirty-one 
states or forty-one per cent of the area of the United States. Louisiana has paid 
and paid again to save itself from the onsweeping waters of the Mississippi. 
lhe state has accumulated a debt which it will take many years to liquidate. The 
financial burden has become intolerable and the citizens of Louisiana are urging 
the nation to do only what the nation can do, that is, take complete control of the 
situation. Louisiana asks no favors or benefits other than the right to protection 
against a condition which is a national responsibility. 

OFFICE APPLIANCES is in thorough and hearty accord with the views of the 
people of Louisiana. Eventually the United States will be obliged to take over the 
problem of flood control. It can be done now much better than later, before still 
greater damage is done through lack of a comprehensive, scientific, sufficiently 
financed plan. The Mississippi in flood can do more damage to the state of 
louisiana than a hostile fleet. We know that the latter would be repelled by 
every agency the nation could bring to bear. So also do we believe that the 
nation should exert its utmost power to protect the lives and lands of the people 
of the lower Mississippi Vallev against a more implacable and more destructive 

<--> 

Office Appliances at Chicago Fair of 1933 

O FAR as present indications go, there is no doubt that a world’s fair will 
S be held in Chicago in 1933. The event has been decided upon and it will 
afford an opportunity for the office equipment industry to demonstrate the devel- 
opments of the last quarter of a century. As soon as definite plans appear, it 
would be well to take up a movement for an office equipment section to demonstrate 
the effectiveness of modern office equipment. 

\t the fair of 1893, a number of office machines were shown, including type- 
writers and other devices, but there was no unity to the exhibits, which were not 
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segregated and the industry was not then considered as having a unity of purpose. 
The idea of unifying and co-ordinating the industry developed in the mind of 
George Patterson, founder of Orrice AppLIANCes, a few years later. 

The world’s fair of 1933 is going to come and we make the suggestion to 
the fair managers that they establish in the manufacturers’ building a special divi- 
sion or floor which shall include office equipment of every kind. Now that we 
have an industry instead of a scatered lot of units, the coming fair gives oppor- 
tunity to impress the public with that thought. Let office equipment have a 
special classification. 

<> 
Does Election Year Smother Business? 


SUPERSTITION may gain greater current acceptance by being continually 
A repeated, but it does not thereby gain in truth. Colonel L. P. Ayres, a Cleve- 
land banker and writer on financial topics, according to an editorial in the “Chicago 
Daily News,” February 15, has taken the trouble to investigate business conditions 
in all the years of national elections, beginning with 1880, and has shown that in 
six years business was better than usual, in five years markedly below normal, and 
in one year just a little below normal. 

If one-half the years are good and one-half are bad, comparatively speaking, 
it would seem to indicate that election has just as good a chance of helping bus- 
iness as it has of hindering it. And is this not shown by a comparison of the 
views of candidates running for the presidency with the business conditions ? 
raft, in 1908, was a conservative—but did he forestall a depression in business ? 
Did the election of Wilson, a more radical candidate, prevent a spell of prosperity ? 
Did the subnormality of business in 1920 and 1924 come about as a result of the 
candidacy of Harding and Coolidge? The answers to all of these must be de- 
cidedly negative. 

Perhaps an attack upon the accepted foundations of prosperity, such as Bryan 
made in 1896 on a free-silver platform, may cause a lull in business. But how 
many candidates have done it since that time? How sharply do the platforms 
of the two parties affect the business attitudes and practices of the majority ? 

A change of party in power is reputed to involve a vast house-cleaning perilous 
to national prosperity. But what candidate is anti-business? Who, running in 
recent years for office of chief executive, has been a threat to business because of 
his political opinions ’ 

After all, are the principles ot both parties so dissimilar as the public is 
often led to believe by those who have political vested interests? New factors, to 
be sure, which receive national advertising, enter the situation. But need the 
business man, whose vested interest is in the continuance of prosperity, be bam- 
hoozled into supposing that if the one party remains in power or does not get in 
power, business will consequently go to the eternal bow-wows? 

We see involved in the next elections nothing which need give us alarm, 
nor do we see any reason why the political campaign need slow up buying 
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Business Must Share Popular Syllables 


Written Expressly for Office Appliances by Waldon Fawcett 


HE business equipment field has recently had its 

own object lesson illustrative of the consequences 
of name congestion which must inevitably follow the 
rapid increase in the business population. The contest 
in the Federal tribunals at Washington between the 
owners of “Kardex” and the owners of “Vi-dex” was 
not, moreover, an isolated sign of business saturation. 
On the contrary, it is a symptom of brand multiplica- 
tion that may be expected to repeat itself frequently in 
varying guises as more and more occupants crowd into 
the office appliance community. 

The question at issue between the Rand Kardex 
Company and Irving-Pitt Manufacturing Company is 
the more interesting because it is so typical of the prin- 
ciples of law and business ethics that require adjust- 
ment to the conditions of a crowded competitive field. 
The sharing of syllables was the element of business 
technique which precipitated the Rand-Kardex versus 
Irving-Pitt contest. It is a quarter in which the pro- 
prieties of duplication are of far-reaching scope. 

In christening the specialties of the business equip- 
ment field, as in the nicknaming of other classes of 
merchandise, there has been a steady trend in recent 
years to what are known as “blends’—a_ melting 
process whereby two trade names or parts of two 
names are merged into a single brand name, hyphenated 
or otherwise. Aside from the eye-catching, attention- 
arresting quality with which striking compounds may 
be invested, there is the practical consideration that, by 
the blending process, it is possible to mix two proper 
names, place names, or descriptive terms into what may 
pass as a fanciful or arbitrary coinage and, in conse- 
quence, win a Federal certificate of trade mark regis- 
tration that would be denied to either or all of the 
root words. 

In the train of this blending impulse has come a 
concentration on what have become, seemingly by gen- 
eral consent, favorite beginnings and endings for name 
hybrids. Whether the approved prefixes and suffixes 
are particularly suggestive or whether it is a case of 
following fashion does not appear. In any event, the 
net result has been to beget complications, as in the 
plight of “Kardex” and “Vi-dex.” The question has 
been insistently put up to the governmental censors 
at the Department of Commerce of the extent to which 
a user, supposedly a pioneer user, may monopolize a 
syllable. In other words, is there, in the business 
equipment field, such a thing as a community of inter- 
est in the head or tail of a composite brand name? 

Sectional Accent and Sound Similarities 

Usually, in such tussles, and specifically in the recent 
episode, the segregation of a syllable has been urged on 
two counts. First, on the theory that to the original 
discoverer or adopter belongs the spoils. Secondly, on 
the ground that a sharing of key syllables makes for 
contusion in trade on the part of purchasers who are 
not precise and painstaking in specification. As to the 
first consideration, the Rand-Kardex Company pointed 
out, in the instant case, that it had advertised its “Kar- 
dex” products extensively since 1917 and had built up 
an annual business in f $2,000,000 ere the 


excess oO! 
“Vi-dex” line appeared. As to the second objection 


the risk of mix-ups and mistakes in the minds of ulti- 
mate consumers—the Rand-Kardex interests urged 
strongly that it was insufficient to appraise the risks of 
syllable sharing without reckoning with the varying 
pronunciations which are given to a trade name in 
different localities. It was a fair assumption—so ran 
the argument—that in the south Vi-dex would be often 
referred to as Vah-dex and Kardex as Kahdex, an 
intonation that would bring these neighbors danger- 
ously close together in sound. 

Despite the brave fight that was made in this instance 
for the cause of syllable soloism, the arbiters at the 
Federal clearing house for trade marks only stiffened 
the more in the position which they have taken latterly 
to the effect that the socialistic principle applies to syl- 
lables that are more or less broadly meaningful. There 
is no abatement of the rule that no trader shall dupli- 
cate, or parallel throughout its entire length, another's 
trade name. But, since no lone syllable in common 
use is supposed to be sufficient in itself to cause con- 
fusion in trade, the Federal authority holds that under 
certain circumstances syllables must be shared. Pro- 
gressing to a certain point, this sharing renders a much- 
used syllable the heritage of an industry. 

When it appealed, on the syllable ultimatum, from 
the U. S. Examiner of Interferences to the U. S. Com- 
missioner of Patents, the Rand Kardex Company made 
much of the fact that it was not contending for a broad 
monopoly of a characteristic syllable, but rather for a 
limited monopoly restricted to the field of visible index 
equipment. The Rand Kardex representatives ex- 
plained that they had no objection, for instance, to the 
presence in the business equipment field of the trade 
mark “Tel-Dex” or to “Findex,” because the former is 
used only on telephone indexes and the latter on cabi- 
nets for business records. 

Federal authorities were unwilling to accept the 
theory that dictionary syllables may, in fairness, be 
parceled out, even in rather narrow subdivisions of the 
business equipment field. In that connection there has 
always to be borne in mind the fact that the office 
outfitter who is confirmed in exclusive possession of a 
brand or trade mark name acquires automatically, so 
to speak, the right to extend that monopoly into any 
neighboring field or associate line where the normal 
and logical expansion of his business might lead. 

Brand Names Must Be Taken in Their Entirety 

Analyzing the suffix “dex,” the Commissioner of 
Patents observed that the term is a syllable of the word 
“index” and that obviously its use in connection with 
the trade marks under scrutiny is suggestive of the fact 
that the marks relate to indexing devices. At the 
same time he weighed the fact that the coveted syllable 
was used, in each instance, as only a part of a trade 
mark name. The two parties had nothing in common 
but “dex.” 

To be sure, the Rand Kardex Company, pleading its 
right to fence off “dex” in its pet domain, had pointed 
out that in both names the last syllable is dominant and 
this fact taken in conjunction with the presence of a 
short first syllable might be expected to make the junior 
name a veritable echo of the senior term, if pronounced 
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slurring or lack of clear enunciation. 
thought the head of the Patent Office, 
was not to be taken seriously. Brand names cannot 
be dissected, but must be considered in their entirety, 
for that is the way the trade and the public treat them 
With the first syllables wholly dissimilar, the chiet 
umpire regarded “Wardex” and “\i-dex,’ as a whole, 
as being so different both in appearance and sound as 
to render it unlikely that there should be any confusion 
or mistake between the two in the mind of the public 
Each Case Determined On Its Merits 

While this allowable overlappings of 
business equipment names is, perhaps, the most clean 
cut pronouncement to date in vindication of syllable 
S. Patent Office point out 


with a slight 


Chis premise, 


example of 


sharing, the officials at the U 
that it must not be accepted as a sweeping ultimatum 
that no sin may be found in name “doubles.” Every 
case of matched syllables—and these are occurring 
almost daily—is considered on its individual merits in 
the light of the particular circumstances that are in- 
volved. For, although no hard and fast rule has 
been laid down, the policy is to give the benefit of the 
doubt to the idea of pooled syllables 

For a time there was a disposition on the part of 
certain experts in trade mark practice to argue that 
first syllables were more important than final syllables. 
That is to say, a theory was put forward that the public 
was much more likely to become befuddled when con- 
fronted. with rival products bearing names alike in 
opening syllable than if faced with paired marks, such 
as Kardex and Videx, where the repetition is in the 
wind-up. That distinction did not weigh in the least 
in the disposition of the current case. Indeed, the basic 
theory has long since tailed of acceptance in judicial 


places. The tendency is to treat name-openers and 
name-closers as on a par in so far as the influence of 
syllables is concerned. It is the same way with accent 


+ 


a 





he referees at Washington cannot allow or forbid 
syllable duplication mainly on the strength of accent, 
because it 1s a foregone conclusion that, in the case of 
the average coined word, some persons will emphasize 
one syllable and others will lay stress upon a different 
syllable. 

Closely akin to the reluctance at the Patent Office to 
sanction monopolies in standard syllables is the un- 
willingness to give franchises for the exclusive use of 
any alphabetical letter as an initial. The attitude on 
this issue has been well illustrated by the efforts of the 
Dennison Manufacturing Company to establish a 
superior right to the use of the letter “D” as a brand 
for tags and similar That transposition of 
syllables tends, if anything, to draw the sting of syllable 
duplication was indicated some time since when the 
Federal referees at the U. S. Patent Office pondered 
on the similarity of “Arksafe” and “Satepack” as 
brands for paper and paper specialties. 


gor ds 


In passing upon that dispute between Safepack Mills 
and Arkell Safety Bag Company, the court of last 
resort said, as it has several times since remarked under 
similar circumstances, that the question of whether 
there is danger in sharing syllables is best determined 
by the judgment of the eye and the ear. It is not re- 
quired that trade marks which hinge upon a common 
syllable shall be so dissimilar as to be absolutely proof 
against mistake. It is only necessary that they be suf- 
ficiently dissimilar that the ordinary purchasers of the 
particular goods are not likely to be confused to the 
extent of purchasing the goods of one co-syllabilist 
thinking them to be the wares of the other user of the 
syllable. \nd this doctrine applies whether the sylla- 
ble in the tug-at-war is a standard, descriptive handle 
or an arbitrary, suggestive one. Even so distinctive a 
word as “Kodak” could not stretch its privileges to the 
exclusion of “Kok.” 


DISPLAY OF WOODSTOCK TYPEWRITERS AT THE KANSAS CITY CONVENTION OF THE 


NATIONAL 
chines in the 


ASSOCIATION OF COMMERCIAL TEACHERS.—The electri 
background identify the 


cords to ma 


‘EFlectrite’’ Woodstock 
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GREAT COURT OF WEST BADEN SPRINGS HOTEL 
o 


West Baden, Indiana, Place of Twenty-third Annual 


Convention 
In naming West Baden, Indiana, as the meeting place for 
the convention in October, the executive committee of the 


National Association of Stationers, Office Outfitters and 
Manufacturers have made a capital choice 
The West Baden Springs hotel affords everything re 
quired in accommodatio1 The rooms are comfortable and 
the food excellent. Much of the latter comes from farms 
operated by the hctel company. The rates—American plan 
are reasol able. 
The great cour which will be held the meeting and 
shown the exhibits is said to be the largest room in the 
rid. Its height is equivalent to six stories and its diam 
eter is approximately 208 feet The floor is of Italian 
arble Light is admitted through 20,000 feet of prism 
glass tine ck « 
But beside the comfort and convenience of the hotel, 
West Baden offers other attractions. The hills and valleys 
southe Indiana make it one of the garden spots of 
t Chere is presented in every season a charm 
2 pe W ( s a lure for artists and a delight 
‘ Iders I autumn, when the foliage is in 
e scene ( es its most subtle charm 
ew g vention by automobile find good 
. ding throug the vallevs and across the hills. 
ressive vs from the heights 
( ‘ nm tee assures that the <« ention 
re terest nd the exposition, to 
: ‘ . vit! the « ent will e ¢ 
e stationery t le 
ece ive oot \ 1 spirati 
\ it the g beauty of 
alle West Bade 
j \ ~ 


companies have already made reservations. All those de- 
siring space are advised to correspond immediately with 
E. H. Sell, Exposition Chairman, 54 East Gay street, Co- 
lumbus, Ohio. Floor plans and a prospectus giving prices 
and full details are obtainable from Mr. Sell. 
Reservations should be made now 
- o 


Kolok Appoints New Sales Organizer 


On February 1, Rudolf Stark, of Duesseldorf, Germany, 
took over the Kolok general agency for the Rhineland- 
Westphalia district of the Kolokfabricate, ribbons, carbons 
and billing papers. Mr. Stark’s previous success as a sales 
organizer is the basis for valuable aid which he will extend 
to the company’s dealers in acquainting them with the most 


recent ideas in office and sales methods 


> — 


McAlpine Advances in Marchant Ranks 


D. R. McAlpine, formerly district manager for the Mar- 
chant Calculating Machine Company at Nashville, Tenn., 
has been appointed sales manager of that company for the 
southern states. 

a 
Lund Visits East 

john M. Lund, general sales manager of the Marchant 
Calculating Machine Company, recently made a flying trip 
to the east. During the latter part of February he met 
Dean S. Patton, assistant sales manager in Chicago, where 
they held a conference. 


> 


American Writing Machine Company Opens New 


Store 
During February, the American Writing Machine Com- 
y opened another store, this time in Brooklyn The 
new location is 80 Livingston street 
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Loose Leaf a Growing Industry 


Some Suggestions as to How Loose Leaf Manufacturers Are 

Introducing Progressive Ideas and How Efforts Are Being 

Made Properly to Present the Advantages of Loose Leaf in 
Bookkeeping Operations 


OOSE leaf manufacturers of the United States are a 


progressive, energetic lot. on the qui vive to obtain 
utility and ver 


practical new ideas to increase the 


satility of their lines. In the present issue the readers will 
note under the general head of New Machines and Devices 
several items of loose leaf which have recently come out 
and which add to the scope of application of loose leaf bind 
ers and loose leaf equipment generally. We have new ideas 
from the Irving-Pittt Manufacturing Company, particularly 
with reward to the dealers’ standardized catalogue; innova- 
National Blank Book Company; some ad 
ideas from the Manufacturing 


Sheppard 


tions from the 


vanced ring book Trussell 
Company; and a recent invention of The C. E. 
Company of an automatic book binder embodying a new 


in hling equipment. 


Loose Leaf Selling Potentialities 
manutacturers 


principle 


their lines, loose leaf 


W hile 


become 


pertecting 


have increasingly conscious of the necessity for 


keeping dealers and salesmen propertly trained in present 


ing to customers the available forms and their functions as 


well as the binders themselves. 


successfully sell loose leaf systems 


And the salesman can 


“No salesman can 
unless he is himself sold on them 
hardly be sold unless he comes to know the elasticity and 


adaptability of loose leaf.” This suggestion was made by 


EK. E. Douglass, sales manager of the Irving-Pitt Manu 
facturing Company of Kansas City, Mo., in a recent address 
before the stationers of Philadelphia 

“There is a torm for every phase of business,” Mr 


Douglass continued, “but it is up to the salesman to sug- 


gest and demonstrate such forms. He can analyze his cus 


tomer's needs, suggest changes, show him how to subdi 


vide as his business grows, and how to specialize in various 
forms. 
Mr. Douw!ass urges salesmen to learn the essentials of 


double entry bookkeeping so that they will understand the 
use of the forms they sell and can anticipate the require 
ments ot their customers 


A Practical Suggestion 
Mr. Douwlass suggests that a practical way to sell loose 
leaf record forms is to take a binder and collect from one's 
own stock the particular forms that will fit the customer's 
indexing it for ready reference, and 


business, carefully 


making it ce mplete enough for almost anv contingency Per- 


haps even a better way is to have a number of binders with 


torms suitable for various Ines of business included in 
them Another important suggestion is that prices be kept 
in the back of the binder so that they are at hand at the 


psychological moment. 
Educational Work in Loose Leaf 
With the idea in mind of aiding dealers to avail them- 
selves of the dual opportunity of rendering greater service 
by installing the most modern accounting systems and of 
securing the additional profits therefrom, several makers 
have brought such training to the dealers and their sales 
men, 
Notable 


courses for dealers’ salesmen are the Stationers’ Loose Leaf 


among those who have established educational 


Company of Milwaukee and the Irving-Pitt Manufacturing 


Kansas City The former has prepared an 


Company of 


consisting of a manual on 
talks on book- 


The manual is a complete 


elaborate series of dealer helps, 
bookkeeping 
keeping and loose leaf systems 
text book on all commercial bookkeeping in non-technical 


supplemented by educational 


language lalks are made from time to time before classes 


or groups of salesmen by the company’s sales manager, 
H. E. Hawkins, who travels extensively for this purpose. 

Che manual and the talks deal particularly of course, with 
the bookkeeping system sold by the Stationers’ Loose Leaf 
Company It is claimed, however, that after a few hours’ 


study of the manual any one will obtain a clear under- 
standing of how to open a set of commercial books; how to 
draw up a trial balance; how to close a set of books; how 
to make a financial statement; how to make a profit and 
quickly the amount of out- 
bills, ete 


make correct figures for fire loss adjustments and for in 


loss statement: how to know 


standing accounts, amount of unpaid how to 


come tax reports 
Mr. Hawkins points out the -wide opportunities open to 


the stationer for the sale of bookkeeping systems. Busi- 
nesses are now required by law to keep accurate records 
tor government inspection so that a broad market exists 


for any stationer who will study the subject. 
Mr. Conger Describes I.-P. System of Dealer Aid. 
The Irving-Pitt system is quite elaborate and successful 


in the training of dealers’ salesmen. Their system is thus 


described by C. M. Conger, president of the company 


Recent years have witnessed many changes in the sta 


tionery trade as a whole and in the loose leaf line in par 


ticular. One fundamental change has been toward an im 


proved conception of the stationer’s function which has 


gripped both those in the trade and their public. No longer 


is his main stock in trade merely merchandise. Today he 


results to his customers—convenience, time saving, 


better 


sells 


efficiency, office methods—quality merchandise, 


of course, plus expert judgment in selecting the lines which 


give honest service (and thereby enhance his reputation) 


as well as expert skill in the application of the articles he 
sells 


The need for this educational work has been especially 


great in the loose leaf line. For many years Irving-Pitt 


have maintained a school for dealers’ salesmen at the plant 
in Kansas City 


the fundamentals of accounting and the application of loose 


Phere a complete course of instruction in 


leaf is given without cost to the dealer, except for traveling 
expenses. 


Recently this educational work has been extended to 


every dealer's salesmen instead of only to the few who can 
This service is 


conveniently come to the plant brought 


directly to the dealer's organization by Irving-Pitt sales 
men, each of whom considers the educational class work 
his most important duty. This is the new conception—that 


it is more important to the manufacturer to get his goods 
off than on the dealer’s shelves 
Classes are held at the time and place most convenient to 


the dealer—during or after office hours. The material is laid 


out in a logical series of subjects, although each is complete 


in itself. Fall details of the course are rather too formidable 


in length to be given here. 


Results have been most gratifving Checking sales of 

















various dealers’ men before and after taking the class work, 


analyzing sales as between those who have and those who 


have not attended the classes regularly, or at all, has proven 


in every case the tremendous benefit of this educational 


work to the dealer and his men 


Believes Many Things Can Be Eliminated 


Another company which is energetically pushing the ad 


vantages of loose leaf systems is the W. G. Lloyd Com 
pany of Chicago, manufacturers of the Adco line of loose 
leaf devices. They appeal to dealers who cultivate the field 
ight at hand. In the Adco sales message, a proof of which 
é ive before us, Arthur J. Lloyd, vice-president, refers 

Russe Conwell’s famous lecture “Acres of Diamonds” 


and turns the moral of the story of Al Hafed in the direc 


stationer, urging him to find his diamond mine 


n his own store and not to do as Al Hafed did, go abroad 


for it, only jater to realize that it had been beneath his feet 


all his lite 


The Llovd Company appeals for quality rather than foi 
quantity Che consumer has purchasing power, but objects 
when his money can buy not what he wants but only what 
mass production permits him to have 


Mr Llovd 


portion of the 


expresses the opinion that a considerable pro 


numbers and at times whole groups of items 


m'ght be eliminated not only without any serious handicap 


to the consumer, but with considerable advantage to mak 


Often a number of items carried on the 


ers and deaiers 


shelves remain as stock items despite paucity of demand 


whit forces them to linger long on the shelves and cut 
down total turn-over Mr. Lloyd points out that the 
enormous growth of machine bookkeeping has brought 
about a change in the loose leat industry, greatly increasing 
the demand for loose leaf books and forms adapted to ma 


chine work and in the same proport‘on cutting down or 


the 


stationary demand for loose leaf books and 


bookkeeping 


rende ring 


forms for pen He believes that dealers could 


I 


eliminate 


many numbers, which could be put on a special 
rder list. They would thus reduce stocks and have a bet 
ter chance mm handling the faster moving items of the loose 
leaf line Manutacturers could also cut down their line 
Because company has a half dozen dealers who demand 
i ert ok it s really necessary that other com 
imies should manufacture a like line 
Anothe omparatively recent development is the visible 
systet hed to loose leat binders. Many advantages are 
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claimed for this system of convenient accounting control. 

Considerable cogency is added to the argument in favor 
of such training as is above described by the remarks of 
Samuel Newberger, member of Samuel Newberger & Com- 
pany, accounting service specialists of New York City, in a 
communication to Office Appliances. Mr. Newberger is a 
member of the American Institute of Accountants and 
author of articles on accounting. 

“One-half of the nation’s retailers and small business con- 
cerns, in my estimation, are not keeping adequate book- 
The stationers of this country are over- 
looking a large potential market for the sale of bookkeep- 
and account says. “Why should 
not the local stationers make a drive for this large volume 


of business?” 


keeping records. 


ing records books,” he 


Good records are “the heart and marrow of a business,” 
Mr. Newberger. “If the salesman know the 
requisites for an efficient accounting system, he should 
himself with at least ten different records in 


says is to 
familiarize 
common usc 

The system of accounting must be fitted to the especial 
each business. From this standpoint, Mr. New- 
berger divides commercial enterprises into five functional 
(1) manufacturing; (2) wholesale; (3) retail; (4) 
service organizations; (5) concerns which combine two or 
more of the first four forms. Many smaller concerns, for 
example, will find little need for a detailed time record of 
Some will find it possible to combine certain 
Other 
records quite unessential. 

Here especially, a knowledge of available record forms 
and binders is essential. The salesman must not only be 
able to recommend to the customer the necessary records 


needs of 


groups 


employees. 
records, such as cash received and cash disbursed. 


organizations will find certain 


which he should keep, but must also be in a position to 
advise him authoritatively as to the best style he can employ 

When a customer comes into a dealer’s place of business 
with a special problem in the way of finding a suitable 
should be fitted to advise him 
regarding the poss’bilities open to him in the articles already 


record form, the salesman 


on the market. 

It is up to the dealers, with the facilities offered them by 
manufacturers loyal to dealer interests, to make themselves 
efficient and to overcome such consumer prejudice as may 
exist by the clean-cut, straightforward efficiency of dealer 


installations 


PANY Its 
units adapt 
themselves 
readily to 
windows of 
various sizes 
and character. 
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Simplified Office Forms Increase Efficiency 


By Ray M. Hudson, Assistant Director, Commercial Standards, United 
States Bureau of Standards 


[he foundation of our present day practice of settling 
business transactions through the medium of negotiable 
paper, checks, drafts and bills of exchange, dates back 
nearly a thousard years The medieval merchants of 
Italy, France, Spain, and other European countries were 
beset with «he ruinous hazards in transporting money and 
the movement of their goods was hampered by the exac 
tions of scores of petty states. These difficulties and un- 
certainties drove them to inaugurate those trade customs 
which found expression in the so-called “Law Merchant,” 
and the establishment of their own courts for the settle 
ment of disputes and for the adjustment of the commercial 
claims 

In those early days, these traders developed sufficient 
unity and organization to enforce their own practices and 
to secure substantial uniformity in application Bills of 
exchange, letters of credit, and similar commercial docu 
ments came into general use Although statisticians have 
given various estimates of the extent to which commercial 
transactions of today are settled through the medium ot 
bankable paper, it does not seem unreasonable to assume 
that at least ninety-five per cent, by volume, of all busi 
ness dealings are paid in that manner 

No estimate is available of the thousands of different 
sizes, shapes, and arrangements of the forms which have 
been devised for negotiable paper. These instruments vary 
all the way from the exceedingly small check, designed for 
dainty feminine use, to the bankable document that must 
be folded and uniolded several times whenever it is used. 
Often the arrangement of information on these documents 
reflects personal preferences unsupported by essential re 
quirements. Frequently the forms carry much ornamenta 
tion or advertising. Divergencies in arrangement and varia- 
tions in size have added uncertainties, caused unnecessary 
clerical labor, also wasted time when preparing such paper 
for deposit, and further have substantially impeded its 
progress through the various banks 

Commercial Documents Need Standardization. 

What has been said about great variety in commercial 
documents in general applies with particular force to 
invoices. It is not unusual for a large company to receive 
at least 1,000 invoices a day, of different sizes, wording 
and arrangement. It is evident that this condition must 
cause waste of effort on the part of those who handle, 
check, audit, and file these invoices. The last twenty years 
has witnessed an amazing growth in the burden, on larger 
companies, of customers’ invoices One company, for 
example, had to maintain stocks of more than 500 special 
or customer invoice forms, and write all its invoices to 
each of these customers on his private or special form 
The extra burden thrown on the vendor by this practice is 
obvious 

\ few years ago several interested groups requested the 
division of simplified practice of the Department of Com 
merce to call conferences of users of office forms, to con 
sider and, if possible, adopt certain simplified forms for 
general us« These groups recognized that simplified 
forms, when made standard by general usage, engender 
good will by furthering cooperation and expediting busi- 
ness transactions. Likewise by promoting efficiency and 
thus tending to put business undertakings on a more syste- 
matic basis, purely traditional and often wasteful practices 
are eliminated. Direct and indirect expenses are reduced 


and thereby substantial economies are gained. 


In consequence certain commercial torms have been 
simplified under the auspices of the division of simplifed 
practice. Warehouse torms have been reduced from hun 
dreds of varieties to fifteen. This simplification which 
became effective September 24, 1924, was drafted and sup 
ported by the American Warehousemen’s Association. The 
president of the association said at the time “The use oi 
these standard forms will eliminate misunderstandings and 
greatly improve the service of the warehouse business 
throughout the United States.” 

The simp!ified practice recommendation for bank checks, 
notes, drafts and similar instruments, which became effec- 
tive March 1, 1926, reduced an unknown number of varie 
ties to one size tur each instrument. Advertising matter, 
pictures, etc., are to be eliminated as far as possible from 
the face of checks and voucher checks Where, however. 
it is felt necessary to show trade-marks, insignia or other 
display, such design should appear in the upper left hand 
corner of check and should not encroach upon space to be 
used for payee’s name or other essential feaures In pro- 
mulgating this recommendation, the American Bankers’ 
Association, The American Institute of Architects, The 
American Society of Certified Public Accountants, The 
Association of Manufacturing Bank and Commercial Sta 
tioners, The California Manufacturers’ Association, The 
Lithographers’ Co-operative Association, The National 
\ssociation of Manufacturers, The Nationa! Association of 
Purchasing Agents, The Railway Accounting Officers’ Asso- 
ciation, The Railway Treasury Officers’ Association and the 
United Typothetae of America, and many other well-known 
organizations played a prominent part. 

Invoice Range Reduced to Three 

The recommendation for commercial forms, including 
invorce, inquiry and purchase order torms, reduced thou- 
sands of varieties to three. This recommendation became 
effective April 1, 1925. The simplified invoice combining 
the best features of the national standard invoice as adopt- 
ed in April, 1925, and the uniform invoice projected shortly 
thereafter, was adopted February 17, 1927. Among the 
associations which have accepted this recommendation are: 
National Association of Purchasing Agents, Railway 
Accounting Officers’ Association, American Manufacturers’ 
Association, American Hardware Manufacturers’ Associa- 
tion, American Supply and Machinery Manufacturers’ Asso- 
ciation, American Walnut Manufacturers’ Association, The 


Asphalt Association, Association of National Advertisers, 


Autographic Register Manufacturers’ Association, Continu- 
ous Fold Printers’ Association, Dairy Products’ Associa- 
tion of the Northwest, Linen Supply Association of 
America, National Association of Builders’ Exchanges, 
National Association of Certified Public Accountants, 
National Association of Credit Men, National Association 
ot Paint Distributors, National Association of Steel Furni- 
ture Manufacturers, National Paper Box Manufacturers’ 
Association, National Slate Association, Plywood Manufac- 
turers’ Association, Press of the American Institute of 
Architects, Public Utilities Advertising Association, Rubber 
Association of America, Sales Book Manufacturers’ Asso 
ciation, Steel Barrel Manufacturers’ Institute United 
Roofing Contractors’ Association, United Metal Trades 
Association of the Pacific Coast 
Standardization Calls for Co-operation 
It is obvious that the standardization of office forms can 


only be effected through co-operation The interchange of 
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id and experience is the satisfactory method by which 


ttoary ? 


business can attau 


The formulating of a 
The 


simplified forms must be practicable and must be generally 


he best results 


simplification program is only a step toward the goal. 


adopted if tl advantages of simplification are to 


materialize 


In general, the final draft of such a standard is not the 
product of an individual but the composite of the best 
ideas and suggestions advanced. It must be borne in mind 


departure or variation, however slight, from the 


simplifed form, as adopted, will be confusing to a large 


number of employees who have to handle the instrument, 


and will result in inconvenience and difficulties in many 


directions. Few individuals would care to assume the posi- 
tion of being able to improve upon the result of the con- 
and number of 


specialists who have helped to make the simplified bank 


sidered opinion experience of the large 


check and the simplified invoice form the best for general 


use 


FILING EQUIP- 
MENT GOES TO 
SEA — Counter 
height sections fur- 
nished by the Yaw- 
man and Erbe 
Manufact uring 
Company in pur- 
ser’s office of the 
SS. “Malolo.” An 
item regarding this 
installation ap- 
peared on page 28 


Remington Rand Shows Good Gains 
The consolidated profit of the Remington Rand Business 


Service, Inc., New York City, for the last nine months of 


1927, amounted to $2,113,637, after all charges, deprecia- 
tion, and Federal taxes. For the last quarter net income 
was $692,742, as against $578,949 in the previous quarter. 


The first quarter cf the period (i.e., the second of the year 


1927), showed a somewhat higher figure—$840,944 

B. L. Winchell. chairman of the board, according to a 
news item :n the “New York World,” February 22, 1928, 
reported that the reconstruction of the field forces of the 
combined companies was making headway and was more 
satisfactory now than at any time in the final quarter of 
1927 

slinniai 


U. S. Envelope Company Annual Report 


The following statement is clipped from the New York 
limes of February 17 

The United States Envelope Company reports for 1927 

net income of $779,528, after charges, taxes and deprecia 

equal, after preferred dividend requirements, to $28.55 

1 share earned on the 17,500 shares of common stock. This 

ures with $940,197, or $37.72 a share, earned in 1926 

The surplus after dividends was $324,528, against $485,197. 

— 


Royal Typewriter Company’s Annual Report 
The New \ ork 


Times of February 16 presented the fol- 


g¢ summar' f the report of the Royal Typewriter 
Company and subsidiaries for last year 
The report of the Royal Typewriter Company and sub- 





While any form promulgated for general use will in cer- 
tain cases Le susceptible of changes to meet individual 
views; nevertheless, in the interest of the “greatest good for 
the greatest number,” it is necessary to sacrifice one’s indi- 
vidual preferences. The simplified forms do not necessarily 
represent a fixed and unalterable practice. On the contrary, 
they are subject to revision or re-consideration whenever 
the majority of users concerned find there is a manifest 
need for such action. Standard forms ought not to be 
altered merely to meet some transient situation, but instead 
effort should be toward a thorough test of the applicability 
of the standards to individual cases. 

The simplified business documents above referred to, 
have been in use for some time and have proven their 
practicability and adaptibility. A closer adherence to the 
standards will eliminate much of the waste now due to 
excessive diversification in sizes, shapes, and arrangement, 
and as such wastes are eliminated, clerical costs and office 
expenses will be reduced still further. 








of the February 
issue. The files are 
standard stock, 


equipped -with the 
“Y and E” auto- 
matic safety latch, 
which prevents the 
drawers from dpen- 
ing accidentally 
during the rolling 
and pitching of the 
ship. 


sidiaries for 1927 shows a net income of $1,130,156, after 
interest, depreciation, Federal and other charges, 
equivalent after preferred dividends to $6.45 a share earned 
on the no-par common stock, aggainst $1,117,648, or $6.35 
a share, earned in 1926. 

——_<g>— 

Underwood Elliott-Fisher Increases Earnings 

The Underwood Elliott-Fisher Company has now ac- 
quired the 8,100 shares of Elliott-Fisher preferred outstand- 
ing, and over ninety-eight per cent of the outstanding com- 
mon stock of both classes. The combined net income for 
the year appears in their annual report as slightly more 
than five million dollars. With depreciation and taxes de- 
ducted, the earnings are $3,973,672.06. Preferred stock divi- 
dends amounted to $400,881.94. Deducting these preferred 
dividends, the earnings represent an equivalent of $5.54 on 
645,200 shares of ro par value common stock of the Under- 
wood Elliott-Fisher Company. 

Underwood Typewriter Company showed, in 1926, before 
preferred dividends and taxes were deducted, earnings of 
$2,104,877. In 1927 they showed earnings of some $300,000 
over the 1926 figure. Earnings of the Elliott-Fisher Com- 
pany for 1927 were approximately one and one-half million. 

On February 9, the company declared a quarterly divi- 
dend of one dollar per share on its common stock, thus 
establishing its common on a four-dollar annual basis. 

anni 


taxes 


The Capitol City Typewriter Company, Indianapolis, Ind., 


moved to 526 Massachusetts avenue, from 10 West 


has 
Ohio street 
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The Improved Secretary Clock and packed with insulation, fits smoothly into the sides and 

Office Appliances, a few years ago, described the Memo provides a perfect watershed It locks automatically when 
Clock. Now we are pleased to announce the Secretary closed 

Clock, an improved model of the former article, manufac Another attractive feature of this new ledger desk is its 

tured by the Secretary Clock Company, 2175 North Maple compactness. It will house 15,000 ledger cards in its ten 


trays, yet it occupies only 13.9 square feet of floor space. 


wood avenue, Chicago 
[he top of the desk body is 42 inches from the floor, 


The clock is a kind of office Big Ben—it announces ap 
I 


pointments by a gentle buzz, which can be instantly cut off bringing the cards at just the right height for the con 


or which continues for approximately five minutes, if not venient and rapid handling of customers’ transactions. The 
front drops down when unlatched, so that the trays may 
be easily removed for posting or other work without lift 
ing them up over the body of the desk 

\ sliding posting shelf, mounted on roller bearings, can 
be furnished with the desk. Drawers for active signature 
or index cards are provided at convenient height under the 
desk body. Filing equipment for the transfer of records 
can be built up underneath the desk, between the end 
panels. It is adapted to either machine or hand posting 

>_> 


New Type of Storage File 
The Kay-Dee Company, Lincoln, Nebr., manufacturers 
and distributors cof various lines of storage files, announce 
a new, low-priced storage file, to be known as “Ezy-Lok,” 
which is a modified form of the company’s Quik-Lok line 
Che locking device is similar to that of the Quik-Lok in 
both construction and action, and, while it is of lighter con 


struction, the device is just as dependable 





THE NEW SECRETARY CLOCK 
Note appointment tab inserted to sound 
buzzer at 10:30 


detected. Around the bezel are forty-eight slots—one tor 
every quarter-hour—into which small tabs are to be in 
serted. It can be “set to alarm” for as many calls as de 


sired. One can jot his memoranda on the tabs. The clock 


retails at a moderate price 
se 


New Desk Protects Bank Savings Ledgers 
Shaw-Walker, Muskegon, Michigan, has recently an 


nounced a new steel, fire-protected ledger desk which is 








said to afford greater safety for bank savings ledgers 


THE NEW EZY-LOK STORAGF FILE 


Che high fire-protective quality of this desk is due to the 


Che bottom of the file will be of single ply construction 
instead of the three-ply construction of the Quik-Lok 
Heavy kraft gummed tape will be used instead of cloth 
tape. In the larger sizes, however, an extra ply bottom 
can be had at small additional cost, and cloth tape can 
be furnished instead of the kraft on all sizes at a slight 
additional charge Puli straps for convenience in remov 
ing trom the shelf will be omitted on the Ezy-Lok line 

_ 


National “Faultless’’ Bookkeeping System 


About two years ago Office Appliances described a sys 


tem known as the “Faultless” system of bookkeeping, in- 
vented by William Monblatt of William Monblatt & Com- 
pany, 411-415 South Wells street, Chicago. Since the initial 


announcement referred to, this system has been much im 


proved by the addition of new features and newly developed 





rinciples, gi xy what are claime o be original ; 
NEW SHAW-WALKER LEDGER DESK IN USE A ie Oe WOR. Ae Mies te te crigmal and 
exchusive advantages designed to meet the demands of all 


use of double-walled steel construction of the card ledger lines of business and requiring in use no bookkeeping expe 
tray compartments, plus monolithic insulation as used in rience. This system is a combination of four books in one 
hreproof safes. The top, a solid piece of double-walled steel consisting of forty-eight monthly sheets and four recapitula 
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tion pages, making each book which comes in 


form good for four years. 


In addition, there is a ledger with improved new features 


providing room for twelve accounts under each letter or 


three hundred twelve accounts in all 





LPING 


IMPROVED SYSTEM OF BOOKKEI 


MONBLATTS 


book. dav book 


every transaction of a full 


aultless’ eliminates cash 


The “! 


and journal and 


system 
condenses 
sheet Che system sums 


bills 


merchant using 


month's business on one page or 
page 


paid, discount earned, goods returned by the 


up in a practical way on one goods purchased, 


the system, goods returned to him, entire 
bank deposits, bank 


paid by customers, 


gross expense, 


balances, amounts owing and amounts 


daily sales, stock turnover, and amounts 


owed for merchandise 


Che recapitulation sheets at the end of the monthly sheets 


are of unique arrangement and provide condensed forms for 


the entire history of a” business for a period of twelve 


months on ene page, including a financial statement, profit 


ind loss account, trial balance, and insurance register, all 


ready for the income tax record. 


[The back of the binder has been reinforced with a one- 


inch steel band, leather covered rhe covers are of heavy 
board with pebbled surface and red leather corners. The 
stock used m the book is a high-grade buff ledger paper 


ind the index tabs of the ledger are reinforced with cloth, 


making them very durable rhe system is copyrighted. 
Considering its scope, it retails for a very moderate pric« 
eee 


The Robinson “Keyminder” 


i < Re ’ Ss M inutacturing ( ompal We stheld, Mass., 
ive ught out ‘ anion article to the Robinson Re- 
caer The ew s the Rob S< Keyminder 
In selecting the name Kevyminder, the company wished 
nly to indicate the purpose of the product but also 
S Ww 1ts relat SI t the der at d lished 
The Key1 der is flat and flexi ind has spaces under 
spe \ nade lo« s 10ldin the kevs There is also a 
cket le ses, é ncati s d similar 
ite ~ 
\ r States n : it the 
S me S g out only the ke that is needed 
S said t t ckKet hand iging or 
stiffness Lig \ gent 18 give is de eat 
\ rec eygis i service Ca d Ace S Cat Ke 
n der ma ng oss ble or wher rewiste his 
Keyminder at tl home office r tne nak« In case of 
loss, the finder e Keyminder is requested to return it 
to the maker and will receive a cash reward for doing so 
The Keyminder is then sent by the manufacturer to the 


loose leaf 


% 
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original owner. This service costs the owner nothing and 
affords considerable protection against loss of one’s keys. 

The material is genuine cowhide in black and tan, and 
presents a neat and attractive appearance. A special stitched 
construction of the flap automatically closes the Keyminder 
except when it is being used. 

In presenting the Keyminders to the trade, the company 
have mounted them on a display card, a dozen to the card. 
The card affords an 


unit and also keeps the stock in good 


Chey retail at seventy-five cents each. 
attractive display 
condition 


new Manufac- 


Kevminder, the Robinson 


Paralleline the 





REMOVING KEY FROM KEYMINDER 


BpReviinn 





\ DOZEN 
MOUNTED ON 


KEY MINDERS 
DIS- 
PLAY CARD 


turing Company are putting out a new display and stock 


cabinet for Robinson Reminders, and also some new leathers 
in their dollar line 


>—_— 


Sheppard Automatic Book Binder 


The C. E. Sheppard Company of Van Alst and Fourteenth 


street, Long Island Citv, New York, has a new automatic 
book binder which is said to embody an entirely new prin- 
ciple in filing equipment. This binder is used primarily for 


completed or dead records and is not offered as a current 
Railroads, 
a large amount of records that are dead each month, 
kept in 
records may be 


binder. department stores and other concerns 


have 


but which must be some sort of accessible form 


These wrapped in packages or filed away 


filing cabinets. The automatic book binder is designed 
to provide the means of binding these records up in a neat, 
With the new binder the sheets are made 


into a permanently bound volume 


economical way. 
so that none 
constructed on the ratchet 


and sealed 


can be 


removed. Posts are 
so that when 
locked. 

book 


orming a post binder. The 


rinciple they are inserted together they are 


1utomatically 


rhe automatic binder is a pair of hinged covers 


post consists of two tubes to 
other. The 


be telescoped one within the inner is provided 


vith two projecting dogs or detents. The outer one is 
irranged with notches or openings on one side adapted 

‘nner tubes, the 
lock. The 


tinued until the 


receive the two parts forming an integral 


ratchet 


movement is con 


When 


inward telescoping 
necessary compression is obtained. 


telescoped together the book so made forms a compactly 
bound book permanently and securely sealed. 
This style of Look was described and illustrated in a 


Appliances. 


previous issue of Office 
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New Type of Stool 


The Searles Electri Welding Works 817 West Wash- 


ington boulevard, Chicago, IIL, have perfected and put on 
the market a stool for factory workers, shop or counter 
use. This stool is made of wood and metal Che seat is 
of wood shaped round and is one inch thick by thirteen 


The 
supporting trame is elec trically welde d and finished in black 


durable 


inches in diameter, finished in orange lacquer steel 


enamel The stool is light in weight, strong, and 





SEARLES 
TORY STOOL 


FAC- 


back Lhe 


twenty-seven and twenty- 


without a 


had 


twenty-five, 


low-priced ivy be with or 


heights are cighteen 


nine inches The illustration above gives a clear. idea ot 


the construction of these stools. It is to be noted that they 


are so made that they do not mar the floor even without 


casters to support them 
a 
New “Fire File’’ Gives Maximum Protection, Say 
Makers 


Company of Michigan, 


W alker 


pertect da new 


Muskegon, 
metal 


The Shaw 


recently standard size hling cabinet 
gives the highest degree of protection 
built file. This 


intended to help business and professional men 


which, they state, 


against fire hazards ever into a standard 


new hile ts 


in solving the problem of what to do with valuable corre 


spondence or other irreplaceable papers of letter or legal 


size which cannot safely be stored in an ordinary file, and 


are too bulky to be placed in a safe [his new article 
is called the | ire File 


We are assured that the 


which 


new file possesses all the strength 


and rigidity of “Built Like a Skyscraper” construction. It 
is said to be the only file of its kind having drawers 
mounted on litetime-service roller slides It also has a Yale 
controlling iock on the top drawer. 

The letter é le is fifty-two inches high, seventeen 
inches wide, and thirty inches deep. Its total filing capacity 
is 100 inches he legal size is exactly the same with the 
exception of greater width—20 17/32 inches wide. These 
files are being used tor protecting trust records of banks 


and trust con panies statistical data, contracts, agreements, 


leases, inactive ledger sheets, purchase correspondence, bills 
ot ladi ‘ at tner vy luable decuments 

a 
Some New Members of the National Blank Book 


Company Line 


The National Bla Book Company of Holyoke, Mass., 
manufacturers of loose leaf and bound books, are featuring 
some new nd interesting visible equipment, some of the 
exclusive point ‘ h are as follows 

1 The National post type visible equipment for large 
installations is peculiarly easy of expansion and closing 
[wo seconds ot re required to open and expand. One 


simply touches tl ever and a slight pressure on the pages 


expands the book tf ts best working position Sheets are 
easily removed and inserted. By pressing the two locking 
levers the prongs are automatically thrown to a vertical 





position atter which sheet can be 


This 


able bindings and unique shifting bar. 


taken off or replaced at 


will 


book is equipped with sturdy metal hinge, dur- 


Indexes and a wide 
variety of forms ere available for their usé 


y National 


' 


smaller installations has powerful 


ring binder visible equipment for 


type 


fibre back and metal hinge 


constructions. This line contains certain exclusive National 
teatures of value. Oval rings of heavy gauge steel, 
polished smooth and _ nickeled, protect the sheet holes 


etter than common round 


full 


1 1/16 inch inside measurement providing a practical work- 


wire rings Rings are a 


ng capacity of tive hundred sheets or one hundred more 


than the common one-inch rings his feature also insures 
good sheet alignment. This line of binders is bound in the 
best grade of black artificial leather over unusually heavy 
boards. Indexes and forms are available for many uses. 


The National Blank Book 


gram for promoting 


Company 
this 


has a definite pro- 


sales for visible equipment and 
this program will be submitted to the dealer upon request. 
These record books are made throughout after the best 
traditions of good workmanship and should form a valuable 


addition to the loose leaf industry 


= > = 
A New Four-Drawer File 
Che Jamestown 


town, N. Y., h 


ter hie to € 


Metal Equipment Company, Inc., James- 


as pertected a new four-drawer steel vertical 


known as the “2400” line The specifica- 


tions are as follows 


All units are 51 


inches high by 26 inches deep; draw- 





NEW ‘2400 LINE FOUR 
DRAWER CABINET OF 
THE JAMESTOWN MET 
AL EQUIPMENT CoO., IN¢ 
rs are equipped with ball-bearing extension suspensions 


bronze 
rod 


with an 


ind POSITIV loc} Ir r . + 
and pt t LOCK arawer;rs; Cast 


pulls 


compressors in 


solid bronze label holders; solid bronze 


drawer 


knob; olive green baked enamel finish throughout, 


idditional coat of lacquer on the case front. Welded con 
struction is used throughout 
Lhe line was designed t vive quality and service at 
oder ite ( ef 
_ > —— 


Some Advanced Ideas in Ring Book Construction 
The Trussell Manufacturing Company of Poughkeepsie, 
N. Y., has de veloped some advanced ideas in ring book con- 


tru The metal parts are attached to a one-piece all- 
leather cover he levers are a departure from the usual 
style in principle and appearance. The backs of the books 


which is split from the center of the 


flap thus f 


c ather 


. - 
“1 ++ na ; 
to T i itt le t 


Between the 
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back plate fits tightly and is cemented to the leather surface 
beneath. The other flaps are then cemented down upon 
the back plate; a piece of strong cloth between furnishes 
an adhesive surface and is cemented to both leather and 
plate. Full thickness of leather is retained at the ends 
of the cover back where strength is required. Neither the 
flap nor the hinged grooves extend to the edges of the 
cover. 

The use of hand boarded cowhide for ring book covers 
is an Comparison with some of the newer 
styles turned out by the Trussell factory with ring books 
of a previous period shows how far the industry has prog- 


innovation 


ressed in ring book construction. 

There is an increased percentage of mahogany colored 
covers used as compared to black. Not so long ago nearly 
all ring book covers sold were black. 

wsamaeitiiisiesinn 
Northern Corrugating Co. Brings Out Line of 
Tickler Files 


[he Northern Corrugating Company of Green Bay, Wis- 
consin, has just brought out a most attractive small metal 
tickler file known as the Executive Desk File which in its 
main features is similar to the small desk files of the same 
manufacturer already described, but to which has been added 
a feature which constitutes a rather striking improvement. 
We refer to the addition on the front of the file 
holder for a perpetual calendar and a pencil holder at the 


of a small 


base grooved to accommodate two pencils or a pen and 


pencil, as the case may be. This addition is stamped out 
in one piece and is welded firmly to the front of the file 
Che file is equipped with a hinged cover which makes it 
practically dustproof. This particular file is made to ac- 
commodate three by five cards and it has the convenient 
automatic follower of its immediate predecessors, a feature 
which has already been described in Office Appliances. 

The two grooves for pencils extend the width of the 
front and the calendar holder is above them. The latter is 
made to accommodate calendar cards about two and a half 
inches wide. The height and width of the file are the same 
as previous three by five files of the same class and make, 
but its depth through the base is increased by about one 
inch, which is the width of the two grooves for pencils. 

This new file is of exceptionally attractive appearance 
and will be an appropriate accessory on any desk. 

—_—p———— 
Carrom Index Moulding and Mount Strip 

Che Carrom Company of Ludington, Mich., are announc- 
ing their new patented index stamp. As is readily seen, a 
strip of celluloid, on top of the moulding, or on the side 
of the mount, When the 


moulding is first assembled, the celluloid fits loosely into 


covers the ordinary index card. 





CARROM INDEX MOULDING 


When the 


however, the flanged edges of the celluloid can easily be 


grooves printed name card is inserted, 


snapped into position, forming a perfect seal. The strips 


come in 18-inch lengths, and in the customary sizes 


“A Better Lamp for the Better Trade” 


Silverglo Lamps, Inc., of 300 East Federal street, Balti- 
more, Md., announce their intention of emphasizing, dur- 
ing 1928, the higher grade of desk and table lamps. The 
No. 260, here exhibited, is a new model for those desiring 
“a more exclusive type of lamp.” It is 27% inches high, 





SILVERGLO LAMP NO. 260. 


with a shade of 174% inches. The shade and base are both 
of seamless, spun brass. It is finished by hand in antique 
bronze and old Italian brass. The company assures us that 
a scale of prices very favorable to the dealer will be in 
effect. 


——_ 


Typewriter Silencer Patent Offered for Sale 


Duplex Dampers is the name under which there have 
been manufactured and sold in Germany typewriter silencers 
for which a number of advantages are claimed by the man- 
ufacturer and patentee, Karl Riehle. Duplex Dampers have 
been patented in the United States as well as in Germany. 
The owner is willing to consider the sale of the American 
patent rights in the device. 


It is claimed for Duplex Dampers that they make the 
operation of a typewriter sixty per cent quieter, easier, and 
surer. Four Duplex silences are required to equip a type- 
writer, one for each foot. They are made entirely of elas- 
tic, sound-proof material. They have large and small open- 
ings to fit the feet of all makes of typewriters. The high- 
est-grade wool felt is used for complete sound-deadening. 
The use of sponge rubber with tiny dead-air chambers 
also helps to deaden sounds. The machine can easily 
be moved when it is desired to do so, but will not slide 
around. Air-space sound-deadening chambers are under 
each foot. The pressure of the weight of the machine is 
distributed over a larger area, thus tending to preserve the 
elasticity of the silencers. They are fastened to the machine 
and will not fall off. They do not “wobble” or vibrate, nor 
are they dust-catchers. 

Further information as to Duplex Dampers may be se- 
cured from Karl Riehle, Stuttgarterstrasse 214, Tuttlingen, 
Germany 


eS - — 


New Machines and Devices 
(Continued on page 163) 
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Competition and the Sale of Period Furniture 


Some Thoughts on the Advantages of the Recent Trend Toward More 
in Office Equipment 


Artistic 


Sta i da rd f 


TLTTIOON is a tundamental process isines 
el . ill other wa.ks of life It s like t 
ilways with us Although it is a process whicl 
rved at all times it process which exte is ft 
human contacts and interrelations, it is witl 
mpet that we are here especially concerned 
takes a numb forms, ottet lifheult t 
centil ranging be Vee! rather Ww ke limits | i 
wht he isked whether we ire just hed n speat 
tit it all, tor example, when there ts 1 

. isness of locking horns over the con 
rit wo or more similar products Or di 
‘ petit only when there is a very definite 
t tw superiorit es pr duct over a 
the ‘ struct ‘ ventepce and utility 
e—especially price r what not Wi 

est te tative ewative inswet to the latte 

r the tollowing 
is eC defined as « flict without contact 
! mpetition we're fighting agwa‘nst foes 
est ‘ may or ma ot have very exact 
I t ship, but I evertheless a 
t st Dv reas the t ft it ( 
iTp lin itatre ~ if I the sales ) 
‘ spire ft ichieve | ise Toes 
cs t t i + 

st < st red T 

pe ( s wl ive rf t 
‘ ( sidera ) lat t\ I 1 tive 
etitive tact . \ t ) 

es of EXE tives att evs ( 

ess | me should be a ve 

| t \ ‘ < st pleasant ft ‘ 
ve have a cquaintance amety 

ere S tre . rete 
st att toward the 

re er words there ‘ ] 

é t stimulati é st profitable, a 

R satistving type salesmanship N 
turers need turn < ti vd ts which are exact 
‘ ly iniant prov ts Here ther 5 
t ure d workmanship impulse to break 
v¢ ductior of <t ctive articles ft . et 


thre re rn ( . 1 t istes I wrTsOoONns ¢ widel different 
le inds the most squeamish tastes in office en- 
\ nment And, by the same virtue, this permits the sales 
n to render the finest service to quality buyers by out 
tting an othce for them in an unique manner 
Isn't it a “grand and glorious feeling” wh« ne doesn't 
ilwavs have to talk up the supposedly valid arguments for 
the buying of a Smith commercial desk rather than a Jones 
i Robinson or a Miller commercial desk? It may not be 
ilways with a perfectly clear conscience that one may try 
to convince a customer that he should not buy an article 
which is perhaps subconsciously felt to be “just as good 
especially when one considers that probably the vost char 
cteristi1 feature t this type of transact S price hag 
Standardiza ind stereotyping of products has, to b 
sure, its advantages But it certainly brings ts wake the 
ercest kind of competition—that in which each competitor 
OS easily becot es susp Is oO nis new rb who S ails< 
selling a brand “to meet competition.” his type com 
tion ecomes nost difhcult of cont d lends itself 
e most s¢ us types of abuses, which need only to be 
suggested to awaken thorough familiarit the mind of 
\ practi ] s ess man Pr ct cutt c s ft worst 
| ne wil Mir D uglas mentions eisew ere this 
sect \ Ss accompanin t ft adulterati spu us 
t a the genera te 7 ‘ each iuality, 
\ le keepn go ft it tact care ndet \ Ss 1s not 
mie t altowe r t cle e st il t the 
t ol ts buses 
selling , sarmites ’ one to the ——s t 
S| la = it pieces oO entire s tes, { re — the 
spect n the ittractiveness ot the \ e setting 
s well as ts economy d utilit Her e first 
spires tiie store idn t d s DUV, 
hile price « s rations become se dat i state w ch 
Ss the great des erat ( any salest t | t ( s not 
rit s always successfully hie It t us 
le ¢ ‘ ‘ s not attracte } vou 
\ ce hi i Na 4 over 
< ind pe the re vective merits | 
1 i \\ t nave in\ ce the ance 
le ‘ es wil 1¢ may | ive ippe« ile 1 t his tTancy 
( sequi +1 s necessary ti < ' é ; ; S ; > 
‘ ( thre vour reces Surtes 4 © <eeT 
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Even more, however, there is the chance offered in ths 


kind of salesmanship for one to sell the customer not on 


individual pieces, but rather on a general ensemble which 
pleases him. For here he will probably not pause to in- 
quire as to the price of individual p’eces and then shy at 
prices which seem to be marked far above his ordinary 
standards. And is not, after all, a real service which 
ne is rendering when an office is completely outfitted with 
the care of the interior decorator? Co arrange rugs, 
drapes, desks, chairs. lamps, desk sets, console tables, mir- 
rors, screens, in a | onious pattern which gives distinc 





tion—this is not merely to sell furniture. It is to give the 
same services for which the interior decorator may fetch 
a fat fee. This kind of transaction means, too, both satis- 
fied salesmen and satisfied customers. And, what is more, 
it carried out with the possible feeling of an- 
tagonism toward other dealers who are striving to sell 
equally distinctive but dissimi’ar ensembles. 


is 


least 


As artistic standards tend to prevail over more mate- 


rialistic ones, antagonistic competition is reduced to a mini- 
mum, for—paradoxically enough—all competitors are striv- 
ing to do the same things differently. 





ATTRACTIVE PRIVATE BROKERAGE OFFICE OF BAMBERGER BROTHERS, POSTUM BUILDING, NEW 
YORK, N. \¥ Figure 1 shows a view of the entrance room which occupies half of the suite. and is partitioned 
off by a pair of French casement windows Note the special ticker arrangement on top of the cabinet at the 
right The Riviera type of summer resort lounge chairs. on the left, in a setting of French gray walis with a 
taupe rose colored carpet, gives the appearance of a continental lounge room of Europe 
Figure 2 shows the ticker-room adjoining, also finished n krench gray The chairs are unique, with a morocco 
covering 
Figure Xv s a close view of the ticker-room The wall cabinet is in the period of the French Empire 
tulip wood and mahogany and bronze, and the Empire dosk is a genuine antique of considerable value The 
drapes ar i superior quality of damask The ceiling melding forms part of the cornice All lighting fix- 
tures are of French make 
T sem x mbination of quiet dignity. charm and luxury—an ideal combination for such an 
institution as this one 
t s re war I Monarch Desk Corporation of New Yor an organization related to 
M S Ir commercial inter'or decorator and Monarch Shops c 
' ‘ irchitectural woodwork 





Some Further Sidelights on Furniture Sales 


An Interview with H. Dorsey Douglas, President of the Western Bank & 
Office Supply Co., Oklahoma City, Pertaining to Office Furniture Problems 


N I las ‘ we ried a report that the majority come in without the efforts of salesmen, 
of seve erviews ent men regard to admitting, however, that quite a large number of sales are 
le lling selling office furniture. The also brought in by salesmen. This is somewhat at variance 

( of this view th H. Dor Douglas came with the experience of some concerns we quoted previously 
late t é led Fe r mber. We are We seemed to find two types of concerns, however: those 
pp tK make \ re re Se at r ruits who de pe nded considerably on the efforts of salesmen to g0 
Mr. Doug! . lence ut and get results, and those concerns who depended more 
re ging es, Mr. Douglas ds largely « heir long standing and dignified reputation in 
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the Several factors are at work to determine How the Graham company creates a feeling of pride in 
into whi ‘ urge categories a given concern will the office is shown by their advertising One of the ad- 
fal ' ding t ‘ communit wwe and status of the vertisements at hand presents a picture of the president’s 
concern, a t revalent competitive conditions office of the California Mutual Savings and Loan Associa- 
f 
, con of fran : “ross the ton of the pic » ie s 

The latte m—that of competition—many dealers tion of San Francisco. Acri the top the picture is a 
Gnd ¢ P eir most serious difficulties. Not fair ne, “Be proud of your office.” Below is the following 
but cut-t * competition. is the thorn in the flesh [This statemer 
company least s cut price to be the most persistent ‘You say ‘my office’ or ‘my desk what mental picture 

j Mr D “Cd * ol will these words conjure up in minds of prospective clien- 
obstac r intere ugias states ne ot ne - ‘1 ' Tra 

' _— S ; : tel Will realization be fulfillment of anticipatior Many 
largest manufacturers of office furniture in the United men sense the successful business by its office, for office 
States is sel re r city through an agent, turniture, decoration, or arrangement can give true in 
wl arri ‘ t has a display room « furniture. pressions ot worth and integrity Little wonder, then, that 

} } } H I] ll at | business destinies of the West are being shaped across 
whi is « gre hin e will sell at any price he can . 

, . West-Made desks They attain that elusive element which 
get so long as it is one per cent or more than the cost makes of each a vital, personal possessio1 he hear f ar 
We do 1 t ve can meet this kind of competitior othice more thar fulfilling anticipation, 

It is up t ufacturer to assist.” The foregoing is signed Graham & Company, who 
The expe Oklahoma City is not essentially differ state that the exhibit will be found on the third floor 
ent from that ch other ncerns inform us Where beauty and efficiency have been combined in the 
The Western Bank and Office Supply Company find it modern office, pride is almost certain t low, and is 
' } ’ 12 ; } » theese harmonious hueai- 
quite feasible 1 ell on the installment plan to concerns istifiable Creating pride through these rm 1s busi 
with a good cre rating Chey take an initial payment of ess surroundings means a greater interest in the finer 
twenty-five per cent, with the balance payable in four to Office equipment. An appreciation of beauty is usually 
, nat ' S » . . he it hioh lasc« hie 
six montl nstallments. Probably a number of considera nnate in most people, and delight in high cla omce 
tions influence the policy a companv will follow in this equipment can easily be inspired through attractively pre 
‘ ' centing +h rioh + > 1 1? - idis | 
respect, a good many having never followed this practic enting ‘ ght type of office merchandise C.M. 1 
f time extensi with monthly payments rx > 
rhe caring for and conditioning of office furniture stock New Line of Dietz Desks 
‘ ‘ } utive « > t S ' } most fr ant 
se h : means unimportant to any firms carrying a siza vk The Executive tyle or quality desks 1s the ecent 
stock In this case, we are told that desks are stacked 1 iddition to the line of office desks and tables made by the 
' : 1et , mn f rcinnatt moO he stvl ren 
burlap on « two-high, in the warehouse on the top floor J. F. Dietz Company of Cincinnati, Ohi yie, gen 
of the building Verv little trouble results from variable eral appearance and attractiveness of the Executive may be 
atmospheric condition noted from the illustration shown herewith Genuine wal- 
' }?t ‘ i ‘ st 
, nut has gone into the making of this desk throughout. 
Our imnterviewet experience seems to be somewhat 


unique as regards the 


effectiveness of window displays of 





furniture. One window, sixteen feet by eight feet, is used 
for furniture display, and a similar one shows supplies. The 
furniture displa however, is responsible for but few sales. 
according to Mr. Douglas 

How important are folders, guides, and other supplies 
as profit makers We are told, quite unequivocally, that 
they are very significant items Many salesmen seem not 
to have ully aj reciated the ilue of these sales helps, 
perhaps because salesmen’s lack of familiarity with such 
hling equipment and supplies as are available today has 
led them to minimize their value rr because the impor 
tance of these aids has not been fully impressed upon the 


trade generally 
> 
Putting Pride in Offices ONE OF THE MEMBERS OF THE ATTRACTIVE NEW 

Creating a justifiable pride in the office, in the possessio: EXECUTIVE LINE OF THE J. F. DIETZ COMPANY 
of appointments and equipment which are beautiful and The construction is massive and the writing top is lacquer- 
efhcient, is the aim of the announcements of the John W finished, as is characteristic of the entire Diet ‘ Sev 
Graham & Compa othce equipment experts and sta eral tvpes of desks are, of course, made up in this style 
tioners. With illustration and text these advertising appeals cove! ers office requirements, while chairs and ac- 
reflect offices in which the pric rt whership might well cessories t match are also available 
be prom unced or emphasized A new catalogue illustrates the Executive line, in addition 

Dhe te ! it Sot ce \ tiie American people t one ot the most complete lines of ofhce desks and 
which has been carried out it ew Ford cars with their tables mad \ single manufacturer Five moplete 
range of magnihcent colors, a « cession to this new taste grades are show This catalogue vil led t 
and \ es gw like se idapted to the inter r« an 
offices which ar ude vith attractive set South American Firm Has Attractive House Organ 
tings which will creat tigee egrity, and help to “sell’ We exter ir congratulations to Casa Pratt r the 
the cust cr ' t s expected t t xcell s¢ wan, a < y “ ‘ t is eC 
bu _ ‘ Lb . * t sel d us. | e Lasa Pratt is S idq ar 

Whe . ippomtment . i e oftnce someone . NI cle laneiro and t ches and 2 es ill 
invited t l t usiness transact ra visitor drop t ters throughout Bra | ‘ : repre 
ping in, ther ens pride felt in the well equipped = sents several leading Americar fice machines manufac 
sanctum whic! the test refine t of civilized business tmrere 
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French Takes Offices in Central Alloy Steel 




















Corporation 

At a recent eet'ne ot the board directors of the 
Central Alley Steel Corporation, S. S. French, president 
P Che Bercer Manufacturing Company of Canton, Ohio 
vas elecied vice-president and treasurer d made a mem 
be f the board of directors of the Central Alloy Steel 
Corporat 

Mr Fren ‘ 1 ex tinue as the active head of Lhe 
Berger Manufacturing Company, supervising in chief execu 
tive capacity this tabricating division of the corporation 

extensive plat have been « npleted for the sales pro- 
motion of the Berl products comprising a complete line 
f steel thee eq < eC lockers, steel shelving, steel 
ceilings, corrugated iron culverts, metal lath, metal lumber 
and associated bi Ing pre _ 


Marchant Moves New York and Psi Offices 


The Marchant Calculating Machi Compa plans to 
moves New York office about Marc! trom 280 Broad- 
Wa\ Ne 2 Park where more roon Is vailable 
il < icce ers are t ‘ i 

the Cl y e Marcha will move on of 
" Mar 1 10-421, N 330 0S Wells 

eC loca e N \merican 
building The new (¢ cago location als affords more 
I als | 
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Underwood Managers Meet in Chicago 
a number of Underwood branch 
where they were greeted by 
Sales Manager J. E. Neahr and George W. Mc- 
manager of the Chicago office. There was an 
resting ‘nformal meeting and dinner attended by the 
Underwood men and by the General Office 
Equipment Corporation's local organization who were made 
acquainted with the Underwood managers present. Philip 
N. Sea demonstrated the Sundstrand machine to the Under- 
Ryan of Kansas City demonstrated 
Sundstrand group. 


On Tuesday, February 7, 


managers met in Chicago, 
General 
Clellan, 
inte 


several of 


wood group and E. P. 
the Underwood typewriter to the 

The 
Buffalo, 
Zugelter, 
E. P. Ryan, 
Ans fs Ae 
[om 2 


Sloat, 
A. E. 

Mo.; 
Rock, 


Underwood managers present included T. L. 
N. Y.; T. J. McMahon, Albany, N. Y.; 
Cincinnati, O.; C. A. Marschel, St. Louis, 
Kansas City, Mo.; O. B. Johnson, Little 
Fite, Memphis, Tenn.; G. R. Curtis, Dallas, 
Crewdson, Houston, Tex.; G. M. Spurlin, 
Ky.; S. S. Baker, Omaha, Neb.; E. S. Larson, 
Davenport, la.; D. E. Conklin, Minneapolis, Minn.; H. L. 
Cleveland, O.: B. L. Covault, Milwaukee, Wis.; 


Lousiville, 


Bridges, 


\. W. Eaton, Denver, Colo.; E. J. Lowe, Oklahoma City, 
Okla.: G. W. Hunt, Indianapolis, Ind., and George W. 
McClellan, Chicago, IL. 
oe — 

Eastern Addressing Machine Companies Merge 

A report is current, apparently bearing authority, that 
the Elliott Company, well-known addressing machine 
manufacturers at Cambridge, Massachusetts, and the Rapid 
Addressing Machine Company, makers of the Belknap 


addressing machines and systems, of Roselle, New Jersey, 


have merged their interests 
At the time of going to press details of the deal were not 
available. We for the 


issue 


» hope to have full information in time 
next 
- 


C. A. Cook Company Removes to Larger Quarters 

We herewith a sketch of the new home of the C. A 
Cook located at Ashland, Mass. At the time 
of writing, the company was expecting to be completely in 
March for the past forty years, 
located at 6-28 street, Cambridge, Mass. 
located on the Boston & Albany Railroad, 
and has about 80,000 square feet 


show 
Company, 
stalled by This company, 
has been Osborn 
Che new plant ts 


occupies about five acres, 


of floor space. It is equipped with the most modern type 
dry houses and electrically-driven machinery. 
This company, in the past, has spectalized on the manu- 


“a ook 


raphers and clerical workers. 


spring-back chairs, 
they 
more 


facture of Quality” adjustable, 


for stenog More recently, 


have also been making a line of industrial seating, 


commonly known as factory chairs. 


The 
lent 


Cook, 


vice-president. 


Charles A. 
Tuttle, 


officers of the company are presi- 


and treasurer, and G. Raymond 





MASS 


ANY AT ASHLAND 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of this 
journal their headquarters The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 
branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave 
Vew York, will be happy to be of any possible service. While the facilities at New York are 1 
so many as at Chicago, there will be found the same desire to serve. United States manu 
facturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England 
Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 
valuable to those desiring 1 cultivate 


! 


the British Market 


Notr.—Mr. Il’. T. Shore, whose address is given above, is the authorized subscription representative of 
Orrice AppLiANces im the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders 
should be sent to Orrice AppLiaNces’ home address, 417 South Dearborn street, Chicago, Illinois 


oO w fa Shore’s usual refreshing es f ! don we are obliged t mit his } 
, i de the March issue VU Shore’s news li be wp ted the Ap 


Stationer Wants Catalogues to Replace Those September in the old exposit hall on the Kaiserdamm a 
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; , . , e National Ass e Germa (ft kK quip 
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~ ) .~ nd tT ‘ sift a ~ d qT T 
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> 1 
tame Bh al eo t lis ‘ or ¢] 
I S¢ ind ma ! t ers they had at tl Bureau Berl gis edicts 
lat | } tiie N it iz igu (r,eri i la eT ind stationer 
! tiatior F ‘ pat wishes mat 
) 1 dos rt j ‘ "Eel, an oa} +] 
. eeales ‘ . ' . = As anes le ataate . ( ng ‘ I < / ) ‘ 16 l 
Sept bet 1928. ce duct ( d kxpe tion Ha 
it ( sts ft thie ress wive Dove : 
he Ka‘serdamm, the Sixth Int national Oftice Expositior 
() Any ses this r\ t sonab request , . ' ’ 
lon rompt ! hance th it will be of material as , , ’ , = ' j 
ce th projects of this Ki which indicates the advis 
sta e Royal Stationery Company, who are eg re , , , ' 
t ( t ince terestec ers cle ers 
t t e. deter ed to build a bett | ; 
seTs mes ‘ i | . 
tha the dl ‘ re 
Phe spect is that t Sixth Inte t il O e Ex 
= 
vill sideral ss the exposit s hel 
. i — ~ 2 . 4 nad + ‘ < >»? 1QO?S | , 
Belloprint Gesellschaft Expands Nar and 192 Che ¢ 
. ~ . an the organizat . tioned Sa issur 
He print (,es. n b. H peri Germany, has added , ' 1 «7 j 1 } 
, . : : ! that evervthing OSS ‘ wl ce done t make thie 
i ital STOCK SMM) rerht irks T he mcrease tt : : - . . 
/ ‘ success ott tron the technica ‘ a ertising 
' va de ne ssarv } e ¢ stantiv greater ce 
el mi t the ente rise ! \ be ised to increase 
, Mh Romnt wilted . beilead ; a & ; 
duct expand the inv’s sales organizati i he erval W ‘ iS ela i 
e spring ot 1925 and the cs t XT t 1 vides a 
Iw ne ( ers Nave beet take! into the compan\ . 
» portunity manufacturers to dis the inv new 
Max Prausnitzer, an engineer, and Armin Breuer, the latter : 
: ; 1 improved teatures of the ucts 
ventlemat ving also been made manager of the company 
nit ' — Q?= : Sec oe } sertt® Bane 
Mr. Brener 1s heer n the office eauipment business for | ke the previous, 192 exposition, s show will have 
july usin 
. +4 : . tar svhich 3 ] ' ihle } +} 
nath t s mats OSS rv th 
twe tv-nive cars i d was i eC i! the ster cil dupli HrerMavior al cha Bets Wile Nace . . 
‘ ; + +) the imp * restrictions + th var nd <t-war 
cating field His experience will stand him in good stead - at th nport restr , the and p vas 
ag we - sali aes th =t thee nonuniitios 
with the Belloprint Gesellschaft, who are manufacturers of ire ately a g of the pa 4 
‘ ail TT re ly ; | ‘ 
‘rinting and duplicating machines and devices i peacetul co ercial rivalry of all countries 
ou The Exposition Hall in which the 1928 s to be 
held is eminently well sutted to the purpose Provisions 
er . - . 
2 ~ > ‘ ‘ 
German Associations to Hold Office Equipment = jaye heen made for users of space, whether their exhibits 
Show occupy lara or small areas Furthermore the hall is to be 
, , , , a " 
Che tollowing is a translatiot somewhat condensed—ot c rely redecorated 
Intormation Service Bulletin No. 129 concern‘ne the Sixth It is planned to organize systematic t £4 gh the 
Internat 1Y28 Office | Xpositte to be hel ear \ ext exposit witl ectures ¢ deri itnice ictice 
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other hand, when letters cannot be found by employees, 
they should seek the assistance of the filing clerk or notify 
him of their failure to locate it. 

\ final suggestion is that the clerks in the mailing and 
filing rooms can assist each other at various times of the 
day when the load of one is heavy and that of the other 
comparatively light. 

— 
Mr. Schmidt of Stockholm 

An outstanding figure in the specialty business in Scandi- 
navia is Hadar Schmidt of Stockholm. Mr. Schmidt has 
Sundstrand machine for several 


represented the adding 


vears. C. Stevenson, export manager of the General Office 


Equipment Corporation, in speaking of Mr. Schmidt stated 





that he is a gentleman of education whom it js a pleasure 
HADAR SCIUMIDT 

personal Mr. Schmidt is a man of unusual or 

ibility. He covers every part of Sweden with a 

ve selling force Automobiles are used to introduce the 


Sundstrand products into even the most remote regions otf 


country 


Stevenson—Mr 


it northern 
avs Mr 


rything he undertakes is absolutely contagious, and per 


Schmidt’s enthusiasm for 


onal contact with him is convincing proof that ‘it can be 
e’ and his dynamic personality is everywhere impressed 
his large organization.” 
ae 


Felt & Tarrant, Ltd., Join London Chamber 


elt & Tarrant, Ltd., Aldwych House, Aldwych, W. C. 2, 
s joined the American Chamber of Commerce in London 
iy G. Klees, managing director, is the company’s repre 


entative in the chamber. “Comptometer” was represented 
the chamber many vears by Herbert E 
xg as H. E. Robbins, Ltd. Mr 

of health in 1927, and the Felt & 


iring Company 


Robbins. operat- 
Robbins retired for rea 
Tarrant Manufac- 
Chicago, organized its English corpora 


to carry on the business, which has been represented 
t Britain and Ireland since 1900 
> 
Holland Dealer Requests Trade Literature 
we Haussmann & Van den Akker, 


‘ \ Handelsvereeniging 
that they are very much inter- 


‘srca 


e Hague, Holland, write 


sted in office machinery and other office requisites, includ 
g stationery They cover a considerable trade, and would 
ke to be kept informed of new developments. They will 
e happy to receive catalogues and price lists trom Amer- 


anutacturers 


> 
Milan Sample Fair 


inth international sample fair will be held at Milan, 
pening April 12, 1928 The exhibits include products of 
talian and foreign origin [he fair is organized under the 


ernment 


tahan go 














Powers Organization in German 
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Market for Typewriters, Adding 
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Correspondence to Office Appliances 
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Outlook for American Trade in Europe 


Special Correspondence to Office Appliances. 


Paris, February 15, 1928 
Hk : teresting feature of business life in Europe 
this vea ipart from Russia—has been the demand 
time-saving appliances. Typewriters, calculating 
es 1 filme systems are becoming very common, 
ndeed, and the demand is still growing “We want time 
i g apphances said a government ofthcial to me. “As 
e cost of living rises the need tor machines and every 
k labor-s g appliance naturally increases We 
" rT es early ftool-proot as possible—machines 
vhich, on the one hand, will supplement the skill of expert 
‘ S ke their output greater, and on the other, 
achines whi the performance of repetitive labor, 
ec demane e skill of highly paid individuals. Rents 
ive risen along with other costs and time is becoming 
e ane < act We are obliged to concentrate 
efi . ‘ pace—to strip away, as much as pos 
sib] se gs W ire cumbersome and serve no 
st ssify-——to arrange—to systematize All 
which means t ve are obliged to adopt up-to-date 
‘ < e¢ x documentary records of every kind 
icl n tur s the adoption of modern filing sys 
s N-Siv re rds ind like conveniences.” 
Stencil dup! » machines of the more versatile type, 
can be used not only for circular work per se, but 
S work requiring outline drawings and even occa 
s il color-printing, are in demand 
It has been suggested that more ornam« ntal covers could 
th advantage be adopted for use on standard typewrit 
ers, particularly where the machines are used at home 
for home wse ere as elsewhere the small portable ma 
ne with its neat, compact case is preferred. European 
usewves © usually have none too much room do not 
look with 1 r upon heavy articles which can't be con 
eniently put away when not in use. (It will be recalled 
that France good deal of typing and other secretarial 
vork is e at home, the daughter or the wite of the 
business or professional man helping as typist and ac 
untant The latest small machines with fancy enamel 
i g are exceedingly well received. 
i pe vhich most people who write possess 
sever é fancy colors Enamel in all its 
tints is used, alone, or mingled, or irridescent for the foun 
uin pe er or tortoiseshell it is an elegant trifle 
| emerald wree scarlet or bright blue it gives a dash 
lor } r neg table 
Lette veiw! re ichines are to be had im a variety ot 
akes d ‘ ‘ mon use. Some of them come trom 
the | ‘ States it most of those to be met with here 
ire of Europe ufacture 
Papert pr t paper, type writing paper and cardboard are 
all becoming 1 h more expensive, and one may look 





forward to a time when such articles as filing systems and 
loose leaf ledgers can be imported from the United States, 
high freights and other obstacles to the contrary notwith- 
standing. Fer as the cost of living approaches the dollar 
standard, prices commence to approximate those of Amer- 
ica. This is the case everywhere in the great capitals, the 
the being less and likely to 
this being the factor that will perhaps lead to 
But 
it will be the land with up-to-date machinery and labor- 
the 
as well as the increased cost of labor, and it is he who is 
the 
of labor-saving appliances, not only as regards farming, 


cost of living in country 


remain so 


a “return to the land” movement in the near future. 


saving appliances. For farmer also feels the scarcity 


most eager to possess everything available in way 


but also for his account-keeping and correspondence; for 


in the country everything is carried on in a _ scientific 


This applies 
the 
places are also adopting more up-to-date methods when 


manner, not hap-hazard, as in pre-war times. 


particularly to the large farms, although smaller 


it is within their means. One of the great pioneers of 
\merican machinery is the agricultural machine that con- 
verts many an old farmer into a belief in machinery as a 
whole—a state of mind that leads to the purchase of other 
similar appliances, leaving him finally with an assortment 
of up-to-date implements which save half the labor for 


merly done by hand on the estate. 


all the continent of Europe 


however, 


These things are true of 


excepting Russia, which, also shows signs of 


possible opening up within the next few years, when there 
With 


will 


will be a tremendous demand for office machinery. 
the the 
quickly open for the despatch of machines which will be 


\merican capital invested in country, way 


received with enthusiasm and no little curiosity in many 


Cases 


Thus the prospects for the New Year are excellent all 
‘round, provided nothing happens to disturb the present 
equilibrium, and no signs of this are apparent for the 
immediate present. 

-” <>-———= 


New Store in Watsonville, Calif. 

W. O. Di Muzio has opened new offices in Watsonville, 
Calif., at 21 West He is representative for 
the Sundstrand, Royal typewriter and a full line of C. F. 
Weber & Company office equipment 


Lake avenue. 


> - 
Andrews Paper Co. Ends Receivership 
rhe R. P. Andrews Paper Company, First and G streets, 


Washington, D. C., has been discharged from its receiver- 


ship. Justice Hitz of the District Supreme Court author- 
ized resumption of the business as of February 1. Ross P. 
Andrews, president of the company, was receiver. An ad- 


justment was effected with the company’s creditors, the re- 
ceiver was cischarged, and ordered to surrender the assets 
to the reorganized corporation. 











THE NEW DE LUXE PANEL DESK PAD 


A New Panel Desk Pad 
The Ideal Linoleum Top company, 109 West Austin ave- 
this 


De Luxe panel desk pad, to be used especially in conjunc- 


nue, Chicago, Illinois, are now manufacturing new 


tion with period furniture, though it may also be otherwise 
4% 
The writing surface is made 


employed. Panels are made of Colonial top grain 


leather, by Eagle-Ottawa 


of a special smooth, soil-proof linoleum, and is backed with 


green felt It can be furnished in green, brown, gray, 


maroon, or blue linoleum, with leather ends of all colors 
The price is quite reasonable, and we are told 


offered. 


to match. 


that good discounts are 
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Prominent G. O. E. C. Men from 
Headquarters 


Abroad Visit 


General Office Equipment Corporation's European 

Vice-President, Accompan‘ed by the Corporation's 

Representative for Italy, Visits New York and 

Speaks with Enthusiasm of Past Year's Results 
in Europe and the Outlook for 1928 


Our General Office Equipment Corporation dealers 


throughout Europe are functioning at the peak of efficiency 
1927 the 
Mr. J 


European vice-president of General Office Equipment Cor 


and have contributed largely to making greatest 


vear in the history of our company,” said Lecher 


poration, who recently visited the headquarters office in 
New York City 

‘This great dealer organization is marketing Elliott 
Fisher and Sundstrand products throughout twenty-six 


countries of Contigental Europe where more than twelve 


The 


the 


different languages are spoken,” he continued r sell 
ing 
f cooperation existing between them is remarkable 


| he basis 


torces comprise over eight hundred men and 


Spirit 


{ this cooperation, which I feel is responsible 





the ce f our dealer organ‘zation, is due to two 
x 

J LECHER 
First tine unifturmitv of contracts whicl are equal ror 


all dealers without any exception, and 


‘Second, the introduction of American sales methods 

‘Without these two factors we could not operate with 
the high degree of success we now enjoy 

Mr. Lecher’s opinions are founded on an experience ot 
twenty year He first came in contact with Elhott-Fishe: 
and Sundstrand products wher as the comptroller ot a 
large European financial institution, he became acquainted 
with Elhott-Fisher equipment After ten years’ service 
with this user, he iett that organizatn and became a dealer 
tor Elhott-Fisher After the war he devoted the greater 
part ot 1919 t ’ entrated study of sales organ‘zations 
as existing at that time in the United States. From spring to 
winter of 1919 he traveled through many cities of the 
states iting ! st « the larger concerns in the office 
apphanc« held He finally decided to devote his time and 
attent:on exclusive to the proper marketing of Elliott 
Fisher accounting machines 

During five years as a dealer Mr. Lecher built up his 
extensive knowledge of American sales methods, visiting 


United States he still continues 


the 


At the same ime lhe 


year a practice 


the foundation for the 


etween the 


was laying 


pleasant relations that now exist | foreign and 


domestic organizations 


Five years ago he the 


assure 


position of vice-president in charge of the European organ 


Basel 


ization of the GOEK( with headquarters at 


Switzer 


land. Under his direction, the European organization has 
grown to be one of the most important divisions of the 
GOEC bus:ness 

Mr. Lecher is a firm believer in dealer organizations. “| 
teel that the only efficient way for American manufacturers 
to market these products abroad is through dealers,” he 








said. “Conditions are so vastly different in Europe from 
what they are in this country and there are so many ele 
ments to be taken into consideration which do not exist 
here that branch offices are not practical 

“The difference in languages, the difference in business 
methods of various countries, the differences currency 
these are only a few of the things that make a dealer 
organization the most efficient and economical means of 
distr:bution, and more American manufacturers are leaning 
that way every vear | anticipate continued success for 
our European dealer organization and am confident that 
their achievements will be even more marked as _ time 
Foes on 

\nother sitor from abroad who recently alle the 
Othce Equipment Corporation is Emile J. J. Genon, dealer 
tor that corporation in Italy, operating under the amie 
S. L. S. O. C.. which stands for Sox Ital lr Studi per 
| Organizzazione Contabil 

Mr. Genor came with Mr. Lecher and retur 1 to his 
work the latter part of January 

EMILE J. J. GENON 

He became associated with the Elliott-Fishe rzaniza 
tion four years ago in Belgium, working under the direc 
tron of Mr. Lecher who was then the dealer n that terri 
tory. He was later transferred to France as assistant man- 
uger. Mr. Genon is a subject of the King of Belgium, He 
has made a fine record and is known as a ma marked 
ability He expressed himself as well satisfied ith the 
yusiness which has been done during the past elev: nths 
ind is hopeful of the tuture of his compar Even in the 
short time ke has been engaged in business e has w 
the conhdence of the industrial, commercial . e and 
inking businesses in his country. as well as vover! 
ment itself. Referring particularly to Ita e says at the 
stabilization of money, which has been legaliz« e last 
tew months, has done more to help business tl other 
achievement 

Mr (,eno! took oOcCasiol te extend his tr int 
where he visited the offices of the General Office Equipment 
Corporation and made the acquaintance of Dis Manager 
Buswell, Chicago Manager Snow and other members of the 


staff During his visit a representative of Office Appliances 

ad the pleasure of meeting Mr. Genon, whx tive <« 

Belgium but a strong booster for Italy whe is a 
rough understanding of the business s 1 has 
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SNAPSHOTS OF SOME OF THE GENERAL OFFICE EQUIPMENT CORPORATION'S PERSONNEL 


ABROAD.—The above pictures are likenesses of Elliott-Fisher and Sundstrand men in Europe, and are identified 


as follows 1. Elliott-Fisher-—Sundstrand organization 


Sundstrand Agent, left, and R. Nestor, Chief Salesman, 


Denmark. 2. Norway—Dag. Bentzen, Elliott-Fisher-— 


on the right. 3. Swedish Elliott-Fisher organization, 


with Mr. Lecher and Mr, Stevenson 4. J Lecher, European Vice-President of the General Office _ ment 
Mr. 


Corporation 5. Finnish representatives of Elliott-Fisher—Sundstrand: Left to right—Mr. Douzgette and 
Switzerland, and C. Stevenson, Export Manager, General 


erholm 6. Mr. Hitch, United States Consul at Basle, 


Jest— 


Office Equipment Corporation. 7. Willy Zahner, Elliott-Fisher Agent at Warsaw, Poland 8. Swedish Elliott- 
Fisher organization. 9%. The Ruys Brothers and the family of Mr. Dewit with him aboard the steamer on which 
the Dewits were about to leave for the Dutch East Indies in the interests of the Elliott-Fisher. 1¢. Left to 


right—Mr. Schnitzler, a banker of Dusseldorf, Germany; 


Stevenson of the General Office Equipment Corpora- 


tion. and W. Kuester, Sundstrand General Agent for Germany 
The above pictures were taken during a recent trip throughout Europe made by Mr. Stevenson. 


been, we are told by his associates on this side of the water, 
exceptionally successful in increasing the sale of the corpo- 
ration’s machines 

Mr. Genon is a young man of liberal education. He has 
tact, force and intelligence and a broad understanding of 
1e requirements of Italian business and professional people 
as wel! as a grasp of social, political and industrial affairs. 
He states that the business outlook in Italy is*good. The 


present government saved the country from the very serious 


ondit which confronted it five years ago and has put 

t o1 the currency of the country but its industrial 
system as well upon a solid basis, so that now among busi- 
ness men everywhere in the kingdom there ts a feeling of 
confidence and security Italy is building a nation for 
Italians Her sons, who in past years have gone to other 


countries to find their opportunity, are now encouraged to 


é d to help their own country build up industries 
which will not only meet domestic demand, but enter world 
markets as well in the fullness of time lo this end Italy 
s protecting her own industries and giving every encour- 
gement to their development lo such a policy no other 
can possibly take issue. Mr. Genon states that news- 

rs abroad have not been always well informed, and that 

is a result some unfortunate misunderstandings have come 
He states that Italy encourages the importation of 

entions which will help to build up the nation’s indus- 

t discouraging outside competi‘ion with industries 
ilready existent and functioning in Itals Such a policy, 
suggests, should be entirely understandable to the people 


the United States whose protective tariff for considerably 


re thar . centur has erated ¢t the same effect 


Office Appliances hopes that Mr. Genon will come again 
and yet again. It is such as he who buttress our faith in the 
younger generation of mef and women into whose hands 
the work of the world is passing day by day. 

———E— 
Reorganization of Halda Typewriter Project 

The Halda typewriter factory at Svangsta, Sweden, is 
to be operated by a new corporation, with authorized 
capitalization of 200,000 to 600,000 crowns [crown now 
worth $0.27]. It is not known when this machine will be a 
factor in the market. The Halda typewriter was exhibited 
at the Swedish industries fair at Gotheborg in 1926. The 
price was $120.60, the same as imported machines. It had 
eighty-four characters, two-color ribbon attachment, back 
spacer, tabulator, automatic ribbon reverse, marginal re- 
lease, noiseless tabulator brake and carriage return and 
balance lugs on the type bars to prevent uneven strokes on 
the paper. 

- 8 i — 
Jugoslavia Announces Prospective Purchase of 
2,006 Typewriters 

Che government of Jugoslavia has published an announce- 
ment of the prospective purchase of 2,000 German type- 
writers and 10,000 sewing machines, to be delivered on 
reparation account. This would indicate that German type- 
writers will have a good chance on the Jugoslavian market. 
By inducing makers to submit an offer for such a large 
quantity, this opportunity will also result in cut prices. 
[his purchase should certainly have some effect on the sale 

American machines in Jugoslavia, although we refrain 


from predicting.—G. 
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Federal Trade Commission Exonerates 


N. A. S. O. O. M. 


A report from eastern sources states that the Federal 
Trade Commission, after an impartial and exhaustive ex- 
amination of the work of the National Association of Sta- 
tioners, Office Outfitters and Manufacturers, its methods, 
policies and objects, has dismissed the complaint against 
the Association, its officers, board of governors and mem- 
bers. This decision, we are informed, also affects the 
Wholesale Stationers Association of the United States and 
twenty-one local associations, operating as a dismissal of 
the complaint against all these organizations. 

The Commission has spent several years in going over 
the affairs of these associations. Records have been ex- 
amined and thousands of pages of testimony have been 
taken. No phase of the work has been neglected. The 
dismissal of the complaint is welcome assurance that the 
care with which these organizations have conducted their 
affairs and their sincerity in complying with the law under 
the advice of counsel have placed them in a secure position. 
The decision of the Commission is worth the considerable 
expense of che If evidence were needed that 
the associations in this industry are right before the law, 
this decision of the Federal Trade Commission supplies it. 
The powers of the Commission are judicial; it can compel 
the attendance of witnesses and duces 
tecum for the production of records and correspondence. 


investigation. 


issue subpoenas 
In such respects it has the powers of a court of record and 
its hearings are characterized by the same dignity and care, 
same rules of evidence as attend 
Its findings are official 


and proceed under the 
the hearings of any other court. 
and its work relieves the Federal courts of a large number 
of long and difficult cases which otherwise would hopelessly 
encumber the calendars. 
. a 

Horder’s, Inc., Sell West Lake Street Buildings 
sold the six-story struc- 
their 


On February 17, Horder’s, Inc., 
ture at 236 West Lake street, 
general offices, and the four-story building at 226 West 
The deal was a cash 
The Horder 

Since then 


Chicago, used for 
Lake street to Frederick Hartman 
proposition, but the price was not disclosed. 

organization purchased these properties in 1926. 
it has been found necessary for the company to look for 
larger quarters and the sale of the seventeenth was a result 
of this determination to move. We understand that the 
price received for the properties named was satisfactory. 


Within a year Horder's expect to move into larger and 
improved premises, with a more convenient location and 


their 


better freight accommodations than are afforded at 
present headquarters. 
—_— i ——— 
Stationer’s Son Appointed te West Point 
Howard Biel, 5749 Midway Park, Chicago, Ill., was ap- 
pointed to West Point Military Academy in February by 
Congressman M. A. Michaelson, of the Seventh District 
Howard is son of Mr. and Mrs. Julius Biel, the former 
being an executive of Maloney & Company. 
Howard is a graduate of Austin high school, '27. With 
every prospect of passing the rigid physical examination 
for entry into the United States Military Academy, Howard 
will realize a boyhood ambition when he glimpses his new 


Stevens, 


environment July 2. 


———< 
Sydney to Hold Business Efficiency Exposition 
The Office Appliance Trades Sectional Committee of the 
Sydney, Australia, Chamber of Commerce have announced 
a business efficiency exposition to be held in the town Hall, 
Sydney, June 11 to 15. It will be confined to the display 
of office appliances appropriate to the title of the exhibi- 
This is the first serious attempt to hold a business 
show on this scale in Sydney, yet the interest already cre- 
ated indicates that it will be an entire success. Eight thou- 
sand square feet will be available. We list herewith the 
names of firms who, at the beginning of February, had 
booked space for the products mentioned: 
MacDougall’s, Ltd. Corona and L. C 
ers; Dalton adding Marchant 
chines. 
Stott & Underwood, Ltd 


tion. 


Smith typewrit- 
machines; calculating ma- 
Underwood typewriters; In- 
ternational Multigraphs; A. B. Dick Mimeograph; Lanston 
Machine Company’s Barrett adding machines: 
Owl Bircher 


Monotype 
Elliott addressing machines; 
letter sealers and openers 

Ira L. & A. C. Berk, Ltd. 

Chartres, Ltd. — Remington 
adding machines; Kardex visible 
lating machines. 

H. LeRoy Tracy, Ltd. 
tems, office furniture, autographic registers 

Spicers & Detmold, Ltd. Addressograph, Dupligraph, du 
plicators, loose leaf ledgers. 

Kalamazoo Aust., Ltd. Loose leaf systems, visible card 
Elliott-Fisher accounting 


Simplex files; 
Burroughs adding machines 
typewriters; Sundstrand 
records; Monroe calcu 


Office systems, loose leat sys- 


systems, machines; Powers ac- 

counting machines. 
Sydney Pincombe, Ltd. 
W. C. Penfold, Ltd 


office furniture, etc 


Royal typewriters. 


Office systems, visible records, 











a 
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Peacock Bros 
B. J. Ball, Ltd. 


United Typewriter Supplies Company. 


Pty., Ltd. The Comptometer. 
Adrema addressing machines. 
Smith Premier 

typewriters 
Thomas A. Edison, Ltd. Ediphones. 
Dictaphone Company, Ltd. Dictaphones. 
National Cash Register Company of Australia, Ltd. Cash 
registers, National credit files; O. K 
W. E. Smith, Ltd. Loose leaf ledgers, filing cabinets, 


fice furniture. 


telephone system. 


For the foregoing details we are indebted to Stott & 
Underwood, Ltd., of Sydney. 
~ngendiinndiiiae 
L. L. Brown Paper Company Wins Suit 
[he suit in equity brought against the L. L. Brown Paper 
\dams, Mass., 
Mass., charging infringement of a patent cover- 


ne a process oO! 


by the Byron Weston Company 


( ompany orf 


making a flexible hinge for paper, has, we 


re informed, been terminated by the withdrawal of an 
ppeal from the decision of the United States District Court 
it Boston, which found in favor of the L. L. Brown Paper 


_ompany 


Following the decree of Judge Morton, who ruled that 


the L. L. Brown Paper Company’s method of making a 
flexible hinge for paper was not an infringement of the 
plaintiff's patent, the Byron Weston Company filed an ap- 


urt of Appeals, and, at the same time, 
The re- 
alter his 


peal to the Circu:t C 
made a request for a re-hearing by Judge Morton. 
but the 


whereupon, we are informed, the plaintiffs 


hearing was granted court declined to 


original opinion, 
the original action withdrew their appeal to the Circuit 
Court of Appeals. 
The process used by the L. L. Brown Paper Company in 


making its hinge is covered by letters patent. 





ae 
J. H. Rand, Jr., Visits Havana 
The following item is taken from the Havana Post of 


February 8&8 


‘lames H. Rand, Jr., president of the Remington Rand 
Company, Inc., manufacturers of the Remington typewrit- 
ers, iS a visitor Havana. Mr. Rand will spend several 


days here enjoying the attractions of the island capital and 
siting local < 
~ 


Che foregoing 
MacDonald 


the agencies 
was received through the courtesy of Fred 
Vda. de 


Pascual-Baldwin, Havana, Cuba. 


<tiiiaaeiotens 
District No. 4, I. S. M. A., Meets 

District Number 4 of the International Stamp Manufac 

Wis- 


Indiana, the western half of Michigan, and the city 


turers Association, which district comprises Illinois, 


consin, 
of Saint Louis, held its regular semi-annual meeting at the 
S. S. Adams of 
governor of the district, presided with Harry 


La Salle Hotel, Chicago, on January 21 
Saint Louis 


l.. Schweizer, secretary 
with districts 3, 4, 


comprise all of the central section of the 


Che next meeting will be a joint one, 
10, and 11, which 


United States from Canada to the Gulf, meeting together 


at the Maytair Hotel, Saint Louis, Missouri, April 20-21 
— wo 
Bushnell Company Elects New Officers 


At the 


nell Company 


annual stockholders’ meeting of the Alvah Bush- 
Philadelphia, all of the directors were re- 

addition of A. N. Bushnell, Jr. (Nelson 
father’s place on the board, Arthur 


the 


elected with the 
Bushnell), who takes his 
N. Bushnell, Sr 
ast fall 


Phe 


id 
president 


president of company, having died 


elected: Alvah 
B. Helffrich, 


Bushnell, 
vice-president; 


following cfhcers were 


and treasurer; L 

A. N. Bushnell, Jr., secretary 
—— 2 

The ration is too fond of sitting.—Heilo (The Office 


rising gene 


Crhuthiitters) 





B. B. Conrad in Europe 
B. B. Conrad, chairman of the board, American Num- 
bering Machine Company, is in Europe on a combined busi- 
ness and pleasure trip. During his travels Mr. Conrad will 





B. B. CONRAD 
Switzerland 
Mr. Conrad 


sailed Janu- 


see France, Germany, Belgium, England and 

-also spending a short time on the Riviera. 
is expected to return some time in April. He 
ary 28 on the S. S. “Minnetonka.” 


a 
Dictaphone Now Comes in Colors 

The new model 10 Dictaphone distributed by the Dicta- 
phone Sales Corporation of New York, N. Y., now comes 
This follows a recent but emphatic trend of the 
Colored Dictaphones are finished in five hues, spe- 
cially prepared for this machine in Duco permanent finishes. 

The actual production of Dictaphones in colors follows 
some eight months of study as to just what hues it would 
be most practical to introduce. This study was supple- 
mented by expert advice as to what colors are most prac- 
tical to introduce into business offices. There are five 
Dictaphone colors: Maroon, brown, green, beige 
and blue. All of the foregoing are preceded by the word 
“Dictaphone,” by the way. The same standard black 
finish in which the Dictaphone has always been manufac- 
tured will be continued as heretofore. These color finishes 
are not special order propositions. They are in stock both 
in the field and in the factory and are said already to be 
showing their value as stimulators of sales. 


in colors. 
times 


special 














F. E. PEARSALL 


T. L. MILLER 
The above gentlemen are the organizers of the David- 


G. N. DAVIDSON 


son-Pearsall Company of Aurora, Illinois, concerning 
which company a news story appeared in Office Appli- 
ances for February, Pages 36 and 37. All are experi- 
enced in the office furniture and office equipment lines. 








Clark Manages New Paris Office of Multigraph 

]. A. Clark, who has been connected for some time with 
the International Multigraph Company in the foreign field, 
has been made the manager of their Paris office, situated at 
24 Boulevard des Capucines. This office has recently taken 
over the business of the company’s former Paris agent, 
Henri Desoer. 














¥ 


production at an early date. He is on ti 








The Guest Book 


Mr. Steelink of Iowa 


" ' ' 
New York office of Ofhce Apphlances had a pleas 


visit February 4 from Mr. Steelink of Firma H. P. J 


Steelink whose head office is in Weltevreden, Java They 


nches in Batavia, Semarang and Soerabaia Mr 


link came over on the S. S. Rotterdam from Holland 


25 and returned the middle of February 
ympany has thirty subagents located on various 
f the Indies and keeps seven men traveling all the 
For fourteen years this organization has represented 
il Typewriter Company and for six years the 
Wernicke Company. [hey have just secured the 
for the Sundstrand adding machine 
Steelink stated that business is very good in the 


pphance line and that sales are increasing 


ravels his territory once or twice a year and at 


as had to make as many as seven thousand miles 
nele n ntl Some idea of the size ot Java may 
when it is known that it takes about two days by 

from Batavia to Soerabaia, the two extrem! 





H. P. J. STEELINK 


Steelink planned to be at The Hague about the 


the month when his daughter, Miss Susanna, is t 


narried to W Gooseens, medical officer in the Dutch 


Indies army This ® Mr. Steelink’s second trip t 


intry, having been here in 1916 


H. L. PHILO, 513 Woodward avenue, Detroit, Mich 


sales agent for United Accounting Machines, Ins 
Louis Mo., visited Office Appliances last month 


Having spent five years in the typewriter field, Mr. Philo is 


conversant with office problems and the means of meeting 


He has carefully studied the departments of business 


which the United accounting machines will function to 
best advantage and is an enthusiast on the scope of 


these machines, which the manufacturers will have in mass 


p-toe and all set to 


as soon as machines in numbers are regularly available 
GEORGE MUNSON of the Munson Supply Compan 
York, N. Y., called at this office on February 8 
JAMES |} TATE of the Tate Exposition Company 
New York City, was also a visitor on February & 


W. A. SHEAFFER, president of the W. A. Sheaffer Pen 


iv, Fort Madison, lowa, called on February 15 


PARKIN of tl Parkin Printing & Stationery 
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Mr. Olsen of Copenhagen 


nt Olsen called at the New York office of this journal 


February 7. He came to the United States from Den- 


: 
on January 24 on the steamship “United States,” of 


Scandinavian-American line. He sailed for home on 


1ary 11 on the steamship “Vollendam 





BENT OLSEN 


Olsen made his first trip to the United States in 1926 


nd spent a vear at the University of Wisconsin, at Madison 


the present trip he spent a short time in Chicago, Janes- 
Wis., and Poughkeepsie, N. Y., the remainder of his 


having been spent in and around New York City 


Olsen is associated with his father, Chris Olsen, in 


business at Copenhagen, Denmark, with a branch at 


Stockholm, Sweden The firm represents the Automatic 


Sharpener Company, Binney & Smith, Parker Pen 


any, Eberhard Faber, Trussell Manufacturing Com- 
Carter’s Ink Company, Tyer Rubber Company and 
Esterbrook Steel Pen Manufacturing Company 

HARLES W. LIPMAN, New York representative of 
Graff-Underwood Company, Cambridge, Mass., paid a 
isit to Office Appliances on January 31 


CHARLES A. LORING, Lodi, California, who repre- 


the Krieger Novelty Company’s Collaps-O-Cover 


typewriter cover on the Coast, spent a few minutes in the 


" 


yf this journal on Fe 
DAVILLA, JR., sales manager, Sundstrand divi- 


the General Office Equipment Corporation, New 


bruary 2 


City, favored us with a call on February 3 during 
st recent visit west 
THOMAS J. McMAHON, Underwood Typewriter 


mpany, Albany, N. Y., spent a few minutes in this office 


February ¢ 


TOHN DRUCOQUER, British Columbia manager for the 


ghs Adding Machine Company, Vancouver, B. 
Office Appliances the latter part of February 


DURKEY of Wausau, Wiscons‘n, representing the 


ral Fireproofing Company, stopped a tew minutes in 
ice on February 18. 

BALL of the General Fireproofing Company, 

rstown Ohio ( illed on Fel ruar 20 He was ac 


t the same company 


: 


ied by EDWIN G. SONGSTAD r the ( hicago 


DEAN S. PATTON, assistant sales manager of the Mar- 


ulenlating Machine Company of Oakland, ( 


id a call on Office Appliances on February 24. Mr 


makes his headquarters in New York City, from 


he superintends Marchant sales activities in the 


Northeast and Middle West. He says that expe- 
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optimism over the probable outcome of the year’s business. 


New York Office 


E. H. BROMLEY of Bromley & Company, Boston, 
Massachusetts, paid us a visit on January 5. 
HIDEO KIMOTO of Kimoto & Company, Osaka, 


Japan, was with us for a time on January 10. T. NUYA- 
ZAKI, Kyoto, Japan, accompanied him. 

H. P. J. STEELINK, Batavia, Dutch East Indies, was 
a guest on February 4. 

O. B. FLAGER, 
to pay his respects 

V. R. SHATTUCK of the Arlac Dry Stencil Company, 
Pittsburgh, Pennsylvania, was a guest on February 15. 

R. E. MALONEY of the Kalamazoo Loose Leaf Binder 
Company, Kalamazoo, Michigan, visited us on February 21. 
—— <p 
Rose Now Vice-President of the Wholey Company 
Remington E. Rose has been made vice-president of the 
William F. Wholey Company, Inc., 11 East Thirty-sixth 

street, New York City. 


Greensboro, North Carolina, came in 
on February 10. 


Mr. Rose has long been identified with the office equip- 
ment industry. He was formerly vice-president of Cobb- 
Macey-Dohme Company. He was with the local office of 
the Yawman and Erbe Manufacturing Company for some- 
thing like twenty years, first as assistant manager and for 
a period of eighteen years as manager. Previous to this 
connection he was for ten years with the A. J. Wells Manu- 
facturing Company at Syracuse, N. Y. 

Mr. Rose took up his duties with the William F. Wholey 
«Company the first of the year. They are the New York 
representatives for Globe-Wernicke, Clemetsen Company, 
Gunn Furniture Company, and Doten-Dunton Desk Com- 
pany 

Mr. Rose is somewhat reserved in speaking of his own 
accomplishments. He has an enviable reputation in the 
trade and he brings a valuable experience to his new con- 
nection. His friends congratulate him and wish him much 
success. 

ee 
Mr. Eylar Gives Twentieth Anniversary Luncheon 

On February 14, M. S. Eylar, vice-president of the Under- 
wood Elliott-Fisher Company, gave a complimentary lunch- 
eon in New York City to six of his old associates of twenty 
years ago in the Underwood service. Twenty 
years before the date of the recent luncheon George 
Crouch, W. D. Johnson, C. F. Hopkins, H. H. Atwater, 
S. W. Burr, F. A. Gross, M. W. Hatch and W. A. Cheel 
tendered a luncheon to Mr. Eylar, then sales manager of 
the Underwood Typewriter Company, in token of their 
affection and esteem and in testimony of their regret over 
the fact that he was about to leave the organization. On 
that occasion, Mr. Eylar was the recipient of a beautiful 


and more 


sterling silver loving cup. 

The intercsting little affair of February 14 last was given 
by Mr. Eylar to the men who twenty years ago had given 
a like affair in All were present except Mr. 
Hatch and Mr. Cheel, who have passed to their reward 
On the recent occasion the silver loving cup was brought 


his honor. 


out and did good service among the men who originally 
presented it. 
The seven men present at the recent luncheon enjoyed 


the occasion to the utmost, rejoicing in again being together 


business under the aegis of the combined Underwood 
Elliott-Fisher Company 
Such occasions remind one that the friendships men 


make in their business relations are among the chief re- 


wards of active lives. 
Eylar severed his connection with the Underwood on 
31, 


Mr 


March 1908 It was therefore something less than 


twenty years between his going and the resumption of old 
associations and interests. He returns as an executive in 
an organization whose size and scope of ‘Service were un- 
dreamed of a score of years ago. 





Excuse Us, Please 


Wrong Address Given for Carbajosa and Company 

A sketch and portrait of C. C. Carbajosa on page 73 of 
Office Appliances for February carried the wrong address 
for his firm. The last paragraph should have read: “The 
company for the present will have its headquarters on 
Twelfth street, between Seventh and Eighth avenues, Po- 
gota, Colombia.” 

The recently organized firm of Cuadrado Carbajosa and 
Company has no office in New York City. The company 
represents the Elliott-Fisher organization, The General 
Fireproofing Company and the Addressograph Company in 
the Republic of Colombia. 

SE 
Brown and Bigelow—“Remembrance Advertising” 

In a news item appearing on page 25 of Office Appli- 
ances, issue of February, 1928, concerning the “Kenife,” 
produced by the Dodson Manufacturing Company of Chi- 
cago, we spoke of that little device as “an effective form 
of ‘remembrance advertising.’ ” 

Brown & Bigelow—“The House of Quality”—Saint Paul, 
Minnesota, in a courteous commun‘cation, remind us that 
the words, Remembrance Advertising, which appear in 
their literature in a distinctive style of lettering, have been 
registered in the U. S. Patent Office as one of their trade- 
marks. 

It may be that Brown & Bigelow’s extensive advertising 
of the expression is what was responsible for the unwit- 
ting employment of these two words in connection with a 
device of another concern. 

——g———— 


We Mix Some Names Again! 

Many readers ot the February issue noted an error on 
page forty-eight in the captions which accompanied the 
portraits of the officers of the Joseph Dixon Crucible Com- 
pany, Jersey City, N. J. We also showed below the por- 
traits a photograph of those assembled at the dinner held 
during the centennial sales convention of that company, 
December 17 to 23. 

Well, to repent in sackcloth and ashes, we may state but 
hardly describe our chagrin at discovering on receiving our 
copies from the hands of the printer that we had inter- 
changed the capticns of Herman Price, who is sales man- 
ager of the pencil department, and of George T. Smith, 
who is president of the company. The president seems to 
have disregarded the exchange of names, if we are to judge 
from his silence about this “faux pas.” 

In a happily humorous acknowledgment of our letter of 
apology, Mr. Price related the following anecdote which is 
characteristic of the sound sense and tolerance of Presi- 
dent Smith: 

“A number of years ago when I was connected with the 
Philadelphia office several of us were concerned with a 
proposition which didn’t pan out very well. I came over 
personally to explain the whole situation to the president 
in a pretty humble way and after I had finished his only 
‘You aren't the first fellow who ever made 


a) 


comment was, 
a mistake, are you? 

And now we might add that underneath the flashlight 
photo of the dinner we had the gentlemen properly cap- 
tioned, reading from left to right 
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ANNUAL BANQUET OF THE THIRD DISTRICT OF THE 
FITTERS AND MANUFACTURERS AT THE HOTEL 


EMERSON 


NATIONAL ASSOCIATION OF STATIONERS, OFFICE OUT 
BALTIMORE, ON TUESDAY EVENING, FEBRUARY 21 
month's 


The above picture and the story of the regional meeting came at the moment when all but the two first forms this 
issue were printed Space was therefore much at a premium, so that only a ndensed report of the conventior in be given on 
this page 4 fuller report wil however, appear in the April issue 
Third District Stationers Hold Fine Meeting Chicag ot the same organization, is one of the 
4 most valuable one-day convention. concluding with wanizers the Maul-Nachtigal Company 520 First 
enjovable banquet. was held by the stationers of the Third street, Detroit. Michigar The new compart ill handle 
Regional District at the Hotel Emerso Baltin re Tues the Globe-Wer cke and ther lines t rniture and 
day, February 21 The report of the meet: came as equipment 
OC)thee Appliances was completing its final forms hence Che personnel of the new reanization c sists t (oscar 
we are obliged to give but a resume of the events, to be aul, president of the Prompt Press Company and C. J 
tollowed by a more detailed report in the April issue \achtiga who has had a wide experience in the office fur 
The meeting was called to order at ten A. M. by If. ¢ ture industry and was a member of the Globe-Wernicke 
Hullett, president of the Baltimore Stationers’ Associatio1 staff tor twelve years The store is at 518-520 First street 
who warmly welcomed the delegates in an eloquent speech ind the company ts the exclusive distributor for Detroit of 
He introduced Regional Governor | B. Irwin, who pre the Globe-Wernicke organization. Mr. Nachtigal states that 
sided at the ensuing sessions Mr. Irwin expressed appre he was able to get four of his old salesmen who were with 
ciation of the fine work of the Baltimore Association it im when he operated the Globe-Wernicke brancl Detroit 
arranging the conventior outlined its objects and gave per e new store was opened on February f iddition to 
tinent suggestions on stationery matters He then intr: the address above given, the company has space in the 
duced several lieutenant governors and called on National Coe Terminal warehouse. where thev also display goods 
President W. P. Waddy, who responded with a vigorous nd handle orders 
speech on the value of associations and referred particu ‘ — 
Sle Ge ies Grettetiied neeend eaawention tr, te fehl at La Porte & Austin Take De Luxe Quarters 
West Baden. Ind.. next October La Porte & Austin, progressive advertising agents of 
r. A. Steinmueller of Lucas Brothers, Baltimore, spok« New York City, have recently moved from their old loca 
on the subiect Turn on the Licht giving a lear inter tion at 21 East Fortieth street to larger and more attrac 
pretation of the service of the statione: tive quarters at 274 Madison avenue Phe ew offices 
In the afternoon the report of the nominating committe afford space for several private offices, as well as a com- 
gave as its unanimous choice for regional governor Joh: modious reception room The whole is appointed very 
C. Hullett of Baltimore The nomination was unanimous) sightly furnishings and presents an attractive ensemble 


ratified. Mr. Hullett gracefully expressed appreciatior 

J. Edward Richardson of Baltimore made a stirring 
speech, after which the meeti: was turned into an ope 
forum 

At the banquet 165 persons were present. W. B. Settle 
was an able toastmaster, while Teddy McKelvin, secretary 


to the Mayor, proved an acceptable substitute for his chief 


detained on account of illness Other speakers included 
President Waddy, Charles E. Falconer of Baltimore and 
J. C. Hullett 

The convention brought out a good attendance—73 deal- 


ers, 29 manufacturers’ representatives and 3 trade paper men 
=e 


achtigal Organizes Company in Detroit 
Nachtigal, for l 


N 
rl several 
Werni 


Ca | manager of the 


years 


le) | ‘ ‘ las 1, 
Crlobe ke branch a Detroit and ater manager of the 


—_ 

Underwood Produces Machine Every 45 Seconds 
All plants of the Underwood Elliott-Fisher company are 
news story appearing 

York World,” The 


ft 


according to a 
“New 
[Typewriter plant is working overtime, 


\ 


working at 
the 


capacity, 


February 22 edition of the 


Underwood was 


announced machine is turned out, ready for shipment, 


every forty-five seconds throughout a nine-hour working 
day—a production equivalent to an annual ut of be- 
tween 220.000 and 240.000 Underwoods 
- : 
Henn Now Stromberg Manager at Cleveland 
Howard R. Henn, for some time manager of the Cleve- 


land office of the Dictaphone, has relinquished that position 
of local office Stromberg 


Electric Company of Chicago. C. Pederson 


to become manager the of the 


who has held 


th me ti was obliged to resign 


€ position 


tor s<« 


me, 
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Stationers’ Association of New York 

After an excellent dinner served at the Drug and Chemi- 
cal Club Monday, February 20, President J. Thomas Hill 
took occasion to thank Eddie Gash, chairman of the ar- 
1angements committee of the banquet held at the Hotel 
Astor by the Stationers’ Association on January 25, for 
the clever manner in which he had handled this affair. Mr. 
Hill referred to the 1928 banquet as the best in the history 
of the association. 

He then announced that word had been received from 
Washington that the Federal Trade Commission had dis- 
missed the actior originally taken against the National 
Association and other organizations in the stationery trade. 

J. I. Kilbourn read the treasurer’s report, which showed 
a balance on hand of $2,072.16 with Liberty Bonds as a 
reserve fund of $5,000. The report also showed that the 
banquet practically paid for itself this year, there being a 
deficit of only $36.75 after all expenses had been paid. 

The president then turned the meeting over to C. C. 
Shee, chairman of the educational committee of the New 
York Stationers’ Association, who opened the discussion on 


How Loose Leaf Goods Should Be Sold to Obtain Best 
Results. 
He first introduced Mr. Hirsch of the J. Meyers Sta- 


tionery and Printing Company. Mr. Hirsch, from the deal- 
ers’ standpoint. emphasized the value of window display 
material and the use of stuffers for letters and packages. 
that considerable loose leaf merchandise is sold 

He advocated that clerks take a 
that might understand cus- 


He said 
from attractive displays. 
course in they 
tomers’ needs. 

Mr. Knobloch of the National Blank Book Company 
stated that one of the requisites for selling loose leaf forms 
and devices is to know the use to which they are to be put. 
He said that if a stationer is well equipped along this line 
it arouses the interest of the consumer and aids the sale of 
record keeping equipment. He emphasized the fact that a 
knowledge of the fundamental elements of accountancy is 
very helpful in selling bookkeeping machine material. 

Mr. Lewis of the Boorum & Pease Company dwelt on 
the value of the post binder in loose leaf devices. He 
stated that a book of this sort must be attractive, must 
be durable and easily locked and unlocked. It is the belief 
of Boorum & Pease that more real business can be worked 
up at a profit in devices requiring special treatment than 
by making a stab at stock forms. Mr. Lewis, with the aid 
of Albert Williams, New York manager of Boorum & 
Pease, then demonstrated the aluminum Bull-Dog binder 
and showed how it is adapted to sheets of all sizes from 
the smallest to the largest. 


accountancy 


At this juncture an interesting sales demonstration was 
put on by Mr. Parlette of H. K. Brewer & Company, and 
E. W. Mead of the Wilson-Jones Company, Mr. Parlette 
acting as the salesman and Mr. Mead as the prospect. The 
point demonstrated by this dramatization was the fact that 
a loose leaf visible ledger can at times be adapted to cer- 
tain conditions better than a file of index cards. 

In the open discussion, Samuel Libien stated that selling 
should emphasize the fact that it isn’t a question of price 
but a question of what the product is going to do for the 
customer. This the salesman must surely know in every 
feature 

Chairman Shee announced that the next regular meeting 
to be held on March 19 would take up the subject of blank 
books. He urged all present to bring their clerks to this 
March meeting educational which have 
been introduced in the meetings of the New York Station- 
ers Association this year have proven very helpful and it is 
urged that in order to be far reaching, the store owner 


These features 


should have his salesmen present. 


A visitor from out-of-town, William Kindley, was 
introduced. 

Mr. Hill then introduced the representatives of a newly 
elected member, the Art Steel Company, and welcomed 
Messrs. Levy and Burger into the organization. 

—_—_>———. 
Atlanta Association to Entertain Institute 

The Atlanta Office Appliance Association, Atlanta, Geor- 
gia, on March 8 will entertain the Office Equipment Insti- 
tute which will hold its regular quarterly meeting on that 
date. The Institute is the former National Association of 
Office Appliance Manufacturers. The meeting in Atlanta 
will occupy two days. 

The Atlanta Office Appliance Association was organized 
in December and now has about twenty-five members. It 
is making rapid progress, and contemplates a rather ambi- 
tious program of speakers and events for the near future. 
Meetings are held on the second and fourth Mondays of 
each month, when speakers of ability are heard on subjects 


akin to this or an allied industry. 














L. E. LENTZ 


Mr. Lentz was recently ap- 
pointed general service man- 
ager of the Underwood 
Elliott—Fisher compnng. He 
had been with the Elliott- 
Fisher organization ten years 
prior to his recent advance- 
ment. A news story con- 
cerning Mr. Lentz’s appoint- 
ment appeared on page 41 of 
our February issue. 








Toronto Stationers Cooperate with Montreal 

J. S. Luckett, president of the Commercial Stationers’ 
Association of Toronto, writes sanguinely of the working 
of the Exchange Bureau of the association. At a confer- 
ence between Montreal and Toronto stationers, for example, 
it was decided to continue an educational program, part of 
which will be addresses by prominent manufacturers to 
inside and outside salesmen of the various members of the 
association. These talks will be given one night in Toronto 
and the following night in Montreal, and will naturally be 
concerned with instructing salesmen as to the construction, 
function, and selling arguments of the lines that the speaker 
manufactures. It is felt that is is an important work and 


hope is expressed that much good will come of it. 
—— 


Recent Marchant Appointments 

Carl M. Bortz, an experienced calculating machine man 
located at Allentown, Penna., has been appointed district 
manager for the Marchant Calculating Machine Company 
at Harrisburg, Penna. 

* * > 

R. A. Brown has assumed the district managership of 
the Detroit office of the Marchant Calculating Machine 
Company. He is an experienced calculating machine man 
and was with the Marchant on the coast for several years. 
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MEETINGS—DINNERS—CONVENTIONS 


District No. 1 Holds Successful Meeting 

The annual meeting of District No. 1 of the National 
Association of Stationers, Office Outfitters and Manufac- 
turers took place at the Hotel Kimball, Springfield, Massa- 
chusetts, beginning at 2 P. M. on Wednesday, February 1, 
The meeting was called to 
order by Regional Governor John F. Molloy of Meriden, 
who cordially welcomed those present. His address was 
followed by remarks from Woodson P. Waddy, president 
of the National told of the excellent 
business in 1927 throughout the country and the fine pros- 
Waddy emphasized the 
coming national held at West 
Baden Springs hotel, West Baden, Indiana, October 8 to 11 
a convention which will be, as he has aptly put 
Mr. Waddy expressed the 


and closing the same day. 


Association, who 


pects for the coming year. Mr 


convention which will be 
inclusive 
it, “a house party of our own.’ 
than seven hundred delegates would be 
present at this convention. He stated that Former Presi 
dent Charles A. Lent of New York City had chartered 
a special train to leave from Boston to go to West Baden 
by way of Springfield, Hartford, New Haven, New York, 
Cincinnati. He laid 


hope that more 


Philadelphia, Washington and stress 
on the fine opportunity for a merchandise exhibit at this 
hotel and said that this exhibit would be shown in one of 
the finest halls which had ever housed such an event and 
that ample room for convention proceedings and for the 
accommodation of all who may come is also available. He 
referred particularly to the fact that the 


the length of their stay and that every 


stationers would 
own the place lor 
accommodation would be of the highest order. 

Trade Relations 
then introduced Edwin 
of Boston. Mr. 


Mr. Molloy S. Smith, executive 
secretary to A & 
py Trade 


and Manufacturer.” 


Smith's topic 
Relations Wholesaler 
He said that the principal reason why 


Filene 
was Between the Retailer, 
we have so many merchandising problems is because such 
mind common to all members of 


retailer 


pre blems are a state of 


an industry The manufacturer, wholesaler and 


and marketing of a 


between manufacturers 


are all connected with the making 


product. Cooperation is necessary 


and distributors agd when onte established, solves many 


problems almost impossible of solution in any other way. 
“Unethical said Mr. Smith, “are the 


principal reason for the lack of faith between men engaged 


business practices,” 


in business.” He cited several illustrations of what he 


meant by unethical business practices. “Suppose,” said 


he, “a jobber p'aces a substantial order with a manufacturer 
and before the delivery of the goods discovers some error 
he has made in placing the order. Some one else makes 


an offer at an attractive price which covers the error he 


cancels his order and 


The manufacturer 


originally made Che jobber then 


leaves the manufacturer high and dry 
overlooks this incident because the jobber is a good cus- 


tomer. Later on, however, the same jobber may need 


goods from the same manufacturer in a hurry. The man 


ufacturer in order to break even with the jobber skimps 


some way on the quality of the goods or in the process 


of manufacture By such a transaction everyone loses 


The public loses because of the indifferent quality of the 
merchandise; the manufacturer loses because of the loss 
taken on 
fact 


he was going to get. 


order and the jobber loses 


get what he thought 


the original 
that he did not 
This condition engenders a lack of 


he has 


because of the 


confidence.” 

[Office 
has no particular application to practices in this trade. Mr 
Smith 


Apphances believes that the foregoing statement 


unfortunate practices 


speaking of 


was doubtless 


which sometimes occur in other trade and came within the 
purview of his experience in general mercantile affairs.] 

Mr. Smith suggested the elimination of unsound business 
practices through the establishment of codes of ethics. 
Such codes are all modifications of the Golden Rule and the 
only shortcomings they have is that there is no compulsion 
He referred to the movement for arbitration 


States 


to use them. 
between manufacturers and 
and then took up the work of the United States Chamber 
of Commerce and the National Distributors conference, 
who have appointed a committee on trade relations. This 
investigations to discover what the 


distributors in several 


committee has made 
complaints and chief causes of complaint are in various 
industries, and has found a close similarity of complaints in 
The commonest ones mentioned are unjustified 


make 


all trades. 


claims, return of merchandise, failure to deliveries 


on time, promises by salesmen which factories can not 


fill, shipment of goods by manufacturers which are not up 
presented to distributors, taking discounts 
and 


to the sample 


which are not earned, deliveries of imperfect goods 
bribery of customers. 

The speaker said that the chief and most potent cause 
of complaint was found to be retaliation for past injuries, 
“getting back at them.” Few 
take 
action indulge in unethical practices 
this fact National 


ence which works toward a more effective handling of these 


asso- 


usually referred to as 


ciations, he said, have sufficient strength to drastic 


when members and 


brought about the Distribution Confer- 


practices. He expressed the conviction that every industry 
should establish a joint trades relations committee consist- 
three 
each 


manufacturers, three wholesalers and 


distributors This 
line of industry a list of complaints and establish stand- 


ing of three 


committee should secure from 


ards of practice. 
Work of Federal Trade Commission 
Mr. Smith referred to the work done by the Trade Prac- 
tice Submittal Committee of the Federal Trade Commis- 
sion as showing a trend in and 
stated that an effort would be made to secure an enforce- 


work of this sort today 


ment of standards of practices in various industries by 


inducing trade associations in the industry affected to bring 
brought to 
have 


pressure to bear to correct evils as they are 
light. He that odd 
adopted this idea and that the United 


said some thirty associations 


States Chamber of 
Commerce hopes to establish a clearing house tor the 
benefit of all 
of this 


get together and cooperate, because the problems are mutual 


industries in relation to common problems 


sort. He recommended that men in this industry 


‘ 


and the heads of an industry must understand that if once 


attitude right, the way is then open for 


The 


sure the 


they get their 


yroper discussion easiest wav to obtain consumer 
I 

consumer 
effort 


both 


favor is to make goods are those the 


The men in the industry should make an 


} 


wants 
as quickly as le and 
should 


benefits that 


trends 


distributors 


to discover new possi 
work together in 


accrue 


and 
order to 


manufacturers 


this direction in realize the 


from having advanced knowledge of new trends and to 


effect elimination of waste effort in preparing to meet new 


the inter- 


demands. He strongly urged a consciousness of the 
relation of manufacturers and distributors. 

The next speaker to be introduced by Governor Molloy 
was Third Vice-President Charles M. Marshall of Atlanta, 
Ga., who spoke on “Stock Control.” Mr. Marshall 


Atlanta dealers, and in his 


pre- 
sented the good wishes of the 
discussion of his subject pointed out the peculiar benefits 
arising from stock control by citing instances of the busi- 
ness of his own house and others with which he was per- 
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THE OFFICE APPLIANCES CAM- 
ERA CATCHES SOME OF THE 
SMILES OF WELL-KNOWN STA- 
TIONERS AND MANUFACTURERS 
WHO ATTENDED THE ANNUAL 


. MEETING OF THE FIRST DIS- 
PELE ETEL TTT | TRICT, N. A. S. 0. O. M, AT 
SPRINGFIELD, MASS., LAST 
MONTH.—1. Frank Fargo, newly- 
elected president of the Connecticut 
Valley Stationers’ Association. 
Thure Bengston, treasurer, Connecti- 
cut Valley Association.—3. Herman 8. 
Bill, president, Rhode Island Station-— 
ers’ Association.—4. John F. Molloy, 
Meriden, Conn., Regional Governor, 
First District.—-5. Woodson P. Waddy, 
president, National Association of Sta- 
tioners, Office Outfitters and Manufac- 
turers.—6. Charles M. Marshall, third 


ryirtiiift tl ; vice-president, National Association of 





Stationers, Office Outfitters and Man- 
ufacturers, Atlanta, Ga. — 7. A. O 
Washburn, retiring president, Connec- 
ticut Valley Association. — 8. E. 8. 
Pierce, Pierce, Inc., Hartford, Conn.— 
9. Ed. S. Towne, National Blank Book 
Co., Holyoke, Mass.—10. Harry Terry, 
National Blank 300k Company.—11. 


| George A. Nitschke, New York City 

office, Automatic Pencil Sharpener 
| Company 12. Horace B. Van Dorn, 
| Joseph Dixon Crucible Company.—13. 
it - 





Gustave E. Nelson, Joseph Dixon Cru- 


Tr Titi ii - cibie Company Pe 14. Chauncey A. 
Krotz, représenting J. G. Shaw Blank 

Book Company and Oakville~American 

2 ‘ Pin Division of the Seoville Manufac- 


turing Company.—15. Leland Graff, 
sales manager, Graff—Underwood Com- 
pany, Boston.—16. Adolph P. Fleisch- 
hauer, Zwick & Fleischhauer.—17. J. 
F. Dunleavy, Dunleavy Co., Boston. 

18. J. F. Robb, Moore Push Pin Com- 
pany, Philadelphia.—19. John H. Dun- 
can. H. C. Cook Company.—20. George 
lL.. Davis, Adams, Cushing & Foster.— 
‘1. William H. Greenleaf, The Carter's 


15. ; ~ - Ink Company.—22. Maynard Morgan, 
Lid Beiiuee ' Geyer’s Stationer.—23. C. A. Chasé, 
American Pad & Paper Company.—24 
E. J. Kastner, sales manager, L. E. 
Waterman Company.—25. Lionel G. H. 
Palmer, Boston office, The General 
Fireproofing Company.—26. James E. 


Neary, Geyer’s Stationer. 
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sonally familiar. One of the most interesting incidents he 
brought out was in connection with a department store in 
and a half million 
had installed a stock 


they did 


Atlanta which did a volume of seven 


dollars’ 
control system and had a better 
million dollars 


they 


stock than when 
Over-stocking and under 


worth of business after 


a volume of five 
in business and 


It is not 


stocking are the most expensive elements 


through stock 
only the distributor who benefits through stock control, but 


control they can be eliminated. 


it is the manufacturer as well, because it means the elimina 


eliminated 


tion of slow-moving items, which, if they are 

by the distributor, they are in turn not carried by the 
manufacturer [hus both elements benefit. The elimina 
tion of unprofitable items reduces overhead, and while any 


Marshall's 


too often impractical 


stock record is better than none at all, it is Mr 
belief that perpetual inventories are 


and unprofitable 





SOME OF 





Waldo Rice, president of the Boston Stationers’ Asso- 
ciation, was introduced and spoke on the subject, “The 
Best Method of Handling Employees’ Wages.” Mr. Rice 


analyzed the matter from the viewpoint of compensation 


rather than wages, because of his belief that there are many 


which enter into a satisfactory 


elements other than money 

relationship between employer and employes Most em- 
ployees leave an organization atter mature contact rather 
than after short contact his, he explained, is due to a 
failure by the employee to discern opportunities for the 
future This lack of opportunity is not always the fault 
if the person employed He advised employers to show 
their employees that opportunity does exist for them if 


tl Where salaries are paid in any organ- 


ey work together 
ation they must be standard and equal pay must be given 
judgment 


the same work It is good 


to all 


leart the 


persons or 


general standards of wages for work of a 





} 








THOSE WELL KNOWN IN THIS INDUSTRY WHO ATTENDED THE FIRST DISTRICT 


REGIONAL MEETING LAST MONTH AT SPRINGFIELD, MASS.—The reader will please observe the extraor 
dinary reach of Mr. Haggerty, fourth man from the left in the top picture His hand rests on the shoulder of 
W. P. Nichols, seventh man from the left His arm appears to include Guy Hart and John Molloy as well as 
Nichols What a left the art of pugilism lost when Haggerty became a salesman! Top picture, left to right 
D. H. Callahan, The C. R. Gibson Company; F. B. Chaffee, Springfield News Company; Patrick J. Judge, High 

Dixon Crucible Company; Guy W. Hart, Joseph Dixon 


land Manufacturing Company; W. E 

Crucitde Company; 

Bradley & Scoville. New Haven; Percy L 
Irving-—Pitt Manufacturing Company 

Lower pictures, left to right E. S. Smith, 

Groom Company; Waldo H. Rice, president of the 

The speaker explained the remarkable reduction of items 

carried in stock since their stock control system went into 

effect, reduced and 

the company has experienced in three years’ time, with a 

items 


whereby overhead has been greatly 


forty per cent decrease in number of carried, an 
increase of $135,000 in 
of only $1,000. Stock control, he said, means cleaner mer- 


better from 


sales, with an inventory increase 


chandise, arrangement and beneficial results 


every direction 

At the conclusion of his remarks, Mr. Marshall directed 
This discussion was 
Macdonald of New 


discussions. 


an open discussion on Stock Control 
direct supervision of D. D 
Haven, who had charge of the 
Several questions were asked by different members regard- 
Marshall 


under the 
round-table 


ing the subject and were answered by Mr 


Haggerty, Joseph 
District Governor John F. Molloy; W 
Jacobs, John R. Rembert 
Filene’s, 
Boston 


P. Nichols, Weis Manufacturing Company; S. F. Chidsey, 
Company, New Haven; Arthur Shearman 


Groom, Thomas 


George W. Pratt; Samuel B 
Mass 


Boston; 
Association, all of Boston, 


Stationers 
given character in other places so that one may not be out 
of line. Length of service should have its effect on com- 
pensation and the increase should be based more largely on 
increased work rather than length of service alone. A dis- 
cussion of this subject then took place under Mr. Macdon- 
ald’s supervision. 

Major R. 
Keene, New Hampshire, spoke on “Small 
ing.” He advised that newspaper 
the cheapest way to get over a message and that repre- 


Tilden Company, 
Advertis- 


J. Kingsbury of the G. H. 
Town 
dealers advertising is 
sentation in local papers should be constant and not spas- 
The individuality of the advertiser should be put 
into his advertising. Mr. Kingsbury reviewed the direct 
mail work which his company is doing and that of others 
that the best thing to do is to 


modic 


whom he knew and said 
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Quality 
Above 
the Price 


explains why ‘“‘our line’”’ 

Typewriter Ribbons and 

Carbon Papers are the 
Best in the World 
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Ribbons and Carbon 
Papers are the most 
prominent today. 


Or brands Typewriter 


The progressive stationer 
today selects the most stand- 
ard goods of the various lines. 
Prominent among these 
are the goods we make, 
therefore he selects “our line” 
as being the most standard 
on the market, the best and 
most favorably known and 
adopted by the most partic- 
ular users. 


The reason you should se- 
lect “our line” is because it 
can be depended on always 
and is always “it to the 
minute.” 


MITTAG & VOLGER, Inc. 


Principal Office and Factory: PARK RIDGE, N. J., U.SA. 


Branches 


Chicago 
205 W. Monroe Street 
Los Angeles 
102 San Fernando Bidg. 
(406 S. Main St.) 


Cleveland San Francisco BGonsepelio 
326 Erie Bidg. 591 Mission Street 1040 McKnight Bldg 


New York 
261 Broadway 
St. Louis 
Merchants Laclede Bidg. 


Boston 
115 Federal Street 


Agencies all over the world 


_TrrrrrerseemeeemcerermermhCrmCrmCrmCrmhCrmCrmCermChCermhmCermhChCermhCemhCermherhChermhCemhCermhCermhCermhCemhCemhCermhCermhLemheherheh eh eh eh eh hehehehe _rerrrrrrereeeemcermhermhCermhCermemhmcermChermhCermhmermhCermhCermhmermhermhmermhermh eh eh ermhmerh eh eh eh eh eh eh eh eh eh eh eh eh eee eee eee ee 
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put on individuality into one’s effort rather than 
to follow the ines of others He brought the greetings 


Valley Stationers’ 
Fred Mitchell 


return te 


of an old ember of the Connecticut 


is now associated with him 
' 


send 


Associatiot ho 


ing voted t greetings in 


Johnson's 


Book Store, Springfield, 


Methods for Inventory 


Arthur 
Massachusetts, 
at d 


Johnson of 
spoke 


Increase of lTurn-' 


on Some 


Reductior iver.” He 


ideas of stock control outlined by Mr. Marshall so far as 
stationery Ss are concerned rie then discussed his ow 

problems of dealing with books, toys and special stock of 
this sort All such stock is marked with a letter which ‘s 


| , 


changed a the article itself shows 


en 1 reaches 
Wi t 


regular intervals so that 


at a glance whether it stock or not. 


a certain ietter it is put on sale at any price, regardless o! 
cost. Mr. Johnson pointed out that by immediate mark-up 
of all goods raised and a mark-down of the goods reduced 
they keep a constant record of the investment in the stock 


weaker urged as a general rule in regard to buying 
posted on what sells best and us¢ 


He 


distributor let 


1 1 
ers should Kcep 


index of what to buy urged 


v eliminated and that the 





his records govern his actions 

Mr. Macd Id next announced the subject, “How Can 
the Stationer Offset the Increasing Overhead in the Bus 
ness?” Herman Bill, president of the Rhode Island Sta 
tioners’ Association, opened this discussion and in summing 
up stated his belief that if increased overhead were to be 
offset there must be an increase in volume without increas- 
ing costs The proper way to secure this, he said, is to 


make a study of the cost of unproductive elements in sell- 
ing and to reduce such elements wherever possible. He 
urged that sales forces be educated to present their met 
chandise from the viewpoint of the consumer and not from 
that of the person making the sal He advised an effort 
to increase the average sale and recommended that a record 
be kept igh sales so that the person in charge of the 


work might know where the need lies to work for improve- 
ment and to learn who the salesmen are who are lacking 
in certain elements of their daily work. 

Frank Fargo, newly elected president of the Connecticut 
Valley Stati ers Association introduced the subject, “Are 
Our Outside Salesmen Protitabl The general opinion 
expressed during the discussion of this topic was that 
outside salesmen are profitable, but this was supplemented 
by the sugges that those having outside salesmen must 
have the ge to turn down sales that can not be made 
at a profit a that the thing to strive for is to give rea 
service and get fair prices 

After the round-table discussions, which were taken part 
in by dealers exclusively and which were efhciently c 


ducted by M Macdonald, a imber of manutacturers 
were called for remarks Among those who spok« 
briefly were Richard B. Carter, president of The Carter's 
Ink Compa and second vice-president of the National 
Assoc 1 of Stationers, Office Outfitters and Manufac 
turers: Frank B. Towne of the National Blank Book Com- 
pany a y Dewar of the Irving-Pitt Manufacturing 
Compa 

At the « lusion of these speeches, James Towhill r 
Bost presented the name of John | Molk as th 
nominee governor of Regional District No. 1, to be 
presente l-to the nor ating cor ttee at the convent 
to be held 1 West Baden m tie fall The I it T I 
Mr Me lloy t su ceed hit ' was s I d ind carrie 
unanimous! 


business of 


This 


yn the 


the session and on 


concluded the 


mo- 


meeting adjourned. 


} ] ; he nr “Piet 
ball of the Connecticut 


The tenth annual banquet and 


| ’ ‘ ‘ ‘ . 
Valle Stationers’ Association, in which other members 
oft the first district participated, is reported in the f wing 
coiul 


Connecticut Valley Stationers Meet and Elect 


Officers 


The annual meeting of the Connecticut Valley Station- 
ers’ Association took place at the Hotel Kimball, Spring- 
field Massachusetts, We inesday, Februar [his meet- 

g was held on the same day and just prior to the meet 

a! or the I irst Distr ct ot the Nat il Ass ‘ itl I of 
Stationers, Ofhce Outfitters and Manufacturers, and was 
called to order at 11:30 a. m. by President A. O. Was! 

irn. Samuel F. Chidsey New Haven read the r utes 
of the previous annual meeting, which were approved 

In his annual report the president brought out the fact 
that the three elements of most importance in business aré¢ 
merchandise, finance and management At the start of his 


administration President 


associates had given consideration to the relative impor 
tance of the three elements named and had decided that 
management should be the predominating feature of the 
years work He stated that meetings have beet held 
during the year at which topics related to management 
were discussed These topics included Applied Salesman- 
ship; the story of the Guild’s activities as to’' by Mr 
Stagg; the Cost of Doing Business: the work of the 
National Association of Master Plumbers and the excellent 
results achieved, as told by a representative of that orga 


ization; Turn-over, discussed by Arthur Johnson of John- 


> ' 
son s Bookstore, and an addr ss by a representative 


Phoenix Mutual Life Insurance Company \ feature of 
the summer was an outing, which was largely attended and 
greatly enjoyed. 

Each meeting of the association with one exception was 
very well attended In addition to the general meetings, 


meetings have been h 


eld carrying off the banner for the greatest number of 
local meetings during the year. The president praised the 
work of George E. Martin of the Springfield News Com- 
pany who conducted the Springfield meetings with excep- 
tional ability 

[he report of the treasurer showed year's receipts of 
$2,153.90 and disbursements of $1,903.59, leaving a balance 
f $250.31 The association also owns Liberty bonds 
amounting to $450, which were in the hands of the associa 
tion’s bank as security for a loan of $200 

The secretary’s report, read by Samuel F. Chidse) 


brought out the fact that the association had a membership 
of 113 persons, of whom 101 are active members and 
twelve honorary and associate members. During the year 
sixteen members were dropped from the rolls. Of thes 
seven resigned, two sold out, one died and six wert 
dropped for non-payment of dues. Eight new members 
were added to the list 

The nominating committe eported gh 
la es I Feele Vv as foll ws 

President, Frank Farge | k H. Fargo (| 
pany. Bride st. Conn.: vice-president ot Mulfant Neu 
Have George E. Martin of the Spring News ( 
pany, Springfield, Mass ted to s msel 
and Fd. S. Pierce of H rd; secretary, A. C. | vy, | 
A. Kram Company New Have treasure I Beng 
ston, Adkins Printing Company, New Brit a tor 
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Edward Granfield, Tuttle, Morehouse & Taylor Company, 
New Haven 

On motion, duly seconded, the secretary was instructed 
to cast one ballot for.the foregoing nominees as the unani- 
mous choice of the association as its officers for the ensu- 


ing year. 

The following members were named as the Executive 
Committee: Frank B. Towne, National Blank Book Com- 
pany, Holyoke, Mass.; James Feeley, Springfield Office 
Supply Company, Springfield, Mass.; D. D. Macdonald; 
John F. Molloy, Meriden; Thomas A. Stonehouse, W. A. 
Sheaffer Pen Company, New Haven; A. O. Washburn, 


Whitlock’s Book Store, New Haven; E. W. Pape, Adkins 
Printing Company, New Britain; W. J. Driscoll, The Car- 
ter’s Ink Company, Springfield, and J. J. McDonald, Plimp- 
ton’s, Hartford 

Jacobs, The John R. 
Arthur S. Johnson of 
Springfield; George F. Gilmore, 
Company, Boston; Harry Ferry, National 
Holyoke, and W. E. Haggerty. 
Francis Vanderlip, 
Pape. 


Membership Committee: Percy 
Rembert Company, New 
Johnson's Book Store, 
F. S. Webster 
Blank Book 
Nominating 
cobs, James Feeley and E. W. 


Haven; 


Company, 
Committee: Percy Ja- 
Mr. Fargo, the new president, was escorted to the chair 

by Chairman James Feeley and responded to the hearty 

greetings given him by a short speech thanking the mem- 
bers for the honor conferred upon him and expressing the 
hope that he would be equal to the task before him 

On motion of D. D. Macdonald, duly seconded, Presi- 

Woodson P. Waddy of the National Association of 

Stationers, Office Outfitters and Manufacturers 

unanimous vote, made an honorary member of the Con 

In response, Mr. Waddy made 


dent 
was, by 


necticut Valley Association 
a characteristically graceful and appropriate speech. 
The 


per room 


luncheon in the sup- 


took 


then adjourned for 


hotel 


meeting 


of the session 


where the afternoon 


place 
Tenth Annual Banquet and Dance 


Dinner was served promptly at seven o'clock and was 
much enjoyed by everyone present. A special dancing and 
musical entertainment had been provided, which brought 
forth expressions of lively appreciation. 

As usual, the community singing was led by Gustave 
Nelson, whose talents are widely known in the Connecti- 
cut Valley section, although he now resides in New York 
City. 

Garvin of the F. S. Webster Company, was 
He called 


Charles P 
the toastmaster and was never in better form. 
the guests to order during the banquet in order to give 
President Waddy a chance to bring greetings and then 
slip away to catch a train back to Richmond. Mr. Waddy 
gave his best wishes to the Connecticut Valley group and 
spoke of the fact that if all the regional meetings were 
conducted in such a businesslike manner as the one he had 
been privileged to attend that day he held no fears for the 
future of the National Association 

At the close of the dinner, President Washburn extended 
a welcome on behalf of the Connecticut Valley Stationers’ 
Association and then turned over the remainder of the pro- 
gram to Mr. Garvin 

Mr. Garvin introduced as the first speaker, Herman 
Bill, president of the Rhode Island Stationers’ Association, 
who brouglit greetings from that association and told the 
group that the only way Rhode Island was known was by 


“Providence.” He spoke of the future stationer and ex- 


pressed the opinion that there will be decided improvement 
in the stationery trade from now on. 


Mr. Garvin next introduced third Vice-President Charles 
M. Marshall. Mr. Marshall brought greetings from the 
Atlanta Stationers’ Club and stated that the keynote of the 
business today is “better selling and better merchandise” 
and he further remarked that he didn’t think we take our 
own medicine enough. He maintained that the retail sta- 
tioners are victims of good selling and advised that they 
use some of that experience gained in their own stores on 
their customers. He said that stationery business is in a 
good, healthy condition and is making progress and em- 
phasized the fact that it is a business worth while. 

Mr. Marshall believes that money, effort, time, labor, 
enthusiasm put into the business will be amply compen- 
sated and that benefits will accrue to those who approach 
the business in the right spirit. In closing, he proposed a 
toast—“Here is to you and yours! May you live to be a 
thousand years, and here’s to me and mine and may we 
live a thousand years save one day, because we would not 
care to be here after you had passed away.” 

Waldo Rice, president of the Boston Stationers’ Asso- 
ciation, then introduced and in a very apt speech 
extended the greetings of the Boston group 

Mr. Garvin introduced Regional Governor John F. Mol- 
loy as a man who has been extremely successful in New 

gathering that Mr. Molloy 
In a very forceful speech Mr 


was 


England and cautioned the 
would actually get serious. 

Molloy thanked all those who had been instrumental in the 
meeting and stated that in his 


between tradesmen is 


success of the regional 
opinion cooperation and association 
sound and he advised the stationers to follow the practice 
advocated on the New York Stock Exchange, namely, “to 
buy sound stocks and stay in,” despite whatever “ups and 
downs” may be experienced 

Mr. Garvin then introduced Frank Fargo, 
president of the Connecticut Valley Stationers’ 
Mr. Fargo dwelt on the value of friendships in as- 


newly elected 
Associa- 


tion. 
sociation work. 

Solos were delightfully rendered by George Waldman of 
the Parker Pen Company and Pauline Green of M. Davis 
& Company, New Haven, Conn. 

As the store of Pat McAuliff of Burlington, Vermont, had 
just burned down, it was voted that a message be sent 
expressing the sympathy of all those present at the ban- 
quet. 

Tom “Lifetime” 
his home in New Haven, was also the recipient of a mes- 
sage of sympathy expressing the hope that he would soon 
Garvin then sug- 


Stonehouse, being laid up by illness at 


be back in his accustomed place. Mr. 
gested that as many as possible write Mr. Stonehouse a 
letter of regret at his not being present. 

Those seated at the speakers’ table included: Gustave 
Nelson, Mr. and Mrs. Gustave Fischer; Mr. and Mrs. 
Waldo H. Rice; Mr. and Mrs. Frank H. Fargo; Mr. and 
Mrs. Elmer W. Pape; Richard Carter; Woodson P. Waddy: 
Mr. and Mrs. A. O. Washburn; Mr. and Mrs. Charles M 
Marshall, Charles P. Garvin; John F. Molloy; Herman 
J. Bill; Davis: James T. Towhill and Horace 
Van Dorn 

Dancing was the 


George H 


final order of the evening and lasted 


until a late hour 
Denver Apelans Elect Officers 

On February 1 the Denver Apela Club elected the fol- 
lowing officers E. L. Kemmerer, The Tabulating Ma- 
chine Company, president; H. C Dictaphone 
Company, vice-president; H. S. Stern, International Time 
Recording Company, secretary-treasurer. 

The meetings of the Denver Apela Club are held every 
Tueday at 12:15 p. m. in the coffee shop of the Cosmopoli- 


Royer, 


tan hotel. 
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HE Remington Portable is 
§ pee typewriter. For 
the young and old, and for all 
ages in between, it is always the 
same handy little helper and time 
saver. So simple and easy to oper- 
ate that anyone can quickly learn 
to type at a speed far surpassing 
the pen. 
The Remington Portable is the 


Remington Typewriter Division 
Remington Rand Business Service, Inc. 
374 Broadway, New York 


Branches and Dealers Everywhere 


Remington 
PORTABLE 





lightest and smallest of all stand- 
ard keyboard portables—weighs 
only 814 pounds net and fits in a 
case only four inches high, but it 
is a strong and reliable machine— 
complete in every feature. 

Can be purchased on terms as 
low as $5 monthly. Send for our 
booklet, “For You—For Every- 
body.” 
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OFFICE AND DIRECTORS’ TABLES 
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SeEAUTY and strength! 
# Ordinarily, you 
wouldn’t expect the 
richness. of living room fur- 
niture in an office—a place 
where business is transacted, 
but SAMSON has accom- 
plished it. Sturdy, solid 
strength written in every 
detail—quality through and 
through. And such appear- 
But such furniture is 






ance. 
not only a source of personal 
satisfaction— it is real econ- 
omy. Nothing beats quality, 
and SAMSON Directors’ 
Tables embody all that it is 
possible to put in a table. A 
copy of the new Samson 
Catalog, 27, will 
gladly be mailed to you on 
request. 
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Mutschler Brothers Co. 
503 Madison Street 
Nappanee, Indiana 
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Second District N. A. S. O. O. M. Meets 

The annual meeting of the second district of the Na- 
tional Association of Stationers, Office Outfitters and Man- 
ufacturers was held in the Lafayette hotel, Buffalo, New 
York, on February 9. 

The gathering in the morning was a get-together meet- 
ing and the welcome to Buffalo was given by Mr. Gilbert, 
secretary of the Chamber of Commerce, in place of Mr. 
Botsford, general manager of the Chamber of Commerce, 
who had been called away. 

R. B. Lockwood, regional governor, gave an outline of 
the objectives of the conference, and Woodson P. Waddy, 
National Association president, in a brief address empha- 
sized the need for cooperation in the industry and also em- 
phasized the invitation t6.attend the National convention at 
West Baden, Indiana, in connection with which there is to 
be a manufacturers’ exposition 

The luncheon at noon was attended by over sixty repre- 
sentatives and was a delightful, interesting and satisfying 
affair. 

At 2:00 p. m. the gathering came to order in the Hotel 
Lafayette and listened to an address by Jay J. Fuller of 
Buffalo, president of the Jay J. Fuller Advertising Agency, 
and general secretary of the Affiliation of Advertising 
Clubs. Mr. Fuller’s subject was Making Business Make a 
Profit. 

He brought ou 
get an economic background before they can 
It is the opinion of most economists today that 
This coun- 


the fact that business men must first 
make definite 
plans. 
business at best is a series of narrow escapes. 
try is fundamentally prosperous and will continue to be 
so for several years, although conditions will be somewhat 
spotty at times. From research work it has been deter- 
mined that better profits in almost any line of business are 
made largely on specialties where some sort of patent pro- 
tection is possible. The speaker said that if business is to 
be conducted successfully we must have in mind the ele- 
ments to make business profitable. In building our organ- 
ization we must measure whether the man to operate it 
has executive ability or whether he is a man who should 
be under the direction of another. He emphasized the 
great need and opportunity for executives today and made 
the statement that poor executives are as much responsible 
for failure in business today as any other element. 

Mr. Fuller then urged active interest in public matters by 
business people. The man who puts himself permanently 
in front of the public as representing business gets much 
of the most profitable business in his field as a result. A 
leader inherits something because of his leadership. He 
urged those who are in business in this field to live closely 
with their banks and financial interests in times of pros- 
perity as well as trying to live close to them in times when 
He urged that men in this industry culti- 


He then 


that some products offer greater profits than 


trouble comes 
vate their banker and his viewpoint pointed out 
others and 
that certain lines that must be carried have a narrow mar 
gin of profit no matter how much is sold. He then called 
attention to the fact that manufacturers in some lines had 
made the margin of profit too close, particularly in what is 
generally called specialties, and he also pointed out that it 
is a handicap to the manufacturer if he makes his margin 
of profit high because the dealer will at times sacrifice the 
added discount in order to cut the prices 

He called attention to the manner in which the United 
Cigar Company and chain stores investigate territories be- 
fore establishing their places of business and urged that 
dealers in this field follow somewhat the same line of policy 
on the ground that they should come first, before going 
into business, make an impartial trade survey, get actual 
figures, and be governed accordingly. He then urged the 


men in this field to use the same modern methods on their 
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5 Contribution to 
Business Progress 


JPON the foundation of Addressograph ed efficiency in every walk of commercial, 
pioneering has grown the greatestinstitu- industrial and social life. 


tion of its kind in the world. T he Address- The hundreds of combinations of Addreseo- 
ograph is a pow erful factor nm the vast’ graph machines, and their uses, are the result 
machinery of today’s business. From a of years of study and investigation to meet 
mere addressing machine of thirty-five years every requirement of business for economi- 
ago, the Addressograph has become indis- cal name and data writing. 


pensable to thousands upon thousands of 
Quality has always fala inbuilt in every 


Ad iressograph product. Through a third 
of a century of continuous growth, the Ad- 
dressograph C ompany has rigidly maintained 
Through meritorious service alone, Address- standards of manufacture and business prac- 
ograph’ has been able to parallel and con-_ tice, that have gained the confidence of world 
wide business. This confidence 


business concerns as the speedy, accurate, 
economical means of imprinting, listing and ad- 
dressing business forms and communications. 


tribute to the greatness of 


modern business. Counties |} Practically every known line of | 1s expressed in the recogni- 
. - | endeavor is represented among the 

become neighborhoods for | Shonuands of Rdiemmah eat | 2200-00 aoe Addressogr aph 

the merchants who can speed | Mawuractunens | Company as a vital factor in 


Reraites ano Deacers 


their well-timed sales messages | business efficiency. 


| Pr Uriiri 
: . 
7 > ‘ ' 4. | P vate Seavice T ) ry. 
through the mail. Corpora | RIVA RADES [here are thousands upon 
| 


thousands of Addressograph 


Lopces C Luss, ASSOCIATIONS 


. 7" é ° » PROFESSIONS 
tions, large and small, elimin- 





Wha Lt Al ' AND JosBers | 
| 
| 
| 






. PUBLISHERS | 
ate the costly mistakes and Bee ee nt (feces |) users, representing over three 
the needless overhead expense Strats, County, Mumscsas) | thousand lines of business and 
7 ; > Cuvacnes ve N : ss 
of hand-written namesin every a, nce tet a 
~ > ° ¥ Investment Houses ] . 
department of their business. ccscisens anue Hemaiienn iemaaaniae ate ; 
Launpains AND CLEANERS n every usiness, arge or 
. 7 | ScHoots ano Coitiec . 
From the byways of the na- | cement cee nig small, where quick, accurate 






tion to the highways of world 


AND Baxeaies 
Turatres 


reproduction or recording of 
names and data is important, 


trade, the Addressograph 1S Copreneee papnanes 


Rear Estate Fiams 












fighting the battle for greater | Nussrairs — Seep Frans there is need for Addresso- 


i] 
Act NTS (insurance and manufacturers ) 


speed, lower costs and increas-  (@———_———__> a graph equipment. 












Sales and service agencies in the principal cities of the world 





AppressocrapH Company, got W. Van Buren St., Chicago 
Canada: Toronto, Vancouver, Montreal. European head office and factery: London, England. 
Manufacturers of Graphotype Addressograph Dupligraph Cardograph 
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Super-speed 
automatic 









MORE THAN AN ‘ 
ADDRESSING MACHINE medio 


universal 
in appli- 
cation. f 

























Machines for every size and 
kind of business— from the 
small hand operated ma- 
chines to full automatics. 


Prices from $20 to $4400. 






Hand models 

for small lists 

of names and 
records. 
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Helping the 
Order Department 


T has been estimated that 35% of 
the Order Clerk’s working day is 
wasted on details incidental to 


Order Writing. 


Time is lost not only in lining up the 
original of the order form and its ex- 
tra copies but also in inserting them 
in the machine. Shifting carbons is 
still another wasteful operation. 


The Underwood Continuous Fan- 
fold Biller relieves the Order Clerk 
of this routine— handles it auto- 
matically. It leaves more time for the 
actual typing of orders. 


A demonstration will show how the 
Underwood Continuous Fanfold 
Biller will increase the production 
of your Order Department. 


UNDERWOOD TYPEWRITER CoO., INc. 
UNDERWOOD BUILDING NEW YORK CITY 


Branches in all principal cities 


UNDERWOOD. 


Continuous 


“Fanfold Biller ~ 
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own business that they sold for use by others and gave 
the result of an inquiry he had made in regard to the work 
of salesmen in this field and announced that the general 
result of his inquiry had been that the salesman selling 
goods in this field does not know as much about the prod- 
ucts he had to sell as he should. 

He then outlined the present prosperity of the country 
as being the result of intelligent sales work following in- 
telligent advertising and stated that the prosperity of the 
different concerns in the field will depend very largely on 
the standing of the concern in the community which it 
serves. There is such a thing as an advertised reputation; 
if you want to sell to the public you must invite the public 
to buy. 

Following Mr. Fuller's address the Nominating Commit- 
tee made their report and it was unanimously proposed that 
the name of Frank P. Sargent of Albany, N. Y., be pre- 
sented at the National convention as the nominee for the 
regional governor from next October. 

41. B. Abrams of the Modern Stationer, New York, 
addressed the meeting on How to Get the Most Out of 
Trade Journals. Many seem to believe, he said, that it is 
a very easy problem to run a trade paper; and it is a fre- 
quent occurrence to those who run trade papers to be tol 
how to run them better. Many of the readers may not 
agree with all the articles carried, but they must bear in 
mind that these articles are classed as an Open Forum, 
edited for the retail dealer for the purpose of bringing out 
the ideas of others who had solved certain problems that 
might be the same problems they have to solve. He urged 
that when the trade papers came to hand the subscriber 
read them; if they did they would get a message and 
benefit by the picture of the trade made for them. Use 
the ideas conveyed by the articles carried, discuss them in 
your sales meetings and undoubtedly a definite result of 
profit will ensue 

He summed up by the statement that the trade papers 
gave a service that would cost thousands of dollars a year 
if obtained through individual effort of the reader. 

Charles P. Garvin of Boston, addressed the meeting un- 
der the subject head, The Last Word in Selling. Mr. Gar- 
vin said that he was always encouraged by the attitude of 
those who attend such meetings as the one before him be- 
cause they are always willing to listen. He said that he for 
one believed the stationery business to be a good business. 
He then enumerated many members of the industry who 
had been called to prominent places as an indication of 


its being a pretty good business to be in. 


He emphasized the value of personal acquaintance and 
the interchange of ideas and emphasized the fact that no 
business in the land had made steadier progress than this 
business has made. That the opportunity is here. Sta- 
tioners are prosperous and, taking the country as a whole, 
the position of the stationer in various parts of the land 
proves that it is a good business to be in. The stationers, 
as a rule, are eager for knowledge, which means progress. 
The speaker closed his remarks by observing that all we 
need to do is to face our problems as they are and the 
result will be success. 

A resolution was then presented and unanimously car- 
ried that the members of the second district go on record 
as approving the recommendation of manufacturing exhib- 
its at the National convention in West Baden, Indiana, next 
October. 

President Waddy of the National Association acknowl- 
edged with sincere thanks the spirit of the resolution. 

The meeting was then carried through the balance of the 
afternoon as a round table open forum. Various subjects 


to tl I 


he business were discussed, among them being 


germane 
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As never before... 
be sure of the facts 


You can now get them more quickly with the new 





National Visible Record 


HIRTY accounts are visible at a 

glance. Reference islightning-quick. 
Sheets are added, removed, or switched 
around with an ease and speed that is 
astonishing. 

This new, faster-working National 
type is portable and simple, easily in- 
stalled, and can be “worked” by any 
clerk. It is not expensive. 

It is ideal for quick reference informa- 
tion on accounts receivable, purchases, 
sales, stock, customers’ standing, em- 
ployees’ records. Five minutes after a new 


account comes into the house, you can 
have the information about it “on file.” 

No record is too large to be handled 
efficiently by this improved visible index 
in book form. With it you can have a 
thousand accounts in a single book —ten 
thousand right on your desk, within 
arm's length. 

Invariably, too, it will make possible 
a great economy of space and operator's 
time, while its cost is away below that of 
other equipment commonly used for 
its purpose. 
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Touch center lever and 
binder unlocks toexpand. 


ee 





With hands in position 
shown, a slight pressure 
expands binder to best 
working position. Sheets 
can be thrown freely 
from side to side. 


Back expands, taking compression from sheets, allow- 
ing them to lie flatter, for easy writing. 

To remove, insert or switch sheets around, the posts 
swing to vertical position. 

Binder is of rich black levant, imitation leather. 
Hinges are of steel and unbreakable. Back Construction 
is of steel, sturdy yet light. 


The RING- type holds 350 to 500 


accounts 





For the credit or sales manager's desk, the 
records of the professional man, or small 
merchant. 

This ring-type binder opens perfectly flat 
giving level writing surface. Cover is of 
best-grade imitation leather. Hinges are 
steel; backplate of fibre, steel-hard, yet 
light; will not wear or fray. 

The 18 rings work in gangs of six. You 
can remove or insert one sheet without dis- 
turbing the rest. 





Adnan ccnaneacn 


Complete outfit $9.00 to $11.00 
According to size and capacity 


fornis jor various record purposes, and indexes A-Z and numerical—are stocked by stationers 
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THIS “MOVIE” SHOWS SIMPLICITY OF OPERATION 


The Post-type holds 1000 or more accounts 








Press side levers, and 

posts swing to vertical 

position, permitting easy 

removal and insertion 
of sheets. 





Both sets of posts vertical. 

Sheets easily rearranged 

to accommodate new 
accounts. 


Binder $19.00 to $25.00 according to size and binding. 


=~ National 


Visible Record Equipment and 


Loose Leaf & Bound Books 


Ask your stationer to demonstrate this new National 
Visible Equipment. Or mail the coupon below. 








National Blank Book Co., Holyoke, Mass. 


Please send literature describing the .... Post-type; 
.... Ring-type. I am interested in .... Ledger-records; 
records of ... purchases; ... Sales; ... Stock; ...Cus- 


tomer; Employees ... 

Name 

Address —_ — 
Signed by elite = - 


Bap Sn Bice cnssmniiention 
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LC Smith 


With () k Key-Set 
the 
6 | Cy Tabulator 





This Ten-Key Tabu- 
lator is not an at- 
tachment, but is built 
as an integral part 
of the machine. 








N addition to the many outstanding ad cutting and special jobs of tabulating—all 
| vantages of the L C Smith there is now on the same machine 
available a Ten-Key Key-Set Tabulator The tabulator stops are all set and 
This convenient teature is not an at cleared mechanically ; very simply 
tachment, but is built into a new series ot Merel ly by pressing one of the tabulator 
I. C Smith models called the “10-Key Tab keys the carriage is brought directly into 
ulator Models”’—and which cover the en position to write in the column desired 
tire range of carriage widths—10, 12, 14, Most important of all is the fact that 
18, 20 and 26 inches with this new convenience you also obtain 
The ten tabulator kevs have white all the other advantages of L C Smith 
numerals on a black background, so that light touch, easy action, speed, quietness, 
thev are readily distinguishable from the durability, interchangeable platens and 
other keys rigid carriage. (The rigid carriage is pat 
[he tabulator teature in no way in ticularly important with the wide models 
terferes with the use of the machine for Write today for illustrated folder de 
general ofhce work. You can handle gen scribing our new Ten-Key Tabulat 
eral correspondence, card-writing, stencil models 


LC Smith & Corona Typewriters Inc 


Established 1903 


Executive Office, Syracuse, N. \ 


Try Our Type Bar Brand Seip Ribbons and _ Carbons 
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such questions as that of compensation for salesmen, train- 
ing of salesmen, stock control, goods unprofitable to carry, 
saving time of traveling salesmen, and other such subjects, 
all of which were entered into actively and many ideas of 
benefit to those present were brought out. 

adjourned until 6:30 p. m. for the third 
at the Hotel Lafay- 


The meeting then 
annual banquet which was also held 
ette, Buffalo 


The Banquet 


Richard B. Lockwood, regional governor, introduced 


Charles P. Garvin as toastmaster 
Mr \arvin 


stationery business from a 


reviewed the origin and development of the 


humorous angle, introducing 


many truths in connection with the humor and his remarks 


ithusiastic reception 


met an eC! 


He then introduced President Waddy of the National 


Association, who, because of the necessity of catching a 


train, made his remarks very brief, simply expressing his 
sincere pleasure at being able to be present, his gratification 
at the growth of the regional idea and the fact that regional 
meetings are*becoming very helpful indeed to the National 
Association He expressed his appreciation of the work 
done by the second district and urged fullest attendance at 
the National conventior October. 

Millington Lockwood of Buffalo was then introduced as 
National Association and an out- 


Lockwood 


pleasure and honor at being 


a former president of the 
standing figure in Buffalo for many years. Mr 
graciously acknowledged the 
present 
F. D. Waterman of New York was then introduced. 
Mr. Waterman recalled that his first executive connection 
with the National Association was at the Buffalo conven- 
was elected vice-president of the National 
} 


us being his first experience in association work 


tion when he 
body and tl 
officially, he had always carried a kindly remembrance of 


the city of Buffalo He expressed his pleasure at again 


being able to be present at a gathering in this city. 
William Dawson of Montreal, regional governor of dis- 
trict thirteen, made a few remarks of appreciation and 


G. B. Muma of the Cutler Desk Company of Buffalo also 


made a brief address 


Following this there was a delightful entertainment by 


professional talent which proved of great interest to all 
present and the result of the gathering as a whole provided 
a very beneficial and helpful stimulant to the industry of 
the entire district 


a 
Kansas Book Dealers in 12th Annual Convention 
The Kansas Book Dealers’ Association held their twelfth 
Hotel Kansan, Topeka, Kansas, 


officers of the 


annual convention at the 
on February 20-21 [he association for 
1927-8 were Phil. M 


Allen, Wichita 


tary-treasurer 


Anderson, Newton, president; A. S. 
vice-president; F. G. Orr, Wichita, secre- 


Mary C. Stromberg, Newton, acting secre 
tary 

It is hoped that a detailed report of the meeting will be 
available for the next issue 


a 


Stationers Luncheon Club Meets 


The Stationers 12:30 Luncheon Club held their first 
ncheon at the Arkwright club, 320 Broadway. New York 
City, on Tuesday, February 14. About thirty were present 
; 211 ' a 
ang a id an enjyoyabie time 
Phis irks the move of this luncheon club from Krause’s 
restaurant Every Monday, holidays excluded, the club 
- : : , 
will meet at the Arkwright club at twelve-thirty 
Men interested in the stationery industry from out of 


town, who happen t be in New 


York on meeting dates, 


are cordially invited to attend the luncheon 
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Equally Efficient On 
Ink or Pencil Marks 


—OUR NEW 
SUEDE ERASER 
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PLATEN SERVICE 
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AMERICAN 
WRITING MACHINE CO. 


449.455 Central Avenue 


NEWARK, N. J. 
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Established 1880 
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Thirteenth District Stationers (Canada) Hold Fine 
Meetings 

Che regional meeting of the thirteenth district of the Na- 
tional Association of Stationers, Office Outfitters and Manu- 
facturers was held under the auspices of the Commercial 
Toronto, at the King Edward 
and at Montreal the following 
The sub- 


There 


Stationers’ Association of 
hotel, Toronto, February 7, 
day, under the regis of the Montreal stationers. 
jects discussed were the same at both meetings. 
were about forty-five members of the district present at the 
business meeting at Toronto in the afternoon, and one hun- 
dred and fifty turned out for the banquet in the evening. 
President Luckett, of Vawter-Luckett, Limited, pre- 


sided at the luncheon and during the business session in the 
hy 


ig 


afternoon following a get-together meeting in the morning 
afternoon, Mr 
Montreal, re- 


In opening the business session in the 
Luckett introduced William F. 


gional governor, who made a brief address expressing his 
privilege of being 


Daw son of 


appreciation at the attendance and the 


present. He then asked for a report of the nominating 


committee appointed to consider the recommendation of a 


be elected at the national convention 


regional governor to 


' 
i 


1 October 


[he report of the nominating committee unanimously 


recommended J. S. Luckett as the name to be presented at 
governor of the 


The 


regional 


Dawson’s term 


the national convention, to be 


thirteenth district following Mr 10mi- 
nation was unanimously approved 

ym Charles P. Garvin of the F. S 
Webster Company of Boston was then read 

Woodson P. Waddy, president of the National Associa- 


tion was introduced. He spoke of the pleasure he had re- 


A telegram of regret fri 


ceived from a visit last year and said it had been his ex- 


perience as a result of his journeys over the country that 


the stationer was a pretty good fellow wherever he was 


found He wondered, however, such good fellows 


should be 
rey had for sale, particularly 
| 


willing, in so many to give away the 


goods tl in such a place as 


Canada where they had no Federal Trade Commission or 


laws to prohibit price making. 
He touched on a matter of importance to the trade when 


he spoke of the inroads of the stationery business that had 


been made through other channels of distribution. Mr. 


Waddy emphasized the fact that manufacturers in this field 


would rather sell through the stationer if the stationer 


would develop his market for selling goods 

It was time, in his judgment, for the stationers to stop, 
look and listen, to get together and talk over matters among 
themselves, and to develop the sale and distribution of such 
goods should be distributed through the sta- 


tioner 
Mr. Waddy touched on stock control and emphasized the 
any particular system 


as properly 


} 


enefits of it He did not advocate 
as the result secured was one that prevented the 


He called attention to advertis- 


7 
as long 
dealer 


ing but recommended no particular form as long as the 


from overstocking. 


stationer let the public know about the store 

He spoke briefly on the question of outside salesmen, 
urging the dealer to use them but to watch the work that 
was being done: With the cost of doing business in the 
neighborhood of thirty per cent, he stated that the dealers 
are making a present to somebody if they sell for less than 
He said it was necessary to de- 


are to progress and 


a thirty per cent mark-up 


cline unattractive business dealers 
grow successfully. 

Mr. Waddy expressed his appreciation of the Toronto in- 
vitation to hold the national convention there and regretted 
the necessity of declining it this year. He reviewed the op- 
portunity offered by West Baden, Indiana, where the con- 


vention is to be held, told of its remarkable conveniences, 
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A PERFECT POINT FOR BEV fee 
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OVER 5,000 STATIONERY DEALERS ARE PROFIT- 
ING BY OUR ATTRACTIVE READY SALES-CASES . 


HE tendency in modern stationery stores is to place out in front attrac- 

tive sales-cases containing articles that are daily necessities. A 
profitable sales-case requires very little room but it works for you all the 
time, picking up orders where least expected. 

Everybody uses steel pens so they should be placed where everybody will see them. 

This beautifully enamelled No. 12 Ready Sales-case is free with a 12-gross 
order. Your profit on the investment increases every time you turn your 
stock. Our ready supply of refills keeps up your turn-over indefinitely. 

In accordance with our policy of assisting dealers to sell more mer- 
chandise we offer other free material as well,—window displays, counter 
displays, etc 

No. 12 measures 9” square by 12” high and contains twelve gross of pens 
boxed in dozens; one gross of assorted pens and one gross each of eleven 
popular numbers, gray or silverine finish, Nos. 1, 2, 20, 28, 30, 38, 39, 40, 
42. 44 and 49, fine, medium, stub, and dome-pointed. 








NATIONALLY ADVERTISED PENS MOVE FASTER 








"lease se ‘ \ tder, No. 12 Ready Sales-case with 1]-gross assortment. 
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The appropriateness of Nos. 640 and 
6404 for the executive office is appar- 
ent from this photograph of an actua 
installation 
» f 
R, N points of construction and finish, B. L. 
Marble Business Chairs maintain their 
subtle elegance — that beauty of line so | 
often sacrificed where durability is a factor. i 


There is a keen sense of satisfaction in the sale, 
as well as in the purchase, of B. L. Marble Busi- 
ness Chairs. Their sturdy character and tra- 
ditional quality lend a prestige to the transaction 
not present in the average exchange of mer- 
chandise. 


4 


With the modern trend toward more beautiful 
offices progressive office furniture dealers will 
appreciate the advantages that are offered for 
additional profit in this very desirable class of 
business. ‘‘The Blue Book of Business Chairs’ 
places no restrictions upon selling endeavors 


THE B. L. MARBLE CHAIR CO. 
BEDFORD, OHIO 
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and outlined the manufacturers’ exposition that will be held 
in connection with the convention. He emphasized its advan 


] 


1 opportunity it presented for a close 


; ; : 
e deaier and 


‘ +} 


contact between manufacturer and dealer He urged the 
Canadian members to attend the convention and urged an 
increase in Canadian members between now and the con 
vention period so that everyone possible might have the 


advantage of the meeting. In his closing remarks he spok« 


of the benefits of co-operation and made a strong plea fe 
an increased membership from Canada 
Ed Kastner of the L. E. Waterman Company followed 


Mr Waddy and said that he had visited stationers’ meet 





gs er the country and had hstened to find what the 
dealer wanted. He said there seemed to e some contusion 
among the dealers and that some of them seemed to think 
new elements were eing brought into their work. Mr 


Kastner said after it was all boiled down all he could sec 


necessary was for the dealers to keep on their toes and get 
dow ra vork H pointed out that if the dealet 
didn't demonstrate the value ot the goods he had to sell 
business would not come to his store He said it was the 
dealer's business to sell his organization and service as 
well as the goods He tl ught the problems of the dealet 


and manufacturer were mutual. Mr. Kastner said the con 
sumption of goods in the field was not decreasing, that the 
question selling was not a question of opportunities but 
a question of product and service 


Following Mr. Kastner's talk, the business meeting was 
1; 


turned over to a round table discussion of the various prob 
lems met by the dealer and manutacturer in handling their 
work There was a general discussion of many matters 
pertaining to the trade and a report on the progress of as 
sociation work in Canada 
The Banquet 

At the inquet in the evening J S. Luckett, president ot 
the Toronto Association, was toastmaster Mr. Luckett 
presented his recollections of the work of the past year and 
paid a fine tribute to the various officials for their support 

the president and to the committee as well, and he ex 
pressed his appreciation of the service they had given not 
only the association but himself in carrying on the work 

|. P. Cook of Toronto, one of the younger members of 
the associatio1 gave a toast to the guests and spoke of the 
work done the president of the National Association. 


He also reviewed the work of Mr. Dawson and Mr. Penny 


Among the visitors then introduced were: Howard Bar 


nger of Eberhard Faber, C. G. Easton of the Eagle Pen 
of the Esterbrook Pen Company, 
H. B. Van Dorn of the Joseph Dixon Crucible Company, 
1. W. Willmore of Cooke & Cobb Company, J. J. Seitz of 
the United Typewriter Company, J. E. Neary of Geyer’s 
Stationer and ( H. Everly of Office Appliances 

There were messages from Woodson P. W addy J }. 
Seitz, Mr. Neary. Mr. Pennycook, William Dawson and 


Mr. Neary read some statements from prominent dealers 


e stationery trade in which they gave their opinions as 
to what should be done to increase the margin of profit in 
the stationery business Ed. Kastner's talk was on “Sell 
ng’ and proved both interesting and informative 

An attractive programme and menu, printed in blue o1 
white was used The songs, God Save the King, America. 
and © Canada. were reproduced in it. Entertainment was 
furnished by “Al” and “Bob” Harvey 


Che officers for 1928 of the Commercial Stationers’ As 
oociation of Toronto are: president, J. S. Luckett, Vawter- 
Luckett Limited; vice-president, S. H. Dye, Dye and Dur 
Nam; secretary-treasurer, A. W. McNaughton, W. V. Daw 
son, Limited, chaplain, H. W. Nelson, R. J. Lovell Com 
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30 Million— 


and over half of them prospects 


Vul-Cot means “waste basket” to a nation! 
Six million magazines carry the Vul-Cot mes- 
sage to thirty-million readers —every month 
during 1928. And half of these thirty-million 
readers are possible Vul-Cot customers. Sta- 
tioners, office outfitters and department stores 
everywhere have little trouble in selling this 
nationally advertised waste basket by the 
dozen! If you’re not a Vul-Cot dealer write 
now for complete details. 

NATIONAL VULCANIZED FIBRE CO. 


Wilmington, Delaware, U.S. A. 


VUL-COT 


- the national wastebasket 
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No, 11—12x10%. .24—for Letters and Transfers 


‘ COLLAPSIBLE 
“/ Storage Filing Boxes 
“‘Unexcelled for Economical Storage Filing’’ 


*VERY firm, regardless of line of business 

4 and of size, must keep certain old records 
and papers for future reference. It is desired 
that these papers and records be kept in order, 
safe from loss or damage, free from dust, and 
easily accessible when reference is needed. As 
equipment for this storage filing, nothing 
equals LIBERTY Collapsible Storage Filing 
Boxes. They save space, time, money. 


Over 20,000 Users 


Note the four storage vault 
photographs shown. These 
are representative of more 
than 20,000 firms using LIB- 
ERTY Boxes. Only a small 
annual investment is needed. 
There are standard sizes for 


Letters Ledger Sheets 
Cancelled Checks 

Invoices and Bills 
Sales Slips Legal Papers 
Vouchers Time Cards 
3x5” to 5x8” Forms, etc. 


19 Standard Sizes 


Letter No, 11—12. .x10%x%4 
Cap or 

Legal “ 32—15 x10%x24 
Invoice or 

Bill “ 33—10 x 8 x24 
Check " 2— 9 x 3%xt4 

- = — 9 x 4 x5 
Voucher aa i—- 989 x 4 x24 


Voucher, 
Document “ 15— 4%x10 x24 
Private 


Wire o 6— Blox Fx24 
3 x 5” “ T7— Stax 34x84 
4x 6” . 3—6 x4 x24 
ix 6” “ 10— 6 «x 4%x15 
5 x a” “ 16—8 x 5 x24 
Ledger 

sheets “ 34—12 x12%x12 
Tabulating 

Cards e Ii— 8 x4 x24 
Miscellan’ ous“ 8 x4 x24 

= - i— 7 x 544x244 

Envip. & 

Mise. “ 5 1O%Gn 44x24 


Inv., Vouchers, 
ete, *“ 8— 8'.x 7 x24 

Tabulating 

Cards, ete. “ 19— Tx 3% x18 





Rated stationers are invited to send for a FREE 
LIBERTY Box and our business building plan 
that is developing surprising sales for more than 
300 of our distributors 


BANKERS BOX CO., Inc. 
Rand McNally Bidg. Chicago, Il. 
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pany, Limited. The executive committee included: W. J. 
Robertson, S. B. Beare, Wm. Allan, F. C. Chisholm, S. G. 
Wilson, D. A. Balfour and W. H. Stainton. 

- Po — 
Boston Stationers Turn Out to Annual Banquet 


Fortieth Annual Dinner of Oldest Stationers’ Association 
in the United States a Lively and Interesting Affair 


There was a splendid gathering of stationers at the 
yearly dinner of the Boston Stationers’ Association in the 
grand ballroom of the Hotel Somerset, Boston, on Janu- 
ary 30, where so many of these delightful events have been 
held in past years. 

The current issue of the Boston Association’s organ, 
“Stationethics,”” was made up of the menu of the banquet, 
list of speakers, program of events, etc. 

The address of welcome was given by Waldo H. Rice, 
president of the Boston Stationers’ Association. Mr. Rice 
called especial attention to those who have been of par- 
ticular service to the industry in past years, calling them 
by name—Jacob G. Elz, Samuel Hobbs, Frank H. Hodges, 
Henry A. Shepard, Theodore L. Southack, Edward H. War- 
ren, Charles S. Willard. These men have all been at least 
fifty years in the stationery trade. 

He also mentioned the honorary members of the associa- 
tion—Edward S. Adams, Frank W. Bailey, Harrie E. Cope- 
land, Fletcher B. Gibbs, Gustave E. Nelson and Horace 
B. Van Dorn. 

Mr. Rice then presented the names of Oliver K. Pratt, 
who was president of the association from 1904 to 1910, 
and Samuel Hobbs, who was president in 1901 and 1902, 
and suggested that it is fitting that these men be made hon- 
orary members. On motion, this suggestion was adopted 
unanimously. 

Mr. Rice then called attention to the fact that times are 
changing and that, if we are to advance, co-operation is the 
spirit most needed, and that in this fact lies the great value 
of association work. Mr. Rice made a constructive sug- 
gestion in regard to the possibility of promoting service in 
this field through educating consumers in groups to better 
office methods and better office records, and suggested gen- 
eral work for the betterment of conditions and the better- 
ment of the industry as a whole. He pointed out that 
work of this sort can be done by calling into general meet- 
ings people interested in the same lines, and by endeavoring 
to point out to them the peculiar benefit of systems and 
supplies applying to their particular business. 

William H. Greenleaf of The Carter’s Ink Company then 
gave a brief review of the forty years of the Boston Asso- 
ciation, and referred to the fact that, in 1888, the year in 
which this association was organized, according to the 
World’s Almanac, the outstanding event of the year was 
the big blizzard. Yet, the men forming the Boston asso- 
ciation could not be swerved from their purpose during the 
year in which the great wind came. 

He referred to the meeting held on October 25, 1888, at 
Young’s hotel in Boston, which went on record regarding 
the purposes of the association as follows: “To promote 
and foster a feeling of friendship between those engaged in 
the stationery trade.” Mr. Greenleaf then briefly reviewed 
the achievements of the association, which have been many, 
and called attention to the fact that it is a stabilizing influ- 
ence which has continued throughout the years. He recom- 
mended that those engaged in association affairs continue 
to work in terms of friendship, and he characterized a 
friend as “a masterpiece of nature.” 

Mr. Greenleaf then drew an interesting picture of the 
stationery trade as it may be at its four-hundredth anniver- 
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Warwick—A New Suite by ‘““CLEMCO”’ 


MULTIPLICATION 


HROUGH each of twenty-seven years, “A CLEMCO 
DESK” has become more widely known among business 
executives as ‘“The Mark Of A Superior Product.” 


Those who have purchased ‘“‘A CLEMCO DESK" need never 
be ‘‘sold” again. The product keeps them sold on ““CLEMCO.” 


Today through our broad National Advertising and Selling . 
Policy, the value of ““A CLEMCO DESK” is being multiplied 

many times by means of 3,500,000 yearly circulation in execu- 

tive publications. 


. i - 
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Your identification with ‘““CLEMCO" Fine Office Suites and 
Desks greatly multiplies your sales possibilities and must neces- 
sarily build a greater volume of profitable business because of 
executive preference for what ‘““A CLEMCO DESK” stands for. 





Write for Complete Information 


THE CLEMETSEN CO. 


Makers of a Complete and an Exceptional Line of Desks and 
Fine Office Suites for Business, Bank and Professional Use 


. WAAR eo. 


3403 West Division Street Chicago, Illinois 
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Over 1OOO Different FOLDERS 


—a greater variety of styles, grades, 
colors and weights than in any other line 














You can fill any folder requirement 


with F. E. Bee-line folders 
aay Folders, folders, folders—iute; manilla, press-board ;—folders with Tang faste1 


ers, F. E. Bee-line fasteners or Envelope type fasteners ;—System folders 
of every description ;—patented Tripltop, Dubltop and Lock-label; 
metal, celluloid or colored tips 


. 
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34 options as to style, 29 as to grade—a total of over 1000 com 
binations with which you can land your prospect's order 
whenever he needs folders, no matter what the kind 


And that’s not all—a capacity of over 1,000,000 folders 
per week at our factory guarantees prompt service 
a feature as remarkable as is the scope of the 
line itself. There is no line of folders on the 
market as complete as the F. E. Bee-line. 


Filing Equipment Bureau 


@( INCORPORATED )= 


113-115 PURCHASE STREET 


BOSTON, MASS. 
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sary rather than at its fortieth anniversary, giving. it as his 
belief that the association would still be active at that time. 


john Molloy, governor, then briefly expressed his appre- 
ciation of the honor of directing the affairs of District No. 
1, extending an invitation to all those present to attend the 
district meeting at Springfield on February 1, and also the 
Connecticut Valley banquet on the same date. He outlined 
the program of the district meeting and emphasized the 
benefits of association work and the great joy in the fellow- 
ship that enters into such work. He urged the fact that 
organized efficiency in supplying the needs of the public is 
the demand today and said that trade association work and 
individual co-operation are the elements needful to work 
out these developments. He closed with an appeal for all 
those present to come to Springfield and make the regional 
meeting a success. 

Charles P. Garvin of the F. S. Webster Company then 
took up before the gathering the subject of the twentieth 
century stationer and reviewed the stationery trade from 
pre-historic days to the present time, with humorous refer- 
ences to developments from period to period. He was as- 
sisted in graphically portraying his ideas by Guy Hart of 
the Joseph Dixon Crucible Company and Courtland J. 
Worth of the Esterbrook Steel Pen Company, Mr. Hart 
taking the character of the original Boston stationer, and 
Mr. Worth peing the policeman having him in charge. 


Charles M. Marshall, vice-president of the National Asso- 
ciation of Stationers, Office Outfitters and Manufacturers, 
was then introduced. Mr. Marshall summed up what he 
had to say under the heading, “Does Association Work 
Pay?” and his answer to the question was, “look about 
you.” 

His contention was that all one had to do was to con- 
sider the result of such gatherings as the one at which he 
was present to secure a real answer to the question, whether 
association work pays or not. He then called attention to 
the fact that the Harvard Research Bureau report showed 
a thirty-four per cent gross profit in the retail stationery 
business and took the ground that there is nothing the mat- 
ter with the stationery business, and that we would get a 
better net profit in direct proportion to the determination 


with which we set ourselves to get it. 


He argued that, no matter what conditions are, we made 
them, because we are the ones engaged in the business, 
and it is up to us to remedy them. He emphasized the 
thought that now, as never before, there is need for study 
and work, und he remarked that this business requires all 
the love we can put in it; that if we are to make a rea 
success of this business, we must love it, and put into it 
whatever love undertakes. He said it is not sufficient to 
preach, but we must practice, too. He said that if dealers 
succeed, they must recognize that those who work for them 
as employes must also succeed, and that business itself must 
make a sustained effort to carry fewer lines and watch stock 
more carefully. Mr. Marshall said it is sound practice to 
work under the rule that it is better to be strong in a 
few things than weak in many 

During the evening, a delightful entertainment innovation 
was provided by two young ladies, who are employes of 
the Hollingsworth and Vose Company. These young ladies 


who have charming voices, were dressed in costumes of 


olonial times. They sang songs of old days and were 
accompanied by melodeons, which some of us who are old 
enough, remember “When You and I Were Young, 
Maggie,” “Long, Long Ago,” “Little Brown Jug,” “"Way 


Down Upon the Suwanee River,” and “Auld Lang Syne” 
were rendered, and were enjoyed by everyone present 


Dancing tollowed the dinner 





Successful Stationers Know 
the Merit of These Desk 


Necessities! 


Every desk worker needs a desk 
pad with the transparent 
feature. 


It makes the desk top more 
oe by reason of the ‘‘open 
ace.”’ 


These desk pads are furnished 
in two styles: with Fabrikoid 
frametoharmonize with golden 
oak or walnut, weathered oak, 
mahogany, and light oak; or 
with the brushed Brass corners 
as illustrated below. 


Complete information may be 
had by writi for the new 
booklet of R Desk Neces- 
sities. May we be of service? 


Ravenswood Office Specialties Company 
1800 Newport Avenue, Chicago, III. 


ROSCO 





Transparent Desk Pads 
The Inadrawr 
Glass Top Equipment 





The Transparent (Glass Top) Desk Pad 
—— With Brushed Brass ners —— 
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ONE Model Now 
Meets 90% of Your 
Customers’ Needs 











You SEE the Number 
Before It Prints 
New convenience and wonderful 
value in standardized Model 41 


At leading stationers’, rubber 
stamp dealers'’or mailed direct 


Prints: Cons., Duplicate or Repeat 


© wheels "2" *12 
































4321 


Fac-simile Impression 


American Numbering Machine Uo., Brooklyn, N.Y. 








Proof of March Advertisement 
in Saturday Evening Post and Nation's Business 
—No more dead stock on 
dealers’ shelves 


—Extra discount terms 
easily earned 


—A machine that attracts 


ENTIRELY NEW APPEARANCE 
Rich lustre-black frame and 


Chinese Red handle are a great 
eye catcher. 


Write Today for 
SPECIAL COMBINATION 
Discount Offer 


American Numbering MachineCo. 


224 Shepherd Avenue, Brooklyn, N. Y. 
123 W. Madison St., Chicago, III. 


CANADIAN AGENTS: 
8. 8S. STAPFORD CO. Ltd., 146 King St. West. Toronto, Canada 
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Seattle Typewriter Men Approve Important 
Mecsures 

During the regular weekly meetings in 

of the Seattle Typewriter Dealers’ Association, through the 

aid of the Retail Trade Bureau of the Seattle Chamber of 


Commerce, adopted informally and officially approved two 


January members 


important measures of vital interest to those handling new 


nd used typewriters. 

One of the measures sanctioned by both the new and 
used machine dealers in Seattle was a scale of minimum 
prices to be charged for service on portables and standard 
tvpewriters The list includes cleaning, overhauling, re- 
building, platens, mince 
} 


r adjustments, special type, split 


yusiness district, major parts, and guar- 


air calls in 

\ feature of the agreement was that “no repair calls are 

ade gratis on portables under guarantee; they must be 
brought to store or will be picked.up and delivered at the 
firm's convenience.” Another important item declared that 
“all repair work” was on a “C. O. D. basis.” 

Che second measure under consideration was a suggested 
minimum retail price on rebuilt machines of “all makes,” 
both portable and standard. Provisions were made for ex- 
ceptions to a suggested minimum retail price on certain 
makes of machines 

A committee was appointed at the first meeting in Febru- 
ary to work on a new trade-in allowance schedule for the 
issociation. This schedule is to be a composite of sched- 


ules issued by the various manufacturers of new type- 


writers.—J. C. J. M. 


Ce *) 
Other items on Meetings, Dinners 
and Conventions will be found else- 
where, beginning on page 113. 


Illinois Association to Work for Office Supply 
Dealers 


The Illinois Booksellers and Statios 








ers Association, com- 


posed jointly of booksellers and stationers, feels that it is 
not fully appreciated that the word “stationers’ implies 
ffice supplies dealers as well as those who deal in fine sta- 
ynery. It is the aim of the association to function equally 
both groups A committee has accordingly been ap- 
pointed which will work directly for the interest of office 
s ] dealers Tl s riitte sc Sstitut c 1 is oll Vs 
Daniel S. Hansen of Carls I ers, M e, Ill : 
Miles Fuller of the Business Equipment ¢ ny, Peoria 
| > Be Istad oft the ] et Cth Sul ply Company 
] ‘ All of es ae | < t g y quainte | 
the o ( ly } s ess r we qt a] ed Oo 
‘ with the tra < ” | s is om 
t e req e dis ss 
It s comn tee s r 1 stud the 
Cc! > al | > ‘ = ; ‘ bee | 35> ‘ 
I s and to make a ¢ ings tog r 
\ rec mendat ons xt vent be 
next Mav at Joliet 
I committee is anx $ Q with y 
fice suppl ind off 1" ( t e s ti 
ive the | ent ol S exp e and » ¢ perat y 
I ptly responding t etters and es ess to 
i el er of the cor et 
[his work will be for the ett ‘ stry as 
i whole and of the div als wl se it 
The f egomng 1! t i e latest i! er 
of the Booksellers and ( I ota ners New s, the 
ibly edited little pul f l s Booksellers 
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ar Y Fax 4 ia’ Shelving Need 


STORAGE SHELVING 





Here is the “Security” Steel Selling Plan 
to Increase Your Steel Shelving Business 


An attractive Direct by Mail Circular in color, with your 
1 own imprint, that will create a user demand and secure 

inquiries for you——is now ready for mailing. 

An eight page Booklet that helps the salesman sell and 
2? assist the user in selecting the correct type of steel shelv- 

ing for his particular storage or display requirements — 

is now ready for use. 


A large stock of standardized “SECURITY” steel shelv- 

a ing parts, such as uprights, shelves, backs, partitions, 
and dividers, is carried in our shelving warehouse—ready 
for immediate shipment. 


These three pertinent selling factors will secure for the dealer 
more inquiries, increased sales, larger profits, and satisfied 
customers. 


Write for this Steel Shelving Sales Campaign today. 


(CORPORATION 
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Every Elliott-Fisher machine has the famous Flat Writing Surface. 

This exclusive feature gives it the marvelous manifolding powers 

and the adaptability which enable it to combine many details into 

a single operation. Elliott-Fisher accounting is unusually accurate 

because it is self-checking. Elliott-Fisher is automatic—electrically 

operated —therefore speedy. Elliott-Fisher will save you money by 
doing more work and better work. 
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Every Sundstrand machine has a ten-key keyboard. One hand controls 
all operations. And you no longer need be satisfied with a machine 
which simply adds. Sundstrand does direct subtraction by merely 
touching a key. Touch another key and you are ready for automatic 
shift multiplication. No faster machine is made. All operations are 
visible, insuring accuracy. Sundstrand machines are saving money 
for Macrae 4 of companies now. They will do the same for you 


Base Your Deczszons 


on live information which only daily 


figures can supply 


AILY facts for 

daily decisions! A complete pic- 
ture of your business every day —in- 
cluding the operations of the preceding 
day! Wouldn't you like to guide your 
business with information as live as 
that ? 

Such a picture is not hard to get— 
not expensive either. Elliott-Fisher and 
Sundstrand equipment will supply these 
daily figure facts without adding a 
name to your payroll. In fact, account- 
ing overhead will actually go down. 

But you will know each day exactly 








what you owe —and 
who owes you. You can compare sales, 
inventory, expenses —all vital opera- 
tions —day by day, month by month, 
year by year. You will have a closer 
control of your business than you have 
dreamed was possible. 

Such close control lets you instantly 
grasp each opportunity to increase 
profits—and at the same time makes 
it easier to avoid sudden losses. We 
shall be glad to tell you how Elliott- 
Fisher and Sundstrand can fit into your 


business if you will write us. 


Daeg See an sewers Gren Oiice Fruioment (poration a 


342 MADISON AVENUE ~ NEW YORK CITY 
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Parker Pen Company Develops Dealer Aids 


e Parker Pen Company has developed an unusual 


neth f presenting figures and fact suggestions to its 
dealers Kkach of their salesmen is now equipped with a 
portfolis full of extraordinary examples—suggestions—in 
fi new ideas and new help for dealers—resulting 
from their wn scienti investigations and trom discov- 
eries made in a similar study by the Bureau of Business 
Research, Harvard University Jewelers, stationers, drug 
gists, gener 1 stores have here access to intormation which 
any ‘ them, singly, has been too busy to collect and 


tabulate for quick and easy understanding 


[his exhibit represents many months of intensive effort 


pre atic but in finished form, 1s both brief and 
grapl It contains example, such information as 

How a jeweler or stationer may best meet outside com- 
retiti 

Merchandising methods that have proved highly suc 
ess 

The one right way to figure turnover 

How repair departments figure in a business 
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PORTFOLIO OF PARKER DEALER HELPS 


} ! 


Reports from 552 pen dealers on demand, quality, etc 
How some dealers splay goods to get better results 
How they canvass outside trade (in offices and homes) 
‘ 4 { =¢ i€ >saits 
aepres SS 18S ¢€ led 
het | é neg I di t P ce and | stiae 
‘> ne fe flere Ad ertising 
_ ‘ me su LD eT Hel} S da ] e-\ ps 
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House of Quigley Opens Headquarters in New York 
City 
1 Furniture Compat 


‘ st é N York City 
— 
Agnew Takes Better Location 
] M. Agne er the Office Machine Compar 
\) ( s ved 

734 W Six e new place is e be 

\ s and stor e Coas 
M \ e Re i ev er ( 

He is 1 t to make a record with the Corona 


> 
Dennington Heeds Coast Stamp House 


Clarke Denning i icquired <« racin 


Rubber Stamp Comy 918 South Main street, Los Ar 
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Telephone Brackets 


Every telephone subscriber a prospect. Increase 
your profits with the sale of these convenient 
devices. 


The Burns Brackets keep the telephone off the 
desk. A push and it is out of the way, yet 
always within easy reach. A slight pull and it 
is ready for instant use with one hand always 
free for taking notes or turning pages. The 
telephone is easily adjustable and rigidly held 
in a talking position by the bracket regardless 
of how far extended. 


Manufactured by 
American Glectric (gmpany, Sac 
State and 64th Sts., Chicago, III. 
Burns Telephone Brackets are supplied in two 
styles — the ‘‘Regular’”’ which can be adjusted 


in-and-out, and the “Hi-Lo’’ which adjusts in- 
and-out and up-and-down. 


SEND US THIS COUPON 


American Electric Company, Inc., : 
: State and 64th Sts., Chicago, III. - 


‘ 
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Fox Stiff! Desk Pad 








Fox Glass Desk Pad 


. 
The N ew 
Desk Set 
consisting of 
leather tray 
and desk 


pada to 
match is a 
popular sel 

er Ask us 
to send you 
more nfor 

m tition 
theout the mm 
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Fox Ventilated Cushion 


\ i 
Attractive Fast 
Selling Specialties 


dealers have 
Fox special- 











ROGRESSIVE 

found that Geo. EF 
ties set the standard for design, 
stvle and quality. The items 
shown above have established themselves 
as sure selling profit makers. These and 
many other new items are fully described 
and illustrated in our new catalog. 





fewdat’ 


Send for your cof 





Send 
for 
FREE 
New 
Catalog 





325 W. Ohio St. Chicago, Ill. 
A. H. Denny, 356 Broadway, New York 
New York Representative 
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Fifteen Years Ago 
Glimpses at the Feature Articles and News 
Notes in Office Appliances for March, 1913 


The late George F. Watt, then president of the Elliott- 
Fisher Company, was the subject of the frontispiece. 

“Training Your Salesmen” was discussed by Charles R 
Fargo, then sales manager for the Chicago Shipping & 
Receipt Book Company. 

“Approaching the Prospect” told of the different methods 
of two salesmen—and indicated the man who gets an at- 
tentive audience 

“Idea Behind the Show Window” was an _ illustrated 
demonstration of the elements which make a good window 
display. 

“Ofhtce Machines in the Stationery Store” narrated the 
opportunities open to the commercial stationer to act as 
outlet for various types of office machines 

The Imperial Desk Company had moved into its new 
plant at Evansville, Ind. This business had been known as 
the Henderson Desk Company, which had been located at 
Henderson, Ky. 

The Fielder & Allen Company, predecessor to the Ivan 
Allen- Marshall Company, Atlanta, Ga., had sold the South- 
ern Railway a large installation of metal furniture for its 
general offices at Washington, D. C 

he incorporation of the W. A. Sheaffer Pen Company 
at Fort Madison, lowa, was reported. A capitalization of 
$30,000 represented the initial issue of stock. 

C. H. Meyer, now of Burnap-Meyer, Kansas City, Mo., 
was then traveling out of Chicago for the Boorum & Peas«e 
Company 

- oe 


Now We Need Asbestos Steno Notebooks 


\ news item from Harrisburg, Penna., states that a 
stenographer in the state capitol lost two weeks’ notes by 
fire. This young miss was late in arising and deferred 
curling her hair until she reached the office. She attached 
the iron to the 220 volt circuit, which wasn’t the voltage 
the appliance was built for. The stenographer burned her 
hair, and for relief placed the curling iron on her notebook. 
Che iron was red hot, and the notes curlicued into flames 
and smoke 

There has been felt some need of asbestos notebooks 
for pep letters, and the Harrisburg incident emphasizes this 
need Nice aluminum covers, asbestos sheets and heat 
treated book rings will do the business 


lo complete the news story we add that the stenographer 


covered the flames with her fur coat and smothered the 
ire The coat was sent to dry dock for rey Ss 
a 
When the Typewriter Was New 

The “Business Philosophy” of Wilham Feather running 

various newspapers included a letter of a type famuliat 
to old-timers in the tvpewritet eld, when machines sol 
for $125, and prospects rats 1 the barrier Ss! lis 

ay so much when pens could be bought for one cent 


J. P. Johns, a Texas banker and insurance man, 
ten one of his agents, using a typewriter Che reply stated 
“I received your communication and will act according] 
here is a matter I would like to speak to you about 
I realize, Mr. Johns, that I do not possess the educ: 
which you have. However, until your last letter | 
always been able to read the writing. 
“I do not think it was necessary then, nor will it be i 


. 1 —_ . 
ers to me taken to the printers 


++ 


the future, to have your le 
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You'll find it easy to sell 
this “Y« E Card Record 


HE Perpetual Inventory and Stock Record (9) Tops of cards are tabbed for size or 


illustrated here is one of the best selling kind of article for quick reference. 
**Y and E”’ record cards. It has two distinctive 


advantages: This is one of the many “Y and E”’ card records 
which will add an easy, extra profit to your 
year’s business. Ask about the attractive 
quantity prices offered on assorted orders 
of “Y and E” printed card forms. 


1) A larger proportion of space is 
allowed for disposition of stock than 
order and receipt. 
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NUS 
PENCILS 


Vi The Largest Selling Quality 
Pencil in the World 








The steady patronage of those 
7 BM ASk who appreciate quality is en- 
3 COPYING joyed by VENus Pencils. 






2 Rates Pencils are the unvarying choice 
of business and professional men, 
engineers, artists and architects. In fact, 
everyone who wants the best pencil for any 
drawing or writing purpose uses the VENUS. 






This outstanding preference for VENUS 
Pencils makes them easy to sell. Their su- 
perb quality assures repeats. By carrying 
VENUS Pencils you not only reap volume 
sales, but also create the good-will and 
good-words of satisfied customers. 















An attractive window display of 
VENUS Pencils will link up your store 
with VENUS advertising, appearing 
continuously in National Magazines. 
Send now for display material. 






WITH OR 
WITHOUT 
RUBBER TIP 


Be sure you are supplied 
with VENUS No. 3800 
plain ends in all 17 degrees 
and the No. 3820 VENUS 
with tip and rubber in all 
14 degrees. 






American Lead Pencil Company 
220 Fifth Avenue «. ;« +. NewYork City 
Makers of UNIQUE Thin Lead Colored Pencils 
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New Year Resolutions for Salesmen 


Art Metal Se Art Metal Cons Compa 
During 1928 | going so organize time that 
| car spe d at least te r cel m the presenc 
bt vers 
2—I a1 oing S luct myseli " vill make at 
leas ew triend ever day « tiie ea 
3] 1 going sell seli thoroughly on my propo- 
S i ny ( sé c 1 g@ tnat a sales annot hope 
o sell others until he is sold himselt 
4—1 am going to set aside thirty 1 es a day for im 
wing knowledge of what I am selling—because in 
\ wiedge ere s ve 
5s—I a £ yt rrying a my future and 
conce ‘ n s lf I do that, the future will 
ike care tse 
> | ar going to turn a deaf ear to calamity howlers and 
e dis tented I re e that ‘ iccesstul one must 
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Walnut Timber from the Farm Viewpoint 


Black walnut is the most highly p 
i l tarmers ive irketec m 
ec Wa alt ( gt t is ight nat the 
‘ s¢ y tne gove r s¢ 
ines d g STOCK wi d exhaus 
rices ow high i during t 


rized United States 


ilhor Ss of teet since 


large amount pur- 
nstruction of air- 
supply Che 


war. according to 


October, 1927, observations of F. W. Dean, Ohio extension 


erma 
‘Ot course, the price iries greatly according to size and 
jua said \ g rt ve urteen inches in 
et the sma d will not s« re than $25.00 
thousand on the stump. One measuring twenty-four 
ches will g $75.00 a thousand does not pay to 
market small trees The Doyle scale of measuring under 
runs greatly in measuring small logs Chis, together with 
the lower price for small logs, makes the small tree bring 
litth ympared with what it will 1 g he t has 
< t ips t ears ¢ le 
Defects, such as d shakes st crack se or de 
cave knot ind ear yt ire side d xing the 
price black walnut e stump 
| r < clitte thie stump als es he price, 
is y figured veneers are made from the stump and 
swell iVvs I x ll \ ce sl he id first 
class stump 
W he < 1 liy il] e stumps a is ed three 
eet a the v l ire scaied is i three toot log 
wit s diamete QO s basis, a highly figured stump 
sells for $350 to $400 per thousand feet log scale, or $25.00 
SO per stump 
Prices for black walnut in November, 1927, on the stump 
were 1? to 16-‘1 logs. $25.00 pe t sand feet: 16 
20 es. $35.00 $50.00 ner thousand: 20 25 inches 
Ss f) s7500 ‘ sane log 25 es r over. 
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In national advertising, in booklets and 
direct literature, in every part of the 
FLEXI-POST sales plan this sugges- 
tion predominates 


FLExi-PosT 


REG U.S. PAT. OFF 


“is obtainable at your own stationer 
where you would prefer to trade.” 
FLEXI-POST dealers receive co- 
operation at every turn. 


FLEXI-POST is known everywhere for effici- 
ency and economy in record-keeping. Auzil- 
iary Post Sections provide unlimited capacity. 
Two-Inches of Working Space allow ample room 
for the insertion and removal of sheets. Direct 
Screw Compression holds sheets with a vise-like 
grip — always in perfect alignment. Non- 
Protruding Posts save storage space 


Write for attractive, dealer's arrangement on 
FLEXI-POST Binders, FaultlessVisible Records 
and other Loose Leaf Books in the complete 
Faultless Line.—-Your territory may be open. 


STATIONERS LOOSE LEAF CO. 
CHICAGO MILWAUKEE NEW YORK 


mote the exclusive prin- 


ciple of flexible link posts, 





One of the many 


AULTLESs 


LOOSE LEAF BOOKS 
“All that the name implies” 
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| The Saturday Evening Post 
introduces The “DANDY” to 
{ your best customers as the 
| “Apsco” model that“feeds itself” | 
| | 








Every Dealer can show a startling 
increase in Pencil Sharpener profits 
by simply explaining the advantages 
of the ‘‘Automatic Feed’’. 





]st Always an evenly sharpened 
pencil because the Automatic 
Feeder keeps it in perfect 
alignment with the cutters. 
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2nd No broken points, because 
H the pencil is fed to a true 
; center with just the right 
' 
' 
' 
; 
' 
' 
' 
' 
' 
' 
' 
; 
' 
' 
' 
' 
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amount of pressure. 


3rd The elimination of pencil 
waste due to perfect sharpen- 
ing, and the consequent sav- 
ing of at least 20°), in pencil 
expense. 


4th The saving of time due to 
the fact that carelessness in 
sharpening pencils is an im- 
possibility with the ‘‘APSCO'’ 
Automatic Feed 


Write us regarding any prospects 
you may have among offices and 
schools for important sales of high 
grade Pencil Sharpeners and we will 
help you to sell 


| ‘The “DANDY” 


Automatic Pencil Sharpener Co. 


CHICAGO ILLINOIS 
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Parker Pen Company Officials Go Abroad 
George S. Parker, president of the Parker Pen Company, 
Janesville, Wis., for a trip to the Latin 


American countries. 


left on February 1 


Chis trip is not a new one for Mr. Parker, as he has made 
several trips around the world. Che present one will be 
for both pleasure and business, and will include such coun- 


tries as Mexico, Guatamala, Nicaragua, Panama, etc 


Kenneth Parker, advertising manager, and Bernard M. 
Palmer, assistant secretary of the Parker Pen Company, 
sailed on February 11 for Europe on the steamship 


“Vollendam.” 


They will spend some time at their company's offices in 


visit Germany and Denmark 
ae 


“Quality Park” Adds to Mechanical Equipment 


| ‘ar k 


England and will then 


Olm, vice-president of the Quality Envelope 


> 7 
Paul and Chicago, spent ten days at New 


February 


to select additions to the equipment of the ma- 


Company ot St 
York and other eastern cities in 


primary 
chine goods department of the 


His visit was 


envelope mull A con 


siderable investment in high speed machines was made to 
enable the plant to meet the demand for machine made 
enve lope Ss 
Mr. Olm is particularly enthusiastic over the business 
outlook in the central west for 1928 
> 


Typewriters First as Connecticut Exports 


[ypewriters ranked first in the exports of Connecticut 


the second quarter of 1927, foreign markets taking $1,731,- 
678 worth of typewriters manufactured in the state. The 
total exports of Connecticut products that period were 


$12,761,379 Exports for the second quarter 1926 ex- 


ceeded those of 1926 by $1,214,857 Connecticut ranks third 
volume of exports from the New England states, being 
preceded by Massachusetts and Rhode Island 


> 
Mount Clemens Store Being Enlarged 


1. H. Malbin & Sons, Mount Clemens, Mich., are erecting 
in addition to the store which will increase the available 
pace more than 100 per cent Che see é ill allow 
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Slight Change in Name 
L he I < Mutter L ompany, 123 West Eight! street 
Kansas City. Mo.. has changed the 
| Ne t | bse We i r 
Ca ‘ | { { - 
| s eTes vv eit ( acces i 
re et O Appliances 
< 
Clarence R. Comfort a Bank Director 
Clarence R. Comfort, president of the Comfort Printing 
«& Stationerv Con pany, st Louis Mo has beet elected to 
1¢ b ird at directors i the N tw} il City Bar \ Ot St. 
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~~ Would You Have 
V2 Lost This Order? 


4 
mae 


Do you handle a line that would have 
permitted you to land this job, or would 
you have been unable to offer such a 
space saving and economical layout? 


This vault installation at the Georgia 
Light & Power Company, sold by the 
Newell Thomas Office Equipment Co. 
of Atlanta, Georgia, is typical of the 
many installations that may be sold 
through combining initiative in plan- 
ning, and the Van Dern Complete ica 


If you are losing profitable stock orders 
like this, you are losing money! 


In this installation shelving was the item 
that made it unusual and sold the job. 


Without the shelving the arrangement . es Ae oe 
would have been ordinary. There are - wy 4° 
many times when the absence of one Oe Fe ae et ae 
item in a line will lose an order for you. f s ’ 
Handle a line that is complete and be : ok 8 5 


assured of steady profits. 


Write today for complete infor- 
mation on the Van Dorn Line. 


OF. 


Business Furniture 


mat Ycommm LINt 
? 


¢ Semneen Storage Equipment 
s Sourtvine 
© Us TO cang~a 

EQUIPMENT 


er 





THE VAN DORN IRON WORKS COMPANY .«. CLEVELAND, OHIO 
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Comptometer proof reveals the truth 


AILURE to prove the true output capacity of adding- 
calculating machines at the time of purchase is a frequent 
source of disappointment and loss to buyers. 

There is only one definite, decisive, unimpeachable proof 
of output capacity. It is the proof of production—timed pro- 
duction on a cross-section of regular work. 

Consider, of course, all claims, good points and special fea- 
tures. But before deciding, insist on production proof—proof 
that reveals the truth—Comptometer proof. 


FELT & TARRANT MFG. CO., 1735 N. Paulina St., Chicago, Illinois 


CONTROLLED-KEY 





Only the 

Com ptometer 
has the 
Controlled-key 
safeguard 


If not made by 
Felt & Tarrant 
it’s not a 
Comptometer 





ADDING AND CALCULATING MACHINE 
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Rotarians Thank Fischer for Memorial Book 
[The memorial books of the Hartford Rotary Club, for 
which Gustave Fischer of the Gustave Fischer Company is 


given much credit, are being distributed The tirst ones 


were given out to the members at their weekly meeting 
January 23. 

The volume is reminiscent of the days when books were 
painstakingly constructed by hand and the work of the 
artist was eflected in his finished product [The book is 
bound in limp pebbled leather of a deep red hue and bears 


lub of Hartford 1927-1928" in 


he words. “The Rotar ( 
1. and the Rotary symbol, a cogged wheel, in blue and 
nt cover he reverse oT the 


embossed on iro 


covers are finished in dappled gray and gold paper and the 


edge < ot the covers projecting bevond the pages are 
tamped with a gold design The finished product is a 
harmony of rich colors Che memorial is dedicated to Leo 


4. Korper who, by the exemplification of the spirit of 
Rotary, won the lasting affection of his club. 


1 


A rssing vote of thanks was tendered Gustave Fischer for 


e success of the memorial volume Che following letter 
from Paul Harris of Chicago, Rotary tounder, was read at 
en < 
“Congratulations! I know that a memorial was in the 
making but—such a memorial'—it nearly takes my breath 
wav: you ust be proud of vour achievement—ever so 
d 
l a | it ¥ ( vaste a minu te etting my 
co \ hands eve d d cost $5 WS a'r ui] to de it 
If vou had sent it by ordinary mail, it might not have 
rived until tomorrow and I have realized a $5.30 kick out 
l | ink for the book and also for the 
wav you sent it Anvthing that is worth doing is worth 
ne we ll I have never seen anvthing done better.” 
| é ok contains wtories of both the lk cal Rot irv ( lub 


Rotar' International, a historical sketch of Hartford 


and photographs of 208 members The Rotary Interna- 
nal was founded by Paul P. Harris in 1905 
he material for the ok was obtained by twenty cap 
tains, each responsible for a group of nine members, with a 
pecial committee at their head Che book committee con 
sisted of the following members Gustave Fischer, chair 
| ‘ ' \ imnais, secretaryv: James A Re id, Andrew 
W. Br d Hugh |. Montgomery, distribution; Everett 


( Willson. copy: Charles J]. Bennett, Allan D. Colvin, 
Wilhan Devine and Frank B. Haggard, authors; M. ( 


Manter layout and design; Clarence T. Sprague and 
] H S es and cuts, and | é B. Cone, 
- 

Aladdin House Organ’s Initial Number 

| \ \] ddit Magazine, the house public itor or 
Manufacturing Company, Muncie, Indiana 
Tie 3 It is published primarily 
i ad Ove Sacksteder ] 
\ ites that it is their if se oO Keep 
\ \iag e huy rolls ind it 
1¢ ( ‘ es i ‘ eatest . od 
( he ( ( ue le is i d 
— r Q It < ill S 
l Al umil 
> 
Thomas and Wade Acquire Hicks Business in 
Louisville 
Vas | Hi ks has lisposed < ect the 
| 









don’t rob 


your own business 


The typewriter dealer who doesn’t have a 
live, up-to-date stock of merchandise is 
robbing his business of opportunity. Ad- 
vertising and sales effort do not create 
value but simply tell of it. With a bal- 
anced stock of typewriters topped with 


MASTERGRADE 
UNDERWOODS 


it is worth while to go the limit in plug- 
ging for business. 


You'll like our prompt service on both 
special and stock orders; it often enables 
a dealer to swing a good sized installation 
that otherwise would go elsewhere. Our 
factory and warehouse facilities enable us 
to ship without delay all sizes, makes, 
types and serial numbers, both rough and 


re-manufactured. 


Don’t rob your business—don’t delay! 
Write for our price list. 


The Wholesale Typewriter Co. 


Exclusive Distributors of Mastergrade 
Remanufactured Underwoods and Largest 
Wholesale Distributors in the World 


428-430 Broadway New York, N. Y. 




















A Better Service 
For Desk Users 
exclusively GUNN 


Made in Grand Rapids 


Help your trade to get the best results 
from their staff. Sell them the unex- 
celled service of GUNN LINO. These 
distinctive desks do more than enhance 
the office interior. They promote 
accurate vision and add to the user’s 
comfort. 








“It isn’t a 
No 
Unless It’s a 
GUNN” 


The Gunn Furniture Co. 
GRAND RAPIDS, MICHIGAN 
Branch Offices and Salesrooms 
11 East 36th St., New York City 


1027 So. Broadway, Los Angeles 
21 Second St., San Francisco 
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Remington-Rand Peoria Offices Consolidated 
The consolidation of the various divisions of the Rem- 
mpleted it 


Willis A. Calkins, formerly of Rand 


ington-Rand Business Service, Inc., has been c 
Peoria, ill Kardex, 
ointed district S. Voiers, Dalton de- 


rtment manager: N. P. Shipley, tormer of the Kala- 


nazoo Company at Mi!waukee, loose leat department man- 
wer; L \ Newman, Remingtor dgadepartment manager, 
Ira P Rinker, Safe-Cabinet depart: t manager Mr 
Calkins will also act as head ot Kardex r \is t depart- 
el I. B. Blackst former! ! alt ervi de 
rtime Was appol 2 ir 
‘ 
The < ¢ t ria I¢ re i re 
el arged i redex i i . Ate 
eir c 
Sal 
The Unlucky Autoist—Again? 

A man giving the name of L. C. Gordon and represent 
ing himself to be connected with Jacquin & Company, sta 
tioners of Peoria, IIl., visited Chicago on February 6. He 
said he got smashed up in an automobile accident while on 


vacation He did not 


need of it 


: - ‘ ' 
ask tor money it gave the lmpres- 


sion of being in A manufacturer's representa- 


tive gave him money, and a short time afterward made 
inquiries. Jacquin & Company, responding to a telegram 
stated that ro such man was connected with their organ- 
ization 
The man referre d to 1s de s< be v re i es 
ind a bald ead he s about ve ¢ ches 
ill and appears be ib t eig] 
if d. 
an 
New Packing Method and Paper Trade 
In keeping with the tendency ot all lustry to stand 
irdize shipping and packing methods, Sidney L. Willsor 
resident of the American Writing Paper Company, In 
Holvoke, Mass., has introduced i new irton-crate packing 
etl 1 he paper rade 
The new method provides for in« lual 80 point fiber 
if c i (Mw) et \ €a 1 
«OU sheets to ta it¢ w | velg 
100 i ic re nN 
c ip s s e€ ¢as ly if 
] s car k a “ 
city ) ds 
. c i | | > t 
led as eas é " 
M VW ‘ 
¢ ¢ k 
o 
k 
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Dodds Opens New Store at Cedar Rapids 


{ 
> 
New Price List 
Company ot st 
‘ line oT lit a’ 
(, \y 
Ang 
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FEATHERWEIGHT 


RING MEMOS 


Do you carry a Ring Memo 
in your vest pocket? Try a Featherweight. 
Take one out of stock and put it into your 
own vest pocket.* You'll be surprised. No 
bulk, no weight; you'll forget it’s there ex- 
cept when needed. And you'll enjoy using 
it. Sheets lie flat; refills are easily put into 


Refill of 25 sheets, bound 
to the Ring Bar. Simply 
slide out the old Ring Bar 
and slide in a new Refill 


H>~ the cover. 
a i 
ie The pigskin Featherweights are real classy 
OD . , , 
be little books. You won't be ashamed to have 
© . 
your best customers see you using one; on the 
— *s = 3B. 5 >< Yh Be . 
ee contrary, your use of it may lead to some big 
_| — orders. Recently we shipped 3000 to be given 
+ as souvenirs by a prominent man, and have had 
f other orders for large quantities to be used as 


favors or gifts. 

Quite a book is the Featherweight. Sort of 
sells itself out of the Display Cartons which are 
supplied free with 2! dozen books of five as- 
sorted sizes; either pigskin or imitation leather. 

Buy a carton of each grade, then keep them 
filled by ordering separate sizes as needed. The 
Refill business is a good item; there are many 
thousand Featherweights in use. 





Wsa3ay BLAIIGNOD 


eT 


1 
; | 
\ —_ 
Nos. 110 to 118 


Nut brown, genuine imported Pigskin, 
One-piece, all-leather Covers. 
Nos. 130 to 138—One-piece, Black Imitation Leather. 
Morocco grain. Double coated. 
Prices for Complete Books 

Cover with Filler. Each, list 





Size ot Sheet 





N Pr Binding Edec Fiest No Price 
$ 2',x2 130 $.15 

2', x3 131 20 

2 5 2\,x4 132 25 

5 0 3 x 5 135 0 

18 0) 45 x 24 138 70 





*Upon request, a paper covered Featherweight will be 
sent free to any listed Stationer, to show its construction 





Manufactured by 


TRUSSELL 
MFG. CO. 


23 to 29 Cottage St. 
Poughkeepsie, N. Y. 
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These Statements Should Raise a 
Question In Your Mind 





The executive or depart- 
ment head who is trying to 
reduce costs and speed up 
operation will be interested 
in knowing what the Na- 
tional Accounting Machine 
has done for others. 





This machine is adapted 


And this is the 
question 


“If the National Ac- 
counting Machine 
has done what it 
has for others what 
could it do in my 
business?” 


A department store, Abra- 
ham & Strauss, Brooklyn, 
N. Y., uses two machines in 
the time payment depart- 
ment and lists eight advan- 
tages of these machines. 


One of these is the saving of 
two people although the 








to any work requiring the 

classifying and adding of figures, the 
certifying of records and the speedy 
handling of analysis and posting work. 


For The Wahl Company, makers of 
Eversharp pencils, three machines 
“have proven satisfactory in every way 
and more than pay for themselves 
yearly.” They are used to analyze sales 
records and payroll. 


A St. Louis wholesaler, The Peter 
Hauptmann Tobacco Company installed 
one machine for analysis work and to- 
day is “getting this work done by one 
clerk instead of three with accurate and 
dependable records always available.” 


number of accounts has in- 
creased materially since the installation. 


Famous Players-Lasky Corporation sev- 
eral years ago installed three machines 
in their New York office for analysis 
work. These machines, according to 
the company’s statement, “saved $22,000 
a year in cost of getting information.” 


These are typical examples of what the 
National Accounting Machine has done. 
If they raise the question in your mind, 
“What can this machine do in my busi- 
ness?” our Accounting Machine Divi- 
sion will be glad to answer it with fur- 
ther details. This machine is adapted 
to many different lines of business, 


National Accounting Machines 


The National Cash Register Company 
Dayton, Ohio 
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New House Opens in Duluth 

A new bank and office equipment business has been 
launched in Duluth, Minnesota, by three experienced young 
men, under the firm name of Garrett, Weygant & Good- 
speed, Inc The establishment is located at 24 North 
Fourth avenue, West 

All three members of the company are well known 
throughout Duluth and the north trade territory, each 
having been in contact with the trade as salesmen with 
local concerns. H. R. Garrett, president, was formerly with 
Fritz-Cross Company He has covered the range con 
tinuously for the last nine vears. Louis Weygant, secre 
tary and treasurer, has been six years with Fritz-Cross 
is city salesman. Harry Goodspeed comes with ten years’ 
experience in the district for Burroughs Adding Machine 
Company 

The new store will carry a complete line of commercial 
stationery supplies and will feature office and bank equip 
ment. the Van Dorn line of steel office furniture, school 


! 


supplies and similar merchandise The members of the 
new company will serve Duluth and Northern Minnesota, 
the Upper Peninsula of Michigan, Upper Wisconsin and 
e Dakotas 
> 


New St. Louis House Puts on Successful Exhibition 

The United Accounting Machines, Inc., 716-728 Sidney 
street. St. Lous, Me have opened their first branch office. 
It is located at 513 Woodward avenue, Detroit, Mich., under 


nt managership of H. I Philo and Harry L. 


the Ol } 


Springer Associated with them is Norman F. Whiting 
who has charge of the service 
The branch got away to a good start by putting on a 


+} 


private business show at he Detroit-Leland hotel January 
was well received and Mr Philo 
states that they secured enough prospects from the show 


to keep them busy the rest of the year 


ll three of the men have been identified with the office 
equ é dustry f many years and are thoroughly 
it home in their present activities 


> 

Rutherford Now Controls Duplicating Supply Co. 

\. P. Rutherford, Jr., has purchased the interests of A. M 
Carrow in the Duplicating Supply Company, Houston, Tex 
This gives Mr. Rutherford controlling interest in the 
company 

The Duplicating Supply Company was organized in 1926 
by Mr. Rutherford and Mr. Carrow. They specialized in 
machines and supplies 


Mr. Rutherford from the beginning has been in charge 


of the affairs of the company, consequently there will be 
' , 
change in policy or personnel 


Ford Motors Believes in Up-to-Date Office 
Equipment 
The Gregory Mayer & Thom Company of Detroit re 
cently obtained a substantial order from the Ford Motor 


Company for Pressteel visible equipment 

The success of the new Ford is said to have increased 
the interes that company in time-saving office equipment 

The Ford Trade School has had a greatly increased 
enrollment lo aid in handling the flow of apprentice 
mechanics through the school. Pressteel visible equipment 
was selected 

- 

Kilburn Takes Brooklyn Office for Marchant 

A. N. Kilburn, former English sales manager of the 
Monroe Calculating Machine ompany, has been appointed 
listrict manager in Brooklyn for the Marchant Calculating 


Machine { mpat effect € March 1 














The Grand Prize 
Carbon & Ribbon 
Tester weighs 13 
oz Can be car- 
ried in pockets. 
Non - adjustable 
type-bar, alumi- 
num frame, 
nickeled parts, 


ir plaice’ Be. This Tester 


nished with 65-ft. 


roll of paper. M k 
Makes impartial t 
aakes bngattia akes e 


GRAND PRIZE 
Carbon & Ribbon 


Line 
EVEN MORE PROFITABLE 


The Grand Prize line of Typewriter 
Ribbons and Carbon Paper has always 
been a profitable one for dealers. The 
superior quality of the products—their 
durability, even and fine inking quali- 
ties, their efficiency and economy— 
have long ago placed the line in the 
“repeat order” class. 


With the Grand Prize Tester—which 
makes possible the visual proving of 
these qualities by impartial and com- 
parative tests—the Grand Prize line is 
made even more profitable. Dealers 
all over the country who are using 
this tester have found this to be so. 


FREE to*Dealers 
with Minimum Order 


You, too, can make bigger 
profits from the Grand Prize 
line The tester is not for sale, 
but will be sent you free with 
your initial, minimum order 
This device would ordinarily sell 
for $75 to $100. You can get it 
without cost .- »« and it will 
prove a money-maker Write 
us about it today. 


Also, ask us about our complete 
dealer co-operation, which in 


cludes exclusive territory, pre- Manufacturers of 
payment of freight and free Carbon Paper since 
1902 


sampling of your trade 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O'Connor, President 
1451 Harrison St., San Francisco, Calif. 


396 Flinders Lane, Melbourne, Australia 
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Excelsior Stamp Pad 


A-—123456 
C-123456 
D-123456 
E-123456 
F-123456 
e-123496 


Rubber and Metal Stamps 
For All Purposes 


We can supply from stock, stamps 
and other marking devices for all 
ordinary purposes. Special orders 
receive prompt and careful atten- 
tion and will be shipped with all 
the speed possible from modern 
equipment. 


And wherever rubber and metal 
stamps are sold, you'll find a full 
line of Volger’s Excelsior and 
New Departure stamp pads and 
inks. Experience of 40 years in 
this line by the manufacturer has 
made these products the standard 
of quality in their class. 
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Defiance Band Dater Rubber Stamp Ink 
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Forbes Tells “How to Get the Most Qut of 
Business” 


Business men frequently become so engrossed with busi- 
ness—being business men—that the goal reached proves 


only a hollow shell 


B. ¢ Forbes, editor of Forbes, a man credited wit! 
knowing personally more outstanding figures in the busi- 
ness world than anybody else, has a useful guide to thos 
who are striving to keep pace with the swiit t is called 
“How to get the Most Out of Business The 1 st money? 


Yes, and no. But surely, the most happiness 
Mr. Forbes draws illustrations from the present instea: 
ot the past. His suggestions are taken from the experi 
ences of men known throughout the world of finance, 

dustry, commerce 
“How to Get the Most Out of 
will like to pick up, open here, there, any page, with the 
feeling that almost any passage read will prove s imulat 
ing lo do so is restful and a source of new energy 
hapters, but many 


There are no chapters as ¢ 


an index to the various subjects treated 


“How to Get the Most Out ot Business” 1s printed on 


cream tinted stock, on a particularly good grade of paper. 
There are about 250 pages and the size is approximately 
5 j by 7 inches The cover is flexible imitation leather. 
It is published by B. C. Forbes Publishing Company, 120 
Fifth avenue, New York, N. \ [he price is $2.50 

> 


“How to Finance Home Life” 
Che author, Elwood Llovd, IV, is financial editor of the 


] os At geles Evening Herald In the pretace o! his book, 
“How to Finance Home Life,” he cites Calvin Coolidge as 
an outstanding example of the product of the America: 
home He quotes the following from the President: “S 
ciety rests on the home. It is the foundation of our 
stitutions Around it are gathered all the cherished mem 
ories of childhood, the accomplishments of maturity and 
the consolations of age. So od as a people hold the ome 
Sac ed the will be m the possession ot a strengt ot char 
acter Ww ch it will be mpossible to destroy 
The beok opens with a lis ft financial te ind de 
tions which home owners are likely to encounter Cher 
ire velve <« ipte ¢ eadings ( ire sign'nca 
is subpy¢ matte The ire | i il lerms 
| vets ad Svstems Re s s lit es H < Pa ‘ 
The lirst Home Year | lgeti C e C] ‘ Bull 
ng the Home; Importance Adeq e Insurance Analy 
g Securities; Investing Accumula I as ide 
or Old Age; Wills, Trusts and Estates; Have a De é 
Pla 
The e give | I] ag 
i satistvir m ‘ 
The s t Y pectac . sug 
. sate sane al d | anl > 
I \ | ince Home | C > - - 
( ven r | d is | 
‘ S ited are ably est i ‘ rea I he 
ce is $2.5 | S| iF 1 the B. ( I I 
lis gy ( in 120 |} ivenue Ne \ k ( 
] sners | ropes M in al d 
> 
Remington Rand Takes New Quarters at Ft. Smith 
lhe is ington Rand Busit €ss Service It . ] ive I 
irters 21 South Six stre Smit! Ark |. B 
Hobs s the manage 
es erly Z SI ‘ 
N « Ny < ‘ 
I ‘ pa \ ‘ v 
] r-Vawte l se Leat ( " Tulsa 
e Kalama Loose Le ( any K sas Ci M 
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A complete line 














for a growing 
File Market.. 


The Art Metal "6700 Line” offers 
a wider range of filing facilities 
in the moderate- priced field... 





ERE’S a complete line to cover a big market. 
The Art Metal “6700 Line” will enable you 
to supply filing facilities at a moderate price. The 
demands for this grade are constantly growing. 
The nine units of the “6700 Line” (illustrated 
above) cover practically every filing need. 
EXCLUSIVE CONSTRUCTION—The ex- 
clusive front-channel-frame construction of these 
files gives unusual strength and rigidity. This in- 
sures long, trouble-free life. File drawers coast 
smoothly on improved ball-bearing roller suspen- 
sions. There is no binding or jamming. They are 
easily removed from the case. All hardware is 
solid bronze in brush finish. 
A GOOD-LOOKING LINE—And this line 
will fit in any office. It vies in appearance with the 
finest equipment— supplied in the olive green 





The Art Metal “6700 
Line” Letter file with 
one drawer open. Each 
drawer, when full, bolds 
5,000 unfolded letters. Has the famous Art Metal Positive 
Lock Compressor. Every unit in the 6700 Line” is as fine- 
looking as this handsome file. 


y y A 


or in grained walnut, mahogany or oak finishes. 


MANY COMBINATIONS POSSIBLE— 
Ten substitute drawer inserts are adaptable to 
these files. Thus many space- and money-saving 
combinations are possible. This will have an 
instant appeal to the smaller business. 

The Art Metal “6700 Line” is another example 
of the value to Art Metal Agents of Art Metal 
leadership. 





Steel Office Equipment 


JAMESTOWN 


NEW YORK 


Fire Safes, Steel Desks, Filing Cabinets, Vertical Files, Steel Book Cases, Steel Shelving, 
Plan Files, Transfer Cases, Steel Office and Vault Tables 
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Jaunty ~ Gay / 


The new Cavalier Suite by Leopold takes 
as its inspiration the period of 1500 to 1650 
when Spain reigned supreme. Historical 
in its conception and of outstanding 
originality, it carries a freshness and vi- 
vacity of outline and proportions which is 
reviving a modern preference for Spanish 
and Moorish period suites. The cost? 
Quite within reach of modest appro- 


priations. 


Dealers in office furniture are displaying keen interest 


in the LEOPOLU PLAN of MERCHANDISING which 
is so potent an aid in placing office furniture retailing 
upon a higher, sounder, and more profitable plane. 





CREATORS OF FURNITURE and COMPLETE INTERIORS FOR FINE OFFICES 
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Mr. Morse will b« 


will acquire valuable tran 
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Frank Morse, Jr., Follows the Family Tradition 


Frank 


inted a 


( 


Mo 


Morse Ce 


ompany 


rse, Jr 


rT? 


member of 


of Los 
a flo 
] 


rpall\ 


he sales 


son of Frank C. Morse of the 
Muskegon, Mich., 
staff of the 
Angeles, Calif 


wr salesman of desks and files, and 


has been ap- 


Los Angeles 
the 


For present, 


ing and experience in the effective 


arrangement of stock the floor, and also in the art of 
window trimming. It is assumed that he will follow the in- 
clinations of his father and build his future in the office 
furniture business The field offers as great an opportu- 
nitv for voung men as any other business. It is well for 
successive generations to follow a family vocation. Valu- 
able habits and traditions are thus brought into being and 
built up nd strengthened Young Frank will have to 
keep s toes to equal or surpass his tather’s achieve- 
ments | s pleasant reflect that he has selected golden 


ita 
im eas 
pany ts 
Mors« 


He 


D. D. Gray Hea 


Dudley 


Art 


Carl 


which to make his start, and we 


three vears he will be as ardent 
and that there will be no getting 
sit The Los Angeles Desk Com- 
lated on getting the junior Frank 


oe - 
ds Agency Work for Art Metal 
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D. Gravy wa pointed manager of agencies by 
M 1 Cons tion Company, Jamestown, N. Y. 
id er e€ig years’ experience i the sale of 
es His work for other manufacturers 
a] 
D D. GRAY 
re ( director of sate sales, and export 
t experience in field ar headquar- 
Gr gs a thorough knowledge of office equip- 
He has sympathetic understanding of the 
ems s knowledaec ot usiness makes 
t at solving el 
itment M {uray 18 a tortunate eve 
ae - 
A. Bishop Recovers from Eye Infection 
Bishop, traveling representative of the Smith 
r Sales Ce ration, returned to his road work 
15 afte extended absenc« An eve intection 
} } 6 ‘ ¢ it ( intor r \\ ’ | S 
it my S eS *< ile trave . vent S 
sat K ( M \I S is 
~ i K yg ~ as Q the 
= Oe ‘ 
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No. 260 ‘‘Paragon”’ 


Reservoir Ticket Punch 


A good, clean-cutting ticket punch to retail for 35c. Has 
reservoir for retaining the clippings, which makes it de- 
sirable for home and office use as well as for punching 
tickets. Spring action. Size, 5-inch. Punches 8 designs. 


punch without the reservoir, retails 
stock; they move steadily. 


No. 250, a similar 
Keep a full 


tor 25c. 











TRADE MARK REC 


STATIONERS 


OOCS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 


THE WM. SCHOLLHORN CO. 
NEW HAVEN, CONN. 
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Costly materials make Sheatter 
products worth more 


Waspalumin is almost a precious 
metal. It is an alloy made espe- 
cially for us. Years of scientific 
research went into its makin. 
And in its finished state it costs 
several dollars a pound. It is non- 
corrosive, light, hard, and of great 
tensile strength. 


The pressure-bar of the patented 
lever-filler in the Sheaffer pen is 
made of it—that device responsible 
for filling, the rubber sack full of 
ink, leaving, no room for the air 
bubbles that cause pen floodin. 


Waspalumin is Renerously used 
throughout the pencil—in the ex- 
pansion block that does away with 
soldering, in the push wire and 
clutch that make the famous propel- 


repel-expel lead control which 
permits the use of oversize leads 
in Sheaffer pencils. 


Yet Waspalumin is only one of 
the costly materials in these match- 
less writing tools! Expensive 
iridium pen tips and a special 
tempering, of the gold make the 
Lifetime® pen adaptable to the 
Palmer system of penmanship, and 
capable of making, three clear car- 
bon copies. Radite adds strength 
and beauty. 


These are points the wise clerk 
tells his prospects. They are 
Sheaffer pen and pencil sellers 
because they are sound reasons 


for the supremacy of Sheaffer 


writing, tools. 


SHEAFFE 


PENS: 
W. A. SHEAFFER PEN COMPANY 


Reg. U.S. Pat. 


MIPERD 


FORT MADISON, IOWA, U.S. A. 





4 


eT 





March, 1928 OFFICE APPLIANCES 87 





Identify the Lifetime 
pen by this 
white dot 










Sheaffer made the pen business 
profitable for salespeople 


By bringing to the dealer and his salespeople the 
highest priced line of pens in the world, Sheaffer 
also supplied a new conception of pen profits. And 
so today the pen and pencil department is often one of 
the best money-makers in the whole store. Therefore, 
the clerk who sells the Sheaffer pen or pencil is ren- 
dering, a substantial service not only to his employer 
and his customer, but also to himself. And the clerk 
who sells the profit lines is the clerk who Sets on. He is 






Jet Glass ‘ 
Lifetime Desk © 

Fountain-pen 
Set, $10 











the sort of salesman the merchant delights to employ. 


n or black, $8.75, Ladies’, $7.50 — pencil, $4.25. Others lower 

















ah e Prices sliahtly h Aher in Cana la 
yi | ae 
ma At better dealers everywhere 
mesg 
Ps.) | 
Ae e 9 
ea ie 
SN ry eS 
MS ue Sa PENS*+ PENCILS? SKRIP 
2) . <4 16 D>. W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 
ww © =~) New York ; Chicago : . San Francisco 
; W. A. Sheaffer Pen Co. of Canada, Lid. - Toronto, Ont.—60-62 Front St., W. 
oe) bd — Wellinjton, N. Z. - Sydney, Australia - London—199 Regent St. 
B D © Reg. U.S. Pat. Off. 
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The well furnished office 


ls not expensive 


' 


Many offices are being refurnished wit 


vastly better furniture Business ideas 


have reversed in this respect—business 
men realize that a shabby office is as 
costly as an out of date factory—that 


modern attractive office is economical 


fact is essential to progress 


[here is a powerful appeal in the fine 
furniture designed by Macey for the mod- 
ern office. Figured wood, such as burl 
butt and crotch veneers are used because 
ngs 


of their great beauty; hand carvi 


Lue 





(cases 


Suites. Cata 


LU RE CRAM Cee AL RAG ke ue 


turnings and inlays add their share to 





pDeauty\ In selling Sucn turniture it 1S 


highly important that the dealer under- 
stand what produces some of the unusual 
effects, what the identifying character- 


istics are in the various periods 


No manufacturer has gone more thor- 
oughly into fine furniture than Macey 
all of which is clearly portrayed in the 


Macey catalogues of matched suites 


[hey are sent to interested dealers or 
request 
THE MACEY COMPANY 


GRAND RAPIDS, MICHIGAN 


Ihe Macey Line consists of Steel 
Steel Desks, Filing Equip- 


Supplies, Sectional Book 
and Matched Office 


ues sent upon request 
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Remington-Rand Active in Southeast—Open New 
Atlanta Office 

Accounting offices for the Southeastern district of the 
Remington-Rand Business Service, Inc., recently formed 
by the consolidation of nine nationally-known office appli- 
ance firms, are being opened in Atlanta at 641-643 Whitehall 
street, according to A. C. Plage, district manager. 

These offices will be in charge of H. W. Jennings. C. E. 
Steacy, who has been located in Atlanta for several months, 
will become sales manager for the district, in a series of 
changes, building up a new and stronger organization in the 
Southeast to handle the many products of the consolidated 
office appliance companies. Approximately sixty-five people 





will be employed in the new accounting offices, which will 
handle the accounts of the Remington-Rand Business Serv- 
ice, Inc., for approximately six Southeastern states. 

District offices for the company will be maintained at 104 
Luckie street, where the Remington Typewriter Company 
and the Rand Business Service, Inc., have been located for 
some time. A display of the products of the company has 
been arranged for the district office in February, at which 
time the public will be invited to inspect the quarters and 
to see the many appliances handled. 

The consolidaticn of the companies, the establishment of 
Southeastern zone or district, and the extension of the saies 
and accounting organization here, are all expected to in- 
crease the business of the companies very materially in this 


section J H. R. 
101 ) cnaginiaiaiaaal 
Marsh Stencil Machine Co. Opens New York Office 


The Marsh Stencil Machine Company of Belleville, Ill. 
has opened a New York office and display room at 110 
East Forty-second street, New York City. Charles K. 
Drury, manager of the office, carries a complete stock of 











Marsh stencil machines and shipping supplies to serve ship- 
pers in the New York district. 

The Chicago agency of the Marsh Stencil Company is 
now located at 508 South Dearborn street, in charge of 


(;e0 | Peil 





a 
Rand Air Yacht Makes Trip to Havana 

James H. Rand, president of the Remington-Rand Com- 
pany of New York and Tonawanda, recently took a party 
of eight persons on a round trip from New York to Havana 
in his tri-motored Ford monoplane. It was the first air yacht 
to reach Havana from New York. The Buffalo Evening 
News, in its news columns, states that “Mr. Rand is inter- 
ested in the extension of American commercial aviation to 
Latin America.” 

> 
Boyd Takes to the Road for Shaw-Walker 

Guy IF. Boyd, who for the last five years has been branch 

manager for Shaw-Walker at Dayton, Ohio, is now cover- 


ing the central states territory for the wholesale interests 


of this company Mr. Boyd specializes in National Cash 
registers and Burroughs bank and commercial bookkeep- 
ng machine systems 

io 


Hoosier Concern Expands Scope of Business 
he name of the D. H. Duncan Supply Company, In- 


dianapolis, Indiana, has been changed to D. H. Duncan 


Othce and Supply Company [he business has been in- 
reased by the addition of a general office supply line 
voy F. Duncan, son of D. H. Duncan, president, has 
‘TY 1 +) } » 
ned e business as general sales manager 
me — 


F. R. Nichols Visits Chicago 


Frank R. Nichols, sales manager of the Columbia Rib- 
and Carbon Manufacturing Company, Inc., New York 
City, N. ¥ . recently visited Chicago and other poimnts in 
this section on business connected with the distribution and 


servicing of his company’s products. 
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| |= 
PRODUGTS 
Cc JOLORK TMM 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


CARBON PAPERS 


REFLEX 


WRITING INKS SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 


THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
products that surpass the A. & 
W. Line. 
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MR. AUDITOR 


1928 calls for 1928 equipment 


What about your 
sorting methods? 


Here is a sorting device that will sort any 
series of 1000 pieces into 10’s in one sorting. 


In a recent test an inexperienced girl in 
114 hours sorted 1000 checks into correct 
numerical order. 


INDEXES 


Alphabetical, Geographical, 


Numerical, 


Special Wording 


Space 
required de sk 
for only 
sorter when 
6x 18 in 
use 


inches 





No. 462 


Made in any size and indexed to fit your needs. 


Representative firms using 
from 3 up to 160 sorters 


CHICAGO 


Automatic Electric 
Carson Pirle Scott & Co. 
Chicago Surface Lines 
Chicage Tithe & Trust 
Diamond T Motor 

The Fair Store 

Hibbard Spencer Bartlett 
Inland Steel Co. 
International Harvester 
Marehall Field Co. 
Montgomery-Ward Co. 
Northern Trust 

Swift & Co. 

Tyler & Hippach 

Wilson & Co. 


Abrahams & Strauss 
American Malleable Co. 
American Manganese 
Associated Gas & Elec 
Bacon, Chas. H., Co. 
Bamberger, L.. & Co. 
Consolidated Gas & Elec. 
Du Pont de Nemours 
Haas, Baruch & Co. 
Loulsville Gas & Elec. 
Maccabees 

Ohio Fuel Gas Co. 
Public Serv. Products 
Remington Typewriter 
Standard OW 

Towns & James 


NEW YORK 
Alexander Hamilton Inst! 
John Budd Co. 

Cunard Steam Ship 
DePinna, A., & Co. 
Guarantee Trust Co. 
Home Insurance Co. 
Macy, R. H., & Co. 
McCall Co, 

MeCreery, James & Co. 
Mutual Life Ins. 

New York Edison 

New York Telephone 
Spectator Co. 
Underwood Typewriter Co 
t. S&S. Customs 


-Brooklyn, N. Y. 


.Lancaster, N. Y. 
. Chicago 7 - roe m 
Ithaca, N. 
Lenoir Chey, “Tenn. 
.Newark, N. J. 
.Baltimore, Md. 
Wilmington, Dela. 


Los Angeles, Cal. 
Louleville. Ky. 
Detroit, Mich. 
Pitteburgh, Pa. 
Newark, N. J. 
Philadelphia, Pa. 
Albany, N. Y. 

. Brooklyn, 4 


More than 18,000 banks all over the world 


We shall be pleased to give you the ideas we have 
gathered in the 12 years we have specialized in 


this work. Catalog and full details upon request 


THE KOHLHAAS CO. 


Manufacturers of Instant Reference Files 


183 N. DearborrfSt. Chicago, Ill. 
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Duncan Now Vice-President of H. C. eg Co. 








\t a meeting of the | ard of directors of the H. Cook 
( iny at Ansonia, Cor Monday, January . John 
H. Duncan was elected vice-president Mr. Duncan has 
bee n charge of the company’s sales since 1923, coming 
rol New York. where he | id been a manutacturer's rep 
. 93 
ihe cor nvs ¢ ers are \ is vs President 
nd treasurer, Chapel S. Carter: ce-president, John H 
Duncat secretary and assistant treasuret Frank H 
Ry 
= 
Sandner Advances in Russia Cement Organization 
B. T. Sandner, better known as “Bet to the stationery 
track New York City, has been put in charge of the 
paste and mucilage department of the Russia Cement 
{ ompany (;loucester. \l iss 
In 1911 Mr. Sandner started his selling experience with 
e Thaddeus Davids Ink Company, covering New Eng 
B. T. SANDNER 
dd | Canadian trade In 1918 he joined the selling 
torce ot the Russia Cement Company, covering the New 
York City trade With his fine personality and cheerful 
sposition, combined with some real merchandising ideas 
Mr. Sandner was instrumental in developing a good volume 
Dbusimmess the New York City bra 
‘ S C4 Ss me ties January 1 Lawre e Telle 
$ esentes me Ss Oo statiore ( pa tor the 
tw \ S ceeds M S t the New 
ry 
> 
Attractive Offer Brings Results 
Che results of a s ewhat unusual ittractive off 
ecently made v the St. lohns Table Cor it Cadillac 
Mich ire elated | Vice- Preside H M Petrie 
vho says 
I \) sur ad iat t i i s ul 
g pieces, we offered to s ur « No. 20 tables 
i here n the col trv pprova eight é iid wot 
e understanding that est ibles e returned a 
r expens tney l n i rea 
< i é } ASsIS ( c ele + +* ‘ ec the de 
s of course t tie es vere s ( 
We shipns several d ta . ering and 
j t six adi ' ; , dly 
. i t, tine ( t be re t ¢ table 
4 i ? ‘ ‘ ‘ ? ‘ 
We r s because we eheve that ¢« s as well as 
( t S il be r < a ' ‘ if " Troy 
sit h while erhaps easible S £ i \ 
— tc \ el .< T ? } ‘ rs es It< 





ee Sat 
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Two Good Numbers For All 


Live Dealers 


Metal desk trays are not new. But 
Victory Desk Trays with their high 
quality features and low prices are. 
The Victor is the first “Quality”’ steel 
letter tray, possessing character in 
design and a beautiful hand rubbed 
finish, ever offered at a price competi- 
tive with the cheapest wood trays. 


Rubber feet protect the desk top and sturdy 

bronze posts keep the stack and trays rigid. 
Double Tray—Convenient and Attractive The return flange at the base of the tray 
and the round built-up corner posts indicate 
Three Styles — Single, Double and Triple Tray. Four strength and quality. Every office is a 
Finishes—Ol Green, Mahogany, Oak and Walnut. 
Fo Sieme—Laiver onditien. Tak, ii-datee ates U6 ie. prospect for these new desk trays. Stock a 
wide, 12 in. deep, 2} in. high. No. 31.—Cap. same Size few and push them. As effective sales 

dimensions except 14 in. deep. : . " 
stimulators they will surprise you. 


” Steel Waste Baskets 


In the office thoughtfully furnished the demandlis for 
baskets of character. The improved Victor Basket neatly designed, sturdily built 
and beautifully finished is meeting this demand. 














Note the corner construction shown here. Two steel plates and one live rubber cushion 
all three permanently pressed together making the corner as rigid 
as a block of steel and preventing all possibility of the rubber =. 


coming loose. These per- TOP 

manent rubber corners, PLATE 

like the rounded steel o> 
domes under each leg, ee 


make it impossible for RUBBER a) 
the Victor to scratch fur- 

niture or mar fioors and 

tear carpets. 





The Victor, both the regu- 
lar and “hotel size,’’ has 
always been a leading sell- 
er. It is just that today. 
Look over your stock of 
waste baskets now and No. 20.—Office Size 15} 
get your orders in. They in. high, 13 inch square 
sell best when displayed “= 


on your floor. No. 21.—Hotel size, 14} 
in. high, 11 inch square 


Metal Office at top. 


Four finishes——Olive 


Furniture Co. Green, Mahogany, Oak 
Grand Rapids, Mich. and Walnut. 














STEELCASE|— found where business succeeds 


| Susiress &quiprnent 
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Claims, unsupported by evli- 
dence, are always questioned. 
They may carry weight. They 
may be facts. However, there 
is always the shadow of doubt 
in the prospect’s mind. 


We, too, claim many advantages 
for Meilink Safes. But every 
Meilink claim is supported by 
the fact that Meilink Safes afford 
‘“‘Better Protection’. This claim 
of ‘‘Better Protection’ is proved 
by experience in hundreds of 
actual fires and burglaries. 


Better Protection 


EILIN 





The Meilink Line is complete. All practi- 
cal sizes of ‘‘A’’ and “‘B”’ label safes. Com- 
plete line of Hercules (one hour) safes. 
Burglar proof chests, vault doors and safe 
deposit boxes. 


The Meilink Steel Safe Co. 


Toledo, Ohio 
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Patent Infringement Claimed in Synthetic Resins 
ued by the Bakelite 


\ statement was issued some time agi 


Corporation at New York regarding competition from 
road in the manufacture of synthetic resins, of which 
Bakeute ts typical s material finds extensive use in 
e Unite states by manutacturers of mechanical pencils, 


fountain pens, and other ofthce utilities. The statement said 
Chemical industries, built and fostered at great expens« 

is country, are beginning to feel the effects of lower 
production costs in Europe Manufacturers there are able 


to sell synthetic materials in the American market cheaper 


than the st of manutacture in this country, notwithstand 
re irift restrict ns 

As Id expe ‘ chemists <¢ his side of the 

Atlant have been constantly developing synthetic proc 


esses with which to combat this new competition which is 


everywhere apparent The protection afforded the indus 
ry for such initiative is found in the security of patent 
ghte 

Fs 

Recently a practice has developed among certain less 


uulous concerns abroad, engaged in chemical manu 


facture, to disregard American laws in the sale of their 


naterials in this country They not only evade the tariff 
they infringe upon American patent rights. The 
cheaper Toreign articles are being sold by n ethods which 


ire distinctly untair to American producers who recognize 


hese rights under which American trade is 


“Unless chemists are able to protect themselves and their 
inventions by their patent rights, at least in this country, it 


ill be useless to talk further of building an America 


> 


Col. Pelouze’s Project Materializes 
One of the civic interests of Col. William Nelson Pelouze, 


Chicag s the Association of Arts and Industries, of 
which he is president Che society has been accumulating 
i tund the establis e1 of an industrial art school 
Chicage and the goal vas reached a few veeks ago 
The school will be started next tall, and housed in one 
re M < Art Instit e « leted last 
r r s ‘ tra Amer esigners 
K iried ti luding f e, printing 
V« ( i Ss ( es e! de¢ ne architec 
¢ k designing Ar ind technica 
— the echoni ; ‘ 
( \ industrial desig Cw 
i ~ t ct ducted he | ed 
~ ] | ‘ P 1? | 
re ‘ cia 3 OK Ss 
‘ ( é eside é 
{ { ssi) iy gt) \ 
' ny _ , 
an 
Becker a Remington Rand District Manager 
() , ; » ‘ 1! ne Pars 4 Ne 
<tr ‘ or the R | , rT 
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g Ss 
- te * 
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HOOSIER DESKS 


Dealers everywhere have 
proved, through sales, 
that honest merchandise 
is the safest basis for as- 
sured success in furniture 
sales. , 


Hoosier “Built True— 
Clear Thru” Desks are 
living up to this slogan 
and have substantiated 
the claim to honest mer- 
chandise. 


HOOSIER DESK COMPANY 


JASPER, INDIANA 
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You Can Eliminate 
Ribbon Guesswork 


The Bucki Supreme Typewriter 
Ribbon takes the guesswork out 
of ribbons and ribbon selling. 


Under day in and day out pound- 
ing—continuous typing—this rib- 
bon stands up, giving clean, sharp 
impressions and renewing itself 


overnight. 


The renewing process—ink mov- 
ing from one part of the ribbon 
to another—is what makes it so 


universally satisfactory. 


The Bucki Supreme ribbon is 
well supported by carbon papers 
of like quality—a most pleasing 
combination for any typewriter 


supplies department. 


Both products are backed by the 
Buckeye plan for creating a suc- 
cessful ribbon and carbon depart- 


ment. Ask us about it now 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East Fifty-fifth Street 
CLEVELAND, OHIO Established 1896 
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A. J. Walker Surveys Sunny Climes 
\. J. Walker, vice-president of the Farnham Printing and 
Stationery Company, Minneapolis, and former regional gov- 
ernor of District No. 7 of the National Association of Sta- 
tioners, Office Outfitters and Manutacturers, set out on 
February 17 on a trip to California. His principal mission 
was to pay a visit to his mother. He writes that, further- 
more, he hopes to avail himself of the opportunity to “look 
over some of the wonderful stationery stores on the coast, 
and to pick up some good ideas.” The golf sticks went with 
him, to be sure, and we hope he gets the jump on his Twin 
City colleagues who've been frigidly aching to swing a 
club and exhibit the improvement they've made during the 
Winter recess 
= -_ > 
Handsome Desk Catalogue 
From the Western Furniture Company of St. Louis 
comes a sightly and convenient catalogue of office desks 
and desk accessories. This catalogue is neatly bound in 
limp covers, ornamented with a black and gold title. The 
pages of the catalogue, which is known as No. 34, are of 
buff, with blue borders. Each type of desk is illustrated 
and fully described as to size, material used, etc. The line 
includes an interesting variety of office desks, small tables, 
typewriter tables, desk trays, stationery trays, desk drawer 
hles, etc 
The Western Furniture Company is located at Blair ave- 
nue and Palm street, St. Louis. 
>_> ~~ = 
Typewriter Company’s Own Shop Does Good 
Printing 
\ capital example of printing was recently sent us by 
the L. C. Smith and Corona Typewriters, Inc., gotten out 
e company’s own print shop in Cortland, N. \ Che 
specimen at hand ts a four-page folder, 82x11 inches, an- 
nouncing a ten-key keyset tabulator on the L. C. Smith 
machine The folder includes a large illustration of the 
machine with a tabulator and is done in blue and black. 
On the back page are a number of forms, to which the 
new tabulator accommodates itself readily 
We compliment the L. C. Smith and Corona printers on 
the excellence of their work 
a 
Oxford Filing Supply Company’s New Handbook 


The Oxtord Filing Supply Comp 500 Driggs avenue, 


Brooklyn, N. Y., makers of filing Iders, guides and index 
cards have published and placed i! the hands of thei 
dealers a new edition of their “Handbook.” It combines, 
ne compact unit, the functions of a catalogue and a 
rice list It also contains some helpful educational infor 
Several new and interesting lines have been added 
ny of the illustrations are | 
| ats d de il re yl oO ] ive . ‘ ety, ©) ed " ot can 
‘ ompat 
> 


Roberts Surveys Numbering Machine Demand 
The Roberts Numbering Ma hing { o1 inv, 694 Jamaica 


( | l N \ is eq al ‘ 
1 surve\ rKe yy I ict es \ 
t \ ( s iv < ( ( iter the pre eC 
e « inv wi ¢ ¢ villing ire he esults « 
s Vw l se dealers ( ‘ ested tak 
ive ( tire r IN S sell; h(i eTia 
c Se t 1 ae 
i ( = le ‘ be 
wing greater profit marge! dealers 


- > 
Asheville “G-F” Distribution by Ownbey 


Live \llsteel igency at Asheville N. C., has been ac- 
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-| | USE THE AIR MAIL 


‘ % Weare pleased to co-operate with the United States Post Office Department in 
1 urging everybody to use the air mail. This is one of the most helpful services ever 
e x brought to American Business. 


% Air mail speeds up business and increases volume. Air mail stamps get attention. 
% Air mail letters receive precedence. 


. : Use the air mail. 





; 
3 Urge your customers to do so. 
‘ ' ' 
The Hanson Air Mail Scale 

















% A scale of 2 lbs. capacity graduated by 1 4 ounces and sensitive to 1/64 
3 of an ounce. Just the thing for air mail. Trimmed in filing cabinet 
3 green with solid brass platform and glass protected dial with nickel- 
3 plated rim. 
‘ Other Hanson Postal Scales—‘‘The Sensitive Line’’—in capacities of 5 
$ Ibs., 20 Ibs. and 50 Ibs. Write for complete bulletin. A new office and 
8 factory scale is now available at a price of $2.25. 
* Special Business Building Plan 
' 3 With each order for 12 Hanson Scales or over, assorted as de- 
% sired, we include material and a plan that will help you make 
3 your scale department successful. 
% This is the first time a business-bringing proposition has ever been 
SS submitted to you on Postal and Parcel Post Scales. Write for 
8 complete details. 
: Hanson Brothers Scale Company 
8 Est. 1888 
$ 525 N. Ada Street Chicago 
22 
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Conklin Gives You 
Desk Sets for All 


The desk set is now an established utility with every 
price class in the purchasing public. The Conklin 
desk set line is comprehensive and complete—S$5.00 
to $30.00. 


The richly beautiful model illustrated is furnished 
with either Onyx or fine Italian marble base and fitted 
with a Conklin Mottled Blue or Green Endura pen as 
desired. Any of the above combinations sells at $10.00 
and makes an outstanding item of real merchandis- 
ing power. The almost infinite variety of Conklin 
single and double desk sets enables you to show a 
fine assortment with a comparatively small stock. 


The Conklin Pen Company 
Toledo, Ohio 
NEW YORK CHICAGO SAN FRANCISCO 








ENDURA 


Service Unconditionally & Perpetually Guaranteed 


i 


lie go ata 


March, 1928 


Will Ortel’s Associates Make Dinner Gala Event 

The annual dinner given by the Shaw & Borden Com- 
pany, Spokane, Washington, at the Silver Grill, January 14, 
was also made the occasion for celebrating the thirtieth an- 
niversary with the firm of W. J. Ortel, secretary. A large 
cake, illuminated by thirty candles, was cut by Mr. Ortel 
for the enjoyment of each of the forty-one persons present. 

C. J. Kelly, manager of the Printing Industry of Spokane, 
otherwise the master printers’ association, spoke on the 
four principles of salesmanship; A. E. Rowe on the per- 
sonal equation of salesmanship, and E. E. Walden, super- 
intendent for the Shaw & Borden Company, on “The What 
of 1928” in the printing industry. Walter M. Burns, man- 
ager, presided 

Shaw & Borden Company was founded in 1890, and for 
this period of thirty-eight years has experienced a constant 
development and growth that has made it one of the lead- 
ing printing and office outfitting supply houses of the North- 


west 





W. J. ORTEL 


[he firm manufactures loose leaf sheets, book binding, 
blank books, loose leaf binders, steel and copper plate en 
graving, special work of all kinds, bank and county forms, 
and commercial printing [The company also ts the repre- 
sentative for the complete line of Globe-Wernicke filing 
equipment, safes and sectional bookcases, the Lincoln line 
of office desks, and Colonial office chairs 

——_ 
R. B. Valleau Takes Victor Safes for Near North- 
west 

The Victor Safe Company, Marietta, Ohio, have made 
arrangements with R. B. Valleau, 923 Metropolitan Life 
Building, Minneapolis, Minnesota, to represent them in sev 
eral of the northwestern states 

Mr. Valleau, for many years, has been the sales repre- 
sentative of several other manufacturers of office furniture 
and will now handle with these lines, the Victor safe line 
in the states of Iowa, Kansas, Minnesota, Missouri, Ne 
braska, North Dakota, South Dakota and Wisconsin 

Mr. Valleau’s brother, Fred Valleau, is connected with 
the Commercial Furniture Company of Chicago. Both gen- 


tlemen are well known in the commercial furniture field 


- 
Royal Ribbon and Carbon Company Expands Its 
Business 

The Royal Ribbon & Carbon Company have moved from 
26-28 Barclay street to 83-85 Duane street, New York 
City 

At the new home the company will devote one floor en 
tirely to office furniture and equipment They carry a 
complete stock of commercial stationery and are inter 


ested in receiving catalogues and price lists from various 


manufacturers 
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The Fritz-Cross Company 
Guardian Life Bldg., St. Paul, Minn. 


Ship one only No. 1 Stenographer's chair at list 
less usual discount. 











OF 





PATENT APPLIED FOR 


THE FRITZ-CROSS COMPANY 


MANUFACTURERS 


GUARDIAN LIFE BUILDING - ST. PAUL, MINN. 








DEALERS 
YOU SHOULD HAVE THIS LINE TO SELL 





The Fritz-Cross Company 
Guardian Life Bldg., St. Paul, Minn. 


Please send usa catalog, price list and discount 
sheet. 
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Modei 1—The standard unwersal Hotchkiss Pape 

Fastener. Used wherever papers must be fastened 

together. Binds up to 25 sheets. Guaranteed non-cloggirg 
with Hotchkiss Staples 


“‘Model One’’- 


The Leading Paper Fastener 


HERE is a Hotchkiss Automatic Paper 
Fastener for every paper fastening need. But 


every business should have Model One. 

Hotchkiss Model One is the standard paper fastener for 
everyday genera! use. It is small, neat, easy to handle, 
quick acting and, like all Hotchkiss models, absolutely sure 
in operation. It is economical to buy and to use. It ts 
“fool-proof” and satisfies most average requirements by 
binding securely up to 25 sheets of paper. 

You can recommend Hotchkiss Model One with every as- 
surance that you are offering the best all-purpose paper 
fastener on the market. You can sell it with perfect con- 
fidence in its pe Bot ability—knowing that it 
will do more things and do them better than any other 
fastener of its kin 

You know the name “Hotchkiss.” So do your customers. 
It is the mark of leadership in paper fasteners. It repre- 
sents opportunity. Feature it along with Model One in al! 
your selling efforts. 


THE HOTCHKISS SALES COMPANY 


The world's largest makers of paper fastening 


machines and staples 
Norwalk 


Hotchbiss Wire Stapling Ma- 
chine. Easy tooperate. Guar- 
anteed clog-proof when used with 
the new genuine Hotchkiss frozen 
wire staples. Machine binds up 
to 50 sheets of 16 lb. paper. 





The new Hotchkiss wire staples are preformed and “frosen™ 
into a strip of 250 staples by a special process. 





MACHINES 





W. W. S. Carpenter Returns from California 
W. W. S. Carpenter, president of the Sanford Manufac- 
turing Company, returned in February after a month spent 
on the Pacific coast. Mrs. Carpenter accompanied him, 
and enjoyed the various climatic attractions Mr. Car- 
penter reports that business conditions are excellent on the 


coast 


> 


House Organ Philosophy 


An executive is measured by the number of people who 
are glad to work for him.—The Coach (published co- 
operatively by the Boorum & Pease Company, Eastern 
Manufacturing Company, C. Howard Hunt Pen Company 
and Sanford Manufacturing Company) 

= . * 

The other day I listened to a chap explain how a concern 
which enjoyed twenty-five per cent of the business in its 
line spent all the money it made on. the twenty-five per 
cent to get two per cent more.—The Webster Way (F. S. 
Webster Company, Inc.). 

* ” * 

If digesting a meal were as hard work and required the 
same degree of conscious effort as climbing stairs, a lot of 
men wouldn't eat more than once a week.— Quality (Clarke 
& Courts). 

* * 7 

The man who quit being his own bootblack five years ago 
has now quit washing his automobile himself.—Ottice Topics 
(Baker Printing Company). 

* * * 


Progressiveness is looking forward intelligently, looking 
within critically and moving on incessantly.—Impressions 
(The Rotospeed Company). 

* * * 

Straight from Stringe: “A sale is complete only when the 
customer is satisfied.”—The Lincoln Line (Commercial Fur- 
niture Company). 

* * 
A difficulty run away from ts apt to meet vou at the next 


corner Art Metal Welder (Art Metal Construction Com- 


pany) 





* . > 
Men learn to know in later vears, but they lea to love 
in the days of early life Hello (The Office Outfitters) 
* * 
lell vour monev where to go don't isk where it went - 
The Honolulu Item (Mercantile Printing | panv, Ltd.). 
There Ss no park ne ¢ the ic s i Itless 
l se Leaf Bullet (the Stati ers | l { pany). 
The reas why en ssa i s be se the 
stuff rubs oft lype-Hi (Hollyw ( 
Profit by anv other name is just as sweet The Ofhce 
Cat (The Richmond & Backus Company 
a > 
The best salesmen a business can have are its customers. 
Bramwords (The Bramwood Press 
> - 
Porter Takes Marchant Pittsburgh Territory 
W. J. Porter, formerly district manager for the Monroe 
Calculating Machine Company at Pittsburgh, has become 
district manager for the Marchant Calculating Machine 
Company in the same territory Mr. Porter has been in 
the calculating machine business in Pittsburgh for about 
sixteen years, having represented “Tim” originally and 


later the Monroe 
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Same Selling Effort— 
But More Profit! 


When your customers ask tor requirements. These demonstrated 
vertical file and card index guides, tacts and the assurance that Weis 
call their attention to the Weis Metal Tabbed Pressboard (Guides 
Metal Tabbed Pressboard will wear three to five 
(ruides. Show’ them times as long as the or- 
dinary kind, will make 
your sale and thereby 





how the tabs are riveted 
into the hard pressboard 
stock; that there are no 
protruding eyelets to 


give you the larger prof- 
it. Carrying blank Metal 


catch papers when filing: Tabbed Pressboard 





that the green colored ; Guides with an assort- 
One, Two and Four 


Inch Tabs 


' Green or Black 
can be quickly and easily — gtraight or Slanted able you to fill your cus- 


tabs are eve-resting; how ment of the various kinds 


one kind of an index of printed inserts, will en- 


converted into an index tomer’ sordersmorequick- 
7 of another kind and how they can _ ly and satisfactorily. Ask for Blank 
have the tabs slanted or straight (auide and Printed Insert arrange- 
—whichever way best suits their = ments which will accomplish this. 


Free Imprinted Circulars 


The f/& Manufacturing Co. 


162 Union Street Monroe, Michigan 


A. H. Denny, Inc. Associated Stationers Supply Co. 
356 Broadway, New York Franklin Street, Chicago 




















oo 


= ~ ‘tal Most All the Requirements 
a i’ aa eg of Your Filing Folder 

a — 

Pa - a & Can be met from Weis “Supertex” 

Manila, “Red Leather” and Pressboard 

Ce @. es lines of Vertical File Folders. And it 

e. ig aa Be it's SPECIAL we're there too. 

ie a & = Complete Sample Sets for Store 

and Salesmen, Free for the 

Asking. They Help Make Sales. 





The Sf Manufacturing Co. 


162 Union Street 


Monroe . Michigan 











Sr 
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Columbian Mutual Life Insurance Company 


Mem phis, Tennessee 


—saved half the cost of their Multigraph equip- 


ment in four months. 
—have produced hundreds of thousands of forms. 


—with the aid of our representative, have trained 
an inexperienced operator to produce a majority 
of their forms, including some that are very 


difficult. 
Any of our 50 offices can give you similar service. 


THE AMERICAN MULTIGRAPH SALES COMPANY 
1836 East 40th Street Cleveland, Ohio 
(Also listed in telephone books of 50 principal cities) 





age: ‘ TOLUMBIAN MA ai Ue <4 -E COMPANT 
Te THE COLUMBAN al INSURANCE 
Xe aw Cre OREO OT ae oe ~~ 





* Soe. 


nil 
Wty 
WT 











printing MUZL7/GRAP/T 











104 OFFICE APPLIANCES March, 1928 








NEW 
LOW PRICES! 


Our new price list is now ready 
with all our new features priced, 
listed and explained. Write today 
fora copy. You will save money. 


9 WAYS TO SAVE MONEY 


1. Rebuilt Underwoods 
2. Rebuilding Service 
| 3. Exchange Service 
4. Semi-Rebuilt Underwoods 
| 5. Semi-Rebuilding Service 
6. Selected Rental Underwoods 
7. Selected Rough Underwoods 
8. Installment Financing 
9. Underwood Parts Service 


All these features explained in our new 
Price List. Write Today. 


SHIPMAN-WARD MFG. CO. 


Established 189236 Years Servicing The Dealer 


1773 Shipman Building : ; ; 
4401 Ravenswood Avenue Chicago, Illinois 














1928 
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Bellamore Heads Committee to Co-operate with 
New York University 


Percy M. Strauss, vice-president of R. H. Macy & Com- 
pany, as related in the report carried in the February issue 
of Office Appliances, entertained on January 24 a group of 
office equipment men, representatives from publishers and 
allied trades, to discuss the best means of gaining greater 
cooperation for mutual benefit between New York Univer- 
sity and the business and professional interests of New 
York City. Professor Philip O. Badger, assistant to the 
university chancellor, told how the university had been 
founded with the democratic aim of diffusing the benefits 
of higher learning to all classes of ambitious persons. The 
university has been rendering definite services by meeting 
particular needs in the city. For example, its school of 
retailing was established to meet an urgent demand of 
department stores of the city and vicinity for scientifically 
trained workers. Professor Badger stated that the uni- 
versity had been so busy carrying out its primary aim that 
it had been impossible properly to acquaint the community 
with its wide public services 

Upon the suggestion of those in attendance at this meet- 
ng, D. H. Bellamore of the Mosler Safe Company con- 
sented to act as temporary chairman of a committee which 
will confer with New York University officials in formulat- 
ing plans for putting the institution and its resources at the 
disposal of the trade and for strengthening the contacts 
between them. Mr. Bellamore expects to announce his com- 
mittee in the near future. 

oe 


“National” Veteran Retires from Business 

W. S. Kay, who has a record of forty-seven years’ serv- 
ice with the National Blank Book Company, has retired 
from business He is now enjoying a tour around the 
world Mr. Kay was feted by the New York branch 
of the National Blank Book Company, where he had been 
credit manager. Several executives from the home office 
at Holyoke, Mass., were present to honor their guest. Mr 
Kay was a printer before joining the New York branch of 
the National Blank Book Company, and started as an 


entry clerk He has seen the company grow and thrive, 
rising above the discouragements and disappointments that 
are the lot of the average young business house. Until the 
entry of James W. Towne into the business, the progress 
made was not encouraging. Under his direction the com- 
pany throve and business improved. Successively Frank 
B. Towne, Edward S. and Joseph M. joined the business, 


and built it up to its present magnitude and standing 


— 


Typewriter Men Win Hats and Gloves 

The American Writing Machine Company during No- 
vember and December held a “Beat Your Own Record” 
contest, the winners of which have just been announced. A 
hat was given to each manager whose business in Novem- 
ber and December was the largest in volume in the history 
of the store. The managers from the following cities won 
hats: Baltimore, Cleveland, Denver, Detroit, Indianapolis, 
Newark, New Orleans, Pittsburgh and St. Louis 

\ pair of gloves was the prize bestowed upon the man- 
ager of each office whose business in November or Decem 
ber beat the volume for any month in 1927 up to the first 
f November. The following offices won gloves: Baltimore. 
Boston, Buffalo, Cleveland, Denver. Detroit, Indianapolis, 
Newark, New Orleans, Philadelphia, Pittsburgh, St. Louis 
and San Francisco 

Henry Simler, vice-president of the American Writing 
Machine Company, in sending checks to the winners ex- 
tended his thanks and congratulations to every store man- 


ager and salesman for the results shown. 
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For VisibleIndexes 


the new 
COOK’S 


Non-Projecting File Signals 








{ 


eY* we lo 
Easy to 
Aliach 





OTHER COOK 
PRODUCTS 





“BURRO”" 
INDEX TABS 





“BURRO”" 
PAPER CLIPS 





BULL DOG 
LETTER CLIPS 


No 20 














coon's 
we 20 


Stays Flush 


Other Cards 
Will Not Catch, | 


They stay “put” no matter 
how swiftly cards are flipped 


20 Signals in twelve 


complete. 


back and forth. Cook's No. 
colors 
make the modern visible more 


Useful facts, such as prices, 
discounts, promises made, 


classifications, follow-up data, 
or credit information may be 
easily placed right next to the 
name on the visible record for 


instant reference. 


* * * 


Cook’s No. 20 Signals may be 


attached easily at any 


point 


on the card—are adjustable— 
yet cannot be accidentally 
scraped off. Enthusiastically 
endorsed by many manufac- 
turers of visible equipment. 


Se 8 8 


Special sample cards are now 
ready to help the stationery 
dealer put these signals on 
every visible record. Let us 
send you complete samples of 


Cook’s File Signals for 


every 


cardfile—without charge, of 


course, 
* * * 


THE H. C. COOK CO. 


Ansonia, Conn. 


Limit Customers 


Credit 














Trade Mark 





4 
—— 


— 


NAME M.S 
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| Dealers get the business 


4 
, 





M® SCHROY’S gratifying experience is typical 
of that of GF dealerseverywhere. The domi- 
nating position attained by GF Allsteel in the office 
equipment field is based on sound value in the 
product, popularized by strong advertising. 


Build your success hand in hand with GF. Write 
for information on the dealer franchise. 


THE GENERAL FIREPROOFING CO 
Youngstown, Ohio 
Export Department: 438 Broadway, New York City 
Cable Address: **Genfire, New York" 
Canadian Plant: Toronto, Ontario 


Branches in principal cities 
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Editorial and business offices of The 4 | 
Beacon Journal, Akron, Ohio, iW 
equipped with GF Allsteel, by the il 
Commercial Office Furniture Com- ( 
pany, Akron, Ohio. 





... The beauty and permanence of 
GF EQUIPMENT \ 
helps land big installation business | 


The twin selling points of GF desks and They are perfect business tools, these GF 
equipment are beauty and long life. desks, safes, files and other articles of 
Their attractive appearance creates an business equipment. And they have the 
impression of strength, dignity and effici- happy quality of appealing to business 
ency—-and the ever-lasting freedom men. Alert dealers in office equipment are 
from the taking on the 
effects of wear GF franchise. 
and abuse You, too, are 
protects the urged to write 


‘a COMPLETE LINE OF  =‘F_ informa- 
OFFICE EQUIPMENT __ tion. 






EET 
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92.46C GCG VISIBLE RECORD BINDERS 





mapet WITH DOUBLE ACTION CATCHES 








—An Improvement 


That Provides Two Opening Positions 


The new double action catch means 
that you can now offer Visible Records 
in Book Form with a perfectly fat 
writing surface. The first action opens 
the book part way for posting——the sec- 
ond action full way for the removal or 
insertion of sheets. The double action 
feature provides the flat opening effect 
of a ring book with the larger capacity 
of the prong binder. 


Visible Records in Book Form are 
being adopted by progressive busi- 
ness houses, because they add eff- 
ciency, speed and economy to modern 
records. These portable, compact 
units require less space, operate easier 
and with more convenience, at a nomi- 
nal cost. Your sales force needs this 
item to get more sales and larger 
profits. 


AGENCIES AVAILABLE 


Progressive Dealers with specialty salesmen who are alive to the possibilities 
of Visible Records in Book Form are invited to correspond with us regarding 
agency arrangements. 


THE C. E. SHEPPARD CO. 


272 VAN ALST AVE. 


LONG ISLAND CITY, N. Y. 














ww - 








March, 1928 OFFICE APPLIANCES 109 


Maloney-Gilmore Establishes School 

The Maloney-Gilmore Company, Suite 670, 508 South 
Dearborn street, Chicago, Ill., established a school Febru- 
ary 15 for instructing operators in billing and .bookkeeping 
on Elliott-Fisher machines. The school is in Suite 680, 
adjoining the office and shop. Miss Vera R. Center is in 
charge of the school, and also cares for employment calls 
She has been an instructor in a commercial school at South 
Bend, Ind., teaching accounting, billing and _ secretarial 
work 

Day courses are given in the several branches, and a 
night school three nights a week permits young women 
employed to prepare themselves for better positions. The 
day courses tin bookkeeping run six weeks, and the billing 
courses are mastered in three weeks. 

A large battery of machines is installed, including ma 
chines with motor return for the carriage. 

> 

Wyman Honorary Chairman of Round Table 

The Business Executives’ Round Table, allied with the 
Boston Export Round Table, elected its officers a short 
time ago. Walter F. Wyman, general sales manager, The 
Carter's Ink Company, was elected honorary chairman. 
Henry H. Morse, vice-president of the Florence Stove Com- 
pany, was elected chairman. The executive committee in 
cludes several individuals of prominence in the office equip- 
ment and stationery feids: W. R. Cummings (Monroe Cal- 
culating Machine Company), O. T. Erickson (The Car- 
ters Ink Company), George E. Parmenter (The American 
Crayon Company 

> 
Regal Company Reproduces Allentown “Call” 
Article 

The Regal Typewriter Company, New York City, re- 
cently reproduced an item about their company which ap- 
peared in the Allentown Morning Call, Allentown, Pa., and 
used it as a piece of direct advertising to their dealers. It 
was sent our with the suggestion that the dealers fasten the 
item to their display window 


[he article gave an interesting account of the develop- 


ner the Regal Typewriter Company, rebuilders of 
Royal typewriters 
> 
Munson Supply Co. Moves Detroit Office 
The branch office of the Munson Supply Company at 


Detroit has been moved from the Polk Directory building 
to Room 402, Lincoln building. <A need for increased facili- 
ties, and to provide for further business expansion caused 
the change W. L. Farrington, the Detroit manager, has 
tound a healthy demand for Munson keys on adding and 
bookkeeping machines [The removal was necessary in the 
l ditions in Detroit 

> 


Keystone Buys Land for Future Extension 


The Keystone Index Card ¢ ompany, 3225-27 Race street, 


Philadelphia Penna., has made provision for the future 
extension of its plant through real estate purchases. When 
business demands an “L” can be erected to the present 
building which will give the company a frontage of 100 feet 

Chirty hird treet i depth adjoining the Race 
Street trontage o1 180 teet At present one of the build- 
ngs is being used for storage 

> 
Fort Smith Typewriter Company Has New 
Location 


‘he Fort Smith Typewriter Company, Fort Smith, Ark- 


ansas, have ved onto the “Avenue” at number 705, where 
they have fine show windows and one of the best locations 

the ¢ [hey expect to carry not only a larger stock 
t typewriter supplies but also a full line of office supplies. 





Welcome. 
Neva-Clog 


SK anyone who does even a moderate amount of stapling 
A whether they wouldn’t welcome an improved stapling 
machine. That they would, and that a profitably large 
number consider the Neva-Clog such an improved device is 
proven by its constantly increasing sales. 


Just see how many of the common objections to stapling ma- 
chines it removes. 

1. No longer is it necessary to drag out all the office tools and 
fuss and fume to remove jammed staples. Simply pressing on 
the Ejector Bar (lying between the handles) instantly, easily 
and surely clears out all jammed staples. 

2. No longer does stapling proceed in jerks and gasps because 
the machine becomes jammed every two seconds. In actual use, 
the Neva-Clog never clogs. 

3. No longer is the user forced to find a base from which to use 
a stapling machine. With a Neva-Clog, stapling can be done 
anywhere by anyone. 

4. No longer will palms be sore from pounding a stapling ma- 
chine. With the Neva-Clog the frailest girl can compress the 
the handles easily and continuously without undue fatigue. 

5. No longer are you limited in stapling. The Neva-Clog is 
versatile. With machine gun speed, its bullet-nosed staples will 
zip through leather, cardboard, wood or fifty sheets of bond 
paper as easily as through two or three sheets. And do a fast, 
neat, thorough job every time. 

6. No longer need buyers worry about repairs. The buyer ofa 
Neva-Clog is protected against defective workmanship or mate- 
rials for a period of three years, during which time a Neva-Clog 
will be repaired or replaced free of charge. Guaranteed. 

With these clean-cut, highly appreciated advantages, is it any 
wonder that Neva-Clog is welcome in every office where stapling 
is done? Your trade, too, will want the Neva-Clog. Try one 
out yourself first. The coupon brings it. 


NEVA-CLOG PRODUCTS, Inc. OA-3-28 
1188 Main Street, Bridgeport, Conn. 

At your expense, kindly send me a specimen plier and box of staples 
together with discounts on same. Include return postage. 
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Don’t Miss Sales! 


Cash in on the popularity of 


Sunruco 
Sponge Rubber Chair Cushions 


There’s no limit to your sales 
field. Every office worker, pro- 
fessional man, autoist and ath- 
letic fan is a ‘‘hot”’ prospect. 


Sell a Sunruco Cushion in any 
office or home and watch re- 
peat orders follow. 


Sunruco prices appeal to the 
Consumer. Sunruco discounts 
are liberal to the dealer. 


There is a size for every standard 
office chair, in Brown or Green 
Felt top, or in a rich Blue or 
Brown Corduroy covering. 


The Sunruco line also includes 
Rubber Desk Pads, Telephone 
Bases, Inkwell Bases, Cuspidor 
Mats, etc. 


Write today for catalogue and 
price book. 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 


Originators of the Sponge Rubber Idea in the Office 
Specialty Field 
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George V. Carter Invades Europe 

Carter, assistant foreign sales manager of the 
Sales of Cleveland, has 
He has been 


George V. 
American Multigraph 
been in Europe a large part of the winter 


Company 


visiting in a number of countries and is now on his way 
His return itinerary includes Germany, Scandinavia, 
and home. A trip of such 


home 
Holland, Berlin, Paris, London 
variety and interest must surely have been at the same time 
nspiring and commercially advantageous. 


on <———_- 


Shane Traveling for “Lincoln” Line 

S. S. Shane, a man of extended experience in the office 
appliance field, has joined the Commercial Furniture Com- 
pany, Chicago, Ill. He will travel Illinois, lowa, Indiana, 
Kentucky, Michigan, Minnesota, Missouri, Nebraska, North 
Dakota, South Dakota, Ohio and Wisconsin. Mr. Shane 
is versed in store management, and interior dis- 
play, training of salesmen and other factors of modern mer- 


window 


chandising -ractice. 
New Dealer House Organ 


“Push” is “just a little magazine.” It is published by the 


Printing Company, Wichita Falls, and issue 


Railey Texas, 
number two already has made its appearance 


February numbers and carries 


[his issue 


combines the January and 
twelve pages and cover. The attractive cover features Saint 


Valentine’s Day. Both the cover and body are printed in 


colors The contents are well arranged and quite readable 
Some space is devoted to advertising the products carried 
by the Railey Printing Company 


> 


Evansville House Buys Building 


South Fourth street, Evans- 


s purchased the Goodie sandwich 
alterations will 


Guthrie & 
Ind., his 
ing at 210 South 
be made, to fit the building for the occupancy of Guthrie's 


Company, 207 
ville, shop build 


Third street. Extensive 


modern office equipment and supply store. The building 
will be lengthened at the rear, and a new display front 
constructed. An elevator will be installed Che company 


will occupy the entire building, which is three stories high 
Guthrie's will get possession September 1, after which work 


will proceed to adapt the building to the new owner's 
requirements 


> 


Ames Envelope Company’s 1928 Catalogue Shows 
New Lines 

Che Ames Safety Envelope Company, 55 Sudbury street, 

Mass.., presented to the trade their new 

and enlarged catalogue 

quite complete line of envelopes for mailing and filing needs. 

sent on 


Boston, recently 


for 1928. They are makers of a 


his new thirty-two-page catalogue will gladly be 
request to those writing the company for a copy 


Among the new lines illustrated, perhaps the one of most 


interest 1s the Amestyvle Envelock, a sealing agent for 
registered mail which eliminates the use of sealing wax, 
pots, etc., and which prevents tampering or pilfering in the 
mail. It is said to have the approval of the Post Office 
department. 

The company also announces the creation of a new 
“special order” department, under the general managership 
of J. W. Fitzgerald, who was connected with the U. S. Post 
Office department: for twenty years. The purpose of the 


new department is to give quick and inexpensive service to 
those desiring envelopes and file pockets of a special or 
Equipment is installed for making of 


for special panelling, folding, and 


unique character. 
special dies, forms, etc., 


other forms. 
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These 25 Points 


explain All-American 


Supremacy 


. © inches of Gear filing space 


per drawer. 


. Individual drawer catch on each 


drawer. 


. Reenforced drawer head. 
. Famous 4-angle drawer body 


construction. 


. Heavy Z channel welded to side 


and bottom of drawer. 


. Positive locking follower block 


built into drawer. 


. Automatic rod finder. 
. Drawer equalizers insure even 


closing of drawers. 


. Cast brass drawer pulls—wide 


opening. 


. Inner drawer head flush, fall 


height. 


. All drawers slotted for “Clear 


Vision” dividers. 


2. Cold rolled steel extension slide 


with wide “heavy duty” rollers, 


. Famous 4-angle Upright corner 


channels front and back. 


. 4-angle channel reenforcements 


in center of side panel. 


. Herizontal channels spot welded 


to frame at 3 places. 


6. “T” iron cross rails anchor. 
. Ne sharp corner edges (gas 


welded). 


. Weight of case—20 gauge thru- 


out—weight 212 pounds. 


. Hand rubbed finish. 
. Leek can be installed in field at 


any time. 


» Complete line in all units in- 


clading inserts. 


- Bases drilled for steel or glass 


legs or castors. 


23. Flush bottom base. 
- All cases drilled and equipped 


with bolts for battery forma- 
tion. 


. Linoleum tops can be furnished 
fer all sizes, 
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The Best is None 
00 Good for Any Office 


) ete | 








You set something in 
every line + You get 
everything in the 


(ill (imerican 


The added satisfaction derived 
from the inestimable value of 
standardization by both dealer 
and customer gives you 

an unbeatable proposition. 


Remember that Browne- 
Morse _ All American 
Steel Files and _ Steel 
Desks meet every re- 
quirement of style, 
strength, durability, 
finish and beauty. It 
is unnecessary to 
pay more and un- 
wise to pay less. 


Just compare All 
American values 
with any other 
line and you 
will sell 
yourself. 


oge 


PROFITABLE 


STANDARDIZATION 
for every one concerned 





The Browne-Morse Company 
MUSKEGON, MICHIGAN 
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A New Adjustable Open Display Cabinet 
for Dispensing Small Items of Merchandise 





Finished as desired 





SELF SALES 
DISPLAY 
CABINETS 
AND 
COUNTERS 


All Steel 


FIRST COST 
THE ONLY. COST 


No After Expense 
No Upkeep 





Display Tables with or without shelf and bargain rail, 
any size. alkxe 72” long te accommedate the Adjustit Cabinet 


ADJUSTIT DISPLAY CABINET 





Patent Pending 





This Cabinet 

may be purchased 
without the steel 
counter or table 


Displays that Stimulate Interest 


hat tho se wl ave on pees the how 
nina ope! ‘Dis splay Fixtures gon rrofited by so doing 


in tact, Many deals rs h ive he Id a lot of old customers and attracted 


a lot of new ones by this change. You too can profit by it. How- 
ever, th ks ind of open display you adopt is important With 
Adjustit "Dis lay Fixtures, attractive, orderly displays are always 
possible, reg edi of the various shapes and sizes of a miscellane 
us collection of merchandise And because of the Cabinets exclu 
sive adjustable features much less time and effort is required t 
irrange effective displays One large chain store organizatio 
whom we ha sold close to 1500 of these cabinets find 
most effective Display Fixture yet devised for featuring S ery 


Notions, Hardware, Shoe Findings, Toilet Articles and 
tems 


The Cabinet illustrated above can be placed on vour own table 
counters, or we can supply you with a special all steel co 
match, or a wood table See illustrations below Write 
circular today ~Adjustit Display Fixtures are well worth 
ther « d 


SPECIAL DEALER PROPOSITION B=s=r+ =itt S04 i 


their own localities a 
ready market for Adjustit Display Fixtures. Ask for details—phone 
or write today. 


R. ORTHWINE, 344 W.)34th St., New York, N.Y. 





Send for General Catalog and 


Descriptive Circular 





Adjustit Cabinet 
and Counter Made of Steel 

thrueut. Counter may alsxo be had 
with plate glass doors in front. 
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Stationers and Publishers Trade Board Concludes 
Successful Year 

The Stationers and Publishers Board of Trade, 11 Park 
Place. New York City, held their annual meeting January 
17. at which time officers and trustees were elected 
[he officers for the coming vear are: William C. Horn, 
W. C. Horn Bro. & Company, president; James S. Wiley, 
Berlin & Jones Company, Inc., first vice-president; Arthur 
MacAuley, The Baker & Taylor Company, second vice- 
Gordon Cameron, secretary and treasurer. 

The trustees are F. C. Bingham, Boorum & Pease Com- 
pany; Ellis W. Bacon, J. B. Lippincott Company; Arthur 
C. Bainbridge, Bainbridge, Kimpton & Haupt, Inc.; Henry 
C. Bainbridge, Ir., Chas. T. Bainbridge’s Sons; A. C. Berolz 
heimer, Eagle Pencil Company; George W. Brainard, Amer 
ican Pad and Paper Company; Richard B. Carter, Carter's 
Ink Company: J. O. Crowell, Thos. Y. Crowell Company; 
Cc. C. Davis, Eaton, Crane & Pike Company; S. Valentine 
Farrelly, The American News Company; William I. Hal 


sey, Esterbrook Steel Pen Manufacturing Company; Wil 
liam C. Horn, W. C. Horn Bro. & Company; Edward E 
luber, Eberhard Faber; Arthur MacAuley, The Baker & 


Tavlor Company; George E. Milner, Milner Bros.; James 
S. Miner, Dennison Manufacturing Company; A. L. Reed, 
\. L. Reed Company; Nelson H. Stewart, K. & O. Com 
William H. Webster, Gibson Art 


lames S. Wiley, Berlin & Jones Company, In« 


Company: 


At the meeting, the Eastern Tablet Company of Albany, 
Y.. was elected a member 


Dhe Board had a successful year in 1927 Irom every 


standpoint The work turned out was greater than that 
of any previous yeat Nearly 70,000 credit interchange 
reports were issued for members [his exceeded the pre 
ious vear bv 50.000 
e new vear book will be available at an early date 
>. -_ —_ 
Second District, I. S. M. A., Meets 
The second district of the International Stamp Manu 


facturers’ Association met January 30 at Miller's restaurant, 


New York City Besides local members, there were two 
resent from Ph ladelpl 1 and the eld secretary of the 
LS. M.A es Corbe 

The main subject of discussion was the proposal to 


yine the three New York stamp clubs into one unit to 
be called the New York Stamp Manufacturers’ Club. The 


matter was discussed from all angles and it was decided 
hat such a consolidation would be _ beneficial It was 

oposed to get the heads of the three organizations t 
gethe work o1 " or consolidating. 


>) —_—— 
Mohawk Valley Stationers Elect Officers 
ting of tl Mohawk Valley Stationers’ 


* ¢ 4 ' 
e las ecting 


\ssocia i ary lowing officers were elected 
Charles \ Sinisgalli president; Charles Bowes, vice pres 

Ire oe, retary and treasurer 
The annual dinner of the association was held February 
2 " e D (; ‘ Richard Lockwood was 
present, together with delegates from Albany and Syracuse 
DEVE ers Iron the \ hawk Valley Associatior 
Alba dinner in January, and four the But 

‘ 
> 
Ingersoll Salesmen See New Items 
( rles H. Ingersoll Dollar Pen Company, East 
Orange. N. J.. held entions of its salesme , T 
Chicag . short time agi 4 dollar pen with 
R ] l¢ B58 S urnished }; ard 
+S i \ i\ i es 
g A 1 i ‘ 


o/ 
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The CADCO 


Flexion Chain 
Post Current 
Binders 








PATENTED 











FOUR MODELS — THREE STYLES 
OF BINDINGS IN EACH 


Model “A” 


Chain Post Operates in Upper 
and Lower Tubes 
Metal parts nickel finish, wine col- 
ored leather, mouse gray corduroy. 
BINDS 1 or 1000 LEAVES. No sec- 


tions required. 


Model “S” 


Chain Post Operates in Upper 
Tube Only 
Metal parts nickel finish, wine col- 
red leather, mouse gray corduroy. 
BINDS 1 or 500 LEAVES. No sec- 


tions required. 


Model “B” 


Chain Post Operates in Upper 
Tube Only 
Metal parts oxidized, copper finish, 
brown colored leather, fawn tan cordu- 
roy, capacity unlimited. Sections add- 
ed with swivel. 


Model “FS” 


Chain Post Operates in Upper 
Tube Only 
Metal parts material covered, red 
colored leather, fawn tan corduroy, 
capacity unlimited. Sections added 
with swivel, 


YOUR DEALER CAN SUPPLY YOU 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 


626 SOUTH CLARK STREET, CHICAGO, ILL. 


Cows Lenk - SAR et RT Se ee eee ee Lee / 
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WATSON 


EXECUTIVE LINE 





Wien Executive Suites are design- 
ed in fine graceful proportions. 
Their splendid appearance will enhance 
the beauty of the finest office. 


_ from complete lines of desks and 
tables, stock filing cabinets, safes 
and storage cabinets, we manufacture 
special built toorder equipment for Banks, 
Court Houses and public buildings. 


hn affords our dealers the opportunity 
to furnish a complete installation, 
which is otherwise impossible. 


nee carrying out of plans and 
specifications is insured by a force 
of trained engineers, who provide for 
every item of detail. 


O equipment is recognized and 
specified by the country’s leading 
Architects, with thousands of complete 
installations, which are testifying to 
the genuine service given by Watson 
steel and bronze equipment. 


| mange er dealers are experiencing 
wonderful success handling Watson 





Equipment. If Watson lines are not 
represented in your vicinity 
write for further par- 
ticulars. 
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MANUFACTURING COMPANY 





I. S. M. A. Executive Committee Visits San 
Francisco 


[The executive committee of the International Stamp 
Manufacturers’ Association paid a visit to San Francisco 
February 2 and met with the Bay Cities marking device 
industry in an all-day session and luncheon at the Palace 
hotel. 

[he majority of the western people had never met any 
of the eastern marking device manufacturers and the entire 
trade turned out to greet them About twenty-nine of the 
iocal members were present. 

The eastern delegates were Henry Evers, Providence, 
R. LL. president of the International Stamp Manutacturers 
(Association; Wm. Jenkins, Jas. H. Matthews & Company, 
Pittsburgh, Pa.; G. A. Meyer of Meyer & Wenthe, Chicago; 
Mr. Stewart of Hill-Independent Manufacturing Company, 
Germantown, Penna., and Henry Hanson, C. H. Hanson 
& Company, and Geo. Schmidt of the Geo. Schmidt Com 
pany, both of Chicago. 

_ 
Pacific Coast Stamp Men Meet 

A meeting of Zones 7 and 8 of the International Stamp 
Manufacturers Association was held at the Hotel Biltmore, 
l.os Angeles, February 16, 17 and 18. This meeting, like 
the one held in Vancouver last September, was devoted to 
the study of the different pamphlets sent out from the 
West and by the international office. 

At the meeting in Vancouver last September it was 
deemed advisable to hold only one meeting in the West 
during 1928. Since the international convention is scheduled 
for Chicago in the fall, it was thought best to hold the 
western conclave early this vear. Circumstances made it 
possible for several members of the official family of the 
International Association to be in the West in February, 
so the meeting was arranged for the above dates. 

Among those present were such well known individuals 
as William Jenkins, Henry Evers, Henry Hanson, Gust 
Mever, B. A. Stewart, George Schmidt, Louis Melind, Wm. 
\. Force, II], and M. L. Willard 

Che entertainment included theatre parties, boxing bouts, 
golt, fishine and auto tours 

> 
Maine Office Appliance Men Elect Officers 
Che Maine Office Appliance Association held its annual 


meeting and election of officers on January 9 at Portland, 


Maine The tollowing officers were elected \. N. Kitchen, 
manager ot the Underwood Typewriter Company, presi- 
dent: fHlorton Frisbee, Roberts Office Supply Company, 


vice-president; Joseph Wigon, Dalton Adding Machine 
Division of Remington Rand Business Service, Inc., secre- 


tary-treasurer. 


Ihe Maine Office Appliane e Association has extensive 
vans for an active and successful year 
> 


Northwestern Pennsylvania Stationers Meet 

rhe first annual meeting of the North Eastern Pennsyl- 
vania Statiorers’ Club was held at the Casev hotel, Scran- 
on, Pa. February 14. Much enthusiasm had been aroused 
previous to the meeting and a large attendance was present. 

William H. Greenleaf of Carter’s Ink Company had been 
secured to deliver a message at this meeting 

The club enters its second year of existence in perfect 
harmony and co-operation throughout the two valleys. The 
club previously had made arrangement for a good attend- 
ance at the meeting of District No. 3 of the National Asso- 
ciation of Stationers, Office Outtitters and Manutacturers 
held in Baltimore, February 21 

William McClellan of the Globe-Wernicke Company of 


Cincinnati was a guest at the last meeting 
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Jreatest ADDING MACHINE Value 


Ever Offered—at the best discount to you 





The Compact Corona uct is made by one 


of the leading man- 
h . ufacturers in the 
as amazed the industry on stice appiiance in- 
dustry and bears a 
\ —_ 7s Pr ms. name that is favor- 
yore Hees rnvVerilenice, ably known all over 

the world. 





. ) 
VY RCCTLECSS, Price 


The Corona Portable 
> Adding Machine is 
NX EVER before have dealers in just the article that office appliance 
this ind 


dustry been offered such dealers have been looking for. It 
ypportunity for volume and will sell “over the counter” and by 
“cold canvassing” in both city and } 
country territory and it carries with 
Corona Portable Adding Ma- it a re | and supply business . 
admittedly the most con- . 
and durable now sells at lf you are intere sted in inc reasing 


, - 7 ‘ our profits te oO 7 
y $60.00 retail with a dealer dis- profits, write now tor our 


int that is so generous you can lealer proposition and descriptive } 
ear a sgt matter on both the Corona Adding ; 
oy Snes © pa = Machine and the Corona Account- : 
Your market is virgit The prod- ing Cashier 
PORTABLE ADDING MACHINE CoO. 

703 E. Washington St. Dept. 2-M Syracuse, N. Y. 








COUPON 
Portable Adding Machine Co., Dept. 2-M, 


— 703 E. Washington St., Syracuse, N. Y. 
I am interested in dealer plan. 
; I am interested in commission plan 
“a N : 


ame 





PORTABLE ADDING MACHINE 


City . 2 State 
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No. 478 Pedestal Typewriter Desk--- 
32x60 inches. Covered by our 
new 400 semi-quartered line, 
quarter -sawed tops and 
fronts. Also made in 
walnut and mahog- 
any finishes. Lac- 
quer finish. 





THE JASPER DESK CO, / 


Desks and chairs can be purchased from us in pool cars, at &@ load 
arrive in first class condition, with dan 


Jasper Desk Company 
Jasper, Indiana 
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No. 150 No. 151 
Quartered Oak Quartered Oak 


No. 250 No. 251 
Imitation Imitation 
Mahogany or Mahogany or 
Imitation Imitation 
Walnut Walnut 





These chairs are lacquer finished in light 
oak, dark oak, fumed oak, standard brown, 
mahogany finish and walnut finish, 
and are constructed with the same 
rigidity that characterizes the 
entire Jasper Chair Co. lines. 

Our suggestion to you is: 

Look at ours and the 
other fellows--and may 
the best chair win. 








AND JASPER CHAIR CoO. 


_ at & load discounts, lower freight rates and the assurance that goods 
vith damage. We solicit your inquiries. 


Jasper Chair Company 
Jasper, Indiana 
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“TRANSFOUR”® 


A Revolutionary Idea 
in Carbon Paper 























No. 1. Very tough, clean and 
durable—exceptionally fine for 
one copy at a time. 





No. 2. Standard, clean corre- 
spondence carbon, for use up to 
4 copies. 


No. 3. Medium weight and fin- 
ish—designed for clear mani- 
folding up to 8 copies. 


No. 4. Featherweight—for heavy 
manifolding of more than 8 
copies. 


In this manner the typist 
is equipped to perform 
efficiently EVERY mani- 
folding requirement within 
the range of typewriters. 


Write for dealer proposition 


Neidich Process Company 
Burlington, N. J. 


“The Line of the Lowest Ultimate Cost” 
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Stationers Squares Hold Lively Meeting 

The Stationers Square Club of Greater New York made 
a good start for a big 1928 at their meeting Thursday, 
January 26, at Krause’s restaurant. 

C. C. Shee, president of the Square Club, had made a 
plea for a good turnout and when the meeting got under 
way something like fifty members were present. The va- 
rious new committees for the year were appointed and their 
work outlined. 

One of the events of interest was the decision to hold a 
minstrel show this year along the same general lines as the 
one held last year. The previous show proved such a suc- 
cess that most of the members were in favor of another 
one 

George Nitschke, chairman of the entertainment com 
mittee, made a tentative report and was given full author 
ity to proceed with the making of permanent arrangements 
and definite plans. It is proposed to have a hall that will 
accommodate at least two thousand people 

Another matter taken up during the meeting was the 
question of endowing a Chair of Diplomacy in the George 
Washington University, under the auspices of the National 
Masonic Clubs. M. S. Libien, secretary of the Square 
Club, made an appeal for co-operation among the members 
of the club. Th‘s was followed by an eloquent appeal from 
Brother A. A. Saunders, past president of the World Square 
Club. The consensus of opinion seemed to be in favor ot 
the Stationers Square Club having a part in this work. 

Brother S. M. Katz, secretary of the World Square Club, 
made a brief talk and extended an invitation to visit thet 
body when they are to entertain some of their friends from 
Philadelphia at an early date. Brother H. I. Sorrenson, 
president of the Hardware Square Club, also was present 

Following the business proceedings, the members enjoyed 
an entertainment which had been provided by the enter 
tainment committee. One of the features was a magician 
who performed a number of mystifying tricks and gave an 
expose of a fake slate writing performance There were 
vocal selections, stories, and a rube minstrel act. The house 
committee topped off the evening with a buffet luncheon 

> 
Dallas Apelans Elect Officers 

At the annual meeting of Dallas Apela Club January 30 
in their rooms at the Baker hotel, the following officers 
were elected: C. N. Reynolds of Dallas Mailing Company. 
president: W. E. Campbell, Elliott Addressing Machine 
Company, vice-president; E. A. Ash, National Cash Regis 
ter Company, secretary. 

Dallas Apela Club, which is a branch of the National As- 
sociation of Apela Clubs, was organized in January, 1925 
It is composed solely of men representing office appliances, 
service and equipment lines 

The name “Apela”—pronounced “A-pay-lah”—is of Choc- 
taw Indian origin, meaning “Service to others.” 

At the same meeting a board of governors was elected as 
follows: Joe T. Allen of Ernst & Ernst, G. E. Doscher of 
Todd Sales Company; A. W. Fenton of Burroughs Adding 
Machine Company, and J. J. Merritt of L. C. Smith and 
Corona Typewriters, Inc. 

= > —-— 
Eighth District Stationers to Meet in March 

District 8 of the National Association of Stationers, Office 
Outfitters and Manufacturers will hold their meeting in 
the Baltimore hotel, Kansas City, Missouri, March 26 and 
27. They are planning an enthusiastic and educational 
program, one that will be well worth while for any stationer 
in the district to absent himself from his office for the two 
days. 

The traveling ambassadors are offering their co-operation 
in making this one of the best district meetings ever held. 
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Why does 
Parker 


lead in 


Color 






































There’s a modern business-reason for the colors 
of the Parker Pen and Pencil. Typewriters, kitch- 
en cabinets, bath fixtures, even shingles, are 
now produced in color. Some very interesting 
exhibits are reproduced on the reverse side of 
this sheet. What are the reasons behind all this 
COMET 6 6 60 o 6 6 ce ee Turn the page. 














A new buying Psychology 
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Color in Typewriters 
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Color in Pajamas— 
and scores of other articles 
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ajjecting your business 





—Our Business—Everybody’s Business 


Not only Parker Pens and Pencils—but —Bathrooms (tubs, 
washstands and tile) in color. Even cakes of soap to match. 


Typewriters in color—Kitchen cabinets in color—Shingles in color 


A few years ago—motor cars in one 
standard color, usually black or blue, 
with any other color at an extra price. 

Now a different color combination 
and design on every individual Stutz 
Car that the factory turns out. 

And Cadillac, once ultra-conserva- 
tive, offering “500 Color Combinations” 
to catch the public’s interest through 
its eye. 

Scores of other articles, such as fur- 
naces and ice-boxes, once built to 
render service only, are now answering 
a new demand for color and design. 


Where the Public Leads, 
Wise Merchants Follow 


The public pays for what it wants. 
That's why Parker Pens and Pencils 
sell. And the public now wants more 
than mere elticiency—it largely takes 
efficiency for granted and expects it. 
It is demanding finish, style and color. 
It likes to look at, handle and use the 
things that please its sense of “feel” 
and beauty. 

Parker elliciency comes in smart- 
looking form and color. Not one color, 
but a choice of FIVE to suit every- 
body’s taste. 

That accounts for much of Parker's 
large demand today. 


Expert Selling 


Flashing Parker Colors in windows 
and showcases attract the public’s eye. 


That today is, more than ever, part of 
expert selling. 

And one important point in this is 
VARIETY of color in ONE MAKE 
of pen — a pen the public regards as 
EFFICIENT. 

Another point is PENCILS in the 
same variety of color TO MATCH 
those pens. 

In short, a standard line COM- 
PLETE. It’s in keeping with a high- 


grade store. 


Keep in the Van 


There’s a new buying psychology 
operating in this country. It is the 
Psychology of Color and Design. All 
must take note of it, or fall behind. 

Robert W. DeForest, President of the 
Metropolitan Museum of Art, New 
York, has written a six-page article on 
the subject as applied to modern in- 
dustry in the January, 1928, Review 
of Reviews, entitled, “Getting in Step 
With Beauty.” 

Modern Makers, Modern Storesmust 
keep in step with it. 

* * * 

If you would like to see an unusually 
valuable set of facts about your business 
in compact, graphic, interesting form, 
based on a study by the Bureau of 
Business Research, Harvard Univer- 
sity, giving money-making information 
that you have been too busy to develop 
for yourself, write us to have our rep- 
resentative call. 


THE PARKER PEN COMPANY, JANESVILLE, WISCONSIN 


Yar 





Five 
Flashing Colors 





The 


Permanent Pen 


r 
Duofold 
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Fourth District I. S. M. A. Meets 


District No. 4 of the International Stamp Manufacturers’ 
Association held a successful meeting January 21, under the 
direction of S. S. Adams of the S. G. Adams Company, St. 
Louis, district governor. This district is made up of south- 
eastern Wisconsin, Illinois, St. Louis, Mo., and parts of 
Indiana, including Indianapolis. 

There were several instructive talks given and an inter- 
change of experiences among members. At the close of the 
meeting there was a banquet in the La Salle hotel, Chi- 
caRv, Ill. 

There will be a joint meeting of Districts 3, 4 and 1], 
comprising Minnesota, lowa, Wisconsin, Nebraska, Kansas, 
Missouri, Illinois, Oklahoma, Arkansas, Texas, Louisiana, 
Mississippi and parts of Kentucky and Tennessee, in St. 
Louis, April 21 and 22. Because of the number of dis- 
tricts represented, it, in a way, will be a convention, and 
is looked forward to by the members as having constructive 
and profitable possibilities both for members and non-mem- 
bers. <All those interested are invited, whether members 
or non-members, just so they are identified with the stamp 
trade. 

Governor Adams’ address is 412 North Sixth street, St. 
Louis, Mo 

a —_ 
Stationers and Allied Trades Members Banquet in 
Crescent City 

The sixth annual banquet of the stationers and allied 
trades of New Orleans was held Saturday, January 28, 
n the Tip Top Inn of the Roosevelt hotel There were 
eighty present. Peter F. McLaughlin of F. S. Webster 
Company was the speaker of the evening He gave an 
interesting talk on Flood Control. 

Out of town guests included Chas. Small and Fred 
Smith of Boorum & Pease Company; Earl Brown, Ameri- 
can Lead Pencil Company; Mr. Frankenthal, Eagle Pencil 
Company; Dick O’Brien, Reyburn Manufacturing Com- 
pany, and Earl Williams of the Dennison Manufacturing 
Lompany 

Burt W. Henry was toastmaster. The banquet com- 
mittee was made up of Jas. J. Flotte, Harold J. O’Donnell 
und Al Marschall. E. G. Harpold and John B. Fitzwil- 
liams were the entertainment committee. The entertainers 
were furnished by the Vieux Carre Booking Agency. Kid 
Thomas’ jazz band was present and operating 
Fifth District Stamp Men Arrange for Boston 

Meeting This Month 

District No. 5 of the International Stamp Manufacturers’ 
Association, which is to be host to the combined meeting 
in Boston March 9 and 10, met recently to arrange the pro- 
gram for the Boston meeting 

Governor “Herk” Edwards presided and the following 
were in attendance Secretary Frank J. Spaeth, Boston; 
Geo. Westbrook. Noble & Westbrook Manufacturing Com- 
pany, Hartferd; H. L. Bitter, Parker Stamp Works, Hart- 
ford: Paul Hanson, Craven-Whittaker Company, Provi- 
dence; Mayo Musino, Henry A. Evers Company, Provi- 
dence: A. P. Smith and Chas. E. Toomey, R. H. Smith 
Manufacturing Company, Springfield; Richard Beckert, 
S. M. Spencer Company, Boston; Harry Hayes, Leon & 
Haves Company, Boston; Joe Levy, Diamond-Union Com- 
pany, Boston; Chas. Williams, Boston. 

Governor Edwards outlined the program in detail. It 
was decided to dispense with reading of papers and devote 
most of the time to blackboard talks in the working out of 
problems in the various branches of the industry. 


The meeting will be a joint affair composed of members 
from Districts 2, 5, 6 and 9 





Exceptional Men 
Wanted 


District Agents 


PROMINENT office appliance 
manufacturer, the largest in its 
field, will add to its national sales 
organization as District Managers 
some men of outstanding character 
and ability whose records show them 
capable to produce business com- 
mensurate with the wide market for 
its product. 


The opportunity for a substantial 
income, together with the high qual- 
ity of the proposition and the men 
associated with it, will appeal to men 
of the right caliber. 


There are six such positions avail- 
able in as many districts scattered 
about the country. Each of these con- 
trols a desirable territory where busi- 
ness possibilities are excellent. 


Also men of equally high quali- 
fications are wanted in other terri- 
tories. They may now be handling 
the product of some other large office 
appliance concern but are in a posi- 
tion to handle this additional line on 
a mutually satisfactory basis. 


Write in full giving all pertinent 
information. Your reply will be held 
in strict confidence. 


Address AX-25, care 
Office Appliances, 417 
S. Dearborn St., Chicago 


121 





a a 








122 OFFICE APPLIANCES Warch, 192 


Bridsing Al 





from Period Beaubli 
oe MYRTLE Line 




















A New Note of Beauty 
The new Myrtle 3000 series, in Walnut, backs our belief 
that a new note of beauty has entered the office appli- 
ance field of today. 

Superbly designed and soundly executed, the beautiful 
center matched Walnut and gleaming striped Walnut 
surfaces unite with the graceful posts and massive top 

in producing a desk that has beauty for its keynote’and “ 
dignity for its watchword. ‘ 


Write or wire for full details on this 3000_series or 
ask for the consolidated Myrtle and Alma catalogue 


New York Warehouse 
Pier 21, East River 
|. Wallace, Representatic« 


MYRTLE DESK COMPANY 


High Point, North Carolina 
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Desk Needs 


ublo Strict Ufility 
The ALMA Line 














For Low-Priced Utility 
Alma does not claim to make the best desks --- they do 
claim the best desks for the money. 


a oe 


‘oined with the Myrtle line for buying convenience, 
desk buyers can obtain in Alma and Myrtle every re- 
quirement from period beauty to strictest utility---all 
priced for generous profit and speedy turnover. 

Alma desks such as the 1000 series shown in Oak (1100 series in 
mahogany or walnut) are good looking, sturdy desks at low prices, 
difficult'to reconcile with their selling appeal and wearing qualities 


% 
Write for prices or send for the Alma 
and Myrtle consolidated catalogue 
i - New York Warehouse 


Pier 21 East River 
J. Wallace, Representatic« 


ALMA FURNITURE COMPANY 


High Point, North Carolina 











| 
| 
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increase in 3a 

sure lo malerializ 
from unvaryi, 

Semi-Hex Quality 
hacked by Up-to- 
the-Minute Semi- 
Mex Advertising- 
Write for s Ss & prices 


ra Pencil (c 
Jersey Gly, NewJersey 
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News of Atlanta Stationers’ Association 

The Atlanta Stationers’ Association held its regular 
monthly meeting Thursday noon, February 9, at the Cham- 
ber of Commerce building, with representatives from all 
of the leading stationery firms present. 

Luncheon meetings, attended only by the executives of 
the stationery stores, are being held this year instead of 
evening meetings, and a considerable amount of interest 
is being aroused. At the first meeting of the vear, held 
in January, Gus Stroecker of the J. H. Harland Company 
was advanced from the position of vice-president of the 
organization to president, succeeding Edgar Hart of the 
Foote and Davies Company, and Mr. Capman of the Office 
Equipment Compeny was elected vice-president 

Che present plan of the association is to hold a luncheon 
meeting on the second Thursday noon of each month, at 
which the problems of the business will be discussed by 
the store managers, and it is expected that much will be 
accomplished for the industry in Atlanta during the year 
One new member—the Office Equipment Company of 14 
Auburn avenue—has already been added to the list, and 
officials are enthusiastic over the prospects. 

As a result of the association and its regular meetings, 
Stationers are co-operating and working in harmony with 
one another as never before in the history of the local 
trade i: oe. a 

~ 


District One, I. S. M. A., Meets at Pittsburgh 

Chirty-one members representing seventeen firms of Dts 
trict No. 1 of the International Stamp Manufacturers’ Asso 
ciation, met recently at the William Penn hotel, Pittsburgh 
President Bunting, of the Pittsburgh Stamp Club, welcomed 
the members and gave a resume of the entertainment fea- 
tures for the evening. Louts Melind of Chicago was the 
only visitor. 

There were interesting papers read by Homer Willard 
and Tom McBride. Mr. Willard used the Detroit Stamp 
Club for his subject and dealt with the various phases of a 
live organization. Mr. McBride covered the Buyer, Com- 
petition, Not Charging for Service Given, Overhead, Dis 
counts and Co-operation 

During the various sessions the blackboard was used and 
some interesting problems worked out The executive 


ll the 


secretary, C. R. Manzer, who was present during al 
sessions, strongly advocated the use of the blackboard 

It was voted to hold the next meeting of District No. 1 
May 12 

The following were in attendance Governor W f 
Forrester, Acme Stamp Company, Detroit; Secretary H. L 


Volk, Volk Stamp & Stencil Company, Detroit; Verne E 


Sorge, Acme Stamp Company, Detroit; Carroll B. Carry, 
Detroit Rubber Stamp Company, Detroit; Chas. O. Lee, 
Superior Seal & Stamp Company, Detroit; Wm. A. Neville 
and Thos. R. McBride, Cadillac Stamp Compar Detroit; 
Chris. Becker and E. B. Hausfield, Ohio Pattern Works & 
Foundry Company, Cincinnati; Carl A. Grome, The E. ¢ 

Shaw Company, Cincinnati; W. P. Schmick, Hathaway 
Stamp Company, Cincinnati; Anthony J. Fries, Cincinnati 
George Bracht, Superior Steel Stamp Compar Cleveland; 
W. J. Taylor, Taylor Bros. Company, Cleveland: H. E 

Willard, Toledo Stamp & Stencil Company, Toledo; Earl 
Williams, Atlas Stamp Works, Youngstow1 H. ¢ and 
P. J. Richenbach, Pittsburgh Stencil & Tool Company 

C. H. Bunting. Bunting Stamp Company: Wm. Jenkins 


Herman Anderson, R. E. Ginn, H. R. Wade, of Jas. H 
Matthews & Company; R. F. Hershey, O. M. Pannier, W 
|. Pannier, Jr.. O. C. Burroughs, of Pannier Bros. Stamp 
Company; N. M. Purdy and W. A. McLarin of the Pitts 
burgh Stamp Company; Louis Melind, Louis Melind Com 
pany, Chicago: Executive Secretary C. R. Manzer, Pitts- 


burgh 
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this letter from 

SHAW- WALKERS 
FIRST 

DEALER 


again points 
lo the opportunities 
of the famous 
“Skyscraper’Line 














A SCHOOLEY 


Mail Coupon Today 
for full details of the 
new Shaw-Walker 
Franchise. Your in 
quiry will be held in 


strictest confidence. 


~___ SHAWAWALKER_____ 


SHAW-WALKER, Muskegon, Mich. 


I'd like to know more about the new Shaw-Walker Selling Plan and how it can make —— 

more money for me as an exclusive dealer. Sr ORS. 

2 amer| Name -=eocescee o+---e-- . -- . Pees paoness . aS 2 es aa 
ee osewt 
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THE INDIANA LINE of desks is built to 


definite standards——standards which experience 
has shown to be worth while. 


Frills purposely have been left out. The line is 
offered with the idea that there is more profit, in 
the long run, in selling a good volume with a fair 
margin than a few numbers at an excessive price. 


Besides desks and tables, the Indiana line con- 
tains a] complete assortment of juvenile 
furniture. 


From dealers who like to do business in keep- 


ing with the above, an inquiry is invited. 


INDIANA DESK COMPANY 
JASPER, INDIANA 


JASPER is located here 
on the Southern Railroad 











Varch, 1928 OFFICE 


Tenth District, I. S. M. A., Meets in Waco 

At a recent meeting of District No. 10 of the Interna- 
tional Stamp Manufacturers’ Association at the Raleigh 
otel, Waco, Wyman Hoey, 
Ed Smith’s Stencil Works, New Orleans, vice-president; 
W. P. Southwell, San Ars 
San Antonio, governor; Gus Seiffert, New Orleans Stamp 
& Stencil Company, New Orleans; W. D. Gilliam, Waco 
Rubber Stamp Company; Hugh Schroeder, Waco Rubber 
Stamp Company, Waco; Robert Richardson, Houston 


Stamp & Stencil Company, Houston; Jim Corbett, I. S$ 


rexas, the following attended 


tonio Stamp & Stencil Company, 


M. A. Office, Pittsburgh, field manager 

In commenting on the meeting, Field Manager Jim Cor 
ett said: “Il am very glad to say that whilst the attendance 
vas small, those who attended seemed to be very well 
satished with conditions in their territory As I under 
stand it, the cause of so many absentees from the meeting 
was on account of rushing business in that section of the 

untry; and, we of this neck of the woods hope that the 


same cor diti ns wv 


ill prevail in the near future in our sec 
>_> 
Southwestern Division of National Cash Register 
Holds Two-Day Session 

The Southwestern division of the National Cash Register 
Company recently completed a two-day session at the At- 
anta-Biltmore, hotel in Atlanta. The meeting was pre 
sided over by J. H. Barringer of Dayton, Ohio, vice-presi 
dent of the National Cash Register Company, and W. A 
Wirth, manager of the Southeastern division. Special study 


vas made of better methods in store-keeping, office-account 


ne and giving service to customers. Other prominent 
ficials of the company who attended the meeting included 
ma % Allwn, treasurer ind ( E. Ste ffey, genera! sales man- 


, - , 
ger, while all sales agents and salesmen in the territory 


> 


Little Rock Apelans Study Business Forms 


The Apela ( lub of Little Rock, Ark., was host recently 
the national vice-president, Sam Parks. Che club has 
¢ sey i members lately and is looking torward 
. ve 
One feature of the club which is found of interest accord 
g I Eaton, preside is a discussion of bank state 
ts, and the meaning of the various headings on the 
Ss " tv act nts and what might be included in 
headings The club is also taking up analysis 
nancial statements as furnished by various concerns from 
tandpoint of the credit man in arriving at a basis for 
a 
Pacific Northwest Convention Scheduled for June 
The convention of the Pacific-Northwest Stationers Asso- 
will be held in Portland, Oregon, on June 10, 11 and 
2 The Mul " el has been selected as the convert 
tel ~ ndav. they tenth " I] he devoted ’ registra 
= 
St. Louis to Be Host to Stamp Men in April 
Nstricts 3. 4. 10 d 11 of the Internat 1) Stamp 
Manufacturers’ Ass« tion will hold a ioint eeting 
Se | \ 1 20 and ?1 
> 
Stamp Men of District 11 Meet in Atlanta 
District 1] f ¢h, International Stam Mar 
t Hote Her Gt \ ta 
| 2 All t ere 
Ia ( t | Secre | oe SS 
H G «3 & | 1 Cc. Da 
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Steel 
Transfer 
Cases 


A New Inexpensive Style 
with Removable Cover 


Just the case for the customer 
who complains about the pull- 
out drawer style being too high 
priced. 





Made of Heavy Gauge Cold 
Rolled Steel Electrically Welded. 
Finished in Olive Green Enamel. 
Equipped with pull ring and card 
holder. Furnished in Letter Size 
only. 


Put a few in stock and get 
your share of this new business 


Imperial Methods 
Co. 


FOREST PARK 
ILLINOIS 


Schubert Office Specialty Co. 
Pacific Coast Distributors 
1405 South Hill Street, Los Angeles, Calif. 


Gerard D. White Earl H. Prentzel 
68 Beekman St., New YorkCity 807 Flanders Bidg., Philadelphia 





























—— 
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The Correspondence Machine 
For Office and Home 


BARR 
Typewriter 





The BARR is distinguished by 
Light, Responsive, 
and Snappy Touch 


Unusually uniform over entire 
keyboard, and free from rebound 
upon return stroke of typebar. 


The BARR Typewriter will serve 
equally well at the office during the 
day, or overtime at home, as you 
choose, for it is:— 


Small Enough to Carry Off, 
Sturdy Enough to Carry On. 


Manufactured by the 


BARR-MORSE CORPORATION 


ITHACA, N. Y. U.S.A. 


This machine is a Morse Industries product; other 
Morse Products are: the Morse Rocker Joint Silent 
Chain, the Allen-Wales Adding Machine, the Poole 
Clock, and Thomas-Morse Aircraft. 


Born with a Pedigree. 
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Seattle Typewriter Dealers Master Problems 

The Seattle Typewriter Dealers’ Association received a 
favorable report from their special committee on the co- 
operation the association has been receiving from the Pawn- 
shop Detail of the Seattle Police Department. At the Janu- 
ary meeting of the association the special committee pre 
sented D. H. Johnson, president of the association, with the 
following letter, which had been sent to Chief of Police 
W. H. Searing 

“For the past four months the Typewriter Dealers’ Asso- 
ciation of Seattle have been vitally interested in the plan 
inaugurated by Captain William G. Witzke, in charge of 
the Pawnshop Detail, to reduce the number ot stolen type- 
writers and to correct a number of evils in connection with 
the pawning and redeeming of stolen machines. 

“Prior to September 15, 1927, at which time Captain 
Witzke’s plan was put into effect, every dealer in the city 
reported considerable dithculty in almost every instance of 
this nature, but since that date through the splendid co- 
operation of Captain Witzke’s department not an instance 
of any difficulty has been reported. 

“Every member of the association having occasion to re- 
port or redecm a stolen machine has stated that each person 
in the Pawnshop Detail and also the Bureau of Records 
seems anxious to extend himself to facilitate transactions 
of this nature. 

“We feel such co-operation as has been given by these 
departments is worthy of the highest commendation and 
we wish to take this opportunity to thank you and your 
organization for the action taken in September on behalf 
of the association and assure you that we sincerely hope 
the present system will be continued, believing that the 


benelits to all will increase materially.” 


In reply to this, W. H. Searing, chief of police, wrote 
as tollows 
“Appreciate very much your very kind letter of January 


11, in which 


you commend various divisions of this depart- 
ment for their splendid co-operation with vour association 
members 

“When the first meeting was held in my office with refer- 
ence to this matter, I could see that there was a misunder- 
standing between the members of your organization and 
Captain Witzke’s division, which in my opinion was on 
account of persons interested not understanding each other, 
and perhaps not so much a misunderstanding as it was a 
lack of co-operation and not understanding each other's 
views on the matter This apparently has proven to be 
true since that conference as indicated by vour letter of 
January 11 

“It is always our purpose and desire to co-operate with 
the business people and to give them service, and in all in 
stances where there is lack of co-operation or a misunder- 
standing, if all parties concerned will get together for a 
frank discussion of the facts, rather than to take an arbi 
trary stand, I believe that ultimate results will be satisfac- 
tory as was proven in this case.” 

The success which the Seattle [vpewriter Dealers’ Asso- 
ciation ts having may offer some ideas to other like asso 
ciatiol > 

Che committee appointed before the postponement of the 
holiday weekly meetings, to offer suggestions for minimum 
charges tor labor and repairs, reported progress, but de- 
clared that no definite schedule had been developed. 

Suggestions for getting representatives of the new ma- 


chine companies to attend the meetings, as well as sign up 


all used tvpewriter dealers not at present le association 


were discussed \ special membership committee was ap- 


pointed = J M. 


t 
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3 Big Features 


] Cannot “jam”— pro- 

tected by patent. But 
one simple moving part. 
Nothing to go wrong. No 
repairs. 


Bakelite barrel, beauti- 
ful onyx-like, light- 
weight material. 


3 Perfect balance — not 
“topheavy.” 














No. 42 


$700 


How Horder’s Cashed In 
on Autopoint 


They feature it as the fastest-selling modern pencil 


A JTOPOINT is the pencil of “big business” — 
and Horder’s of Chicago do a big business 
with Autopoint. 


Many stationers, loaded with non-moving 
lines. bewail their luck. Their mistake was in 






Better Pencil” 


AUTOPOINT COMPANY 


4619 Ravenswood Avenue, Chicago, Illinois 


picking the wrong pencil. Autopoint sells and 
repeats because every owner is a booster. 
Feature Autopoint like Horder’s does—give 
it a regular place in your window—school your 
clerks in selling it—and results will amaze you. 


* * * 


All Autopoints are made of Bakelite, in a wide 
variety of color effects and a range of models 
and prices to fill every need. 

Ask your wholesaler’s salesman, or write us. 


Stock Autopoint and display it. You've never 
had a pencil like this before. 
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Newer and Better---the Choice 
of Massachusetts Mutual 


ND now another Big Office turns to this 
eee famous metal desk equipment for 
greater clerical efficiency. Over seven hundred 
Jamestown Metal desks have already been placed 
in this building. Jamestown Metal Desks incor- 
porate many exclusive and unique features 
which make for prolonged life and utmost effi- 
ciency in service. They completely meet the 
demands of big offices. . . Likewise they are no 
less suited for small offices. ; 











Left—One section of the large mam 
office of the Massachusetts Mutual Life 
Insurance Co. Completely equipped 
with Jamestown Metal Desks. 


Lewer—Main Office Building of the 
Massachusetts Life Insurance Co. Full 
fireproof construction even to the ofhce 
equipment—-Jamestown Metal Desks. 





That big offices as well as small offices through- 
out the country are buying Jamestown Metal 
Desks in quantity lots, visualizes for the Office 
Appliance Dealer the vast volume market to 
which this equipment appeals. 


Jamestown Metal Desks are beautiful in design 
and finish, and through volume production the 
prices are kept low enough to compete with 
similar equipment in wood. 


Write for our interesting sales proposition-—today. 


|] Beautiful, strong, quiet and fire-resisting. The } 
¥] patented knock-down construction permits * 
economy of shipment and storage. 


JAMESTOWN METAL DESK CO., JAMESTOWN, N.Y. 











JAMESTOWN 
METAL 
DESKS 
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California Foreign Trade Club Elects Officers 
Che Foreign Trade Club of California, at a recent meet 

ng in San Francisco, outlined plans for expanded activity 

for the coming year and elected officers to direct the pro 
gram. William G. Marvin was elected president 

Mr. Marvin ts widely known as a member of the firm 
of Marvin & Bergh, international lawyers, with offices in 
the main cities of the world, including New York, San 

Francisco, London, Paris, Havana and Mexico City. He is 

managing director of the American Manufacturers’ Foreign 

Credit Insurance Exchange, with a membership made up of 

leading manufacturers in the United States conducting an 

export business. Among his various world trade activities, 

Mr. Marvin is general counsel of the American Chamber of 

Commerce in London; American counsel of the American 

Chamber of Commerce in Germany, as well as that of 

Cuba; and he has served as president of the American 

Russian Chamber of Commerce, New York. He is chair- 

man of the Hague Rules Committee of the International 

Law Association. Recently he attended the International 

Disarmament Conference in Geneva, Switzerland, and was 

recently present at Havana, Cuba, at the Pan-American 

Conference, in the official capacity of counsel of the 

Caribbean secttor 
Mr. Marvin is author of the book entitled “The Defen 

sive Side of Banking” and many articles in magazines and 

brochures on world trade 
At the recent meeting of the Foreign Trade Club, Charles 

L. Wheeler of the McCormick Steamship Company was 

elected first vice-president; H. M. Huff of the United Fruit 

Company, second vice-president, and Wesley O. Ash of the 

United States Bureau of Foreign and Domestic Commerce, 

third vice-president. William D’Egilbert is managing direc- 

tor [The membership of the club is now more than five 
hundred, and plans have been made to increase the mem 

bership to at least double that number during 1928 

_ 

Philadelphia Stationers Hold Educational Meeting 
The February meeting of the Philadelphia Stationers’ As- 

sociation was held in the rose garden of the Bellevue-Strat- 

ford hotel « 


for all local stationers and their sales forces. One hun- 


1 February 9. It was an open educational meet- 
ing 
dred eight were in attendance 

Ihe discussion was concerned with the selling of loose 
leaf and visible records. E. E. Douglass, sales manager ot 
the Irving-Pitt Manufacturing Company, spoke on the sell- 
ng of loose leaf records, and F. L. Adams of the Wilson- 
lones Company spoke on the subject of visible indexes and 
records 


Che new educational committee presages a good year 


Walter F. Crapp is its chairman. More than fifteen per 
cent of the club members have already signified their in 
tention of attending the Baltimore conference. A new ap- 
plication for membership, that of Arthur B. Petersen, Ox- 


ord Supply Company, was received, and, according to 


t vas lett for 9 future meeting to vote upon C. 
a 
Get-Together of Arkansas Association 
H. F. Sanderson, temporary chairman of the Business 


Machine Dealers’ Association of Arkansas, recently issued 
members a builetin announcing a get-together meeting 
be held in the near future The organization purposes 
promote co-operative advertising and purchasing to the 

idvantage of all its membership. Any Arkansas business 

ilready afhliated is requested to write 


H. F Sanderson, Box 994 k] Dorado, Ark.. for intor 


It is hoped that manufacturers offering discounts on 
uantity purchases made by associations of this kind, will 
c ] 1 Mr. S aers 
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O 
capital. 
_ required 


sroeloetons oecoet 


Think of it! Without increasing 
your inventory, without carrying 
any stock or making any extra 
investment, you can sell each year 
scores of ST. JOHNS OFFICE 
TABLES and 


Fatten 
your profits 


You can find them everywhere, ST. 
JOHNS TABLES that have been in 
hard, daily service for many years and 
are still as rigid and sturdy as ever. 
No other office tables have ever made 
such a record or won such favor and 
preference. 








Sososiostnctoaiostons 


Made in all popular sizes—in any de- 
sired finish. All are honestly con- 
structed yet cost no more than cheaply 
built tables. 

You simply can't afford to miss this 
opportunity to capture for yourself and 
hold the office table business of your 
community. Write us today for com- 
plete information about our attractive 
new plan. 


ST. JOHNS TABLE CO. 


Cadillac, Michigan 


Stdohngs 


OFFICE ' 


Cables 





SMR ie. 


ER, Pa a | a 
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Patent Pending 


Ezy.| ox 


A New, Popular Priced Line of Storage 
File Cases of Especial Interest to 
Bank and Corporation Stationers 


EZY-LOK storage files are a modified form ot 
construction of the well known QUIK-LOK stor 
age files The EZY-LOK locking device ts very 
similar to that of the QUIK-LOK, having a slight- 
ly lighter construction. A difference in thickness 
of bottom, and the omission of pull straps, make 
possible a considerable difference in price Many 
users find them practically as dependable and 
satisfactory for their purpose 


Stationers now handling 

the Ol IK LOK have 

some customers who 

preter equipment ot less 

efhiciency and cost For 

them EZY-LOK has an 
| 


especial ippeca 





3400 line steel transfer and 
storage files. More than 25 
sizes. Pat. U.S. and Canada 


The KAY DEE 
line ot transter 
and storage equip- 
ment 8 extensive 
Illustrated at the 
right are the 3400 
files, the 
KAY -DEE box 
envelopes, and be- 
low, QUIK - LOK 


Storage Files, the 
: 


line steel 
; KAY-DEE Box Envelopes : 
Pat. U. S. and Canada 


most durable and 
Satistactory col- 
lapsible storage 
file made 


QUIK-I OK Storage 
Files—-the most 
satisfactory and 
durable collapsible 
fibre board file made 
Patent pending 


Patent Pending 


Stationers interested in KAY-DEE are invited 
to write for our catalog and price-list 


THE KAY-DEE CO. 


Manufacturers 


3644-064 South 3oth Street Lincoln, Nebraska 








Measure Proposed to Legalize Price Fixing 


In reintroducing the Fair Trade Bill in Congress on 
December 5 Senator Arthur Capper (Rep.), of Kansas, and 
Representative Clyde Kelly (Rep.), of Pennsylvania, issued 
a joint statement in which they declared that the business 
men of the country are entitled to prompt legislative relief 
and the public to protection against misleading price man- 
ipulation. The statement follows in full text 

We have introduced in the House and Senate, the re 
vised Fair Trade Bill and shall press for its enactment in 
the 70th Congress 

Che original Capper-Kelly bill was given extensive hear- 
ings before the House Interstate and Foreign Commerce 
Committee in the last session. Later, through the efforts 
of members of that Committee a substitute was prepared. 
It was identical in principle with our measure, while ex- 
pressing the purpose intended in more clear and concise 
terms 


Revised Bill Accepted 


Therefore, with full appreciation of the work of these 
members of the committee, especially that of Representa- 
tive Merritt, of Connecticut, we have accepted this substi- 
tute measure and are placing it before the proper commit 
tee in each House. 

The bill introduced while restoring to producers of trade- 
marked goods the right to make resale price contracts 
with distributors, provides, however, that such commodi 
ties may be resold without regard to such agreements in 
cases of closing out stock, disposal of damaged goods, and 
of bankruptcy. The bill also expressly prohibits price 
agreements between producers, or between wholesalers, or 


between retailers 
Increased Demand for Passage 


During the past few months a number of leading trade 
associations, including the National Association of Manu 
facturers and the Direct Mail Advertising Association, have 
added their demands to endorsements of this legislation 


previously adopted by more than 600 commercial organiza- 





tions representing both purchasers and distributors 

We believe that the action contemplated in this measure 
is imperative if we are to remedy an intolerable situation 
Che Federal Trade Commission has frankly admitted its 
inability to proceed in dealing with the distribution of 
standard-priced trade-marked articles Court decisions 
have been so conflicting apparently that no manufacturer 
or distributor of such products knows how to conduct his 
business and there is no lawver in the United States who 


in advise him with precision 
Oppose Court's Ruling 


\We propose to end this confusion and the evil of preda 
tory price cutting on identified products by legalizing 
contracts as to resale price. This right was taken away by 
i five to tour Supreme Court decision which we feel was a 
mistaken application of the anti-trust law 

The price cutter who takes a publicly approved, stand 
ard price and standard quality article and reduces the price 
below its cost to himself, in order to sell unknown goods 
at excessive prices, is using unfair methods of competition 


1 i" 


vhich injures not only all honest business but tl 


the public as 
well. Such a practice is the direct road to merchandising 


nonopoly with all the pernicious effects of private monop- 


Chis bill should have the firm support of our whole mem- 


bership. It was endorsed betore at our convention meeting 
ind vou dealers should write now to your representatives 
rging them to endorse this legislation Illinois Book- 


Commercial Stationers News. 
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Steel Shelving... 
Lockers . .. Cabinets 


. Counters . .. Steel- 


art Folding Tables 
and Chairs ... Gen- 
eral Steel Storage 
Equipment and Steel 
Furniture. 

The Lyon name and 
trade mark attest the 
strength, finish, use- 
fulness and durabil. 
ity of Lyon Steel 
Products. 
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Pleasing lines, sturdy construction and 
lasting beauty of finish enhance the broad 
usefulness of Won-dor and the other 
Lyon cabinets. Their different finishes— 
mahogany, walnut, oak, ivory gray, white 
and dark green—fit them into any office 
furnishing scheme. They answer prac- 
tically every storage need — whether for 
wraps or for big flat drawings or valuable 
records. Lyon is a selling line, a profit- 
able line, and backed by national ad. 
vertising. Write for sales information. 
Lyon Metallic Manufacturing Company, 
Cabinet Division . . Aurora, Illinois. 
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with a “THOUSAND” uses 


Have you thought of ALL the for screws and bolts; the specialty 


dollars it holds for you ? 


OU need not limit your sales of Im- 
proved Columbian Clasp Envelopes to 
catalog and booklet uses. 

A lot of retailers right in your neighbor- 
hood would welcome them for delivering 
small, light articles. 

The optician—for the eyeglass cases he 
mails: the hardware man and the “5 & 10°" — 


Nn 


wD aR 40 


x 


COLUMBIAN CL 


4 


ASP ENVELOPES 


shop—for notions, small wares, 
gloves, neckwear; the automobileser- 
vice station—for small, light parts. 
Improved Columbian Clasp Envelopes 
save wrapping and paper— twine and time. 
Your outside salesman can pick up a lot 
of nice business. Show him this advertise- 
ment and invite him to go to work. 


UNITED STATES ENVELOPE COMPANY 


The world's largest manufacturer of envelopes 
SPRINGFIELD, MASSACHUSETTS 

With 14 manufacturing divisions covering the country 
u/" OY 

















Office Equipment Exposition at Boston in April 
From April 9 to 14 inclusive the New England Office 


rauipment KE xpositi nm will e held at the Mechar ics build 


| 
ng. Boston, Massachusetts The exposition will be under 
he experienced management of lames F Tate, head of the 
recently organize 1 Tate Exy osition Company. Mr Tate is 
plant gy some new and interesting features tor his coming 
expositiol i! Bostor He savs that New England has 
me t the tore 1 apidly in the last half decade There isa 
gy up t loms s t speak—a determined spirit 
know the New England of old rhe 

nges and improvements are also marked 


> 


Irving-Pitt Issue Standardized Dealers’ Catalogue 


ng-Pitt Manutacturing Company, Kansas City 


Missour s distributing its new dealers’ loose leat catalogue 
standardized 11x& ni size. The catalogue contorms 

e general d and 1 standardized size and also ts 
gned the salesman’s time by helping him locate 








NEW = L\NDARDIZED DEALERS CATALOGUE 
re, re | by ! | ‘ 
i s ¢ ume Ca idex ikes i 
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An Imposing Calendar 
St ird Products Corporation, 152 W wenty 
New Yor "te importers, exporters an¢ 
g 1928 ca a 
eact eleve 
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PATENTED 


FILE-FITTING 
TRAYS 


Have been immediately adopted every- 
where in preference to old style, inflex- 
ible card filing methods 





They fit any file. 

File EVERY size. 

Combine all sizes and permit expansion 
in the same cabinet. 

Removable for desk use. 


Extensively used as desk trays 


\ltogether the most modern, economical 
and convenient method of card filing. 








PATENTED 
14, 1922—No. 1435351 
124— 1490353 





Company ~ 
Grand Rapids, Michigan 
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Reproducing 
Profits--with 
Reproducing 
ty _— 


Because ge (Watermarked) has 

the right mmbination of qualities for 

ost satistactory results—it 1s always 
' 


aemanda 


Kamargo draws repeat business—ac 
cumulates steady profits throughout 


the veatr 


AMARGO 


WATER MARKED 


the paper for reproducing machines 
is made in four colors and white, and 
in two weights. It is specially treated 
to dry imk instantly, takes sharp 
clean-cut impressions, can be run off 
as fast as the machine will go and 
needs no slip-sheeting 


Carried in stock by paper wholesalers 
in all principal cities. Write for sam 
ple book and name of nearest dis 
tributor 








**Pen Plus”’ 


Watermarked 
A new addition to the Kamargo 
Mimeograph line Especially 
recommended for the multigraph 
Available in wove 16 and 206 It n 
white only If you have not al 
ready stocked it write is 




















KAMARGO MILLS 
KNOWLTON BROTHERS 


Founded 1808 
WATERTOWN NEW YORK 


® 











Bernard Wolf Heads New Coast Office of Old Town 
Company 

sernard Wolf, according to the announcement made by 
Joseph S. Epstein, president of the Old Town Ribbon and 
Carbon Company, Brooklyn, New York, will be in charge 
of the new Pacific Coast office of the company to be 
opened March 1. Mr. Wolf has been manager of the west 
ern division. He will make personal calls upon the Pacific 
Coast trade. The new branch will be located in the Tilden 
Sales building, 7 Front street, San Francisco, California, 


where a complete line of the company’s products will be in 


stock 

















CORRECTION IN PRICES 


Opposite this notice is the adver- 
tisement of the Globe-Wernicke Com- 
pany, on the second page of which is 
an error in the prices of the Steelguard 
file. The prices are quoted as $8.00 
and $10.00 in the respective finishes. 
The correct prices are $9.00 each fin- 
ished in green, and $11.00 each finished 
in mahogany or walnut. 

















He Should Have Tried the New Machine 
In the “Hit or Miss” column of the Chicago Daily News 
of February 15 M’Tavish contributes some metred lines 
telling the following harrowing tale of the loss ensuing 


when his typewriting machine balked: 


AN AWFU’ LOSS TO BELLES-LETTRES 


I dreamed a guid auld Scottish tale: mon, sic a bonny 
storv! 

I kenned when it was seen in prent ‘twad bring me muckle 
glory 

[was fou o' death, war. fame an’ love; the scene was isle 
lona 


sat me doon to poond it oot upon m’ wee Corona 


| had the lassie in distress, the hero oot o lu a 

Che flood o' battle flowing fierce—when, och, m’ ribbon 
stuck! 

In vain I thumped upon the bar an’ rattled on the keys; 

Che auld jade wadna do her stuff, but calmly took her eas 

fefore she wad begin to move a guid half hoor had sped, 

An’ when I[ tried the tale again, the whole domned thing 


had fled 


_ 


M’Tavish 


We suspect Mac was like the fellow whose auto wouldn't 


run because he was out of gasoline. Perhaps all the rib 


bon was on one spool and Mac didn’t know how to get tt 


started the other way. On the earlier Coronas the ribbon 


shift was operated by tightening a milled need screw at 
the top of the empty spool and loosening the one over the 


full spool. Later models have been provided with a con- 
venient automatic shift, enabling one to go merrily on and 
like the brook in the familiar poem, and almost as 
blithesomely. 
No; Mac, dear—don't blame the machine. Trade it in 
for the newest model, which will surprise you with its 
manv conveniences Ever after vour muse will sing. 











———— 

















Thie emblem ap- 
pears on the win- 
dow of every dealer 
authorized and 














ified to render 
jlobe-Wernicke 
| Look for it 
\ 
L- 
(A moder , From A striking example of Globe-Wer in making fine office equipment, and 
N ‘ N Prep: a a nicke Service—yet by no means an exhaustive research in actual office 
B. Wood TheW BW Pan unusual one. For in rendering this conditions, has enabled Globe-Wer 
G-W Agents. In personal contact valuable Service to their customers, nicke and its dealers to perfect this 
with Mr. Samuel Smiley, Vice-President 


in charge of Globe-Wernicke Produc 

Mr. Wood is working out his 
ais ian wth Ps . a Public 
plans < leu oTices ‘ tne UOC 


Service Corporation of Newark.) 
IS carefully made plans — his 
selection of the right type of 

equipment for the particular busi 

ness; its convenient, space-saving 
arrangement; its most efhiicient and 
economical — use all are double 
checked by this Globe -Wernicke 
dealer in conference with G-W pro 
duction executives. Every piece of 
equipment is rigid] examined, and 


made ready for prompt shipment. 


other authorized G-W dealers come 
to the factory from even more dis 
tant points throughout the country. 


Almost half a ee — 


Pe Dn Da Pa Pn initia tn tnt ntntn tn tintin tn tn Donn 





GLOBE-WERNICKE EQUIPMENT 


includes 


Steel Filing Cabinets ~+— Steel Shelving 
Steel Safes and Storage Cabinets 
Sectional Bookcases 
Safeguard Filing System 
Visible Record Service 
Office Furniture Library Equipment 
Stationers’ Goods 


Descriptive literature on any of these items 
sent free on request. Address The Globe- 
Wernicke Company, Cincinnati, Ohio. 











scientific planning method. 


Globe-Wernicke Service is the key 
note of the entire Globe-Wernick« 
national advertising and sales-pro 
motion campaign in 1928. Through 
Globe-Wernicke national advertising, 
the Globe-Wernicke Dealers’ Sales 
School, and a gigantic dealer service 
sales-promotion campaign, the op 
portunity is extended to every G-W 
agent and dealer to place his busi 
ness among the leaders. 

A few choice territories are open 
An inquiry will bring full details 


promptly. 


Clobe-Wervieke 


OFFICE EQUIPMENT SERVICE 
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, | W111 Write for agency particulars | 
A. € UV @ on this GW profit producer 
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CELLO-CLIP Map and Plan File 


HE new CELLO-CLIP Map and Plan File is a loos 


leaf, vertical system for the filing of maps, plans, tra 





ings, blueprints, drawings, or large sheets 


( EI I ()-( I IP avoids folds and dog care d, overhanging edu ‘ 
It eliminates the wearing, surface-eating sheet friction It 
makes practical the use of sheets that mean the saving « 


hours. Most of all, it pays for itself in a remark ibly short time 


The CELLO-CLIP Map and Plan File has been accepted by 
executives, government officials, and engineers as the perfect 
solution to their filing problems. CELLO-CLIP has been sold 
to 14 departments of state government, 13 departments o 
municip il government, 14 de partments of county vyovernments, 
14 divisions in the field of business, and 14 divisions of th 
industrial tield Think of the broad market right in your 
own locality. 








Son attractive territories are open for representation The Loose-Leaf Feature 
Inquiries from live, reliable, progressive dealers will bring Illustra ELLO-CLIP is wu 
full agency particulars promptly The streng 
: . this CELLO-CLII narkab The si 
} J CELI ) l IP It } } ld th 
Globe Wernick she enh 
OBe- Wernicke aa , Te Bigs, 
: . a -_ u it snaps 43 diameter—giving 
CINCINNATI working freedom and security 
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The Dependable Typewriter 





“We announce the appointment of the 


American Writing Machine Company 


as exclusive Smith Premier Dealers in the 
United States and Canada. All present 


dealers will continue to sell Smith 


Premiers under the guidance of the 


American Writing Machine Company. 
This arrangement will give more 
widespread distribution and will place 
full stocks of machines in all sections 
of the country to be drawn on as needed 
by the local dealers. 


New dealers are now being appointed. 
Write for information to: 


American Writing Machine Co. 
451 Central Avenue Newark, N. J. 








. hk 


BRANCH OFFICES OF THE 


oa ) 


AMERICAN WRITING MACHINE CO. 


ATLANTA, GA 
BALTIMORE, MD 
BOSTON, MASS 
BUFFALO, N. Y 
CHICAGO, ILI 
CINCINNATI, OHIO 
CLEVELAND, OHIO 
DALLAS, TEX 
DENVER, COl 
DETROIT, MICH 
HOUSTON, TEX 
INDIANAPOLIS, IND 
KANSAS CITY, MO 
MILWAUKEE, WIS 
NEWARK, N. J 
NEW ORLEANS, LA 
NEW YORK, N. ¥ 
PHILADELPHIA, PA 
PITTSBURGH, PA 
ST. LOUIS, MO 

SAN FRANCISCO, CAI 


67 Forsyth Street, N. W. 
18 Park Avenue 

119 Franklin Street 

117 Franklin Street 

171 N. Dearborn Street 
148 East Fourth Street 
616 Superior Avenue E 
1513 Commerce Street 
1723 Champa Street 
1133 Washington Blvd. 
407 Fannin Avenue 
104 Monument Circle 
905 Grand Avenue 

127 Second Street 

207 Washington Street 
437 Baronne Street 

321 Broadway 

1209 Arch Street 

630 Penn Avenue 

807 Pine Street 

506 Market Street 





SMITH PREMIER TYPEWRITER COMPANY 
$s NEW YORK, N.Y. 


376 BROADWAY 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS : 
Woodson P. Waddy, President, Richmond, Va.; Richard B. Carter, First Vice-President, Boston, Mass; Arthur C. Moench, 
Second Vice-President, San Francisco, Calif.; Charles M. Marshall, Third Vice-President, Atlanta, Ga.; Roy J. Simpson, Fourth 
Vice-President, Chicago, /ll.; Harry G. Horder, Treasurer, Chicago, Ill. 


REGIONAL GOVERNORS 


District No. 1 J. F. Mol District No. 5& Carl M. 
loy, Meriden, Connecticut Schutz, Browne - Morse 
‘ Company, Muskegon, 

District No. 2. Richard B Michigan - 


Lockwood, Millington 
Lockwood, Buffalo, N. Y 
District No. 3 Francis B 


Irwin, James Hogan Co., 
Ltd., Philadelphia, Penn- 


District No. 6 Sidney E 
Collins, Automatic Pencil 
Sharpener Company, Chi- 
cago, Tlinois. 


eyivanie. District No. 7. Sterley F. 

District No. 4 A. W. Me- Jerue. McClain & Hed- 

clure, The McClure Office man Co., St. Paul, Minn 
esota. 


Equipment Co., Macon, Ga. 


SECRETARY'S OFFICE—4! Park Row. New York. 





REGIONAL GOVERNORS 


B. Hud- District No. 11. James 8. 
Printery, Ball. Kilham Stationery 
& Printing Co., Portland, 
Oregon. 


District No. 8 s 
son, The Star 
Muskogee, Oklahoma 


District No. 9 E. Clifton 


Wilson, Wilson Stationery Howell D. 


District No. 12 


& Printing Co., Houston, Melvin, Melvin. Roberts & 
Texas. Horwarth, San Jose, Cali- 
fornia. 
District No. 10 c E 


District No. 13. William F 
Dawson, Chas. F. Dawson, 
Ltd., Montreal, Canada. 


Hoffhine, Hoffhine Print- 
ing «& Stationery Co., 
Casper, Wyoming. 


GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


Twenty-Third Annual Convention Will be Held October 8 to 11, Inclusive, at West Baden Springs Hotel, West Baden, Indiana. 


District Meetings to Come 

Che following district meetings of the National Associa- 
tion of Office Outfitters and Manufacturers 
will be held in the near tuture 

District No. & S. B. 
streets, Muskogee, Okla.—Baltimore 
Mo., March 26 and 27. 

No. 9. E. Clifton Wilson, governor, 508 Fannin 
Houston, Texas.—The held at 
Waco, Texas, March 29 and 30. 

District No. 4. A. W. McClure, governor, 560 Mulberry 
street, Macon, Ga.—Meeting will be held at Windsor hotel, 
Jacksonville, Fla., April 12 and 13 

*District No. 6. Sidney E. Collins, 
Washington street, Chicago, I1l—Milwaukee, Wisc., June 4 

*District No. 7. Sterley F. Jerue, governor, 135 East 
Fifth St. Paul, Minn.—Des Moines, Iowa, June 5 
and 6 

*District No. 11. James S. Ball, 
street, Portland, Ore—Portland, Ore., June 11 and 12. 


Stationers, 


Hudson, governor, Third and Wall 
hotel, Kansas City, 


District 


street, meeting will be 


governor, 58 East 


street, 


governor, 72 Fifth 


*District No. 12 Howell D. Melvin, governor, 162 
South First street, San Jose, Calif—San Francisco, June 
14 and 15 

*District No. 10. C. E. Hoffhine, governor, 240 East 


Second street, ( asper, Wyo —Denver, Colo.., June 19 
Carl M. Schutz, governor, 100 Broad 
Mich. Ohio, date not yet 


*District No 5 
Muskegon, 


way, Columbus, 


named 

* Those that are 
doubt. the governors of these districts not having definitely 
President Waddy and in 


announcements “starred” are still in 


accepted the dates suggested by 


some instances not having vet announced cities or hotels 
where meetings will be held 


oe 
Sales Drives for March 


the sales drives suggested by the National 


Manutfac- 


Following are 
Association ot 
turers for the 

March 5-10 


architects’ 


Office Outfitters and 


month of March 
Commodity classification No. 8.—Blue 


Stationers, 


print 


paper instruments, drawing and artists’ ma- 
terials and drafting room turniture 


March 12-17 classifications Nos. 11 and 14 

Waste 
goods 

March 19-24 


Ink and adhesives, pens, pencils, pencil sharpeners, 


Commodity 


baskets, letter miscellaneous 


paper trays and 


Commodity classifications Nos. 3 and 4.— 


cTray 


ons, fountain pens, mechanical pencils, rubber bands and 


erasers 


Commodity classifications Nos. 9 and 13. 
bond 


March 26-31. 
Leather goods and 
and office boxes, rulers and yardsticks. 


novelties, postal scales, cash, 


New Canadian Members for National Association 

The following new members of the National Association 
of Stationers, Office Outfitters and Manufacturers are all of 
Toronto: Stainton, Downey & Evis, Ltd., 232 Bay street; 
James A. Cook & Son, Ltd., 42 Yonge street; United Type- 
writer company, Ltd., 356 Victoria street; National Sta- 
tioners, Ltd., 115 York street. 

Woodson P. Waddy, president of the National Associa- 
tion of Stationers, Office Outfitters and Manufacturers, and 
William F. Dawson, regional governor of district number 
13, were responsible for the securing of these new members 
It is a pleasure to see them added to the list. 

J. S. Luckett, president of the Commercial Stationers’ 
Association of Toronto, is hopeful that a 
number of others will follow the suit led by these firms 

- - > = - 


Wholesale Stationers to Meet in West Baden 
The thirteenth annual convention of the Wholesale Sta- 
will be held at West 


writes that he 


tioners’ Association of the U. S. A 


Baden Springs hotel, West Baden, Ind., on Monday, 
Tuesday, Wednesday and Thursday, April 30, May 1, 2 
and 3. 

These dates immediately follow those of the informal 


meeting of wholesale druggists, held annually in St. Louis 
April, and make it possible for whole- 
St. Louis meeting to 


the latter part of 
sale drug members who attend the 
attend conveniently the West Badel convention also 
time of the said to be most delightful at 


Baden and the hotel will be 


This vear is 
West 


of its season then 


approaching the height 


arrangements are in the hands of C. M. 


Peter-Neat- Richardson 


Convention 
McDowell of 
general chairman of the convention committee. 
McDowell 


Company, Louis 
ville, Ky . 
\ committee will be appointed to assist Mr 


The business program will be built around the 


t 
and “Simplif 


major 


Phase s” 


subjects of “Distribution in All Its 


Reduction of Excess Varieties.” Selective dis 
of sales efforts by 


extensive merchandise lines and varieties 


the broken 


development and dealer cooperation are 


cation and 


tribution, duplication manufacturers, toc 


small order ship- 


ments, package evil, the free school supply 


menace, territory 
1 few of the important and interesting topics to be pre- 
sented. Group conferences covering particular branches of 


the industry will be a new feature this year. 
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CONTRIBUTED ITS SHARE 









TO THOUSANDS 







AND THOUSANDS 
OF TOWERING SUCCESSES 
AND IT MAY CONTRIBUTE 
TO YOURS 
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WAI’ AND PLANT F 


THE BERGER MANUFACTURING CO 


CANTON, OHIO 


No. 474 
BERLOY 
Transfer 


Cases 





















Ne. 1502—Berley Executive Desk 


Se 


dl 
Berloy Vaalt Omnibuses 





Ne. 1506—Berley Double Faced Desk 
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Berley Plan Drawer Sections 


B fad 4 LO Y TO DEALERS— Certain fran- No. 1208—Berloy Steel Table 
chise privileges on the Berloy 





Line are now open in selected 


KNOWN FOR VALUE territories. We invite inquiry. 














40 years experience 


: 
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in the fabrication of 


sheet steel products 
back of the complete Berky Ine of 




















steel office equipment and the 
dealer who sells it / 


Long established as a house of high quality stand- 
ards—Berloy now adds to the value of its dealer 
franchise by a cooperative program of unusual 


importance. 


Forty years of sheet steel fabrication give to the 
franchised Berloy dealer a product that can meet any 
competition—whether that competition be in quality or 


in cost. 


The privileges of the franchise—and the active 
sales cooperation which goes with this franchise—are of 
extreme importance to dealers who join hands with 
Berloy to develop volume and profit from a local market. 


lf you are interested in controlling a complete line 
of steel office equipment, it will pay you to get in touch 
with us. There will be no obligation on your part. 


It is possible that the Berloy plan of dealer coopera- 


tion may prove to be the impetus needed to solve any 
problem of volume or profit which you may now have. 


THE BERGER MFG. CO., Canton, Ohio 


BRANCHES 
— St. Leas 
New York Rochester San Antone Los Angeles Roanoke 
Albany Cinermnat: Milwaskee Atlonta 
Boston Minneapolis Colembes Heesten Seattle 
Detrert Kansas City Long island City §  Pittsberg? Datlas 
Indiac spelis Jack soaville San Francises Newark, HN. 1 Montreal 
EXPORT DEPT: 516 West 25th St. New York City 


THE BERGER MANUFACTURING CO. 
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urnover! 








This Book Keeps Your Stock Moving! 


“Worth Keeping—Records That Talk” is a Talk” to your customers. It makes the se- 
consumer's loose-leaf catalog-manual—but lection of the proper forms and devices an 
its chief duty is to turn over Irving-Pitt easy matter. 


merchandise on the dealer's shelves - : — 
Give this book a boost! There are already 


This little book is doing a good turnover 150,000 copies in the hands of consumers 
job—for dealers who take advantage of it. who buy loose-leaf in quanttties. See that 
lt meets you more than half way. It con- your good customers all have a copy. Get 
stantly suggests Irving-Pitt “Records That back of the Irving-Pitt loose-leaf line! 


Irving-Pitt Manufacturing Co. 


Chicago Kansas City New York 
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Recreational opportunities are exceptional. West Baden 
offers facilities for entertainment and rest. The hotel con- 
trols two beautiful and well kept golf courses. There are 
excellent bowling alleys It has a dance orchestra and 
fine dance floor in the Pompeian room, which at night has 
the appearance of a great fairyland. Indoor golf, daily 
auction sales of an unusual character, and beautiful auto 
mobile drives are other interesting features 

Those who wish to make early reservations at the hotel 
can secure them by writing either to R. F. Hall, West 
Baden Springs hotel. West Baden, Ind.: C. M. McDowell, 
Peter-Neat-Richardson Company, Louisville, Ky.. or H 
C. Whittemore, 1741 West Eleventh street, Brooklyn, N. ¥ 

i 
Chicago Typewriter Dealers Association 

On February 14 the Chicago Typewriter Dealers Asso- 
ciation held their regular monthly dinner and meeting at 
the Hamilton Club. President Pratt was absent and W. C 
Holbrook presided as chairman 

Following the customary matters of routine, the question 
of placing individual dealer designating marks on machines 
was discussed. On motion, the secretary was instructed 
to issue a number to each dealer, this to be placed on each 
machine by means of a sticker on the inside of the frame 

G. J. Irving of the Indemnity Mutual Credit Insurance 
Company was then introduced. He outlined and explained 
the purpose of credit insurance and the protection it affords. 

He stated that practically all large businesses carry this 


protection. A recent survey shows that for every large 
business there are thirty-three small businesses requiring 
their protection. Policies are issued that will insure every 
sale made. If normal losses are $1,000.00 a year, the policy 
will be issued in that amount and this will give protection 
up to $750.00 during the life of the policy. The only obliga- 
tion imposed on the policyholder is that the account must 
be turned over to the insurance company for collection 
when it becomes delinquent sixty days. The insurance 
company will then either collect and turn over the full 
amount of balance due the insured, or pay seventy-five 
cents on the dollar of the amount outstanding. The min- 
imum premium is $25.00 for a $200.00 policy. On all pol- 
icies of $300.00 and over the premium is ten per cent of the 
face of the policy. 

Ralph Bushnell of the Remington Typewriter Company 
gave an interesting and instructive mechanical and sales 
demonstration of the Remington typewriter. He pointed 
out some prospect viewpoints and showed how to over 
come much of the sales resistance which is sometimes 
encountered Mr. Bushnell’s demonstration stressed the 
mechanical features of the machine, partly because he was 
addressing an audience already expert in the general sell- 
ing points to be brought out in the sale of a typewriter. 
Before a different audience or before a prospect he in- 
timated that his demonstration would feature more ex 
plicity the operative and service advantages of the ma- 
chine 

_ 
Evansville Furniture Manufacturers Elect Officers 

The annual meeting of the Furniture Manufacturers As- 
sociation of Evansville, Indiana, was held at the Vendome 
hotel on February 8, with dinner at 6:30 p. m. The at- 
tendance was large, with furniture manufacturers of Tell 
City and Jasper, Indiana; of Henderson and Owensboro, 
Kentucky; of Cincinnati, Ohio, and St. Louis, Missouri, as 
guests. President E. C. Schu, of the Monitor Furniture 
company, presided. D. D. Fennell, the speaker of the eve- 
ning, gave an interesting and enlightening address on 
“Achieving Our Objectives.” He is an eloquent speaker 
and is popular with furniture manufacturers of Evansville 


and southern Indiana The entertainment committee, of 
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Modern business 
checks carry this means 
of self defense 


FrAcTLY 6 5 O poiiars 2 3 FRTS 





Trade Mark 


Modern office management sees that every check it 
circulates carries its own defense against the check-raiser. 
The million and more Protectographs in service are testi- 
mony of the efficiency and care with which most businesses 
prepare their checks. The indelible imprint of the Pro- 
tectograph, shredded into the paper itself by a simple, rapid 
operation, defies alteration, is quickly legible, and qualifies 
a check to travel safely anywhere. 


There are models of the Protectograph to suit every per- 
sonal and business requirement. The Personal Protecto- 
graph, the Thorobred, the Double Quick, the phenomenal 
Super-Speed—every one products of The Todd Company— 
Todd in invention, Todd in manufacture, Todd in guarantee. 
Only Todd can make a Protectograph. 





You can get Todd Service in every important city in the 
United States. Let a Todd expert explain the application 
of the Todd System to the requirements of your business. 


> * * * 


Todd Expansion Creates Opportunity for Salesmen 


National advertising identifies the Todd name with the 
protection of bank accounts—business and personal. New 
models are being made for a constantly widening market. 
This era of expansion means opportunities for men who 
can qualify to represent a progressive organization. If you 
are interested, write to us at once. The Todd Company, 
Protectograph Division. (Est. 1899.) 1129 Rochester, N. Y. 
Sole makers of the Protectograph, Super-Safety Checks and Todd 
Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of all check frauds 
by preventing raised amounts. he Protectograph is made in a 
variety of models, one for every check writing requirement, priced 
from $22.50 up. Only Todd can make a Protectograph. 


Todd Greenbac Checks, with their patented self-cancelling features, 
eliminate another source of many check losses by preventing — 4 
of payee’s name, date and number, and “counterfeiting.” Superbly 
printed or lithographed, they are made only to order, never sold in 
blank. 


Standard Forgery Bonds cover the remaining check-fraud possibili- 
ties, namely, forgery of signature and forgery of endorsement. 
Qualified Todd users receive policies at the most advantageous dis- 
counts from the General Indemnity Corporation of America. 


a 
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PRESTIGE 


The Irresistible Force 
That Sells 
MILWAU KEE CHAIRS 


Makers of fine 
chairs for over 
half a century 





PRESTIGE!—The most compelling factor in 
selling Milwaukee Chairs—or any other 
product. 


PRESTIGE means everything —quality, value, 
character, reputation, influence. 


Make use of the gigantic PRESTIGE built by 
Milwaukee Chairs. Show your prospects that 
these famous chairs are used by 


F. O. Wetmore, Chairman, 
First National Bank, Chicago 
Samuel Insull, Chairman, 
Commonwealth Edison Co., Chicago 
F. E. White, President, Armour & Co. 
Arthur Meeker, Armour & Co. 
Chas. M. Schwab, Chairman, 
Bethlehem Steel Corporation 
Ernest J. Stevens, Vice-Pres. and Mgr., 
Hotel Stevens, Chicago 
and by many other distinguished men, as well 
as by the largest banks and commercial institu- 
tions. No other manufacturer of office chairs 


can offer this quality prestige. Cash in on it. 


If you have not already taken advantage of our 
valuable exclusive selling franchise, write to- 
day for full details regarding this unusual offer. 


THE MILWAUKEE CHAIR COMPANY 
624 South Michigan Ave., Chicago 


MILWAUKEE 
CHAIRS 





which W. A. Schelosky is chairman, presented a pleasing 
musical program. C. B. Noelting, chairman of the trade- 
mark and advertising committee, submitted a detailed re- 
port of activities of the committee and the amount ex 
pended in advertising the industry 

E. C. Schu, president, and W. C. Bieneman, vice-presi- 
dent, were both reélected. F. A. Diekmann was elected 
treasurer to succeed W. P. Krach, who has held the office 
for five years. Directors elected were H. J. Karges, E. F. 
Diekmann, L. A. Holtman, W. J. Rusche and C. H 
Blemker. Holdover directors until 1929 are E. F. Karges, 
C. B. Noelting, and A. W. Schoettlin 

oe 
Bright Prospects Loom for Evansville Furniture 
Manufacturers 

J. C. Keller, commissioner of the Furniture Manufac 
turers Association of Evansville, Indiana, writes that all 
local plants reported satisfactory sales for January, all 
plants are operating, while some are even working over- 
time and with increased force Factories producing fur 
niture casters and trimmings still continue the activity 
which has characterized them for several months past. It 
is the general belief that 1928 will be a fruitful year 

en 
Jack Linsky Spends Six Weeks in Europe 

Jack Linsky, of the Jaclin Stationery Corporation, New 
York City, sailed on the steamship “Paris” on February 4, 
en route for the Leipzig Trade Fair. He is particularly 











JACK LINSKY 


interested in securing novelties and 


stationery specialties 
tor resale in this country He will take advantage of this 
opportunity, by visiting practically all the countries of 
Europe 
——— ee 

Decatur Typewriter Man Celebrates Anniversary 
C. S. Hubbard, typewriter merchant of Merchant street, 
Decatur, Illinois, recently celebrated his thirtieth anni 
versary in the typewriter business 

Mr. Hubbard started with the Smith Premier Type- 
writer Company February 20, 1898, in Decatur. Later he 
was with the service and sale departments in St. Louis 
In 1906 he joined the L. C. Smith & Bros. organization, 
traveling in Kansas, Oklahoma and New Mexico for five 
vears. In 1912 he became a member of the sales force of 
the Underwood Typewriter Company in Oklahoma and 
Kansas and in 1915 joined the field department of the 
Royal Typewriter Company, pioneering the earlier models. 
Later he was district representative for that company in 
Alabama and Tennessee In 1920 Mr. Hubbard was ap 
pointed district manager for the Woodstock Typewriter 
Company in lowa and Nebraska. On February 20, 1925 


he opened his present business in his home town, Decatur. 
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and the support . 
that Diebold Dealers 
will be given... . 








Hire-resistive 


DIEBOLD sates\autts 


of Risk, 








THE DOMINATOR 
THE COMMANDER 
A 2-hour safe carrying 
Underwriters’ Laboratories’ 
Labels “B” and “T-20” 


A 4-hour safe built in a 


complete range of sizes. 


The Diebold Line is Complete 


Diebold offers a complete line of fire-resistive safes and vault doors for 
every degree of fire risk. 

In keeping with the modern trend, these safes are of formed steel angle 
construction and embody maximum protection with light weight. The 
same insulation that has been used in Diebold safes for nearly three-quarters 
of a century is used in these new safes. Protection has not been sacrificed to 
gain light weight. 

Dealers can sell Diebold safes with confidence. They bear the Diebold 
name. The same high ideals of workmanship that characterize all Diebold 
products have been built into this new line. 

An aggressive advertising and merchandising campaign will support the 
Diebold line. Additional details will be found on page 4 of this insert. 
Watch for the Saturday Evening Post issue of March 3rd. 


DIEBOLD SAFE & LocK COMPANY 
CANTON, OHIO 





THE GUARDIAN 
Protection with economy 


(Tests over 1-hour) 





a 211++2+ Dont just sell Safes ~ 
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DIEBOLD 
COMMERCIAL SAFE 
For the smaller business 





DIEBOLD VAULT DOOR 152 
BURGLAR-PROOF Carries Underwriters’ 
CHESTS Laboratories’ 2-hour label. 
Carry lowest mercantile Diebold offers a complete 
burglary insurance rates. line of record room doors. 











~| Sell Diebold Protection ~Ask Your Banker 














DIEBOLD Adverti sing 


concentrates 
SAFE Ss 


— and helps the dealer Sell 


G / 
HE Modern Diebold Line will be supported by national advertising, 


business paper advertising, direct mail advertising and dealer helps. 








This advertising concentrates on safes. 

With Diebold, safes are not a side line. Protective equipment for every type 
and degree of risk is the only product manufactured by this company. 

No other line of safes will be advertised so extensively throughout 1928 as 
the Diebold Line. No other line offers progressive dealers such an opportunity 
for increased profits. 

Well financed, established dealers will be interested in the Diebold plan. 
inquiry on your business letterhead will bring particulars. 


DIEBOLD SAFE & LOCK COMPANY 
CANTON, OHIO 


An 




















DIEBOLD Safe and Lock Co. Canton, Ohi 
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EXTRA PROFITS FOR YOU 


Selling this Ingenious New Typewriter Fastener 
THE 





Instantly Adjustable, 
Made to Fit any make 
of Machine. 








Anchor-Silencer- Shock Absorber 





Me . , Uses no 
lr. Dealer, here’s the fastest selling, most bolts or screws. 
profitable typewriter accessory vou could Holds machine firm 


possibly handle! and greatlyincreases 





operating efficiency. 








The Lin-May fastener is exactly what all type- 
writer users have wanted for years—a device 

that holds any typewriter firm and _ solid Everybody Needs it 

without marring the desk. Everybody W ants It 
his ingenious invention is completely new and Yes, sir, that’s a fact. Every user of a type- 
utterly different. Embodies unusual features writer wants a Lin-May fastener the minute 
never before found in any fastening device. he lays eyes on it! And why not, when the 
Thoroughly practical and made to sell at a Lin-May acts as an anchor, silencer and shock 
popular price. You'll not only want to handle absorber all in one! Fits any size machine. 
1 Use no screws or bolts. Can be installed in 


it because it offers you a chance to make a \ 

nice extra profit every time you sell a machine, two minutes. Instantly adjustable to any po- 
but because it is the ideal means for lining up sition. Made of spring steel with four absorb- 
new prospects and accounts for your regular ent cushions 1% inches thick that 
merchandise. eliminate shocks and jars and cut 


down operating noise to a minimum. 
Requires no servicing as it never 
gets out of order. You've never 
seen any thing like it. 


Sales Are Easy--Profits Big 


You don’t have to sell the 
Lin-May, simply show it—the 
device itself will do the rest! 
For its advantages are so ap 
parent that no thinking person 
would consider being without 
one. As for profits — well, 
there’s a big, handsome profit 
in it for you. Isn't that some 
proposition ? 


Mail Coupon Today 


We are now appointing exclusive 
distributors in every territory. Mail 
coupon today for full details of our 
proposition to live wire dealers. It 
will bring you full details of the 
Lin-May fastener, our list of spe 
cial dealer discounts, and com- 
plete information regarding this 
unusual money-making opportu 
nity Send it by return mal! 


This illustra- 
tion shows the 


LIN-MAY 


in use. 











THE LIN-MAY COMPANY 
lll W. Jackson Bivwd. 
Chicago, Ulinolis, U. 8. A. 















rHE LIN-MAY COMPANY, 111 W. Jackson Blvd., Chicago, IIL, U. 8. A 
Gentlemen 
Send me complete details about your proposition to distributors, as 
well as information concerning the Lin-May fastener and the profit op 
portunities it holds for me 
N 
\ 
Note its neat- 
ness, compact- NOTE if ou wish a sample set, check below and we will send you 
, omplete Lin-May fastener (retail price $4.00 C. O. D.) (or send check) 
ness and al Roya! _| Remington (1) L. C. Smith () Underwood 
around ability. Woodstock Noiseless 
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Tie to Terrell’s because it’s 
an outstanding line of steel 
storage equipment—a line 
that satisfies the most exact- 
ing customer—a line that 
fits modern storage require- 
ments—a line that carries 
good quick profits you. 
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Twenty-five styles and 
sizes —all sturdy in con- 
struction all good sellers 











Terrell Steel Cabinets 
“‘Meet Every Storage Need’’ 


The demand for convenient, 
economical storage equipment 
was never greater. Offices, fac- 
tories, public buildings, garages, 
schools, etc., are fast realizing 
that supplies piled on desks 
or heaped in corners mean 
confusion, waste and needless 


expense. Capitalize on this 
situation! Terrell’s will help 
you. Dealers the country over 
know that Terrell’s Storage 
Equipment is a profitable line 
to handle and has been for years. 
You owe it to yourself to look 
into it. 


Get The Full Data 


about Terrell’s Storage Equipment. 


It’s all 


packed into one convenient book which should 
be in your files now. Write to us today-it will 


pay you well. 


TERRELL’S EQUIPMENT COMPANY, GRAND RAPIDS, MICHIGAN 
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McCormack Joins Royal as Special Representative 
On February 1, 1928, J. A. (Jack) McCormack was ap 
ted special representative of the Royal Typewriter 
Company at St. Louis, Missouri. Mr. McCormack has 
been in the office equipment industry in St. Louis for more 


twenty years. He started with the Remington Type 


writer Company as Junior salesman. Soon thereafter he 
vas made salesman and given one of the best territories, 
ere he made good and remained for a number of years 


He lett this position and became a special representative 





1. A. MeCORMACK 


the Underwood Typewriter Company and later was 


made manager of the St. Louis Underwood office, in which 


sition through several years he enlarged his previous 

ccesses 

On August 2, 1927, Mr. McCormack terminated his con- 
nection with the Underwood Company and took a long- 
needed vacation, after which he gave consideration to sev- 


eral offers, selecting the position above mentioned, that of 

Royal special representative in the St. Louis territory 
While with the Underwood Mr. McCormack was usu 
I in the money” in sales contests and was one of the 
ur managers to win a trip to the Pacific Coast—the con 


test being for the best showing in every department of 


Mr. McCormack is a Mason—belongs to the Scottish 
Rite and the Shrine He is also a member of the City 
Club and the Optimists 

an 

Varityper Sales Manager Visits Central West 

W. J. Hausman, director of sales for Varityper, Inc., 
made a short trip through the central west in February. 


He visited the branches at Pittsburgh, Cleveland, Detroit 


ind Chicag: [his was his first extended trip since Mr. 
Hausman took charge Varityper sales. Mr. Hausman is 
enthusiastic over his new work, and sees a brilliant future 
S Oorganizatior 
_ - 
Donovan to Merchandise “Speedwriting” 


N. J. Donovan has been elected vice-president and a 
director of Brief English Systems, Inc., New York, N. Y. 
He will handle the marketing of this system. Mr. Donovan 
had been a vice-president of the Caples Company, and more 
recently an account manager for the Frank Presbey Com- 
pany, both advertising agencies 

— 
Monthly Publication for Blue Print Trade 

lhe International Blue Printer is a new monthly journal, 
published at 140 South Dearborn street, Chicago, II It 
is devoted to the interests of the blue print, photo copy, 
planographic and allied trades, and is the organ of the In- 


ternational Association of Blue Print and Allied Industries. 











OPEN 


You profit more and 
your trade is better 
served with 


STEEL BOUND 
Storage Filing BOXES 


It you sell banks, railroads, brokers or 
general business houses, you can build 
up a highly profitable trade. Below we 
list ten stock sizes, but we will make 
any special sizes in lots of 100 or more. 


STOCK SIZES 





deep 

wide and 4” deep 

Ne. 8—24”" long 9” wide and 4” deep 
No. 9-24” long 10%” wide and od 
No. 10—24” long 7” #£4wide and ” 

No. 11—24” long 8%” wide and ” deep 

No. 12—24” long 10” wide and deep 

No. 13—24” long 12” wide and 10%” deep 

No. 14—24” long 15” wide and 1 ”" deep 

No. 15—18” long 12” wide and 1 deep 


To test out STEEL BOUND, try our 
two leaders, No. 8 for checks and 
drafts, and No. 13 for letters Send us 
an order for these two popular sizes, 
or write for full details. 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago 
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A Line of Cabinets For 
Best Equipped Offices 


Steel furniture construction; box 
panel one-piece doors; heavy nickel 
plated auto handle with lock; all 
locking devices enclosed on door 
panel; full nickel hinges; no bolts 
nor rivets exposed on the whole 
cabinet. 

Finished in mahogany, walnut, oak 
and olive green. We can furnish a 
complete line: high line, desk high 
and counter high; storage, sta- 
tionery, wardrobe and combination. 
A line of cabinets which eminently 
is a better line. 


. Write Us for Further Information 


Aurora Metal Cabinet Works 


Aurora Illinois 
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Mr. Wittke Receives a Reel 
Not everyone in the trade knows that W. C. Wittke of 
the J. G. Shaw Blank Book Company, New York, N. Y., ts 
an ardent fisherman. Nevertheless he is, and his talents in 
this line have been recognized by his fellow Izaak Wal- 
tons, who elected him president of the Overlook Fish and 
Game Club of Summit, N. J 


? 


On Monday, February 13, the club gave a dinner which 
had some interesting and unusual features 


The dinner was held in the Masonic hall which was 
beautifully decorated in a theme which glorified sports- 
manship. More than two hundred men were present and 
numbers were turned away because they had not made 
reservations in time. There was a veritable forest of cedars 
at the head of the stairs. English ring-neck pheasants were 
there and a pitched tent fronted by the regalia of the 
huntsman and fisherman. A fire burned before the tent and 
smelts were in the frying pan over the fire. The banquet 
hall was lined with growing cedars among which the tables 
were placed 

There were mounted fish on the hook and mounted game 
of many varieties, while through the trees came the music 
of the Y. M. C. A. orchestra. From the mantel a great 
white owl overlooked the scene and at the other end was 
a big buck deer. It was almost the forest primeval 

W. C. Wittke, president of the club, of whom it is said 
that without him there would have been no Overlook Fish 
and Game Club, welcomed the guests and called on the 
Rev. Dr. S. Baynham Hiley, who pronounced the invoca- 
tion. After the dinner was over, Mr. Wittke introduced 
G. C. Warren of Summit, a member of the club and of 
the State Game and Fish Commission. 

Each of those present at the dinner was presented with 
a book for sporting dates. 

At the close of the meeting the members presented Mr. 
Wittke with a reel to go with the three-ounce casting rod 
with which they had presented him last year. The presenta 
tion was made by Albert Leach. 

a 


Oxford Filing Supply Co. Issues New Hand Book 

The new handbook of the Oxford Filing Supply Com- 
pany, 500 Driggs avenue, New York City, is an attractive 
and useful book for those of the trade who are interested 
in filing specialties and supplies. It is dated February 10, 
1928, and contains several new items—not just incidental 
numbers here and there, but whole new groups which 
should offer increased sales possibilities. 

It shows, among other numbers, the new “Spotweld 
Tab” index guides. The celluloid is fused together through 
the holes so that tabs cannot come off. The lack of eye- 
lets should, it is said, prevent bulking up of guides and 
distortion of files. These tabs are transparent, with five 
colors of labels, and extra large label space for headings 
Tabs are slanted to give what is said to be maximum 
visibility. 

A number of improvements are also shown in old items 
such as the standardization of colored celluloid windows for 
steel tab indexes, and the brightening up of colors and 
styles on other numbers. 

The book is well laid out with helpful illustrations and 
shows color printed high lights which have appeared only 
in black and white in previous issues. It should be of con- 
siderable aid to the dealer wishing to make an intelligent 
effort to sell filing commodities and specialties. 

isha. 
Weber Distributes “G-F’’ at Louisville 

The Weber Office Equipment Company, Louisville, Ky., 
has been appointed distributor there for The General 
Fireproofing Company 
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“That’s the result we have obtained on stock rec- 
ords alone and I therefore urge that the same pro- 
cedure be authorized on all other records in this 
institution. A precedent has been established, an 
annual expenditure of $288 in connection with our 
stock record increased our earnings $16,000, In 
the future, we want all records 
handled in such a way that each 
one of them becomes a profit 
builder.” * 







4 4 “ 4 


Until they themselves have an 
experience somewhat as start- 
ling as the above, many concerns 
will continue to look on their 
records as a source of expense 
not profit. 

But thousands of concerns are 
at this moment using Acme Vis- 


*T > 
ihe name 


of the well-know7 





r 


vety ir 


ent. Offices in principal cities. 


“$16,000 increased earnings, gentlemen, 
in return for a $288 investment 


199 
° 


ible Records, not as an unavoidable, necessary ex- 
pense but as a highly desirable means of increasing 
profits —a sound procedure! 

There is an Acme man near you; his profession 
consists of prescribing modern record keeping 
methods of proven worth. He will be glad to visu- 
alize for you how your own rec- 
ords may cease to be a negative 
drag and become a positive asset 

active profit builders in a very 
real way. 

The coupon will, as you de- 
sire, bring an Acme man or a 
copy of our interesting book 
called “Profitable Business Con- 
trol.” Either or both, as you 
wish, without the slightest obli- 
gation. Mail the coupon. You will 
be interested. 


Acme is th 





world’s largest com 
pany specializing exclu 
visible record equip 


ncern which had this experience will gladly be furnished on request. 


ACME CARD SYSTEM COMPANY o 


116 South Michigan Avenue, Chicago 
Gentlemen: 

[) You may send me your book 

LJ “Profitable Business Control” L 


[— Please write me concerning 
LJ your system for handling " 


NAME 


ul 
ut 








You may send your nearest 
representative to me 





FIRM NAME 





CITY STATE 
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The Columbia line _ includes 
standard, counter and desk high 
cabinets, the “Atlas” commercial 
file, sectional equipment, posting 
trays, and Underwriter’s safes. 
A catalog and price list will be 
sent upon request. 


Dependability 


The Columbia is thoroly dependable. You 
can assure your customers that it withstands 
the strain of rigorous usage in busy offices. 
Two typical installations are shown below. 


Right materials are used in manufacturing the 
Columbia. Its construction is staunch. Hori- 
zontal reinforcement channels, welded to the 
sides and to the track channels, give remarkable 
vertical strength. Progressive roller bearing 
suspensions, simple and sturdy in design, give 
easy and efficient drawer operation. 


Because of its dependability, the Columbia 
enjoys great favor with dealers and users. You, 
too, will concede its splendid features and down- 
right value upon careful examination. 


Columbia Steel Equipment Company 
Office and Showroom P. O. Box 2244 
1735 Chestnut Street Philadelphia, Pa. 


COLUMBIA 





Chicago Salesrooms and Warehouse: 


133-135 W. Lake Street Telephone: Central 0645 
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Big Market Opened by Foreign Loans 

In the February number of Credit Monthly, the maga- 
zine of the National Association of Credit Men, Stephen I. 
Miller, executive manager of the association, says that busi- 
ness men of the United States should learn more about 
world trade and world needs in order to develop properly 
the enormous market which is being created by the 
twenty-five billion dollars in credits extended abroad by 
this country 

Dr. Miller says that our rapidly increasing toreign in- 
vestments are busy building up the prosperity of other 
nations and that they are in no way obstructing the cause 

world peace, tor the greatest prosperity for all rests 
upon the community of interests built up through these 
loans. 

He points out the tact that our foreign investments are 
helping to restore a shattered industrial empire and to 
develop latent natural resources abroad. He says that our 
overseas loans, by stimulating productivity, enable other 
nations to produce and sell goods to this and other coun- 
tries; and thus make it possible for the producing nations 
to buy here and elsewhere, for the benefit of all 

“Exports from this country result from investments in 
foreign countries,” he said. “A foreign corporation or gov- 
ernment is likely to buy in the market where the credit has 
been established. However, purchases made by the bor- 
rower in other countries are likely to have a bearing on 
our industry 

“Brazil may buy in England, and England in turn is 
given the power to buy in the United States. From an 
economic point of view, as well as from the social and 
political sides, the entire world is tied together; what 
injures one country injures the other; what promotes pros 
perity in one advances prosperity in the other 

“Let no business man assume that he is not interested in 
foreign trade and foreign investment, just because his house 
does business only at home 3y indirection he may be as 
interested in the foreign market as is the exporter himself 
We do not live unto ourselves alone in this modern indus- 
trial day. 

“It is sometimes said that the demand for ten per cent 
of our productivity is the margin between prosperity and 
depression. This expression refers to the value and im- 
portance of our foreign trade. In this sense the foreign 
market is absolutely necessary to American industrial 
stability 


Foreign Trade Gives Outlet to Industry 

“International trade involves surpluses, and for that rea- 
son may be highly variable and unstable. Yet the fact that 
foreign commerce involves surpluses means that it repre 
sents the outlet for a most important part of our productiv 
ity If this market should be withdrawn, commodities 
would be thrown back into home channels, reducing the 
price of the entire supply 

“Individuals and governments borrow in order to carry 
out some definite program. In most instances they do not 
want the gold: they want commodities Foreign loans 
make a market for American wheat, cotton, meats, machin 
ery, automobiles, coal, oil and hundreds of other commodi 
ties 

“They furnish shipments for railroads, motor trucks and 
ships; they expand American markets, hire American labor, 
and increase American wealth 

“Considering the nation as a whole, imports are of as 
much value as exports. Foreign competition may be most 
destructive to a given line of business; and its destructive- 
ness is conclusive proof that the foreign competitior can 
produce his product more cheaply 

The principle at the bottom of foreign trade is to let 


every country produce the things for which it is best 





Here is a GUTH TABLE that is meet- 
ing a popular demand for something 
different and distinctive in Confer- 
ence and Director’s Room Tables. 


This ‘‘Eleven’’ Series is ideal in more 
ways than one. Its design is away 
from the beaten path. Its workman- 
ship carries an undeniable mark of 
quality, and its price is moderate— 
permitting a profitable transaction 
for the dealer. 


GUTH TABLES are recognized for 
their ‘‘Inbuilt Worth’’— descriptive 
of the care and attention given to 
construction details. Guth quality 
has become the preference of a large 
dealer clientele. 


If you are not acquainted with the 
GUTH LINE, we invite your inquiry. 
If it’s something special, our design- 
ing staff will gladly work with you 
for the presentation of plans and 
suggestions for your client. 


“- 


) constitute a 
G J comprehensive s 
line - from the 
Mak simple to the most 
ty elaborate designs e 


- sizes from three 
to sixteen feet. 














Have you our Catalog? 
i 


HENRY L. GUTH ASSOCIATES 
ALLENTOWN, PA. 
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A Message to Salesmen 


Waar you sell in 1928 depends en- 
tirely upon the amount of effort and know- — ©ach 
Filing Supplies 
offer greater possibilities for increased sales 
volume for youand more profit for your firm 
But to sell 


ledge you apply to your job. 


than any other item in the line. 
them, you must know them. 


More head work and less leg work will start . 
When you know Filing, you pleciiiies 
will sell Supplies because of the need they fill and 


your sales climbing. 


the service they can render. 


Filing Supplies offer unlimited opportunities 
Let us help you increase 
your sales by helping to increase your knowledge of 


to the man who knows. 


Filing Supplies and their uses. Write today. 


To Sell More---Know More! 


The WABASH CABINET (2. 


WABASH, INDIANA 


BW abash, Indiana Date 19 


MAIL 
THIS 


Please place my name on your list to receive Sales 
Stimulators, and tell me more about your plan te 
help increase my sales. 

Vame 


iddress 


Firm 








/ The Wabash Cabinet Co., 
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adapted [The same principle is applied 


that men and nations will create surpluse 
pluses must be sold to others 
capital and the business man will produ 


of trade isolation is maintained 


> 


Foreign Trade Meeting at Housto 
rhe 


States in 


growth of the 


dex ade 


steady roreign 


the last is a gratifying 


success which American producers and 


through study of the many phases of 
merce It is as essential to be successtul 
is it is to be skillful in production 

In 1927 the volume of our ftoreigt 
113,500,000 was the largest our 


tons, 
prised over 71,000,000 tons in exports a1 
4? 500.000 tons in 

Che 


ticularly 


imports 
trade with Lati 
noteworthy That 


to close to $2.000.000.000 


increase in our 


trade, in in 


now amounts 


quarter of our total trade with the world 


been made possible by a steadily rising 


chandising on the part of those engaged 


assured 


tinued and permanent growth is 


vear brings its own circumsta! 


problems, sets new precedents 


when we say, ‘Let every man do the thing 


*< 


more than would be produced and earned 


trade ot the 


trad 


ports at d 





Varch, 


1925 


to the individual 


he can do best.’ 


‘The world calls this specialization, which means simply 


and these sur 


Upon this principle, labor, 
“e more and earn 


when a policy 


Our total volume of foreign trade will undoubtedly be 
increased, unless our lawmakers attempt to reverse the 
principle upon which commerce has always rested The 
market for our products is being enlarged and will be 
further enlarged by the greater imports which we must 
expect 

“Industria! affairs are moving fast; markets are broaden 
ing; better business standards are being made available, 
ind the margin of profit is being limited Today the 

ygest word in the economic language is ‘credit.’ ” 


n, April 25-27 
United 
evidence ot the 


secured 


nternational com 


nerchandising 


. ting to 
< ry It cot! 
‘ +} 
i < ess tna 


America is pat 
exports 
or almost one 


Its extension has 


standard of mer 
t. and its co 
‘ <¢ ke ses ew 


To give special attention and careful study to some « 
these questions the National Foreign Trade Council will 
hold the fifteenth national foreign trade « ention 1 
Houston, Texas, on Wednesday | s 1 Friday 
April 25-27, 1928 

All those whe ré erested the ent t 

QT race iS a actor of nationa ros whether 
eric commerce et it ius oe « trans 
portat ll chambers cor erce irds trade 

it d state assoc t S i strial ind 
( mercial rganizati Ss is well Ss 1 lividuals 

c ( T al ny ted to i 1¢ ( 

( c i towar ki re s i SUCCESS 

tow 1 giving it the representat every sects i 
the < try a id every T rt r comn erce 

d thus making its serv s ‘ : ed 

1 ll rested 
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Attractive Line of Embossed Bri 





ef Holders 


The Hano Paper Corporation, 133 Mull street, New 
York City have offered to the trade w call their 
Algonquin embossed brief folders 

The folders are mad € stronge. tous . 
withstand hard usage [Three colors é gra rOW 
and russet—are available They come ked twenty-five 
to a box, four boxes to a packag« ind art f standard 
letter size Che retail price 1s giver it ttee cents eacn 
or tw r a quarter 

The folders are said articular] st r lawyers 
engineers, accountants iut rs arf i thers 
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The dealer too often, in connection with his business, has upper- 

most in mind the matter of ‘overhead’ and in any discussion of 
discount on any item immediately makes a comparison of ‘overhead’ 

with ‘discount’. This is not fair to any item. The comparison is more 
properly made between overhead and proft 


We venture the opinion a4 fr the space required, both in shelf, 
show case and window display, that there is no more profitable 
article handled in the industry 
The two main factors for increased sales which the committee 
wishes to bring out are as follows. 
lst: Better knowledge af goods and their uses. 
From the Report of the Committee on Numbering Machines Convention 


of Natronal Assorvation of Stationers, Office Outfitters and Manufacturers 
Roston, Mass. October 12, 1927 
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tis but natural that the biggest 


| ae in numbenng machines should 
come from the biggest selling line 
from Roberts, the 
manufacturers. 

And it is but natural that the two 
factors responsible for these “biggest 


* should also be the 


in successful, 


world’s largest 


prohts’ two fac- 


tors most instrumental 


profitable retailing: 


A bigger discount (the 
largest on any line of num- 
bering machines) gives you 
a bigger margin. 

2. A series of onginal, ef- 
fective and new selling fea- 
of which 
outlined upon the follow- 


ing page 
er turnover. 


tures one 1s 


gives you quick- 


You owe it to your business to 
investigate this new, effective discount 
that 


makes the greater profit on number- 


and dealer help combination 


ing machines sfill greater. 
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Your Customers Businesses 
and Your Profits / 


“Systematizing Your Business” a printed piece of unusual 
scope and quality, is intended for your better customers the big- 
gest buyers. It quickly and thoroughly covers the subject of 
numerical systematizing for them reminding them of dozens of 
uses to which they can put a numbering machine. 

Roberts, the world’s largest manufacturers of numbering ma- 
chines, will gladly send it to you, together with the new, bigger 
discount schedule and full particulars on the Roberts “Big Six.” 
You will be surprised to learn what profits you can, make what 


turnover you can obtain on a stock of only a few machines! 


ROBERTS NUMBERING MACHINE CO., 
694.710 JAMAICA AVE., BROOKLYN, N. Y. 
Western Distributors 
Superior Type Co., 3940 Ravenswood Ave., Chicago, Ill. 
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This is the File Folder 
Your Customers Want 


LKS who use files are no longer satisfied with 

“good enough” guides and folders. They have 
learned in the school of hard experience that econ- 
omy" sometimes comes high. 


Bankers and business houses that place a premium 
on exactness and order have preferred Rand Visible 
Name Guides and Folders for more than 25 years. 
They demand the Rand Guide with the Angle Tab 
recognized everywhere as a safeguard against misfil- 
ing and for speed in finding. 


Yet Rand Filing Supplies are far from costly, 
quality considered, and meet your profit require- 
ments handsomely. They are made of long wearing, 
tough fibered stock with index tabs of transparent 
transoloid placed at the quick reading 45 degree angle 
—all standard sizes. Mail the coupon! 





VISIBLE NAME 
Guides and Folders 











Rand Makerowns are. by 
large odds the biggest selling 
transparent index tabs on the 
market today They come in 
six inch strips with perforated 
paper inserts to fit Ready to 


type and cut to suit the user's 
purpose exactly Ideal for 
books drawings to replace 
worn out tabs on guides and 
folders and all specaial indexes. 
In five colors and transparent. 


Write for samples 











Dealer Division 


Rand Kardex Service Corporation 


Tonawanda, New York 


She f 
BUSINESS 
TIME SAVERS 





DEALER DIVviSsioN— 
TONAWANDA, N 
GENTLEMEN: 







Send samples 
C93 


Name 
Street 


City 















-pviCE CORP- 
RAND KARDEX SERVICE 







in Rand Guides and Folders 


Card Re 


We are interested 
Tisible 

DO Rand Visib 
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tional . 
and prices of 
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Makurown Index 





Rand 
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HELP THE DEALER 


W: believe that the time has come when dealers want 
and need something MORE than imprinted-circular sales 


helps, and displays. 


The term dealer help is not confined 
exclusively to sales help. Buying help, 
stock control help, sales education for 
the dealers’ salesforce are all factors 
which have an important influence 
upon sales and profits by cutting down 
overhead, and speeding up and increas- 
ing sales and turnover. 


We believe that dealers would like to 
have the benefits of our experience in 
buying, handling, displaying and sell- 
ing our products. We believe that 
they might want us to aid them in 
training their salespeople in filing sup- 
ply selling. So we have prepared, and 
will continue to do so, information 
along these lines for Oxford dealers, 


their sales forces, and any others who 
are interested. 


‘*How to Sell Filing Supplies’’, our 
correspondence course, will presently 
be studied and applied by a new stu- 
dent group now forming. Run accord- 
ing to approved correspondence school 
methods, it calls for a sincere effort on 
the part of all who undertake it, for 
only in this thorough way can filing 
supply study be given the attention 
which it deserves—-the study which, 
when applied, brings big profits in 
filing supplies. It consists of 12 in- 
stallments and is open to all Oxford 
Dealers and their employees at no 
cost. 


WRITE FOR FULL INFORMATION 





OXFORD FILING SUPPLY CoO. 


500 Driggs Avenue 
N. Y. Stockroom: 321 Broadway 


Brooklyn, N. Y. 
Phila. Office: 441 Drexel Bidg. 
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(New Machines and Devices—Continued from Page 25.) 
The New “Dacor” All Metal Costumer 
The Davis Tool and Engineering Company, Detroit, 
Michigan, announce their new patented all metal “Dacor” 
Costumer. We are told by the makers that it is so bal- 
anced that it cannot tip over 
is guaranteed against lack of rigidity at joint of base 


under any circumstances, and 








NEW ALL-METAL COSTUMER 


and pole Che coat arms are notched, at an angle, making 


it impossibk r hangers to be pushed off 


The costumer is furnished in two models: model “A” 
with 13 in. by 18 in. four-arm base, capacity up to twelve 
coats and six hats; model “B” with 13 in. diameter round 


to twelve coats and four hats Soth can 


be had in these baked enamel finishes: grained 


base, capacity up 
walnut, ma- 
hogany, oak, dark green, gray, or white 

The company also furnishes, at an 


single hooks, notched as described above for the reception 


expensive rate 


of coat hangers. These hooks may be screwed to the wall. 
RE RAS? RTs 
New “Perfection” Daily Reminder 

The accompanying illustration shows the new “Perfec- 
tion” Daily Reminder, the most recent addition to the line 
of “Perfection” calendars manufactured and distributed to 
the trade by the Defiance Sales Corporation of New York 
City. One of the outstanding features of the new Daily 
Reminder is the punching of the pads with half-round holes 
to fit the posts. This greatly facilitates mounting the pad 
The posts having been swung out and the top plate re- 
moved, one of the half-round holes of the pad is fitted to 
one post and the other half-hole falls easily into position 
at the opposite post The complete operation requires 
only a few seconds. These half-holes also permit a sheet 
to be removed each day without leaving a ragged edge at 
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For 
Modern Offices 


Newly - designed 
metal bases that 
can be used from 
year to year and 
refitted annually 
with new sets of 
loose-leaf calendar 
pads. The bases 
are finished in at- 
tractive and mod- 
ern Duco colors. 
Rubber feet pre- 
vent damage to the 
most highly - pol- 
ished surfaces.. The 
arches are of a new 
hinged style, open- 
ing with slight pres- 
sure for replacement 
of calendar and 
snapping firmly 
locked with a finger 
touch. Each calen- 
dar leaf is clearly 
and sharply print- 
ed, like lithography 
for easy reading and 
neat appearance. 
Edges of pads are 
stained to prevent 
easy soiling. The 
punching is stand- 
ard. Prices are as 
low as for the old 
black enamel bases. 
Pads are in sealed 
packages with 
punching diagram 
printed on the out- 
side. 





COLUMBIAN TEAR-CLEAN WALL CALENDARS 


There are four sizes of this efficient and orna- 
mental wall calendar. We are the selling agents. 











Write For Full Trade Information! 


In considering your 1928-9 line of calendars you 
should know all about the Columbian Line. During 
the last year it proved itself to be a most popular 
modern line, well received and extensively purchased. 

Write today to 


ASSOCIATED STATIONERS’ Suppy Co. 
WHOLESALE COMMERCIAL STATIONERY 
201-215 N. Franklin St. Chicago, Ill. 
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REAL 


SAVINGS 


As many other stationers 
have done, you can build up 
a “Big Profit” business in 
popular priced papers if you 





stock and push 


HANO 


Mulberry Brand 


PAPERS 


Algonquin Bond, Mulberry Mani- 
fold and Mulberry mimeograph 
are papers of special quality, that 
need only a brief examination to 
impress you and your customers 


with their value. 


Ask for our “‘Big Profits’’ portfolio, 


free on request. 


COMPARE! 


HANO PAPER CORP'’N 
133 Mulberry Street New York, N. Y. 


“Over 30 Years of Successful Manufacturing”’ 


“COPY” PAPERS—PADS—INDEX CARDS—FOLDERS, Etc. 








the plate. The entire sheet is removed by a downward 
pull and the plate of its own weight drops down to the 
next sheet. 


The Reminder is furnished with a permanent metal base 





NEW PERFECTION” DAILY REMINDER 


with rubber plugs at the four corners to prevent marring 
desks or tables. This base is attractive in appearance and 
can be used from year to year at a small expenditure for 
new calendar pads. There are two pencil racks—one 
formed by the extension of the two posts and the other at 
the front of the pad. 

The “Perfection” Daily Reminder can also be used as an 
advertising medium by imprinting the plate. 

Price of the “Perfection” Daily Reminder, calendar pads 
and rates for imprinting may be had on request to the 
Defiance Sales Corporation 

oe 
New Automatic Pencil Patented 

A German patent has been granted to Edward D. Feld- 
mann, Hollmannstrasse 32, Berlin, Germany, for an auto- 
matic pencil, the salient feature of which is that the lead 
is advanced or repelled by means of two small gear wheels, 
one on each side of the lead. The small gears are turned 
by means of an internally threaded part of the mechanism 
inside the barrel 

eee 
New Type of Calculating Machine 

At the January 16, 1928, sitting of the French Academy of 
Sciences, M. d’Ocagne presented a paper by M. Nikoladze 
on a direct-multiplication arithmometer based on the prin- 
ciple of Genaille. M. d’Ocagne stated that to his knowl- 
edge this is the first time that the Genaille principle has 
been applied to a calculating machine operated only by 
electric power 

——— 
Paper Cutter Uses Razor Blades 

An Austrian firm has put on the market a device which 
will trim and cut photographs, sketches, and other sheets 
of paper by means of a safety razor blade which can readily 
be fastened to or removed from a mounting which is slid 
along an upright plate slotted for the mounting. A small 
wooden handle is fastened to the mounting The manu- 
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No. 171 —Black Finish 

No. 172—Green Finish 

No. 173—Mahogany Finish 
No. 174—Walnut Finish 
All hard rubber Sengbusch 
Self-Closing Inkstand, latest 


type; Dipaday Pen with No. 
4 nib; beautiful Durez base. 






























$522 


Ce WITH PEN 
SHOWN 














A Smashing Drive 
for Greater Sales ! 


Complete plans to help you get volume business 
on this low-priced leader! 


You can build tremendous sales volume 
on this complete Sengbusch Desk Set, with 
its astonishing quality at so low a price. 
Concentrate on this leader and the entire 
Sengbusch line for greatest profit this year. 


The new Sengbusch catalog, No. 21, has 
been mailed to all dealers. We'll supply 


extra copies for your salesmen, too. Write 
for them now. Also get the complete 
details about our powerful new dealer sales 
helps — new window display material, 
counter cards, Dipaday display stands and 
circulars. Get all this material now and join 
the nation-wide drive for bigger sales of 


Sengbusch quality products. Order today. 


Sengbusch 


315 Sengbusch Bldg. 


SELF-CLOSING INKSTAND CO 


Milwaukee, Wis. ia 
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NEW office printing 

machine has been 
perfected—a machine 
that does real offset 
lithography—a ma- 
chine that can be 
operated by any one in 
any office. Its name is 
ROTAPRINT and the 
opportunity it holds for 
the right man in each 
community who is privi- 
leged to handle it is tre- 
mendous. 


We firmly believe that 
ROTAPRINT is destined 
to revolutionize office 
printing. It.is designed to 
reproduce by Jithogra- 
phy all kinds of office 
and factory forms, letter- 
heads, form letters, draw- 
ings, charts, photographs, 
advertising matter, etc. 
It is quicker, better and 
cheaper than any other 
method. No wax stencils, 


= ==REINER’'S 


Suite 1106 
Pacific Coast Pacifie Coast 
0. C. Haney Corp., 0. C. Haney Corp., 
404 West Ninth &t., 149 New Montgomery St., 
Los Angeles, Calif. San Francisco, Calif. 
Ceshingsen, dD. C. Detroit 
N. M. Mimnix Co., Inc., 


Washington, D. ©. 


OFFICE 


Michigan Rotaprint Corporation, 


NS” w.. ‘513 Shelby Street, 
T13 Thirteenth St W. ‘Detroit, Michigan 


An Opportunity 


for one man in every 
city who really 
knows Office 
Specialty Selling. 


One Park Avenue 


AGENCIES 


186 Pearl Street. 
Hartford, Conn. 


APPLIANCES 


Hartford 
Connecticut Rotaprint Corporatioa. 





March, 1928 


type, electrotypes, or en- 
gravings are mecessary. 
No technical knowledge 
or training is required to 
operate it. And the work 
it turns out is beautiful, 
as perfect and as full ‘of 
quality and character as 
the most expensive litho- 
graphic job you ever 
saw. 


We want only the best 
and most’ experienced 
office specialty men to 
handle ROTAPRINT— 
for ROTAPRINT is itself 
the best. The men ap- 
pointed will be given 
every cooperation, every 
help in making 
ROTAPRINT the most 
lucrative office appliance 
they ever sold. If you 
are the man best 
equipped to handle 
ROTAPRINT in your 
territory, write us NOW. 


fapranl 
OLQRprin’k IWCSsa5 
New York, N. Y. 


Cleveland Canada Chicago 

Rm. 604, Ohle Rotaprint Corporation, Rotaprint Company, Chicago Rotaprint Agency, 
Suite 503, Prospect-Fourth Bldg. 52 Spadina Avenue, 810 First National Bank Bidg.., 
Cleveland, Ohio Toronto (2) Canada Chicago, Illinois 


Richmond 

Rotaprint Sales Company of Virginia, 
605 East Main Street, 

Richmond, Va. 


Tolede Cincinnati Texas Atlanta St. Louis 
Ohie Rotaprint Cerporation, Ohio Rotaprint Corp., Clark and Courts, Piedmont Rotaprint, Inc., Rotaprint Co. of Bt Louis. 
1607 Canton Street, 106 BE. Fourth St., 3rd Floor, Galveston, Texas 408 Rhodes Building, 8O4 e Street, 


Teledo, Ohic Cincinnati, Ohio, 


Atlanta, Georgia 


St. Louis, Mo. 
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facturer of the cutter is the Drem Bromoelzentrale Niko- 
laus Bendik, Obere Donaustrasse 111, Vienna II, Austria 
> — 


New Pressteel Devices 


The Pressteel Engineering Corporation, 342 Madison 


avenue, New York City, announces a new nine-drawer 


Triplex visible unit 
The file has a capacity of 1400 cards filed in the space 


occupied by the usual & by 5 vertical cabinet of 17-inch 





PRESSTEEL BOOK UNIT 


depth [he cards are said to be fully available tor posing 
both front and back, and present over eleven square 
inches of posting surtace Chis approximates I visible 
filing the capacities of vertical filing units 

The manufacturers state that this development is par 


ticularly well adapted to large reference lists such as tele 


phone information records, credit authorization, etc 
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PRESSTEEL TRIPLEX TRAY 
[The company also announce the addition of a line ot 
ook visible units The construction is such that an all 


metal book is the result, for which substantial wearing 


qualities are claimed These units are finished in green, 
mahogany and walnut grain, and present a good appear 
ance on the desk of the user. The new item is well 
adapted for control sales accounts, real estate lists, i 
surance expirations, and s on 












a 
new 
line 
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COLONIAL 
DESKS 


watch for the 
announcement 
in the 
April issue 
of 
Office Appliances 
by 


Jasper 
Office Furniture 
Company 


Jasper, 
Ind. 
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EYE EASE at the SNAP 
of the SWITCH 








No. 260 


Wherever Desk Lamps Are Needed Sell 
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A better lamp for the better trade. 
This year we shall lay great emphasis 
on the designing and production of the 
higher grade of desk and table lamps. 


We offer the above new model for 
those desiring a more exclusive type 
of lamp. The price is such that a 
splendid profit is assured you. 


It is 27%” high, has a 174” shade— 
shade and base of seamless spun brass. 
Finished by hand in Antique Bronze 
and Old Italian Brass. 


Send for prices and other information today 


Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md. 


“The Modern Genii of the Lamp”’ 
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An Efficient Letter Opener 

In the previous issue of Office Appliances mention was 
made of the Vidaver letter opener made by the Vidaver 
Letter Opener Company, 1755 Broadway, New York City. 
We are now able to present a cut of this interesting ma- 
chine which the company states is dedicated to the saving 
of time. The company gives the following features as 
characteristic of this letter opener: 

It does not cut—it abrades the surface; it grinds off a 
few thousardths of the envelope edge; it has no cutting 
blades; it requires no sharpening or attention; it does not 
cut off a strip of the envelope; it feeds automatically at a 
speed of fifieen thousand per hour; envelopes can be placed 
in the feed receptacle as it is feeding, assuring a continu- 

















THE VIDAVER LETTER OPENER 


ous, uninterrupted operation; it requires no previous prep- 
aration of envelopes to prevent cutting enclosures; it cannot 
cut the enclosure; metallic substances such as coins, clips, 
etc., do not interfere with the operation of the Vidaver. 
They pass through unnoticed; all sizes and shapes of en- 


velopes run smoothly; no adjustment is needed. 
ee 


Carter’s Handy Package for “Stikist’” Mucilage 

The Carter’s Ink Company, Cambridge, C Station, Bos- 
ton, Mass., has placed on the market its new No. 397 one 
ounce valve top spreader, a very convenient package for 
desk use. It contains “Stikist’” mucilage, fed through ball 
valves. There are two such valves, opposite, either of 
which can be used to deliver mucilage to the work. The 





STIKIST’—VALVE TOP SPREADER NO. 397, 


CARTER’'S 
ONE OUNCE. PATENT APPLIED FOR 


top is flat, and serves as a spreader for the mucilage. The 
valves form a tight seal for the contents of the bottle, yet 
deliver adhesive readily upon pressure when the bottle is 
inverted to permit the mucilage to flow. This is a ten cent 
item, enabling the dealer to deliver good mucilage in 
handy form with minimum expenditure of time. 
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An Envelope in the Hand 





a 
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7 HAT reminds me,” the customer says as 
he spies the rack of FiberstoK samples, 
‘I need some good envelopes, too.” 


Keep handy a display rack of FiberstoK Red 
Rope envelopes, vertical filing folders and 
pockets. It’s a crackerjack reminder—makes 
two or three sales instead of one. 


We have other sales stimulators for you— 
window and counter cards, for instance. Here 
is a real line you can concentrate on and turn 
over many times a year for honest-to-good- 
ness profits. 


NATIONAL FIBERSTOK ENVELOPE COMPANY 
429-447 Moyer Street Philadelphia, Pa. 
New York Office—150 Nassau Street 


is worth two out of reach 








FiberstoK 


Some of the leaders in the 
samous FiberstoK line are: 





Flat and Expanding Envelopes 
“Congress Tie” Enve 
Flat and Expanding File Folders 
Flat and Expanding File Pockets 
Partition or Pocket Envelopes 
Mailing Envelopes — Flat and Ex- 
panding — Bank Book Covers 
Legal Document Envelopes 


habetical, 
Deposit Slip, Stamp Holder and 
Pocket Files. Catalog Envelopes 











Write for samples of some 
of the FiberstoK leaders 
listed here. You'll recog- 
nize the extra quality im- 
mediately. 


FiberstoK discounts are in 
line, quality is superior, ad- 
vertising heavier and sales 
faster. 
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Here’s Why 


ECONOFILES 


Are Repeating Fast! 


l 


Meet every price con 
tingency 


OFFICE 


Here is a Real Business Builder 
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-- Sales prove it/ 


If you judge a line by its repeats, here is your best 
buy. You satisfy the price question with a tag that 
does business. You demonstrate a strength rarely 
found in any cabinet at any price. 


You can offer anything in drawer variety to cup- 
boards; in 4 drawer, counterheight and deskheight, 
and in popular color finishes. Exceptionally efficient 


2 Extremely rigid construc 

oon. | and smooth roller drawer action, automatic locks 
3-—Cover every need in 2, 3 and . : 

4 drawer heights. and reinforced case. Beauty and sturdiness no cus- 
4—Complete variety of Card, tomer can turn down at the price. 

Check, and Document , . 

drawer inserts. It will pay you to get full catalog particulars. Write 
5 —Have o and closed Cup 
5 pen and closec I 

boards in all three heights for the Catalog today. 
6 Complete for counters, with 

corners, gates, etc. INVINCIBLE METAL FURNITURE CO. 
7 Enable you to supply every Manitowoc. Wisconsin 


popular need from one line 





you never lose a sale where NEW YORK CHICAGO LOS ANGELES 
values determine the pur R. Orthwine E. E. Blankmeyer M. M. Corbett 
chase. 344 W. 34th St 133 W. Lake St. 420 N. Spring St 
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A COMPLETE Line 
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Ata POPULAR Price 
No. 700 
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Lancaster Better Business Bureau Operating 

The Better Business Bureau of Lancaster, Inc., which 
has been organizing several weeks, is now an operative 
agency for promoting honest advertising and ethical busi- 
ness methods. H. H. Herr, of Ream’s, Inc., Lancaster, 
Penna., was active in the organization of this body. The 
manager of the bureau, J. E. Means, was associated for- 
merly with the Better Business Bureau of Washington. 

The primary function of the Better Business Bureau is to 
promote honest advertising, which instills confidence in 
printed salesmanship. Its aim is to detect and prevent ad- 
vertising of a fraudulent or misleading character. While 
the bureau «ims to rectify misleading methods by co-oper- 
ation and suasion, it is organized to appeal to the law to 
correct the advertiser who persists in fraudulent methods. 
Evidence of unethical trade practices and unfair competition 
will receive the attention of the bureau, to the end that 
such unwholesome influences can be eliminated from the 
field of the Lancaster organization. 

The Lancaster Advertising Club was the originator of 
the movement which crystallized in the establishment of 
the Better Business Bureau, Inc. This is a development 
which has gained strength in various parts of the country, 
and Pennsylvania already has three—Philadelphia, Scran- 
ton and Lancaster with the prospect of another bureau at 
Pittsburgh 








POLAR VPAPER WEIGHT 
AND MEMO PAD.—The ac- 
companying illustration will 
no doubt be recognized as 
that of a device which has 
been on the merket for some 
time It has been furnished 
in a size to employ 3 by 
S-inch paper or cards. The 
Polar Manufacturing Com- 
pany, Philadelphia Penna., 
makers of this device, an 
nounces a larger size to 
earry 4 by 6-inch paper. It 
can be supplied in red, 
green. blue, black or brown. 











F. H. Morse Heads Chicago Palestine Club 
F. H. Morse, manager of the Chicago branch, Woodstock 
lypewriter Company, was chosen president of the Palestine 
club of Chicago, at the annual election. This is an organi- 
zation of Freemasons, operating as a luncheon club. 


anantiiieiiined 
Prouty Invents Airplane Motor 

E. Prouty, manager of the Readeasy Copyholder, 223 
Grand avenue West, Highland Park, Detroit, Michigan, is 
a man of versatility—not only is he active in the office 
appliance industry, but he is also manufacturer of an air- 
plane motor of which he is the inventor. The company 
making it goes under the title of Prouty Motor, and is lo- 
cated at the same address as that of Readeasy Copyholder. 


The Prouty airplane motor is made of a new metal alloy 
which combines strength with lightness. Air and water 
cooling are both eliminated, while heat is conserved for 
power—important innovations in internal combustion en- 
gines. Distribution of lubricant is by contact rather than 
by pressure or friction. There are other interesting fea- 
tures said to be new to the airplane motor industry 

connisensiiiaiictinicmi 
J. W. Wolle Promoted 


John W. Wolle, formerly salesman for the Underwood 
Typewriter Company at Baltimore, Md., has been promoted 
to the position of branch manager at Atlanta, Georgia. 
Headquarters at Atlanta are at 200 Brown building. The 
promotion comes as a reward for an excellent sales record 
in the Baltimore territory 


OFFICE APPLIANCES 


ij 


176 Fulton St. 


ime Has lold 


PSE the fifteenth consecutive year Peer- 
less Keys lead competitive makes in 
dealer following. Approximately 82% of 
stationery and typewriter dealers handle 
Peerless Keys to the exclusion of other 
makes. 


There are four important reasons for such 
pronounced dealer support and preference: 


First—The quality of Peerless Keys has stood the 


test. They are the only rubber keys sold with a 
five year guarantee against deterioration and 
hardening. 


Second—The only brand sold through dealers for 
which a consumer demand has been created. 


Third—We co-operate by referring consumer orders 
and inquiries to our dealers. Our salesmen do mis- 
sionary work for you. We supply dealer helps that 
do sell goods. And for the present we will furnish 
gratis celluloid erasure shields with dealer’s imprint. 
Let us send you a sample! 


Fourth—We do not sell Peerless Keys direct. 
Therefore, we do not compete with the dealer by 
selling one construction of key to consumers direct 
and a different and cheaper construction to the 
dealer. 

If you have never handled any rubber keys, or if 
you sell another make, let us prove what Peerless 
Keys can do for you. 


PEERLESS KiY COMPANY, Inc. 
New York City 


Tell us about your new proposition—We under- 
stand you furnish celluloid erasure shields without 
cost with our imprint on orders of Peerless Keys 
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New Grace and Beauty 
| FOR EVERY DESK 


Now every desk can have 
the grace and beauty of 
period furniture —at low 
cost. | 
The De Luxe Panel Desk 
Pad makes this possible. | 


TheDeLuxehasasmooth, | 
even writing surface such 
as only the finest quality | 
desk linoleum can give. 
The felt back and the ends | 
of top grain Colonial Eagle- | 
Ottawa leather provide a 
richness unsurpassed. | 


Sent on Consignment 


Invest nothing. Instead, | 
we will ship a dozen on 
consignment — in green, 
| brown, gray, maroon and | 
blue — with harmonious | 
ends. Ihe popular size, 
20x36, is suitable for any | 
desk. 











Retail Price $6.00 | 


Liberal Dealers Discount 
Let us consign a dozen today 


Ideal Linoleum Top Co. 
109 W. Austin Avenue 
Chicago, Ill. 






































H. D. Munster Now Heads Cincinnati Company 

Following the death of his partner, the late E. C. Lamb, 
and the rearrangement of the affairs of the company, H. D. 
Munster has now become sole owner and operator of the 
business of Munster-Lamb Company, 133 East Pearl street, 
Cincinnati, Ohio 

For the past seven years this firm has specialized in the 
sale of both new and used office furniture, including filing 





H. D. MUNSTER 


equipment, chairs, desks, tables, bookcases, and a complete 
line of store fixtures. The business was organized by Mr. 
Munster, who has been engaged in this type of work for 
over sixteen years. 

The firm occupies the entirety of two four-story buildings 
on East Pearl street, the stock including complete installa- 
tions of commercial and period furniture and fixtures of all 
kinds, with exclusive arrangements representing nationally 
known manufacturers. 

——— 


Advantages of Paying Employees by Check 

With the prevalency of payroll robberies, which often 
means loss of an employee’s life, more business executives 
are adopting the check payment method. Safety is the out- 
standing argument, but thrift and economy for the com- 
pany are also determining factors. 

These facts are among those furnished by fifty firms 
which were consulted as to the advantages and disadvan- 
tages they found in paying their employees by check. Of 
the fifty, only one discontinued payment by check to re- 
sume the cash system. 

This survey of check payment methods was made by the 
Policyholders Service Bureau of the Metropolitan Life 
Insurance Company. The results have just been published 
in a report entitled, “Paying Employees by Check,” which 
may be obtained by request. 

ae 
Increased Service by “Miller Line” 

The Miller-Bryant-Pierce Company, Aurora, IIl., has ex- 
tended its chain of distribution through the establishment 
of two new branches, or service centers. 

F. W. Bryant is manager at Seattle, Wash., with head- 
quarters at 202 Central building. 

The branch at Minneapolis, Minn., is at 942 Lumber Ex- 
change building, H. L. Roberts, manager. 

a 


Stuart Ball Recovering from Illness 
Stuart Ball, son of J. S. Ball, is recovering from an at- 
tack of infantile paralysis. Stuart is a university student 
and was under medical attention a long time following the 
inception of his illness. His father is connected with the 
Kilham Stationery & Printing Company, Portland, Ore. 
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New Changes and Improvements 


The 600 Grade 


Turned Leg Office Desks, Tables and Chairs 


NOW 


Rounded corners on 


tops and new edge 
moulding 


Beautiful scroll 
under pedestal 
fronts. 

More attractive de- 
sign on leg turnings 
Better materials 
and finish 

Brass knobs on 


omen No. 661 Flat Top 
Lower prices 60” x 34” x 30” high. 


Note the improvements shown above in our famous 600 
Grade of inexpensive turned leg desks. 


Then turn to our regular 600 Grade folder in your files and 
let the above illustration help you visualize the improvements 
made in! the entire line—flat tops, typewriters, double flats, 
and tables. 


And then—send for the prices. The lowest ever put on 
this wonderful 600 Grade line of Imperial Desks. The reason 
—increased popular demand which brought increased produc- 
tion. Now you can sell them even faster and at a wider margin. 





. 
SS extra profit desks. We are all set for %. 


Send for a stock of these quick selling, }), 
those who order early 


IMPERIAL DESK COMPANY, | Evansville. Indiana 
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ae lead writing p« 
to the length des bling\or grumbling whe 


you load the lead at 


Pen, that you sell. Priced at 33.50 a 
beautiful Coralites : 
ard colors of red-black mottled; polished re« 









black. . 
THE CARTER’S INK COMPANY. 
CARTER ALSO MAKES BOSTON ESTABLISHED 1608 CHICAGO 
FOUNTAIN PENS, DESK oe snare se 
SETS, INKS. ADHESIVES, NEW YORK MONTREAL 


CARBONS AND RIBBONS. 
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William F. Lucas, Jr. 


ut of this hte on Tues 


1 on Thursday, February 2 


r of his age and for two 


in the business. Mr. Lucas 


diseases and, while he was 


he was always cheerful 
ve out to Annapolis and 
next morning, ready to 


one of the events in the 


Inc The house was 


Lucas, Jr., on Market street, 


locality it remained for 


building being destroyed in 
ing Lucas, Jr., the grandfather 


intil his recent death held 
the business principally 


but made also blank books 
tionery, etc. In 1816 the old 


had been leased, was pur- 


fashion of the well-known 


Shop in London, and the 


exterior had never been 


> great fire. 


Fielding Lucas, Jr., was 
, of his publications. His 


ylank book work and main 
the present day. His business in- 
which sold its product as far 


Maps, drawn and engraved 


formed an important branch of the 


and valuable, are much 


his business to his three 


Edward Lucas and Henry A. 


Lucas Brothers In 1866 


William F. Lucas, Jr., who re- 
ness, and gradually trans- 
stationery store. In 1897 Wil 


three children, William F 


and Bertha E. Lucas, in 


ducted it until 1902, when they 


managing partner, T. A. 


yusiness was re-established 


street, which were the only 


the company purchased 


house. of Guggenheimer, Weil 
Lucas Brothers was incor 


1 and removed to more 


piace W here they had pre 


hundred years These 


altimore street 


successor of Mr. Lucas 
Intil that officer is elected, 


nt and manager, will doubt- 
that there will be no change in 


company include T. A. 
manager, and Jesse G. 
1 John Carrell Lucas 


he board of directors 





PREMIER 


STEEL SECTIONAL 
BOOKCASES 


At the 
Price of 
Wood 


Standard sizes and 
finished in Oak, 
American Walnut, 
Mahogany in natural 
wood effects and in 
Olive Green enamel. 
Constructed of cold 
rolled steel welded 
into rigid units. 


Each section com- 
plete. No top is re- 

uired. Receding 
fe Can be had 
with steel doors, with 
glass doors, or with- 
out doors to be used 
as shelving. 











New Prices Effective Dec. 1, 1927 


No. ‘Dimensions ec ev, olive G Green wees! Finishes Shipping ping Wt. 
201 Base : ae $ 4.50 $5 
02 
. 11s 11%” x 34”.... 10.00 11.00 23 Ibe. 
203 11%" High Inside 

11” x 18%” x 34”.... 10.00 11.00 24 Ibe. 
204 13%" High Inside 

11” x 15%” x 34”.... 10.00 11.00 27 Ibe. 





Prices are F. O. B. Mishawaka, Indiana. Liberal trade discounts. 


Premier Steel Filing Cabinets 
‘Built for Business”’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion, Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 
ard finishes and in 4, 3 and 2 
drawer sizes. 


Constructed for Unlimited Service 
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DESCRIPTION PRICE 
-_—_—_—— Shpsg. 
Stock Olive Mahg & Wet. 
- No Green Walnut ta 
Stationery 4 Dr. Letter File $33.00 $39.00 185 
Cabinets  50t-© 4 Dr. Letter File-Lock 39.00 45.00 135 
4 Dr. Legal File 00 45.00 145 
506-L 4 Dr. Legal File-Lock 45.00 51.00 145 
Tables 304 3 Dr. Letter File 29.00 115 
304-L 3 Dr. Letter File-Lock 00 41.00 115 
St 306 © 8 Dr. Legal File 35.00 ' 
ands 306-L 3 Dr. File-Lock 41.00 47.00 125 
1 2 Dr. Letter File 25. 
Copy 104-L. 2 Dr. Letter File-Lock 29.00 33.00 
106 2 Dr. Legal File 29.00 33.00 105 
Holders 106-L 2 Dr. Legal File-Lock 33.00 37 105 
Prices are F. 0. B. _ -——F Indiana. 
Liberal Trade 








Address All Communications to the Chicago Sales Office 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Manager 
1467 Catalpa Ave. _ ___— Chicago, Illinois 

















Address Export Inquiries to G. W. Snowman, 215 W. 85th &t.. 
New York City 
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Co-operation 


Exhibitors at the National Business Show dem- 
onstrate and explain the value of better business 
methods to interested visitors because they want 
more good prospects to know the merit of their 
product and service. 


Interested business people visit the Show to keep 
abreast of the times. They appreciate the service 
exhibitors render in making it easy for them to 
see and learn about the things in which they are 
interested. 


And when the prospect is ready to place his order 
he thinks favorably of the exhibitors who showed 
him the need for improved methods and equip- 
ment. 


The prospective buyer at the 
National Business Show is as 
interested in what the exhib- 
itor shows, as the exhibitor is 


in showing it. 


Co-operation is the spirit of progress—at the 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 


New York, October 15th to 20th, 1928, inclusive 
Silver Anniversary 
In the New Madison Square Garden 


Chicago, November 12th to 17th, 1928, inclusive 
In the Stevens Hotel Exhibition Hall 


‘It’s the personal contact that counts’’ 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 
Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 
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Grinding whose axe? 


\ E MIGHT be accused of grinding our own 
axe in emphasizing the sale of selected, allied special- 
ties through an able, trained sales force. And yet— 
Gregory, Mayer and Thom of Detroit, Thorp and 
Martin of Boston, Ivan Allen Marshall of Atlanta 
and other leaders tell us that specialty selling meets 
present day competition. 





Here 1s 1928 compact- 


ness and space saving. : ft 
Here is finger - lighe Of course we distinguish between selling a true 
operanon ere iS the . 5 , 

interlocking “grow with specialty and selling a staple, glorified by specialty 


your records” feature. 
Here is today's hile 


arguments. 


We recommend specialty selling in your business 
and suggest Pressteel Visible and Vertical Equip- 
ment to head up your group of true specialties. 
The firms mentioned sell Pressteel. 







Pressteel Engineering Corporation, at Derby, Conn. 


PRESSTEEL FILE-UNITS “* 
Visible and Vertical 
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THE EXECUTIVE LINE 


x 


The two articles illustrated on this page are members of the new ¢ 
Executive line of Dietz desks and tables. 
This new line has genuine walnut exteriors and interiors as well. 5 


Note the massive, yet graceful appearance. It carries a strong 
appeal to those who are interested in quality furniture. 


The Dietz line includes five complete grades of desks and tables. 

These various grades are sufficient to meet all your requirements. 

All writing beds, including table tops, are finished with lacquer 
the ever lasting, beautiful finish. 


Our new catalog is fresh from the press. Write for your copy. 


The Logical Line for Your Trade 
The Shipping Point Convenient to You 
Freight and Time Saved are Added Profits. 


LP, 





CINCINNATI, OHIO 
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The J. F. Dietz Co. as 
Makers of good desks since 1881 3 
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Willham F. Lucas, Jr., was widely known in Baltimore = ss : — : 3 
social and business circles and for many years he was one | ; 


of the social arbiters of that city. Mr. Lucas was a bache- | 
lor, and, being a man of liberal education, means and re- Has Derby Started 
finement, he was looked up to by all classes of people; and. 
as his years advanced, he became a venerated figure in the e 
life of Baltimore. Mr. Lucas did good quietly, and fol- Something? 
lowed the Scriptural injunction to “let not his right hand , 
know what his left hand doeth.” 

Ihe funeral was an imposing ceremony, many of the most 


prominent men in Baltimore acting as pallbearers Something over four years ago | 
7 eS Derby changed some of his office chair 
Emmanuel Peterson patterns to conform to the Earl 


Emmanuel Peterson, thirty-two years old, was almost Thompson correct posture construc- 


tion. Thompson, and his colleagues, 
of the Butte office of the Underwood Typewriter Company. working in the interests of education, 
He had been with the company eleven years, coming to had, some time since, perfected a chair 
construction which provided correct 
reception and support for the seated 
body. Derby had made thousands of 
school chairs to the Thompson specifi- 
cations. 


instantly killed January 16 while playing volley ball in the 
Butte, Montana, Y. M. C. A. Mr. Peterson was manager 








Predictions were plentiful that cor- ry 
rect posture seating, acknowledged as 
an invaluable aid to the health and 
right carriage of the growing child, 
would have little appeal to the sed- 
entary worker. Derby thought other- a 
wise. 





TE LA eee ' To properly seat a worker is to allow 


i 

, . “ii 

Butte two years ago from Pocatello, where he had been the body to function as it should. A H 
manager of the Underwood office properly functioning body is less sub- 4i8 
Mr. Peterson was a member of the business men’s gym ject to nervous strain, more resistant th 


class -ig embers of > class “re sen he : 
class. Eight members of the class were present when the to fatigue. The person properly seated 


accident occurred. While waiting for the class to begin ; ace 
is more efficient, has a sense of real 


they had organized a game of volley ball. Mr. Peterson, 


always an active player, ran to the side of the court to seated comfort. 


return a service from the opposing team. In some manner j 
he crashed into the bleacher seats, striking his throat on People were quick to realize these 
the second row while his hands grasped the first row and facts—Derby correct posture chair 


partly broke his fall. He was seen to rise, but immediately 


sales mounted. Today the answer to 


collapsed before his associates, rushing to his aid, were able r : : 
f . Derby’s belief is clear. There is a 


XM 


to reach him. First aid was instantly administered and 


physicians were called who worked on him for nearly half large and growing number of chairs 
an hour, but were unable to revive him. Before becoming manufactured for which claims of cor- 
completely unconscious he uttered a few words in a choking rect posture are advanced. 

voice, 


Mr. Peterson was a native of El Paso, Texas. On May | ae ee ae 
< ’ v4 , *: ) a < S sO < - y 
25, 1918, he married Miss Valera Remberg at Bingham City, - € manutacturing 


Utah. In addition to the widow, he is survived by a daugh rights under the Thompson correct 
t 


er, eight years old, and a son six years of age. Other seating patents. Leading orthopedists 
surviving relatives include his parents, Mr. and Mrs. J. C are agreed that these patents provide 


Peterson, Salt Lake City; three sisters, Mrs. M. James and 
the Misses Helma and Vivian Peterson, all of Salt Lake 
City, and two brothers, George C. Peterson, Underwood 
manager at Spokane, Washington, and J. C. Peterson, man 


ager of the Underwood office at Billings, Montar a. P. DERBY & Co., INC. 


Office Appliances extends its profound sympathy) 


+++ Chairmakers for 84 years 


Eminent Father of Nathan Saltzman Passes Away ! 
Friends of Nathan Saltzman, secretary and treasurer of GARDNER, MASS. 


the Hirshberg Company and president of the Southeastern New York, N. Y Boston, Mass. | 

. ~ - = ’ * : . . | 
Equipment Company, Atlanta, Ga., will regret to learn of One Park Avenue 197 Friend St. 
the death of his father, Rabbi H. Saltzman, which occurred 


for the true correct posture seating. 
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Desks for 


all the tools of 
business 


Write for 


catalog 


Evansville 


Desk Co. 
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on Monday, January 30, at his home in the Park View 
apartments, Nashville, Tenn. Dr. Saltzman, who was sev- 
enty-six years old at the time of his death, had lived in 
Nashville for fifty years. Until a few years ago, when he 
retired, he was rabbi of the Hebrew congregation, and for 
many years he was a leader in the religious and civic activi- 
ties of the city —J. H. R. 


t - + 
Charles Saltzstein 
Charles Saltzstein, of the office supply firm of Charles 
Saltzstein & Brother, 445 Milwaukee street, Milwaukee, 
Wis., succumbed after a serious operation. He was fifty 
years old and is survived by the widow, four children, one 
sister and three grandchildren. Mr. Saltzstein was affiliated 
with Harmony Lodge No. 142, F. & A. M., Harmony chap- 
ter of the same order, the B. P. O. E., B’nai B’rith society 
and the Sholom Aleichen circle. 
' F&F + 
Morris Baumgarten 
Morris Baumgarten passed away suddenly February 13 
at his home in Baitimore, Md. He was president of Baum- 
garten & Company, Inc., 213 East Fayette street, manufac- 
turer of rubber stamps, and stationer. Mr. Baumgarten 
was fifty-four years old, and is survived by the widow, four 
sisters and one brother. 
' F + 
Miss Emily Price 
Emily Price, only daughter of Mr. and Mrs. Herman 
Price, Ridgewood, N. J., passed away on February 8. She 
was thirteen years old. Mr. Price is sales manager of the 
Pencil Department of the Joseph Dixon Crucible Company. 
Besides her parents, she leaves two brothers, Preston and 
Theodore R. Price. 
Office Appliances extends its deepest sympathy to Mr. 
and Mrs. Price and the young brothers of the little girl 
who has gone on before. 


’ + +} 


Morris Baumgarten 
As Office Appliances was going to press we learned with 
regret of the death of Morris Baumgarten, president ot 
Baumgarten & Company, 217 East Fayette street, Balti- 
more, Maryland. Further particulars were not available at 


the time. 
- - + 


Charles M. Cleary 

With his cheery “So long!” of Saturday seeming yet to 
be heard, the members of the Reliable Typewriter and 
Adding Machine Corporation, Chicago, Illinois, were 
shocked to learn of the death of their chum and business 
associate, Charles M. Cleary, manager of the mail order 
department, on Monday morning, February 20. 

Apparently in the best of health, and well along in a 
most promising -and already quite successful career, he 
leaves by his sudden departure a feeling of genuine grief 
among a large circle of friends. Charlie was a “regular 
fellow’’—friendly always, and for friendship’s sake. His 
direct way of dealing, his sincere and outspoken opinions, 
his loyalty to his firm, were characteristics which often 
inspired those who met him to emulate his behavior and 
ideals. He was always cooperative and affable, and ever 
the optimist in conferences. 

Mr. Cleary’s success in his departmental activities at- 
tracted wide attention. He developed plans seemingly im- 
practicable but whose results in increasing orders proved 
them to be thororvghly workable. He was always modest, 
however, in referring to his own accomplishments. 

Mr. Cleary was a young man—just in the early forties. 
He has been with Reliable for years and his loss is keenly 
felt. He is survived by his wife, a son, and a daughter, 
to whom are offered the sympathy and condolence of his 


many friends. 

















1928 OFFICE APPLIANCES 








181 


vercoming Sales Resistance 


HE purchasing agent asks for more 

than good appearance when he buys 
office furniture and equipment. He judges 
his purchases with an eye to appearance 
one, two, three years hence. Salesman- 
ship here becomes a matter of far more 
than glowing promises; the purchasing 
agent wants known facts, known per- 


formance. 


The dealer who specializes in ofhce 


furniture and equipment fin- 
ished in Duco has a definite 


sales advantage, for the pur- 








a question of overcoming sales resistance. 
He wants Duco, and wants Duco because 
he knows that Duco has certain definite, 
tangible, proven superiorities of perform- 
ance. He is in all probability any one 
of the vast army of more than 6,000,000 
owners of Duco-finished motor cars. 
Products, therefore, that are finished in 
Duco meet an actual—and a surprisingly 
widespread—demand. 

} If you want to know more 
} about the use of Duco and how 
} it can bring profit to the selling 


chaser knows Duco. He is not “ 7} of office furniture and appli- 


merely receptive to furniture fin- Wherever you see this seal ances, just send the coupon 


: eorll 
4 cul 


ished in Duco: it is not merely 


Duco 


t know that the 
finish is Duco. below. 


E. 1. DU PONT DE NEMOURS & CO., INC. 
Parlin, N. J. 


Gentlemen: Without obligation on my part, please let me have 


information on Duco and du Pont merchandising cooperation. 


Name 


Made only by du Pont *"""" 


Firm Name 


Address 


Gis cc caps damedsdcccesssuuheneesee 


or — meeting an actual demand ? 
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they arethe best drawing pencils 


made.” 
ay or verily of bain mast 


ee eee 9 


"Their ladles ana covering gualitles 
are betie~ than the most expensive pen- 
_ J have everused” 


Their uniformity and strength is greater tha 
any other pencil we have tried." " 


They ane the besb penetls available .” 


. 
They arc the Smoclhes? and eases? Teoworh 
with J eer wsed * 
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“WE USE NOTYWNXYE ELSE BUT 
ss" 
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gy. 


a: pe nitiin, 


ne a ad . , 
“y aioe LEE See | Your Eivoraro ssthe best 
‘gee’ Se shag 7 YVSMOO717 GN. to be had,” 





WHAT could be more} persuasive than 
these recent voluntary;sEL'DORADO 
TESTIMONIALS received from CHIEF 


DRAFTSMEN? 
ELDoral 


Made in 
the U.S. A. 


THEY indicate what safe ground you 
are on when you push and recommend 
before any other drafting pencil in 
the world 


RAD( ) injects 


dhe master drawing pencil” 


Pencil Sales Department 


JOSEPH DIXON CRUCIBLE COMPANY, Jersey City, N. J. 
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William Percy Mills —————— —————— 

William Percy Mills, president of the Moore Push-Pin int ~ SOT ER EN 
Company, 113 Berkeley street, Philadelphia, died at 7 — 
o’clock, February 17, at his home, 845 East Rittenhouse 




















street, Germantown, of heart failure, a day after he had 
returned to the city from a trip to Florida where he had 
gone one month ago to secure a much needed rest from 


business activities. For the past two years Mr. Mills had 
} 





enjoying robust health, but nevertheless persistently 
ilevoted himself to business 
Mr. Mills was born at Hamilton 
ber 7, 1871, and was educated at the Collegiate Insti 


tute Thirty-five vears ago ame to New York City 


Ontario, Canada, Sep 


en to Sean Rae 





Ps ay ae You Be t! 
The Boss Likes It 


An executive chair? Certainly! Why 
not? Who needs all his energy, who 
needs to keep fit more so than the boss? 


Postur chairs quite naturally came into 
vogue among the office workers—clerks 
who were at their desks all the day. But 
the favor quickly spread. Now Executive 
Postur chairs with arm rests are every- 





rHE LATE W. P. MILLS 


where he entered the service of the Jersey Central railroad, where—even from president down. 

iated with tl rcantile National Bank 

nd was later associated with the Mercantile National ? . 3 
- i 4 oe seneeteil in muanentiie euusen Postur chairs accomplish something that 
xt New ork Being ested 1 an pursuit . L 
i"  eieeeiah wil TS AR ET no other office chair does. Postur chairs 
tnen associated fil seit wit! i manulacti in 1oOus < 


traveled through the New England states, forming a large prevent premature fatigue because they 
ota are built scientifically correct—built to do 
the work a chair should do. 


acquaintance which later was very valuable to him. 
He then turned his attention to advertising and came 


+ *hiladelnhiz n to numbe Oo -ars as connected ° 
to Philadelphia, and for a n er of vears wa Results are obtained by means of the low 


back support and proper seat — nothing 
queer about it. Just every day common 
sense in chair designing has almost 
wrought miracles. 


with the Curtis Publishing Company, forming an acquaint- 
ance with Cyrus H. K. Curtis which was never broken 
While at Miami, on January 26 last, he again met Mr. 
Curtis and the ittended a Rotary Club meeting 
Following his connection with the Curtis Publishing Co.. 


Mr. Mills for a time was associated with a Philadelphia Are you getting the benefit of Postur 


advertising agency and later with the advertising depart chair business ? If not. drop us a Mee 
ment of the Evening Bulletin, where he remained until todav? 
1917. when he was elected president of the Moore Push : 


Pin Compat 


Mr Mills et the founder of the Moore _ Pin Com The Toledo 


pany, the late Edwin B. Moore, twenty-eight years ago, 
’ 


and at that time joined with him in starting and building Metal Furniture Co. 
Mr. Mills was a founder-member of the Poor Richard 1402 Hastings St. 
Club of Philadelphia, and was very active in bringing to TOLEDO, OHIO 





gether the various groups of Philadelphians which resulted | 
n the organization of the Poor Richard Club in which he 
was always an active member He was also a member of 
the Olivet Lodge No. 607, F. & A. M., the Union League, 
the Wanderers’ Clul f Philadelphia and the Philadelphia 
Rotary Club, which he ned on February 17, 1913, exactly 
fifteen vears heft, re the da\ + hic de it} 
Surviving Mr. Mills are s widow who was Miss Flor- 


ence de Gour, a son, Alan, and a daughter, Mrs. Louis R. 
Emslin. of 6956 North Cedar avenue, Philadelphia. Ser- 


. } } _ ° he 
vices were held at the Oliver H. Bair building, and the 








interment was private in South Laurel Hill =— 





The passing of Mr. Mills causes a feeling of deep regret : - 
throughout this industry. Office Appliances counted him . a 




















among its sincere friends and his going leaves a void. - —— —— - ————___——_ 
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Building Business 


Open new accounts—renew old accounts—by 
selling them Cordley 20th Century Water 
Coolers. An item just enough different from 
the rest of your line in appeal and use. A 
piece of equipment that promotes health, 
comfort and efficiency. 


For many years this has been the standard 
make, by far the best value for the money, 
thoroughly well made, perfectly hygienic, 
economic of ice, absolutely clean. Cordley 
Coolers are always easier to sell—especially 
now, when the public is interested in the 
healthful habit of drinking plenty of water. 


Write us for special Cordley Sales Helps 


CORDLEY @& HAYES 


12 Leonard Street New York 


CORDLEY # HAYES 
12 Leonard Street, New York 


Gentlemen: 


Name 


Street 


City State 


Without putting me under any obligation to you, will 
you please send me full information about your 20th Century Water 
Coolers, how they can be sold the year round and how I can take ad- 
vantage of the aroused interest of the public in hygiene to aid sales. 




















Your Jobber 
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The New Speed Model 


is the fastest check writing machine 
ever devised to give complete protection. 









A New Opportunity 
for Retailers 









Dealers are finding an extra source of profit 
in Safeguard Check Writers. A new and 
unusual DEALER PLAN is now ready for 
It is complete 






oe i. : 
your serious consideration ... 
It will show you ex- 






. It is thorough... 
actly the profit possibilities in your territory. 









NEWS—STARTLING NEWS—Send 
your name to be among the first 
on our list to receive it!// 








cAFEG UM ARD 


CHECK 
WRITER 









Manufactured by 


SAFEGUARD 
CHECK WRITER CORP. 


LANSDALE PENNSYLVANIA 
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See a 


Nation-wide Service 


VICTOR 


Standard Adding Machine 





The Victor Adding Machine Company has established a 
nation-wide service-giving organization that is unique in the 
field of adding machines. 


And, in the interest of perfect service to Victor owners, we 
have established 1,200 authorized service stations—a nurr ber 
that is not approached by any other similar product! 


The map shown above gives but a partial idea of the vast- 
ness of this great service-giving organization. For every dot 
on the map there are three Victor dealers and Victor service 
stations! 


Though Victor has made unequalled provision for deliver- 
ing service to the owners of its product, experience shows that 
the Victor requires a very minimum of service. 


Recently several thousand owners were questioned with re- 
gard to their experience with the Victor. The result amazed 
even us! 98.4% reported satisfaction. Less than 1% ex- 
pressed any actual criticism. We believe this record is unique 
as applied to a mechanical product. 


134,500 Victors are in use today throughout the world. 
Write for the new Victor book, ‘1,000 Opinions.’* Victor 
Adding Machine Company, 3900 North Rockwell Street, 
Chicago, II. 


8-column capacity 
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They Shall 
Not Pass--- 


Unless they meet the most rigid tests at 
the Final Inspection. Royal Department 
No. 10 is famous all over the world for the 
care given the examination of each individ- 
ual Royal Typewriter. The men who 
build the Easy-Writing Royal pride them- 
selves in “finding fault’—and when a 
typewriter passes this inspection it is as 
near perfect as the finest of craftsmen and 
best of material can make it. 


Could each Dealer witness the Factory’s 
Final Inspection of a Royal Typewriter he 
would at once understand why the Royal 
Typewriter is the Easy-Writing typewriter 
—why its work and construction are safe- 
guards for every Dealer. 


Consequently, we recommend to you the 
typewriter that has passed a Final Inspec- 
tion; a typewriter that has withstood a 
thorough examination and severe testing in 
order that it may protect your profits and 
increase your list of satisfied customers. 


The Royal Typewriter Company, Inc. 


316 Broadway -_ - 





This is Mr. George Hapenny, whose keen 
eyes and sensitive trained fingers are 
typical of the craftsmanship which char- 
acterizes Royal Final Inspectors. Behind 
his judgment and skill lie twenty-five 
years of concentrated experience in 
building and testing typewriters. 





TYPEWRITERS 
Compare the Work 


- New York 


Branches and Agencies the World Over 




















tl 


<< 
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The Stork 


Master Glasscock 

Mr. and Mrs. Eugene C. Glasscock, Mansfield, Ohio, are 
the proud parents of a baby boy, who ushered in February 
with his advent rhe father is manager of the Richland 
Typewriter Company at Mansfield, one of the Royal 
agencies. 

—s 
Robert Anticipates a Lifetime of Joy 

Mr. and Mrs. Donald Dey greeted their fourth child 
some weeks ago, when Master Robert arrived. The dad is 
traveler in Colorado for the W. A. Sheaffer Pen Company, 


and now has added zest in his sales work 
> 


Mile. Holly 

A charming baby daughter came to the home of Ed 
Holly, of the New York branch, Eaton, Crane & Pike Com- 
pany, too late to earn a nickname later in life as “Christ- 
mas Holly.” 

saiinaeaaiilied 
Master Lane Brandon Buchanan, Jr. 

Lane Brandon, Jr., is a newcomer in the family of Lane 
Brandon Buchanan of the Jackson, Mississippi, office of the 
Safe Cabinet division of Remington Rand Service Bureau, 
Inc. He weighed nine pounds 

> 
Master John Joseph Wilson 

Mr. and Mrs. Joseph C. Wilson of Los Angeles, Calif., 
are the happy parents of John Joseph Wilson, who arrived 
in this vale of joys and sorrows on January 31, 1928. He 
weighed seven and one-half pounds on arrival, and first 


saw the light of day at the Seaside hospital, Long Beach, 











JOSEPH C. WILSON AND TWO OF 
HIS THREE CHILDREN, DRUSILLA 
AND WILLIAM WATSON WILSON, 
TAKE A MOMENT FROM THEIR 
OUTING TO BE PHOTOGRAPHED 
BEFORE A TYPICAL CALIFORNIA 
BACKGROUND.—We suspect that the 
burro is a property beast, but Dad and 
the kids are very rea 
Calif. John Joseph is the third ot the series. Betore him 
came Drusilla, eight years old, and William Watson Wil- 
son, now six. The daddy of the trio is a member of Spe 
cialty Associates, Inc., Pacific coast ne gore Beg for sev- 
eral well-known concerns in the office equipment line 
Office Appliances rejoices with the W1 nent and extends 
congratulations to them and to the sovereign state of Cali 
fornia. There can’t be too many Wilsons. 
The photograph here reproduced shows three of the fam- 
ily on, and immediately contiguous to, a member of the 
genus and species Rocky Mountain canary For reasons 














Dealers and their Salesmen 
Should Have 
This Handy Pocket Manual 


ConrTaIns the latest up-to-the-minute 
information, revisions and simplifications 
on the entire Acco Line of profitable busi- 
ness builders. 


It depicts and demonstrates in detail, how 
the dealer can simplify his stock, cut down 
the number of items carried and increase 
the number of his turnovers. 


It incorporates new and interesting sales 
ideas which you may turn into money easily. 


It combines, under single cover, all that 
the dealer and his salesforce should know 
regarding the profitable Acco Line and at 
the same time serves as a memorandum and 
order book because of an ingenious Acco 
Fastener arrangement to hold the nec- 
essary sheets. 


These Acco combined pocket catalog and 
memo books have just been distributed to 
leading stationers in each locality. If you 
haven’t received your copy, write for it at 
once. No obligation. 


AMERICAN CLIP COMPANY 


— vies M9 Long Island 
weiis St. City, N. Y 
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THE PERFECTION 
DaILY REMINDER 


The latest addition to the Per- 
fection line of Calendars. 


Made in three sizes—4i" x 67’, 


+" x 8", 63"x 10". 
New exclusive features:— 


Permanent metal Base with 
rubber plugs which prevent 
scratching. 


Ingenious method of punching 
the Pad with half round holes 
to fit the posts. This facilitates 
mounting the Pad and permits 
a sheet to be removed without 
leaving a ragged edge. 


Two pencil racks as illustrated. 


Defiance Sales Corporation 
72 Spring Street 


————ooooooooooooeeeaea—a—a—~—=Ee_—_—e—e—e—e—e—e—e—e—e—c—_—_—_—_— 
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which become obvious on reflection, the other two mem- 
bers of the family were unable to attend the party. There 
is apparently room at the fore for the new brother, and 
it has even been suggested that “Pop” Wilson might find 
a place upon the after section. However, having had some 
experience with the more or less patient beasts, one of 
which is here pictured, we suspect the seating accommoda- 
tions aft to be much too scant and too steep for safety. 




















EDMOND J. HUOTT, Vice—Presi 
dent, Frank A. Weeks Manufactur- 
ing Company, New York, who, with 
Mrs. Huott, sailed on the SS. Cali 
fornia for a month's cruise among 
the British West Indies 








Suggestive Selling Through Counter Display 


Che C. Howard Hunt Pen Company, Camden, New Jer- 
sey, has devised a counter display of peculiar interest to 
dealers. This arrangement is intended as a silent salesman 
of “Speedball” outfits, including the Speedball text book, 
Modern Pen Lettering; the Speedball pens, and lettering 
inks. An illustrated folder is before us, giving brief data 
describing the contests of the case, which is illustrated with 
i cut similar to the one here shown. 

This folder tells what the display case carries as stock, 
and each item suggests to the buyer the purchase of an- 
other. The article here shown is a good example of the 
way in which many manufacturers in this field are cooper- 
the 


selling of one article or set which suggests the desirability 





ating with dealers along the line of suggestive selling 


ft others 
a 
M. L. O’Connell Honored 

Mort L. O'Connell, manager of the wholesale department 
of the L. E. Waterman Company, has just been reappointed 
jury commissioner for Bergen County, New Jersey. 

Mr. O'Connell is very well known both in the stationery 
trade and the pol'tical ranks 

He ran for sheriff of Bergen County last fall and, while 
defeated, ran considerablv ahead of his ticket Mr. O’Con- 


nell is a Democrat in a Republican stronghold 
seamnnngitiiiiibainsas 
Remington-Rand Progress in San Jose 
Keith Cooper, manager of the San Jose Remington Rand 


offices, found business so good since the opening last July 
that he now has eight men covering the field instead of 
four. Prior to the consolidation of the var s offices, Mr. 


Cooper was manager of the Rand Kardex 
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BIGGER 
PROFITS 


For You 


The New RETAIL 


“FORCE” ¢Q50 






















Model 150 
AUTOMATIC The BIGGEST Value 
NUMBERER Srasednallina tai 


ERE is a real numbering machine. And REAL 

profits for you. Write for our new offer to 
dealers, giving the finest profits ever allowed on a 
fast-selling, popular priced numbering machine. 
More sales—more profits and BIGGER profits per 
machine. Find out today! 


Displays and literature that SELL 
furnished on request 


Wm. A. Force & Co., Inc. 


105 Worth St., N. Y. City 180 No. Wacker Drive, Chicago, Ill. 
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IF YOU FAIL TO STOCK IT! 


American Writing Machine Company 
OC Sat es” — S290) 
"INVINCIBLE" | 
PLASTIC 
PE CLEA 





449-455 
Central Ave. 























ROBARCO 


ot 


ADDING MACHINE ROLLS 


MANUFACTURED IN OUR OWN PLANT 


Every roll firmly wound, with smooth edges, 
free from breaks and lint—standard widths 
special sizes to order. 

No. 900 ADMA BOND-—a high grade hard 
finish Bond 

No. 700 UNIVERSAL—a fine white Writing 
—our ‘“‘best seller.” 

No. 600 STERLING—a hard finish white 
Print—recommended where price is a 
consideration. 

2- 5/16” rolls packed 100 to carton. 
3-15/32” rolls packed 50 to carton 


PRICES ACCORDING TO QUANTITY—send for samples and quotations 


ROCKWELL-BARNES COMPANY 


823 SO. WABASH AVE. CHICAGO, ILLINOIS 
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Sell Stamp Pads That 
Don’t Come Back 
to Customers That Do! 


Mun-Kee Stamp Pads 
suild for repeat busi- 
There is not 

nly a generous mar- | 
fit in the J 









Sale 


And 
remember 
Mun-Kee 
Stamp Pads 
are 
Guaranteed 
Pads and fillers come inked 
purple, red, blue, green 
CR uninked ”" réeque i 
burt National consumer advertising linked 
i with a direct mail campaign is part of 


our program for 1928. Watch for the 
roadside giving details 

Mun-Kee Stamp Pads are real service 
stamp pads—a quality item 


If you aren’t stocking MUN-KEE 
Products—send in a trial order today 


MUN-KEE PRODUCTS CORP. 


Newark, N. J. 























SPEAKING of FILES 


The ASCO Steel File, 
because it is practical, 
durable and attractive, 
is in demand every- 
where. 









LARGER 
SALES 
VOLUME 


MORE 
PROFITS 


A SATISFIED CUSTOMER 


we MSDS 2 


Write To-day 


ART STEEL CO., Inc. 


409 E. 23rd Street New York City 


























th International 
Office Exposition 







7th to the 16th of September, 1928 





Exposition Hall I on the Kaiserdamm 


BERLIN 


The Biggest Show 
in the Field 


Office Machines Dealers Expositions Fairs 
and Foreign Relations Bureau of the ¢ of 
Rerlir - . tiar wit} t} ations 








ur Paper 





Ausstellungs-, Messe - und 
Fremdenverkehrs - Amt 


der Stadt Berlin 


Koénigin Elisabethstrasse 22, 
Berlin-Charlottenburg 9, Germany 


"Phone: Westend 5283-5288 








) elt bam oy coretere 


MOTOR-DRIVEN ? 





F it is, you know that your sales and 
profits depend on reliable and 
efficient motor performance. 


Several hundred different appliance 
manufacturers and numerous plant 
engineers depend on Emerson Motors 
for just that kind of service. 

Sample motors in special or stock designs 


supplied for test. 1/30 to 2h. p. Morethan 
150 stock types for immediate shipment. 
EMERSON ELECTRIC MFG. CO. 
8 Washington Ave., St. Louis, Mo. 


201 
806 W. Washington Boulevard, Chicago, Il. 
50 Church St., New York City 


A Cand DC jr 


EMERSON 


For all 
Commercial 
Currents 





MOTORS 
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Stock Cuspidors 


Now for spring sales 


Stationers 

who fill their 
stock at 

present prices 
effect a sub- 
stantial saving. 
The sure advance 
in the price of 
copper will 

result in higher 
prices for cuspidors. 
It will pay you 

to anticipate 

your requirements. 


Cbe 
MAT 5.CO 
DETROIT ~ 


1500 BEARD AVENUE 
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Prizes for Best “Security” Steel Windows 

The Christmas number of the “Security Salesman,” is- 
sued by the Steel Equipment Corporation, Avenel, New 
Jersey, shows illustrations of dealers’ window displays of 
“Security” equipment for which prizes were awarded by 
the corporation. Five cash prizes were offered to tempt 
the window dressers to do their best in developing effective 
displays. Two prizes each were offered for the best large 
and the best smal! windows, and a prize for the one most 
originally and uniquely arranged 

First prize of $100 for the best large window went to 
he Pacific Desk Company, Los Angeles, California, while 
Yerg, Inc., Belleville, New Jersey, secured the second one 
of $50 

First prize of $100 for the best small window was won 
by Royal G. Eckert, Allentown, Penna., while second hon- 
ors and $50 went to the Desk Exchange, Seattle, Wash. 
The display of A. W. Gill, Trenton, New Jersey, received 
the special prize of $50 for originality of idea 

The following received honorable mention: D. C. Wax 
Office Equipment House, Portland, Oregon; Joseph L 
Shoemaker & Company, Philadelphia, Pennsylvania; Wendt 
& Rausch Company, Toledo, Ohio; and C. F. Weber Com- 
pany, San Francisco, California 

This number of “Security Salesman” also includes an 
interesting account of the development of the A. B. Roth- 
acker office equipment establishment in Wilmington, Del. 











R. GOMEZ DE GARAY 
who represents the General 
Office Equipment Corpora- 
tion in Cuba Mr. De Garay 
also handles Shaw-—-Walker 
and other U. S. lines. He 
has recently organized a 
company which was men- 
tioned in Office Appliances 
last month on page 151 in a 
report of the recent visit of 
Mr. Stevenson to Cuba 














Election by Chicago Stamp Manufacturers Club 
The annual election of the Chicago Stamp Manufacturers 
Club was held in February. Joe Pardi (American Seal & 
Stamp Company) was re-elected president; Gustave A 
Meyer (Meyer & Wenthe) was elected vice-president, and 
Roy Melind (Louis Melind Company), secretary-treasurer. 
The directors of the club comprise Messrs. Pardi and 
Meyer, and Louis Melind (Louis Melind Company), Justin 
Swift (The Superior Type Company), and Chas. L. Safford 
(Safford Stamp Works). 

The club selected the Edgewater Beach Hotel as the 
location of the convention of the International Stamp Man- 
ufacturers’ Association, which will be held at Chicago 


October 16-18, 1928. 

















The Hotchkiss 
New Wate Staple 





+ Pose eee 





rozen W Solder 





A TER one year of experimentation a process of exclusively—with a consequent saving in stock over- 
freezing wire staples in strips without solder or head and a proportionate increase in turnover and 
any other rigid substance has been developed. The profits. 

staples are held firmly in strips, yet in the Hotchkiss Your customers—who already know the Hotchkiss 
Stapling Machine they are detached with only the name and reputation—will like these new, improved 
easiest pressure on the plunger. Hotchkiss Wire Staples. They are easier to use, con- 
This means that you can now sell and guarantee venient, economical, efficient. They bring you, 
Hotchkiss Wire Staples for use in any similar wire together with the Hotchkiss Wire Stapling Machine, 
stapling machine. It means that you can push all the chance to do a record breaking business. 


quality, known and recognized Hotchkiss Staples 


THE HOTCHKISS SALES CO. 


NORW ALK CONN. 


HOTCHKISS 


World's Oldest & Largest Manufacturers of Paper Fastening Machines and Staples. 
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Know the Genuine by the 
Red H_ on the box 

















OTCHKISS Paper Fastening Machines are known and 
liked wherever business papers must be safeguarded 

from loss. Since 1894, in fact, Hotchkiss has pioneered in 
the invention and manufacture of paper fastening devices. 
With this force of consumer acceptance and good will behind 
them, Hotchkiss is a name to feature. When Hotchkiss is 
asked for it is folly to substitute. 
lhe public, for instance, has been urged to identify genuine 
Hotchkiss Staples by the Red H on the box. This mark is 
mutual protection for you and your customers. 
Sell Hotchkiss Machines and sell Hotchkiss Staples. The two 
together represent perfection. 


THE HOTCHKISS SALES CO 


NORWALK CONN. 


OTCHKIS 


World's Oldest & Largest Manufacturers of Paper Fastening Machines and Staples. 
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O-U-DUST CLOTHS Keep ’Em Coming Back/ 


Build Good Will and Business 


Here is an item that wins immediate 
attention right from the start! An 
article that becomes a permanent ne- 
cessity to all who use it. A quick 
turn-over for Dealers of Office Sup- 
plies, Store Equipment and Furniture. 


O-U-DUST Cloth Features 


O-U-DUST Cloths are manufactured 
for the scientific care of highly finished 
Furniture and Automobile Bodies. 
Made of specially woven, soft twill ma- 
terial, chemically treated to absorb dust 
—without scratching the most delicate 


finish or leaving an oily surface. 


O-U-DUST Cloths may be had in im- 
0-U-DUST Clethe in printed glassine envelopes bearing firm’s 
special designed pack- name. Also packed in Tins, Wallets 


eive advertising medium or in Bulk, at attractive quantity 
for dealers. prices. Write for full facts. 


Then, too, it’s a wonderful premium 
or combination sales item to offer with 
such supplies as Stationery, Carbon 
Paper, Ribbons, and General Office or 
Store Equipment. Free sample mailed 
to interested firms. 


Robinson Specialty Mfg. Co., Pasadena, California 
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This NEW LINE is com- 
posed of 16 styles includ- 
ing Certificates with the 
regular corporation word- 
ing upon them, open 
faced or blank body 
Certificates, Bordered . 
Blanks, and a beautiful 


A complete sample set is 
yours for the asking: 


Be prepared! Have poste praeg oe 


to meet a 


these beautiful new sam- quality —a fine of Li 


ples at hand for your 
every issue printed upon them and the merit of 
rf at 2 maa which uses them—a line of Blanks high in quality, rich 
yet reasonable in price. 


—— 


GOES LITHOGRAPHING COMPANY 
49 West 61st St., Chicago 
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Announcing! 
“JMECO 2400 LINE” 


THE “JMECO 2400 LINE” of Vertical 
Files are built to meet the demand for an 
efficient durable file that will stand constant 
usage and that can be sold at a price condu- 
ctive to sales volume with a profit. 


INQUIRIES FROM DEALERS 
SOLICITED. 


The Jamestown Metal Equipment 
JAMESTOWN, N. Y. 


CK~ 














Co. 





ALL STEEL CHAIR IRONS 
ARE BETTER 


Original chair irons were ot cast 

iron. Some are still in that class, 

altho yu using iron and steel com 

bine¢ 

Colher-Kevworth, however, have b pede tet 

gone all the way along lines of im ‘= }, I, 1] 

provement. Our irons are all steel vy. ih, NAAA 
not a singie ounce ot cast iron be- ‘ 


in their construction 


\re you giving your chair buyers 
the most tor their money? Make 


sure that the chairs vou sell have 
ee 


COLLIER-KEY WORTH On 





— 


un patente. 
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Callers at Mimeograph Headquarters 
The guest book at the general offices of the A. B. Dick 
Company, Chicago, list recent visitors from out of town: 
Heber Nelson, Utah & Idaho School Supply Company, Salt 


Lake City, Utah; Jess M. Beck, vice-president, Western 


Bank & Office Supply Company, Oklahoma City, Okla.; 
R. J. Hughes, Globe-Gazette Printing Company, Wahpeton, 
N. Dak.; A. B. Campbell and R. W. Bagette, Mississippi 
School Supply Company, Memphis, Tenn.; R. C. Ruhle, 


president, B. E. Calkins Company, Butte, Mont.; H. E 
Russell, Office Equipment Company, Des Moines, lowa; 


J. L. Dole, secretary-treasurer, Fred Ward and Robert Keeping step with the times, The Dictaphone presents its 
M. Kurtz, Kurtz Bros., Deerfield, Penna.; H. E. Powell New Model 10 in a range of pleasing colors, beginning Feb- 
sales manager, C. A. Bryant Company, Dallas, Texas ruary 1, 1928. The Dictaphone is thus the first standard 

> office appliance to adopt a complete line of color finishes. 


Change in Sheaffer Dealer Service 
Leslie M. Beals has been placed in charge of the dealer 
service division of the advertising department of W. A 
Sheaffer Pen Company, Fort Madison, lowa. He had been 
connected with the advertising department of Montgomery, 


Ward & Company, at Chicago. 








THE DICTAPHONE 


(New Model 10) 


is now available in a full range 
of colors developed in Duco 
permanent lacquer finishes: 


DICTAPAUNE MAROON 
BERNARD J. SCHMIDT DICTAPAUNE GREEN 


Bernard 1. Schmidt, w! preceded Mr Beals in the serv 


x tvisn, tad been promoted to te ales romoen de — I TAPHONE BROWN 


partment at eastern headquarters, 80 Fiftl venue New 


ena ‘“ | DICGTAPAUNE BEIGE 
White W. W. 5 Carpenter, president of the Santora §=LG LA ir 


it V 








+} 


Manufacturing Company, was on the Pacific coast early 


1 with Harry K. Freeman, the cot Dictaphone Territories Still Available 


lL, - } lo} 
the vear, he celebrates 


pany’s western manager. Both had spent fifty years in the Some desirable sales territories are still open for Dictaphone representa- 
Sanford service Mr. Carpenter got the earlier start wit tives. Rapid increases in Dictaphone sa es at foreign trade centers indi- 
Sanford, as he joined when a lad of tet Mr. Freeman was cate that modern business requirements are world-wide and the value of 
about twents ue re old The joint anniversarv was cele The Dictaphone is being recognized everywhere. These fields offer money 
ponte ot } haweles Mr. ( ing Opportunities of exceptional promuse 


— parece eee DICTATE TU 


A. J. Redding Returns to Chicago Post 


Rag” reg Maem ny pan ; ove" TARE DIC TAPAUNE 


. 
duties in Chicago. Mr. Redding left Phoenix, Ariz., last REG. U.S. PAT OFF 


summer, to regain : is healtl : He was benefited greatly and double your ability to get things done 
during his stay at Phoenix, and has made an excellent re 
covery. His many friends in the typewriter field will ree | DICTAPHONE SALES CORPORATION 


Woodst staff that Mr GRAYBAR BLDG. NEW YORK CITY 


joice with fellow salesmen of the 
Cable Address: Dictaphone, N. Y. Code: Bentley 


Redding is al le to resut hic we rk 
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The performance 
of a 


hemp rope envelope 
cannot fail— 


Volumes can be _ written 
about the wearing qualities 
of red rope (and so-called 
red rope) envelopes and 
pockets but it all narrows 
down to one question— 


Is the Paper Made of Hemp Rope? 


Never mind the red color, 
that can be easily duplicated 
in cheaper wood pulp and 
short fibered jute papers. 
Color has nothing to do 
with wear. 


Bushnell Envelopes and 
Vertical File Containers 
are made of long 
fibered hemp rope, 
traded - marked 


“Paperoid” 


ALVAH BUSHNELL COMPANY 


Manufacturers of ““Paperoid’’ hemp rope 
Filing and Mailing Containers 


13th & Wood Sts. Philadelphia 
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Report on The General Fireproofing Co. 

Che Chicago Journal of Commerce published the follow- 
ing item in its issue of February 13: 

Che General Fireproofing Company wound up the 1927 
year in the strongest financial position of the company’s 
history, with notes payable entirely cleared away, and with 
a sum of cash on hand ample for current needs. Current 
market price for the junior stock has, however, apparently 
fully discounted the improvement that has been registered 
in the last two years, both from an income and a balance 


sheet standpoint. From a low of 51 in January, 1927, the 
issue rose to a high of 1043 in December, more than 100 
per cent increase Current quotations are just under the 


high, with the stock at a general level, which suggests the 
possibility of a considerable recession in any extended un- 
favorable market conditions 

After allowance for estimated federal taxes, net income 
available for the common stock dividends, after allowance 
for the preterred requirements, equaled $9.06 a share for 
1927, and $9.30 for 1926. Current selling price of the stock 
is, therefore, about eleven times last year’s earnings 

Quick assets at December 31, 1927, as shown by the con- 
solidated balance sheet, totaled $3,448,689, including cash 
and call loans of $405,992, with inventories of $1,610,639, 
and accounts and notes receivable of $1,432,058. Current 
liabilities have been reduced to $478,714, with a net work- 
ing capital of $2,969,975, and a ratio of seven to one. Land, 
buildings and machinery are carried at $3,085,810, after de- 
preciation, but little changed from a year ago. Capitaliza- 
tion consists of $836800 of preferred stock, and 81,740 
shares of no par common stock, with a stated valuation of 
$1,636,500, plus an equity in the surplus of $3,631,101. Net 
tangible assets applicable to each share of common stock 
were equivalent to $64.63 a share at the 1927 vear end 

cena 
Publications From Other Lands. 
The periodicals listed have recently been received from 


other lands: 

Administrative Arbeid (Amsterdam). 

Bulletin de L'Institut Sténographique de France (Paris). 

Letras y Nameros (Guayaquil, Equador). 

Brazilian American (Rio de Janeiro). 

Papier-—und—Schreibwaren-Zeitung (Vienna). 

Schreibmaschinen-und-Biirobedarf-Zeitung (Vienna) 

Papier-—Zeitung (Berlin). 

Revue Sténographique Belge (Brussels). 

Le Journal des Imprimeurs, Typographes et Lithographes 
(Paris). 

El Arte Tipografico y el Escritorio (New York). 

Exito (Barcelona). 

Bilro Bedarf-Rundschau, Berlin. 

Die Biiro-Industrie (Berlin). 

Papier—und-—Schreibwaren-—Anzeiger (Vienna). 

La Revue du Bureau (Paris). 

Mon Bureau (Paris) 

Zeitschrift fiir Biirobedarf (Hamburg) 

Il Successo negli Affari (Milan) 

La Revue de l'Efficience (Brussels) 

Papyrus (Paris) 

Le Sténographe Illustré (Paris) 

Bulletin Real (Paris). 

Revue d’Expansion Economique (Geneva). 

Organization (Berlin). 

Kancélar (Prague) 

Gutenberg (Medellin, Colombia) 

De Motortijd in Indie (Semarang, Java) 

El Imparcial (San Juan, P. R.) 

German Trade Reports and Opportunities (American Cham- 
ber of Commerce in Germany, Beriin) 

The Irish Printer (Dublin). 

Journal of the American Chamber of Commerce in Belgium 
(Brussels) 

Levant Trade Review (American Chamber of Commerce for 
the Levant, Constantinople) 

The Packing World (London). 

Retail Selling and Shop Management (London) 

Sales Management and the Sales Manager (London) 

The South African Printer & Stationer (Johannesburg) 

The South African Stationery Trades Journal (Johannes- 
burg) 

System (London). 

L/Inventore (Turin). 

Eerste Nederlandsche Verzekering—Maatschappij op het Leven 
en Tegen Invaliditeit (The Hague) 


A salesman can't be so independent that he takes no orders. 

The Coach (published co-operatively by the Boorum & Pease 
Company. Eastern Manufacturing Company, C. Howard Hunt 
Pen Company and Sanford Manufacturing Company) 
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EVERYBODY WANTS RECEIPTS 
FOR MONEY PAID! 


For this reason everyone who pays a bill and 
every person who receives money creates a de- 
mand for these new Manifold Receipt Books. 





Place these Receipt Books out where they can be 
seen and your customers will do the rest. 


Made with 125 leaves—500 receipts, original and 
duplicate—lithographed on a good gradt of white 
and canary bond paper. Binding black leatherette 
sides, heavy boards, drop covers. Title stamped in 
gold, a very artistic book. Size 1134”x9". List 


price $2.25. ! 











Include a supply of these salable books in your 
next order and get your share of this profitable 
business. Simply stock these books, place them 
where they can be seen, and the sales will take care 
of themselves. 


STANDARD BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station, New York \ 


New York Store Chicago Address 
J 349 Broadway 21 East Austin Avenue 
General Offices 
84 Hudson Avenue, Brooklyn, N. Y. | 
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The Heavy 
Panel Line 


— Hit the Panel 
then Decide 


Bentley & Gerwig, B148 





iy “SKS built for specific needs just natur- 

ally appeal to the good judgment of your 

pms A. eet they fill the bill. B and BENTLEY & GERWIG 
G desks go a long way to make friends by FURNITURE CO. 
giving customers the things uppermost in their eames shee 
mind—better quality at moderate prices. Have BENTLEY-GERWIG DESKS 
you a late catalogue ? Built for Lifetime Service 











198 OFFICE APPLIANCES 


: ] 92 8 








— ee ee mae 





PRESS THE CATCH-SPRING AND YOUR TYPEWRITER IS COVERED! 
ASSURES PRIVACY FOR UNFINISHED WORK LEFT IN THE MACHINE 


The COLLA PSO'C OVER Combination 
(auton TYPEWRITER Pete. 


f — SURE-TO-USE TYPEWRITER COVER 
Keeps Typewriters,Cleaner—Increases Their Efficiency 
| | PLAIN VIEW COPY HOLDER 


“OR Automat WITH AUTOMATIC VARIABLE LINE INDICATOR 












speeds typist’s production; relieves 
fatigue and eye strain 


‘“*RIGID-BILT” ALL STEEL STAND 


Sturdy—compact—convenient 
- -portable oF mbinatic i 





Typewriter and Office Equipment Dealers 


seer,” 668? 


WSecesssSsee* In COLLAPS-O-COVER with PLAIN VIEW COPY HOLDER we 

-FF present a real achievement in the office equipment field. It 
combines in a compact unit many new and valuable features, 
at a price which makes it sell readily. COLLAPS-O-COVER 
will prove a business building and profitable addition to your 


ae 





line. Dealers’ discounts are liberal. 
> Press the buttor 
the | f indicator nm . ° 
a Write or wire for folder and dealers’ sales plan 


KRIEGER NOVELTY COMPANY, LODI, CALIFORNIA 


Eastern Sales Office: Room 412 Fifth Avenue Building, New York City, N. Y. 








'STORN 











TYPEWRITER RIBBON 


WRITES LIKE PRINT 


Made from specially constructed fabric. Inked by the 
STORMS PROCESS which insures a perfect edge and 
no crushing of the fabric. Designed primarily for sharp 
clear impressions, STORMTEX will outwear any ribbon 
of the sharp writing variety. 


Write us today for samples and further information on STORMTEX, 
THE SHARPEST WRITING RIBBON IN THE WORLD. 


H.M. STORMS COMPANY ——2t=> 


561 Grand Avenue BROOKLYN, N. Y. 


INKED RIBBONS 


RACE “aan 
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Commercial Aviation Progressing in United States 

A fepresentative of a 
might not be fair to 


institution in Chicago—it 
in 1892 asserted that 
it did not and never would need a telephone 

It told the of 
ind the in being great and ministering 
quite 


large 


disclose its name 


was a telephone man who story, course, 


stitution referred to, 


to certain needs of several thousand persons, nat- 


irally today has hundreds of telephones in its buildings. 
When the 


tin there is none that 


asked, “What of the future of avia- 


question ts 


can answer except by using the 

agination and by speculating with the present achieve- 

nents aviation as a basis, and with other forms of trans- 
portation and industry as possible examples 


All that can truthfully and accurately be said now is that 


everyone interested in aviation—and who, since Lindbergh, 
is not s certain in their own minds that the future of air 
transportation will be marvelously great 
Their visions are not mere imaginings because aviation 
day, a s very hour, is the means of transporting tons 
ind tons mail and express and many passengers daily 
ver more than 10,000 miles of airways charted by the 


lTinited Stat Department f 
\ iter ates epartme ( 


{ ommerce 
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EFFECTIVE DISPLAY OF AMERICAN PRODUCTS IN BAR 
CELONA, SPAIN.—E. Puigdenolas, S$ distributor in Spain for 
the W. A. Sheaffer Pen Company, displayed Sheaffer products in a 
window facing the lobby of the Tivoli Theater 

he United States government, by the way, has been the 
greatest advocate of air transportation. Our government, 
whit we sometimes ret as slow, far from the com- 
people, or bureaucratic, or any one of several things 
that we choose to say, has been the most outspoken, con- 
stent and substantial promoter of aviation. 
Federal Bureau for Commercial Aviation 
H i people stoy think that there are not only 
assistant secretaries of the War and Navy Departments 
vhose attention and stafts and divisional personnel are con 
centrating on aircraft and flying from the standpoints of 
their departments, but that civil aeronautics, or commercial 
aviatior s a bure the Department of Commerce 
héade Assistant S tary William P. MacCracken, Jr.? 
It r nteres 00, to mention that Mr. Mac 

Cracke 1 government official interested in avia- 

| ’ e is a aviator himself, war-time trained, 


wl ! il ructor in the United States army during 
the World war. In civilian 


pointment to head the bureau under 


affairs, Assistant Secretary Mac 


) 
“3 
& 
x 
> 
4 
s 


Secretar f Commerce Herbert Hoover, was a Chicago 
iwve assiste the organization of National Air 
Trans] l ch flies the mails and air express over 
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Plenty of Business 
but it takes 


men to get it 


IN certain of our districts there are 
more opportunities for sales than 
we have men to make them. There 
is some choice of locations—now— 
for men who know office equipment 
selling. 


Territories are liberal—sales policy 
is fair—product has quality and a 
steadily growing market. Consistent 
advertising backs up your work. 


Average sales price per unit 
Highest in the office equipment field. 


APPLICATIONS FROM MEN EQUIPPED TO 
HANDLE DISTRICT OFFICES should be ad- 
dressed to John M. Lund, General Sales Manager, 
at the address below. Write fully and in confi- 
dence. Your letter will have his persone! 
attention. 


§ 


MARCHANT 


CALCULATING MACHINE COMPANY 
Oakland, California 
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Tell 


ETERNAL Writing 





NEGOTIABLE 
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Always Safe 


Your best customers, 
your biggest buyers, will be 
told frequently during 1928 
why Higgins’ Eternal Black 
Writing Ink is the only safe 








ETERNAL 
-the Sate Black Ink 


Pree nus preernptim: shen 
health «@ im the bebemce) thee pet 
back. safe ink, shone well do ft newer 
fede, cere, eredgre GF sooreies 
Th @ prom’ agemnet eradic ators and @ 
woterprnd when try 
Working with equal cease an steeipeent 
and fountam pene Miggins Erornal 
Blact & the teers of profeses mel amd 
business men becouse of ts Dnghty 
Protective qualtice amd eternal leg 
bility. Tt te the choses cho of women 
of taste ant tec rmenetion wh ence 
thet Meck ink and Bleck int only 
complies with fashion’) meticulous 


demamis on | 


” AG! 0 
TT) Mieth Street, Breckie, % T 
Meme - ue tm 














Above: The first two of a series of 
advertisements for Higgins’ dealers 
whioh will ogee © during 1928 in 
the Literary Did t, the National 
Geogreghwead arper sMagazine 





writing fluid for modern bus- 
iness——-the only correct 
writing fluid for meticulously 
perfect social correspondence. 


Just mention Eternal to these 
customers when they come 
into your store. See how 
easy it is to sell them—be- 
cause they know the story 
of Eternal. 


And feature Eternal, also, 
in your displays of business 
forms and loose leaf ledgers 

of fountain pens and fine 
writing papers. You'll see a 
marked increase in your 
volume sales. 


Write us for “BULK BUY- 
ING MARKETS FOR 
HIGGINS’ DEALERS,” our 
new sales outline which ex- 
plains this promotion pro- 
gram for Higgins’ dealers in 
interesting detail 


CHAS. M. HIGGINS 
& CO. 


271 Ninth Street 
Brooklyn, N. Y. 


HIGGINS 


E 


terna 


i] 
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the New York-Chicago-Dallas lines, and is the largest pri- 
vate air transport operator in the United States, and the 
largest, except one, in the world. 

National Air Transport planes fly 5,000 miles, approxi- 
mately, every day, and it has flown nearly 1,500,000 miles 
without loss of life or of cargo or even serious injury to 
anyone. 

Business men can understand that with a government 
bureau devoting all its time to commercial aeronautics, that 
practical air transport is not a thing of the future, but that 
it is here today, at the door, waiting to serve them. 

The fame of Lindbergh and the accomplishments of the 
other noted participants in trans-oceanic and over-land 
flights have served to awaken great sections of the public 
to the present availability of air transport in business and 
in every practical way. 

Commercial Uses of Air Transport 

About 20,000 announcements of the winners of the world's 
typewriting championships were dispatched by air mail by 
the Underwood Typewriter Company. In previous years 
the results of the contest had been sent by telegraph. Air 
mail letters, strictly private and containing more informa- 
tion than a night letter by wire, can, for instance, be sent 
between Chicago and New York, with early morning de- 
livery, just as in the case of the telegraphic night letter. 

Samuel D. Lasdon & Company, of New York, mailed 
5,000 circulars to the millinery trade via air mail, advising 
them that a special lot of four hats for window display use 
had been made up, and, upon order, would be shipped by 
air express. These special model hats had been given the 
names of famous airplanes, “The Spirit of St. Louis,” “Pride 
of Detroit,” “Bellanca” and “America.” Within a short 
time, 1,000 lots of the special display had been sold and 
shipped by air express. This is understood to have been 
the largest air shipment ever made in the East. 

Many banks use the air mail either in transferring check 
clearances, because of the saving of interest made possible 
by fast transportation that will save a business day between 
cities as far apart as Chicago and New York, and more be- 
tween points farther distant, or in speeding up ordinary 
mail. The First National Bank of Wichita, Kans., has used 
the air mail ever since it started, and has found that ninety 
per cent of its letters arrived on schedule. 

One Saturday, a part of an automatic press feeder broke 
in the Dallas, Tex., plant of the Farm and Ranch Publish- 
ing Company. It could only be replaced by the New York 
office of the press manufacturer. E. G. Myers, Dallas agent 
of the manufacturer, telegraphed for the part. It arrived on 
the first mail delivery, Monday, it having been shipped by 
air mail, and the press again was in operation at 10 a. m. 
that day. A similar accident occurred on Monday. Again 
the air mail came to the rescue. Wednesday the needed 
part reached Dallas at 8 a. m. 

Merchandise of nearly every description is being han- 
dled by air, by mail and express. The American Railway 
Express delivers the express to the air field, and at point of 
destination picks up the package and attempts to deliver 
every such parcel to the addressee within a half hour after 
its arrival. 

Instances of the use of the air transport by almost every 
form or line of business could be multiplied a thousand- 
fold. One example will serve to aid the comprehension of 
the tremendous speed of 100 miles an hour or better, that 
by air line brings near two points separated by vast dis- 
tance: 

September 7, an express shipment was forwarded from 
Paris, France, to San Francisco, where it was received 
September 15, at 5 p. m., and was delivered to the con- 
signee by the American Railway Express Company at 5:30 
p. m., just eight days from the time the transit began! 
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AMES MEANS EXCELLENT SERVICE 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Aes Means  XcELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept, Great Britain Office Branch Office 
50 Lispemard &t., New York Longs, Ltd. 507 Mission &St., San Francisco 
798 and 80 Queen Street, Londos EB. ©. 4, England 














TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 














Carbonized rolls 


For Elliott-Fisher machines, 
one to ten ply, regular and 
special diameters. 


For Burroughs, Wales and 
other Adding machines, Un- 
derwood Tally Rolls. 





For Autographic Register. Inked ribbons for every 
requirement. 


LD TOWN Rrson s Carson Co. tie: 


LITTLE BUILDING MANUFACTURERS WPRTEMERALD ST. 
— JOHNSON & PRINCE STREETS CABLE ADDRESS 
$16 W_ JACKSON BLVD BROOKLYN, NEW YORK BENTLEY'S CODE 


Carbon Paper for every 
conceivable use. 








202 OFFICE 


APPLIANCES 


March 





, 1928 








——s 





A Comprehensive 
Service for 

Manufacturing 

| Stationers 





and 
leaf 


A superior service for manufacturing stationers 
bookbinders in supplying metal parts for loose 
ledgers, binders, price books, ring books, memo books, 
etc., was the object of organizing the Loose Leaf Metals 
Company, a few years ago. We now operate the largest 
and most efficiently equipped plant in the world devoted 
exclusively to the manufacture of loose leaf metal parts. 
We can furnish a wide variety of metals in sizes and 
' prices for all requirements. The quality and price en- 
H ables the stationer to turn out a well made book at low 
' cost and with good profit. 
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A constantly growing list of customers depend upon our 
unwavering attention to their wants. Those who have 
not used our service are invited to investigate. We do 
not manufacture or sell, directly or indirectly, complete 
binders of any kind: we do not compete with our cus 
tomers but co-operate in every possible way. Your prob 
lems will have our best attention at all times. Write 
us for illustrated catalog and price list. 


LOOSE LEAF METALS CoO,, INC. 


6816-6824 Arsenal Street 


St. Louis, Mo. 
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| PAPER WEIGHT AND MEMO PAD 


Now Made i in Two Sizes 3’x5’ and 4 x6" 


Make your memos quickly 1d accurately by using the most 


demand c« 


Over 200,000 in use today and the 
always at your finger tips 


Your memos for immediate use are 


H20—Size 3°x5” 
H24—Size 4x6" 









No. 
No. 


52 ITEMS IN THE POLAR LIN 


No. H20—Size 3°x5” Price $1.25 / 
No. H24—Size 4°x6"— Price $1.75 | 


POLAR MFG. CO., 


Discount 





“ 


SEND FOR 
CATALOGUE 


Less Regular Dealer's 


119-123 No. 4th St., 


convenient time saver ever devised for siness 


THE PAPER WEIGHT AND MEMO PAD 
mtinually growing 
especially onvenient wher ttine dowr 


hand while the eft hand is f 





uy be made with the right 
holding the phon 
The base is sufficiently weigmod to prevent the isua 
hen making memos or mooth writing surfaces 
MADE IN TWO 'SIZES—3” x5” and 4x6" 
These standard size refil papers or ndex ards 
»btainable t many offices have the 
tterl tt 7 f 


forms or reads « 


lett 
An exceller 


are easily 
r discarded 





PHILADELPHIA, PA. 
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Records of Stock Steel Furniture Shipments. 


The Department of Commerce reports data on the operations 
of manufacturers of steel furniture stock goods, based on the 
report of thirty-two companies in the “business group,” and 
fifteen companies manufacturing shelving. The following figures 
show orders received, shipments, and unfilled orders for both 
groups from September, 1924. In a few cases in the business 
group, where orders or unfilled orders were not reported, these 
were calculated on the relation of the firm’s shipments to total 
shipments 

Business Group. 

1924—September—Orders received, $1,589,994; shipments, $1,- 
519,078; unfilled orders, $1,193,871; October—Orders received, $1,- 
761,431; shipments, $1,783,162; unfilled orders, $1,184,731; No- 
vember—Orders received, $1,615,912; shipments, $1,678,636; un- 
filed orders, $1,216,144; December—Orders received, $1,914,038; 
shipments, $1,872,677: unfilled orders, $1,220,.232 

1925—January—Orders received, $521,877; shipments, $1,972,- 
137; unfilled orders, $1,455,890; February—Orders received, $1,- 
986,151; shipments, $1,939,097; unfilled orders, $1,501,460; March— 
Orders received, $2,012,322; shipments, $2,027,863; unfilled orders, 
$1,482,859; April—Orders received, $1,964,059; shipments, $2,009,- 
199; unfilled orders, $1,466,428: May—Orders received, $1,855,- 
552; shipments, $1,918,869: unfilled orders, $1,383,424; June—Or- 
lers received, $1,792,656; shipments, $1,805,599; unfilled orders, 
$1,390,540; July—Orders received, $1,823,435; shipments, $1,810,- 
745; unfilled orders, $1,445,897; August—Orders received, $1,664,- 
649; shipments, $1,688,965; unfilled orders, $1,358,386; September 

Orders received, $1,969,769; shipments, $1,816,484; unfilled or- 
iers, $1,535,231: October—Orders received, $2,170,076; shipments, 
$2,130,498; unfilled orders, $1,406,117; November—Orders re- 
seived, $1,975,117; shipments, $1,885,505; unfilled orders, $1,496,- 
242; December—Orders received, $2,454,277; shipments, $2,418,- 
77; unfilled orders, $1,531,505 

1926—January—Orders received, $2,652,208; shipments, $2,434,- 
205; unfilled orders, $1,760,573; February—Orders received, §$2,- 
272,555; shipments, $2,183,948; unfilled orders, $1,833,862; March 

Orders received, $2,289,276; shipments, $2,387,866; unfilled or- 


jers, $1,718,189; April—Orders received, $2,356,403; shipments, 
$2,323,447; unfilled orders, $1,576,103; May—Orders received, 


$2,464,457, shipments, $2,575,561, unfilled orders, $1,568,788; June— 
Orders received, $2,556,631, shipments, $2,605,502, unfilled orders, 
$1,535,166; July—Orders received, $2,283,666, shipments, $2,149,- 
546, unfilled orders, $1,668,989; August—Orders received, $2,298,- 
526, shipments, $2,342,615, unfilled orders, $1,637,538; September 
Orders received, $2,419,554, shipments, $2,449,906, unfilled or- 
ders, $1,613,823; October—Orders received, $2,614,780, shipments, 
$2,552,997, unfilled orders, $1,687,319; November—Orders received, 
$2,603,152, shipments, $2,734,540, unfilled orders, $1,547,540; De- 
cember—Orders received, $2,802,325, shipments, $2,934,331, un- 
filled orders, $1,556,404 

192*+—January—Orders received, $2,886,815, shipments, $2,730,- 
714, unfilled orders, $1,727,608; February—Orders received, $2,- 
771,477, shipments, $2,686,419, unfilled orders, $1,803,500; March 
—Orders received, $3,021,915, shipments, $3,080,931, unfilled or- 
ders, $1,743,968: April—Orders received, $2,750,877, shipments, 
$2,849,536, unfilled orders, $1,645,599; May—Orders received, 
2,381,369, shipments, $2,528,672, unfilled orders, $1,597,944; June 
Orders received, $2,369,244, shipments, $2,519,512, unfilled or- 
ders, $1,469,071; July—Orders received, $2,091,804, shipments, 
$2,040,209, unfilled orders, $1,507,120: August—Orders received, 
$2,381,889, shipments, $2,474,854, unfilled orders, $1,412,244; Sep- 
tember—Orders received, $2,367,857, shipments, $2,218,602, un- 
filled orders, $1,557,988; October—Orders received, $2,410,552, 
shipments, $2,379,557; unfilled orders, $1,574,461 November— 
Orders received, $2,476,230; shipments, $2,856,181; unfilled orders, 


$1,577,410 December—Orders received, $2,850,314; shipments, 
$2.740.602 nfilled orders, $1,413,602 
Shelving 


1924—September—Orders received, $415,163, shipments, $471,- 
290, unfilled orders, $334,485: October—Orders received, $681,364, 
shipments, $595,157, unfilled orders, $327,455; November—Orders 
received, $526,707, shipments, $549,120, unfilled orders, $469,315; 
December—Orders received, $596,934, shipments, $650,923, un- 
filled orders, $364,813. 

1925—January—Orders received, $2,206.952, shipments, $517,- 
363, unfilled orders, $361,268: February—Orders received, $539,- 
°86, shipments, $443,514, unfilled orders, $453,358; March—Orders 
received, $606,754, shipments, $539,972, unfilled orders, $515,434; 
\pril—Orders received, $566,834, shipments, $650,769, unfilled or- 
ders, $436,048: May—Orders received, $523,426, shipments, $549,- 
°72. unfilled orders, $372,296; June—Orders received, $501,182, 
shipments, $482,187, unfilled orders, $398,973; August—Orders re- 
ceived, $516,694, shipments, $452,716, unfilled orders, $447,255; 
September—Orders received, $624,676, shipments, $542,173, un- 
$511,689: Octcber—Orders received, $730,911, ship- 


Se 
filled orders 


ments, $692,471, unfilled orders, $626,933; November—Orders re- 
‘eived, $686,814, shipments, $574,905, unfilled orders, $739,531; 
December—Orders received, $620,947, shipments, $788,461, un- 


filled orders, $570,941 

19296—January—Orders received, $580,948, shipments, $577,364, 
unfilled orders, $583.415: February—Orders received, $656,029, 
shipments, $603,144, unfilled orders, $633,545; March—Orders re- 


ceived, $583,701, shipments, $726,413, unfilled orders, $604,991 
April—Orders received, $704,432; shipments, $699,370: unfilled 
wrders, $570.69 May—Orders received, $578,364, shipments, 
$617,260. unfilled orders, $587,310; Jume—Orders received, $603.- 
915. shipments, $601.91: nfilled orders, $553.660; July—Orders 
received, $600,904, shipments, $531,361, unfilled orders, $602,134; 
\ugust—Orders received, $506,324, shipments, $545,901, unfilled 
orders. $662,148 September—Orders received, $707,082. ship- 


unfilled orders, $790,426; October—Orders re- 
shipments, $639,780, unfilled orders, $745,364; 
$583,488, un- 


ments. $588,096, 


‘eived $591.652, 


Noveml Orders received, $573.957, shipments, 
filled orders, $730,846; December—Orders received, $561,979, ship- 
ents, $621,773, unfilled orders, $607,656 
1997—Januaryv—Orders received, $576,377, shipments, $555,996 
unfilled rders, $623,355 February—Orders received, $657,833 
shipments, $607,622, unfilled orders, $675,201; March—Orders re- 
ceived, $689,964, shipments. $690,783, unfilled orders, $678,531; 
April—Orders received, $621,888, shipments, $677,745 unfilled 
orders. $627,266: May—Orders received, $686,144, shipments, 
$585.397. unfilled orders. $731,157; June—Orders received, $638,- 


485. shipments. $657.927, unfilled orders, $710,300; July—Orders 
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AROUND THE 
WORLD 


From Broadway to the Strand, to Shang- 
hai, Tokyo and home again; from the 
glories of Aurora Borealis to those of 
Aurora Australis, wherever Writing and 
Duplicating need Carbons and Ribbons 
—no matter what the usage, Columbia 
Products are recognized by their ‘Good 
Impression.” 


No Matter What Your Requirements, Some Kind 
of Columbia Ribbon or Carbon Will Meet Them 


Samples and Prices on Request 








COLUMBIA 


Ribbon & Carbon Mfg. Co., Inc. 


Dizon, Holmes & Dizon 
69-71 Wooster Street NEW YORK 
FOREIGN--Viale Abruzzi No. 20, 


1305 Arch St 


Philadelphia, Pa. Milano 119 
Dwight Building, 22 Bush Lane, London, 
Kansas City, Mo. E. C. 4, England 


And Agencies in all other Principal Cities 
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~SHILADELPHIA — 
Office Easy Chairs 












Perfect Posture 
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s four months 





ony the 





der that ; ‘ ‘ 
—— From the , 
making his 
there wu 








When ‘‘Post’’ Readers 
Come to You 
for Perfect Posture 


will you be ready for them with 
the nationally known, nation- 
ally popular Sikes X691/2 Per- 
fect Posture Chair? 


See the March 17th Saturday 
Evening Post—-then write us. 


SIKES COMPANY 


Chairmakers for More Than 60 Years 
PHILADELPHIA 


The Nationally 
Advertised 
Office Chairs 
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received, $534,875, shipments, $565,584, unfilled orders, $679,309; 
August—Orders received, $592,353, shipments, $604,107, unfilled 
orders, $668,621; September—Orders received, $607.905, ship- 
ments, $531,154, unfilled orders, $737,723; October—Orders re- 
ceived, $551,239; shipments, $619,293: unfilled orders, $665,790 
November—Orders received, $574,763; shipments, $590,764; un-— 


filled orders, $650,908 December—Orders received, $619,276; 
shipments, $577,910; unfilled orders, $605,809. 
—_—_—_——p>__—_ 


“Commercial and Economic Survey of Nicaragua” 


The United States Department of Commerce has issued No. 
54 of the trade promotion series: “Commercial and Economic 
Survey of Nicaragua.” It presents a review of the factors un 
derlying the economic development of the country, with dis— 
cussions of the important trading centers, transportation meth 
ods, finance and foreign trade. A map of the country and illus 
trations complete the book. 

Copies can be obtained for thirty cents in cash, from the 
Superintendents of Documents, Government Printing Office 
Washington, D. C., or the district and co-operative offices of the 
Department of Commerce 

- — — Se - 
Shanghai's Imports in 1926-27 

The United States Department of Commerce has reported on 
important imports into China the first six months of 1926 and 
of 1927 These are classified by the principal cities of entry 
Shanghai was the only one to report on stationery and type 
writers. The figures cover the first six months: 

Stationery—(1926) 228.619 Haikwan taels; (1927) 355,280 taels 

Typewriters—(1926) 87.537 Haikwan tae!s; (1927) 12.458 taels 
In 1926 Haikwan tael was reported at $0.76, the most recent 


quotation on re cord 
—<g-—__—— 


Commerce Year Book for 1927 Ready for Distribution 


Volume II of the Commerce Year Book, covering 1927, has 
been completed and is ready for distribution. Copies may be 
ottained for $1.25 from the Superintendent of Documents, Gov 
ernment Printing Office, Washington, D. C., or the district and 
co-operative offices of the United States Department of Com 
merce This book gives the latest facts regarding the com 
merce and industry of sixty-one foreign countries The book 
contains 642 pages, and is bound in buckram. 

<< 


Rubber Bands for the Newspaper Circulator 
The National Printer—Journalist reports that carriers for the 
Louisville Courier—Journal place a rubber band around eacn 
copy before throwing it to the subscriber's porch. This prevents 
the paper from blowing away. Since the new plan went into 
effect complaints for the non-—delivery of the Sunday edition of 
70,000 have averaged less than forty a day. 


General Trade Situation in Porto Rico 

Commerce Reports] Some good orders are being received by 
Porto Rican importers for iron and steel from merchants who 
have been holding off for some time Sales of office furniture 
and equipment are slow, while trade in general provisions ts 
seasonally affected in the retail business and slow in the whole— 
sale. although the wholesalers are beginning to feel the effects 
created by the opening of the sugar campaign 

- - p> ---—- 


On the Outside Looking In 


Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 


The National Cash Register Company.—Printing (Western edi 
tion) showed illustrations of this company's private printing 
plant, under the heading, ‘Glimpses Into One of the Largest 
Private Printing Plants in the Country 


Magazine Articles of General Interest. 


Sales Management (Chicago) told of a sales contest by the 
Northwestern Furniture Companys Milwaukee Wis in 45 
New Accounts and a Lot of Fur 

“Is the Mail Lead Worth Its Cost to the Salesman?” was 


contributed to Printers’ Ink by C. ¢ Casey, president, The 
Work Organizer Specialties Company 

“National Cash Salesmen Welcome President Home with 
Orders” in Sales Management (Chicago) told of a sales contest 
held while F. B. Patterson was abroad 

The Magazine of Business (System) published “Taking the 
Con Out of Conferences,"’ written by Walter F. Wyman, gen 
eral sales manager, The Carter's Ink Company 

“The Year's Sales Figures and How to Analyze Them" was 
a joint contribution to Sales Management (Chicago) by Walter 
F. Wyman, general sales manager, The Carter's Ink Company, 
and Henry F. Morse, vice-president, The Florence Stove Com 
pany 

Printers’ Ink Monthly published ‘“‘The Best Product We Ex 
port—Men.”" by John Chapman. The author mentioned several 
outstanding men that fit this title including Macaulay and 
Willey. of The Carter's Ink Company, F. K. Rhines, of The 
General Fireproofing Company, and W. R. Cummings, of the 
Monroe Calculating Machine Company 

T , Vinson, executive secretary of the National School 
Supply Association, contributed “Business Come; to Teaching’s 
Help” to the Nation’s Business. Mr. Vinson pictured the coun 
try school of a few generations back, in contrast to the high 


school at Hibbing. Minn., one of the most modern type Mr 
Vinson's article told of the improvements contributed by school 
supply manufacturers to better and more comfortable seating, 


ventilating, heating. lighting, courses in applied art, and many 
other advancements It is not saying too much to indicate that 
the supply concerns have contributed to American schools fa 
cilities which have aided to lower the average age of graduation 
from high school, and entry into college life 

———-—_>o-.—- 


If you don't like your work, make a change—in yourself 


| The Coach (published co-operatively by the Boorum & Pease 
Company, Eastern Manufacturing Company, C. Howard Hunt 
' 


Pen Company and Sanford Manufacturing Company) 
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thenew KEYMINDER! Tf A NEW COUNTERJDISPLAY 


awkward 





vhereb we reg ‘ ea 
KEYMINDER and return 





Died of Genuine Cow 
hide n Black « lar 


het 
| Assorted d enn inted 
on a Display Card Can 
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ROBINSON MANUFACTURING COMPANY - - - 


et Each 





for Robinson Reminders 










Dust proof stock draw- 
er opens from front or 
back, making stock eas- 
ily accessible Display is 
under glass and also ac- 
cessible 


Constructed to 
meet dealers’ needs 
in accordance with 
suggestions from 
many of our cus- 
tomers. 


This Cabinet 
given with three 
dozen standard as- 
sortment, or equiv- 
alent order. 


AND Some New 1928 Leathers. At the 
Popular $1.00 Price. 


Fur, Cross, Ostrich, Alligator, Pig and Snake Grain 


WESTFIELD, MASS. 














‘‘WAFER”’ THIN TYPEWRITER ERASER 


Chief feature of this new and unusual type 
Wafer  thinness—thin 
tter at a time without 


ol eraser is its 
enough to erase one le 
impairing the others—long enough for a 
stenographer to get a firm grip and efase 


without the eraser wobbling 


It consists of patent clamp-eraser 
holder of polished nickel, with adjustable 
soft VAN DYKE ink eraser of thin wafer 
shape in one end and a brush of the finest 


(_hinese bristles in the other 


Each eraser is put up in a folding case 
holding four refills—two of red compound 
and two of gray. One-quarter gross folders 
in a carton also containing one extra folder 

tr} 


witn eyelet for aisplay purposes 


EBERHARD FABER 


“The Oldest Pencil Factory in America” 


NEW <> vork 





i EBERHARD FABER i 


WAFER” TYPEWRITER ERASER 
' wrt FOUR REFILL AQUUSTABLE RUBSERS 





EBERHARD FABER 
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| For the Executive Who Demands 
Fine Desk Accessories 


HE 4-in-1 Executives Calendar 

Pad is the first practical daily re- 
minder to harmonize with modern 
desk sets and other fine office acces- 
sories. Its strongest appeal is to men 
whose good taste finds expression in 
an elegantly equipped office. To men 
of this type the retail price of $6.00 
is a small item 











Self-Closing Cover 
Insures Privacy 
for Daily Memos 






Ring-Binder 
Calendar Pad 





Daily Memos Are Turned Under 


Past Memos Easily Referred to 


CPP LPF 


~~ 


~_eree 
PPP L PLS 





rrr 
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If you will sample the 4-in-] and show it to a 
few of your best customers, you will quickly 
realize that there is an extensive demand—ot 
year round duration—for a daily reminder so 
different from all others you have seen 





} B.E. LAWRENCE & CO.,Inc. {#7 §;,2hie 
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EXECUTIVES’ 
cade|nppre Joao 


TRAOE ARK REG 


The cover of this ring-binder calen- 


lar pad closes automatically when 
the 4-in-! not inuse. Confiden- 
tial notations are thereby shielded 
from the eyes of callers—a protec 
mon which w € appreciated [ 


every execulive 


In addition to its original patented 
_ E 

features, the 4-in-! boasts a beauty 

of design and excellence of work 


manship which will win the ap 
proval of men who are careful about 
the appearance of their desks. The 
heavy supporting ornaments are of 
brass to harmonize with other desk 
accessories. Rubber buttons on the 
base protect the desk 


The pad contains one sheet for eact 
day. Daily memos, turned under 
at the end of the day, are preserved 
for convenient future reference 
Refills are obtainable. Size is 73” 


x 5)” x 19” high 











BENTSON 


These add-a-unit sections are especially 


venient for various department files in 


of records. 


‘ 


Legal blank, card and letter file se 


lene welded corners and the same drawer 
pension as in our commercial grade vertical 


The 





Showing how Add-A-Unit 

Sections stack and how Aurora 

they may be rearranged New York Representat.ve A. H. Denny, Inc 
1§6 Broadway, near Leonard St 


a For Departmental Files 
and Growing Businesses 


Add-A-Unit SECTIONS 


large 
business and public institutions and for smaller 
firms whose filing space need not be large but 
must provide for many different sizes and shapes 


LIOTIS 
shown as well as storage section, top and base 
Sections are also provided for check files and 
documents, filling out an extensive, adaptable line 
Che sections are neatly constructed with acety 


BENTSON MFG. CO. 


Illinois 





Showing how perfectly 
the sections stack 


Price list with full 
information and 
discounts to deal- 


ers on request 














DDD 




















March, 1928 





a : : 
OTHER MACHINES | 














Buffalo, N. Y.—J. Forest Oakes, now district manager here 
for The Postage Meter Company, 961 Gerrans building, had beer 
located at the Chicago branch prior to this transfer 

Chicago, !li.—The United Autographic Register Company has 
amended its charter, increasing the number of directors fron 
five to seven 

Philadeiphia, Penna.—The Business Machinery Company, 0% 
Chestnut street, has been registered as a commercial title in the 


common pleas court by J. Wolfe Gonden, 3826 Brown street 


San Francisco, Calif.—The National Cash Register Compan) 


held a sales convention for the Pacific division in the Italian 
ballroom of the St. Francis Hotel, February 9 and 10 J. E 
East is Pacific division manager, and fully 200 representatives 
from the territory west of Denver were in attendance This 


year’s slogan is “‘Better Business, Better Sales, Bigger Busi- 
ness," but the old slogan, “A National on Every Counte! 

will also be continued, Mr. East informed the visiting N. Cc. R 
men N. C. R. factory representatives in attendance at the 
district convention were J. H. Barringer, C. E. Steffey, 8S. ¢ 
Allyn, J. W. Dozier, J. W. Briggs, R. J. Wood, G. E. Irving 
E. D. Gibbs, G. H. Clevenger, Carl Beust, S. F. Hall, G. F 
Cook, H. O. Whipple, H. T. Guion, W. A. Outten, W. C. Wilk- 
inson, A. J. Smith, A. B. Gary. G. B. McLelland, A. W. Schuer- 
mann, J. H. Angleton One feature of the convention was the 


daily luncheon which proved thoroughly enjoyable to everyone 
concerned The gathering is considered to have been a success 
from every standpoint 

San Francisco, Calif.—The prevailing fashion for gay and 
cheerful colors has been catered to by the Dictaphone Sales 
Corporation and Dictaphones dressed in ‘Duco permanent 


finishes by DuPont are now available at Dictaphone head- 
quarters here Mrs. Lillian Speake, director of the Dictaphone 
school and employment bureau, said that from J H Best 
Pacific coast manager for the Dictaphone Sales Corporation 
to the students in the school, everyone is enthusiastic over the 
fact that the demand for color has spread through the business 
world All the special colors which have been prepared for 
the Dictaphone after months of study are also practical colors 
Maroon, bronze, Dictaphone brown, Dictaphone green, beig« 
and Dictaphone blue, in addition to a standard black finish 


ire now available Mrs. Speake pointed out that the publ’: 
demands beauty as well as utility To satisfy this craving for 
beauty, tl demand for olor in private and special life has 


become so strong that every manufacturer who has taken the 
trouble to meet the demand has done more business than ever 
efore The executive who takes pride in having his own 
private office different'’ from any other office in his organiza 
tion, is already ordering the new Model 10 Dictaphone, that in 


oo 
Manufacture of Pencils in India 

me e Reports] What is understood to be the nly pencil 
ctory in India was est shed in Madras during the world 
ar Prior to the war the hief source of supply f pencils in 
South India was Bavaria With this source cut off, a pencil 
factory in Madras was started by the government Im 1918 the 
ndustry was sold t ne f the leading stationery firms i: 
Madras It erected a substantial building at a cost of about 
000 rupees (about $36,000) and installed modern chiner 
r large scale manufacture The industry represents n invest 

ent of about 400,000 rupees (about $144,000) 
The machines are al f German manufacture a ire capable 
f turning out apt xir tely 500 gross per d though at 


eing operated at less than one-tenth the full 
ifty workmen, all Indian, are being employed 


Materials used in manufacturing pencils are wood, graphite, 


waxe gums, solvents and various chemicals Wood is obtaine 
from Indian s rees, Malabar and Hyderbad, from Kenya Col 
ny, Africa, and from the United States. Graphite in crystal 

rm is t ned pr pe fror Rajamundry (South India 
nd Ceylor ind small quantities are also received fror 
"nited States Kaolir she stick lac, seed d refine 
s resin are p! ired fre Indian sour s The var is 
hemicals used are imported 

The factory produces pencils f many varietie nd prices 
from copying pencils t rayons and pastels ur the price 
range from $1.80 to $5.76 per gross 

The total imports of pe! s int India in 1924-2 ! inted 
to 2,403,804 dozen valued at 704.436 rupees, and n 1925-26 
mports were 3,294,548 dozen, valued at 720,503 rupees 

Despite the considerable demand, the Madras factory is 
been able to secure but a s i part of the Indian market, and 
nstead f gaining it productior s decreasing largel be 


ause t mpetition f cheap pencils from Japan is very keer 
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COUNTY MAPS 
WITH TOWN LISTS 


LOOSE LEAF ) 


ESTABLISHED LINE 


ASSURED SALE 


WRITE FOR SAMPLE AND 
DEALER OFFER WITH LIST OF 
LARGE USERS 


THE CHARLES D. HEVENOR CO., Inc. 
MUTUAL BUILDING 
BUFFALO, N.Y. 














Recommend a 





KUMFORT KUSHIN 


You'll get many calls for chair cushions if you let 
the trade know you have them And by recom 
mending KUMFORT KUSHINS, you wil! build uf 
a good business in this line There re felt chair 
pads now in use purchased over n ears ago 
KUMFORT KUSHINS will serve as long, but will 
serve better It is worth while to get best equip- 
ment for that length of time 

KUMFORT KUSHINS are made of resilient sponge 
rubber covered with all-wool felt or Chase mohair 
vulcanized securely and permanently They do not 
become misplaced or fall off the chair; they can 
not wear through or pee 





STATIONERS If you consider KUMFORT 
KUSHINS in terms of convenience and extent of 
4urability. you will recommend them as cheapest 
for permanent use. Write for price list and 
Giscounts 


FEATHEREDGE RUBBER CO. 


342 W. Huron Street Chicago 
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BOS 


SEVENTH AND STATE STREETS 


ppsen 
me 
x 











ie 


Think of it!- 


That one feature alone means quicker action 


“A ball-bearing pencil sharpener!” 


more positive 


results, less effort—and, of course, the fact that it's a 
BOSTON means “highest quality.” Best of all, for the 
dealer it means immediate interest. a quick sale and a de- 


lighted customer It's brand new and it's a winner. 
should show it just as quickly as possible. 


Why not a sample order right now? 


C. HOWARD HUNT PEN CO. 


CAMDEN, NEW JERSEY 


You 








| 
| 


— 


























{ 


C.HOWARD HUNT PEN CO 
CAMDEN .N.J. 





to deal in all 





: STATIONERY 














WVarch sales drives 
Stationers, Ofice 
following 

Warch 5-10—Commodity Classification No. 8&, 
Bline Print Paper, Artists’ Materials, Architects 
Drawing Materials and Drafting Room Furniture 

Warch 12-17—Commodity Classifications Nos. 11 


Association of 
include the 


sponsored by the National 
Outfitters and Manufacturers 


which includes 


Instruments, 


which 


and 14 


include Waste Paper Baskets, Letter Trays and Miscellaneous 
Goods 

Varch 26-31—Commodity Classifications Nos. 9 and 13. in- 
cluding Leather Goods and Novelties, Postal Scales, Cash, Bond 
and Office Boxes, Rulers and Yardsticks 

Stationers are urged to concentrate their merchandising efforts 
on the lines indicated during the periods designated 

Aberdeen, Wash.—The Green Book & Stationery Store has 
been acquired by Leonard A. Emmert, 215 South H street, 
from Killaly Green 

Berkeley, Calif.—Thomas W. Moore, manufacturers’ agent, 
has moved to 1799 Euclid avenue 

Boston, Mass.—The Broadway Stationery Company has moved 
to 62 Kingston street; the business was located formerly at 7 
Washington street 

Chicago, Ili.—The Consumers Paper & Supply Company has 
increased its capital stock from $60,000 to $100,000 

Chicago, Iil!._-Delong, Coles & Company, 309 South LaSalle 
street, has joined the Chicago Association of Commerce 

Chicago, Ili.-The Crown Office Supply Company, 322 West 
Washington street, celebrates its first anniversary March 1 

Chicago, ill.—Benjamin Coplon, 1915 Milwaukee avenue, has 


been succeeded by the Northwest Stationery & Office Supply 
Store 

Chicago, I!|.—The Protected Refill Corporation, 655 South Wells 
street, has amended its charter by changing the number of 
directors from three to four. 

Chicago, til.—Horder's, Inc., will open a new stationery store 
March 1 at 114-116 North Wells street This is in the Morton 
building, one of the loop’s new skyscrapers 

Chicago, Ili.—In about another month the Burr-Vack Com- 


avenue, will get possession of 


near Van 


South Wabash 
Wabash avenue, 


now at 511 
41 South 


pany, 


the store at Buren street 


After some remodeling the store is to open for business May 1. 

Chicago, I!!1.—The Acme Stationery Company, an established 
business, 4141 West Madison street, has been chartered to man 
ufacture and deal in stationery, office supplies, office furniture, 
and fixtures; capital stock, $20,000; incorporators— He Gross 
man, Bernard Grossman and Max Grossman. 

Chicago, I!1.—The Reliable Stationery Company, 317 West 
Monroe street, has rearranged its office and stock storage The 
street front has been partitioned off for private offices, and the 
general offices extended southward The increased space was 

ained through rearrangement of merchandise stocks The 

ympany’'s office furniture is on the third floor of the lilding. 

Covington, Ky.—-A stationery store has been established by 
Francis Dodds in the shop of the Sample & Schram Printing 
(Company 

Dallas, Texas. \ stationery store has been opened in t) In- 
terurban building by H. Fletcher Yeargan 

Danielson, Conn.—Dowe's Stationery Store is erecting a new 
two-story building of tile and tapestry brick John M. Dowe, 
the present owner, is the fourth of his family to direct this 
business It has been housed in an old building which was a 
landmark of the business district and was wrecked to make 
wavy for the new store 

Eau Claire, Wis.—The Minnesota Schooi Service In has 
been chartered to deal in all kinds of school supplies and prop 


erty; capital stock, $25,000; incorporators—H. Wilmanr B. W. 


Schnetzky and M. Kootz 

Eau Claire, Wis—The Northern Advertising Cor ‘ has 
beer irtered to conduct a printing, stationery and ivertising 
business; capital stock, $25.000; incorporators—V. O. Tronsdal 
E. ©. Olsen and Bernice Sauer 

Eau Claire, Wis.—The Wisconsin School Supply Company has 
been chartered to deal in all kinds of school supplies and all 
other kinds of property pital stock, $2 } porators 
E. M. Hale Egan Weiss and ‘¢ A. Quinn I s r 
porators are represented in Wis« sin School Serv Inc., 
authorized to deal in ail kinds of school sup] s r per- 
sonal property; capital, $25, The same neorporators spon 
sored the Michigan School Serv Ir wit! us $15,000 


kinds of 
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The -/Vemindex 


cAn «Automatic «Memory 





en 
Advertising 
Gifts 
and for 
Individual 
Use 


The Memindex is the modern device that automati- 
cally takes care of all kinds of memoranda. It is 
a pocket and desk card-index system designed 
for personal use. 


We invite .= or to represent 
us. Write f terature and discounts. 


- Wilson Memindex Company 
163 St. Paul St. Rochester, N. Y. 











SPEEISTENER. 


No. 1 
$5.00 List 


Fastens 40 «sheets 
16 Ib. bond in one Frozen Staples 


with 
Sharpened Points 


operation, up toe 
3% Inches § from 
margin. 


No waste of staples. 
Reloads in a jiffy. 


Locks automati- 
cally when staple 
chamber is empty. 








Absolutely rus t- 
proof. No pound- 
ing necessary. 
Penetrates wood 
fibre, etc. 





Guaranteed clog- 
proof. Few parts 
—easy to replace. 
Staples don't jam 
or clog. 


Perpetual Guar- The Only Point Sharpened 


phe sony Interchangeable Staples! 


Model No. 2—12-inch range. 
Model No. 100—3-way stapler and tacker. 
Model No. 5—Temporary, also permanent stapler. 


Parrot Speed Fastener Corp. 
386 Broadway, New York, N. Y. 


AAHOoOoOoOooSoOoscCc 


~PHOoOOoOC0C0OCCC 


Even a Pencil Can 
Be Better 


Pencils since 1662—quite 
a history, much progress 
written. No matter what 
the item, it must keep 
pace. Even a pencil can be 
better. If the profit on 
your pencil line is satis- 
factory, keep it. If not 
— investigate Staedtler. 

















AN UNRIVALLED REPUTATION FOR 
RESPONSIBILITY, EFFICIENCY, 
SERVICE 


Office Chairs Built from 
the Experience of 
98 Years. 








Smart Designs, 
Sturdy Construction, 
Superior Finish. 


S.K. PIERCE & SON CO. 
GARDNER, MASS. 


96-102 Cross Street 25-27 Carroll Street 


Warerooms: | “ BOSTON, MASS. BROOKLYN, N. Y. 
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| Ingento Cutters 


for CARD AND PAPER CUTTING 








NOW MADE IN 7 SIZES 


PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 
mail and tape baskets, space baskets, built up 
trays, locker baskets, PEERLESS paper burn- 








: 

ers, wire globe guards, office partitions, wire 

. guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4 12% inch blade. 

Ne. 2. 8% inch blade. No. 5S. 15 _ inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 = inch blade. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 














WANTED 


Special Representative 


nein though you now have a position in which 
you are contented, if you are the right type of 
man and call on or have an acquaintance with the 
higher types of office executives, you can handle this 
job without hindering your regular work, and add 
from $40 to $75 a week to your income. 





We war : mar n each, alit troduce Equipm 
and Me is Keren hs vice to fice nanagers ar othe , ; ; 
top executives of business concerns, and to dealers and sales All the pertections associated with the 
mer n the office equipment industry , - ‘ - . 
hict 1 af for ur nar matchless Venus of Milo are found in MILO 
I * #e1 ° wh 1 le ORe eat orn . inques al : - 
f ar value and thousands of subscribers everywhere t Ribbons and Carbons 
is the very thing they have wanted for years 
I rmplete serv oo mprises four inits (1) The Bu > a - ‘ ‘ 
ness Machines and Equipment Digest, a ection of 14 Beautitul packages, faultless workman 
mages of partial and mplete data on all business ma . ; . - : 
chines amd eauioment. This untt in On menanele & ' ship and the finest of materials are asso- 
to be worth the entire subscription cost. (3) Monthly chang. ciated with every sheet of MILO Carbon 
and addenda serv ‘ for me year 4 nthivy re f > ‘ : : nee" 
surveys made of t! perations of actual offices tailing P aper an d every MILO lypewriter Ribbon 
car lcaciah eaneniiiadion jt gaa ——— Their impressions are as pleasing to the eye 
Subscriptions are accepted under a Membershi; and as indestructible as the Venus of Mil 
| ment Plan at a fee . = per year rhe compens - 
} re pre sentatives is liberal, th yearly renewal ir n rhe herself 
‘ serv is being Bae, advertised t 
7 
prominent lsers Many people y : are pr : ‘ . P 
ready to subs e. Generally but an explanation means a Dealers will write for our attractive prices 
— ee Sree Sey oe oe and full particulars 
~. o ne t (siip ? ‘ po ind ti 


entire prot sit n w be sent to ti 8 w“ ) are 
wanting | ake money gnd 


sitogether high clase works ia ML CARBON CORPORATION 


EQUIPMENT-RESEARCH CORPORATION 
224 West Adams Street, Chicago ers oo = we 
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Fargo, N. Dak.—The Globe-Gazette Company, Wahpeton, has 
sold its Fargo branch to Walter S. Maddock, who has been 
local manager. Mr. Maddock will specialize on office equipment 
and supply lines. 

Great Falls, Mont.—The McKee Stationery Company has 
closed its retail stationery store on Central avenue and will 
handle its trade from the warehouse. 

Kalamazoo, Mich.—E. L. Turley has been appointed advertis- 
ing manager of the Kalamazoo Vegetable Parchment Company. 
He had been assistant advertising manager of the wholesale 
establishment of Marshall Field & Company, Chicago 

Los Angeles, Calif.—The 
Spring street, an established 
apital stock, $1,500,000 

Los Angeles, Calif.—The Centra! Stationery & Printing Com- 
pany, 320 West Third street, has succeeded the Cut Rate Sta- 
Company, which has operated the Central Printing 
change affects the name only 


Corporation, 525 South 


been chartered; 


Stationers’ 


business, has 


tionery 
Company The 

Marion, ind.—The Observer Company, formerly at 112 East 
Fourth street, has moved to 121 East Third street 


Milwaukee, Wis.—Al Dorn, formerly with the Commercial 
Stationery Company, has joined the National Bank Supply 
(‘Company 

Milwaukee, Wis.—The Ray G. Koepke Company has been 


hartered to deal in and sell blank books, stationery, and to 
onduct a printing business; capital stock, $25,000; incorporators 
Ray C. Koepke, Louise Koepke and Virginia Koepke 

New York, N. Y.—A stationery store at 430 West 238th street 
has been established by Jos. Sloate, 2517 Catalpa avenue, 
Brooklyn 

New York, N. Y.—Sanders Weiss has chartered his stationery 
capital stock, $10,000; C. Rothenberg, charter repre- 
sentative, 105 Court street, Brooklyn 

New York, N. Y.—E. H. Coles has joined the A. L. Reed 
Company, with headquarters at the local showrooms, 200 Madi- 
son avenue Mr. Coles has been on the road for Day-Craft, 
Inc., and retains his interest in that company. 


New York, N. Y.—The Star 


business; 


Blank Book Company, Inc., 32 
Vesey street, has discontinued One reason for this action was 
the demolition of the building occupied, preparatory to work 
on the new subway. John Gutowski, former president of the 
Star company, has become secretary of Smith & Star, Inc., 
manufacturer of blank books, manifolding material and machine 
ruling 

Oklahoma City, Okla.—The Many Office Supply Company has 
moved from 128 West First street to 126 West First street 

Philadeiphia, Penna.—The J. R. Silk Company, 1360 Ridge 
avenue, has been registered as a commercial title in the common 
pleas court by Jack R. Silk, 1312 Ridge avenue. 

Philadelphia, 


and Cameron streets 


Wylie 
registered as a commercial title 
pleas court by L. Melville Suplee, Drexel Hill, 
Walsh, 6214 Callowhill street 


Penna.—The Suplee Envelope Company 
has been 
n the common 
Penna., and Charles B 

St. Paul, Minn.—O. J. Olm, vice-president of the Quality Park 
Envelope Company, spent ten days last month at New York 
and other eastern centers selecting new high speed equipment 
for the machine department of the company's envelope 


mill 


made 


San Francisco, Calif.—The Ingrim-Rutledge Company had 
more business in December and January last than in any two 
and considers that things look very good for 
the coming year, stated H. H. Rutledge, president of the com- 
pany, in speaking of business 

San Francisco, Calif.—Gerald Murphy, who 
the force of White & Farnsworth as city salesman 
considerably stimulated by moving to 
Market New have come in and the 
old customers ha‘ ollowed the firm to its new location 


previous months 


recently joined 


states that 


business has been Second 


street, near customers 


San Francisco, Calif.—Inventory, renewing of the filing equip- 


ment for the osing of the fiscal year, and the need for trans- 
fer cases have given a great deal of business to the H. 8S 
( ke Cor stated Thomas McGruder, manager of the 
t on stationery epartment at the company’s matr 
stor There ave been times during the recent rush whe 
< tmer alone could have kept forty-five 
s s r brisk was the demand Mr. MecGruder 
r in aggrevated cold which kept him on the 
~ we x = 
San Francisco, Calif.—National, Pacific coast and local manu- 
facturers of greeting cards opened their spring exhibit in the 
Pala H Ss Francisco, February 1. There were between 
forty nd fif exhibitors at the Palace in addition to sever 


ther ty dis :. After a week, more or less. in San Fr 


i? f ’ tors dis ed their samples in Oakland a 


ancisco 
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[ SAVE TIME 
~ and POSTAGE 


By Using 
| ‘‘Pelouze’”’ Postal Scales 
} 


HEY tell automati- 

cally the exact amount 
of postage, in cents, re- 
quired on all mail matter, 
including parcel post 
rates by zones. Warranted accurate. Beau- 
| tifully finished in French gray or gold bronze 
| enamel. 





National 









Made in Several Styles 


Intended for in- 
dividual desk, 
library, office or 
shipping room. 
Dealers _—sup- 
plied by princi- 
pal jobbers. 






Standard 


ASK FOR PELOUZE SCALES 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 


\_ “The Best Scale to Use is Made by Pelouze”’ 



































START THE NEW YEAR RIGHT 


BY INCREASING YOUR 
SALES AND PROFITS WITH 


sosLin’s ECLIPSE 7me stamp 


Retail 
$17.50 














UNLIMITED FIELD 


OUR NEW GENERAL CATALOG 
NO. 25 IS NOW READY FOR 
DISTRIBUTION. | 


--ASK FOR YOURCOPY!-- 
A. D. JOSLIN MFG. CO. 


Manistee, - Michigan 
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101 WEARS OF MANUTACTURING EXPERIENCE 





> 


This chair is 
No. C 3004 CX YX 


There is an arm 
chair to match 

















» / 


LENDS DIGNITY-YIELDS PROFITS 


HIS new Heywood-Wakefield chair 

willlend dignity and comfort to any 

office and it will yield good profits to 

progressive dealers. It is soundly made 

for the better trade and is backed by 

our 100 years of manufacturing ex- 
perience. 


Heysoood Wakefield 













Baltimore, Md. Los Angeles, Calif. 
Boston, Mass. New York N. Y. 
Buffalo, N. Y Philadelphia, Pa 
Chicago, Il. Portland, Oregon 
Kansas City, Mo Ste. Louis, Mo, 






San Francisco, Calif. 
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Hotel Oakland and later went to Los Angeles where a greeting 
ecard display was held Blake, Moffitt & Towne. large Pacific 
coast wholesale paper house, had a special room rebuilt in old 
Spanish style to show stationers the greeting card line it 
represents on the coast, that of Sidney Burgoyne & Sons 
Wausau, Wis.—The Rhode Book Store, which had been estab- 
lished forty years, has been acquired by the Hickey Book & 
Stationery Company, which was incorporated recently 


ee ee 
LOOSE LEAF 

















Chicago, II|._—The plants of the Chicago Binder & File Com- 
pany and the Cooper Carbon Coated Paper Company have been 
segregated as of January 15 

Chicago, Il!.—Clayton Harvey and Fred Robb, of the local 
staff, National Blank Book Company, have resumed their sales 
work after absence due to illness 

New York, N. Y.—John Nicklaus, of the local branch of the 
National Blank Book Company, is again on the job, following 
an operation 

Syracuse, N. Y.—A trophy was awarded to Hall & McChes- 
ney by the Associated Industries of the state for 100 per cent 
freedom from industrial accidents during a three-month period 


a — : 
PENS AND PENCILS 


—————- J 






































| The Superior 


MULTIPOST 


STAMP AFFIXER and RECOKDER 
SAVES STAMPS, TIME and MONEY 
Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 


stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 











If you have not received our 
Dealer Book “Why & 
How,” write for ad now 


Multipost Company 


ROCHESTER, N. Y. 





























The National Association of Stationers, Office Outfitters and 
Manufacturers has designated the period March 19-24 for a 
sales drive on Commodity Classifications Nos. 2 and 4, in which 
are included Inks and Adhesives, Pens, Pencils, Pencil Sharp- 
eners, Crayons Fountain Pens, Mechanical Pencils. Rubber 
Bands and Frasers Verchants are requested to stimulate sales 
in these items during this period by advertising, displays and 
special efforts by the sales staff 

Philadelphia, Penna.—The Pen Shop, 22 South Tenth street, 
has been registered as a commercial title in the common pleas 
court by Thomas B Lovelock Jr Brooklyn N j 


San Francisco, Calif.—Chas. FP. Christiansen, 1174 Phelan 
building. has taken on the lines of The Miller Bros. Pen Com 
pany 

San Francisco, Calif.—H. L. Carmen, vice-presice 
Mabie-Todd Company manufacturer of “Swarr pens, was 
expected at San Francisco headquarters of the H. 8S. Crocker 
Company before the close of February 

San Francisco, Calif.—Tom Emerson, Pacific coast manager 


‘ 


for The Conklin Pen Company, recently returned from a general 


sales meeting at the company's factory in Toledo, Ohio He 
was so much encouraged by the business outlook that Mr 
Emerson wrote to the company’s dealers and stated, in part 


‘It may be of interest to you to know that The Conklin Pen 


Company ended 1927 as the most successful year in the history 
of its operations, the Pacifi oast territory having contributed 
very largely to this success In fact, our business has grown 
to such proportions that we are adding two junior salesmen 
in the Sar Francisco territory for 1928 Th. ew salesmen 
are Ivan Payne, who has been service manager for The Conklin 


Pen Company in San Francisco the past five years. and Fred- 
eric Cobb, who has been with the company here for the past 
three years, in charge of shipping and stock Mr. Emerson 
states that this is along the line of a policy laid down by 
Conklin of building the sales force from those who have shown 


1 


themselves to be worthy in their own ranks 
West Chester, Penna.—The drug store of Walter E. Scott, 
East Market street, was robbed of $400 worth of fountain pens 


several weeks ago 
a 
Shipping Details for Typewriters to Colombia 
} 


Commerce Reports Because of the humid climate in tl 

Cartagena district of Colombia it is advisable that all type 

writers shipped to that market be well protected by paint or 
nickel against the tendency to rust Metal parts that cannot 
be painted or nickeled should be well coated with heavy oil or 
grease before the machines are packed, if they are to arrive in 
good condition and remain so for any length of time As duty 
is assessed on the gross weight of arriving shipments. including 
the weight of packing cases and materials, it is usually wise to 
pack and case as lightly as may be consistent with safety in 
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ADDING MACHINE PAPER 


CE AMP. 
Builds Business 
Sor Stationers 


because 
users are always 


SATISKIED 




















a. 
loners 
can save money 
by obtaining stock 
from nearest distributor 
Write for List of Agents 


’ Packed 
| J in cases of 
pplowwerolls 
| 4 4in 
ore Row, 
Box 





















CAP ITTLE 


QUALITY iE 
CARBON PAPER 


ROCHESTER.N.Y.. U.S.A 
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Gy Multum in Parvo — Much in Little SN 
TO DEALERS IN QUALITY 
Carbons and Ribbons eS 
THE “LITTLE” FRANCHISE MEANS “MUCH 

A eady ystom in ribbons and carbons is assured if 
the quality of the ribbons and carbons is uniformly h gh. 
’ dealers have found that the traditional “Little 
s constant ained, and that customers who 
or SATIN FINISH car 
GOLD SEAL ribbons always 


y maint 
have once purchased CO 
bons and SATIN FINISH or 

We — snufactere a complete line of quality carbons 
and ribbons for every purpose 
: 
A.P. LITTLE, Inc., ROCHESTER, N.Y. 


New York Office—Bible House, Astor Place 
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IN and OUT 





DAVENPORT-TAYLOR MFG. CO. | 


Boston 





REGISTERS 


WILL RETURN 
— 4 





are used by thousands of offices that have 
salesmen, such as real estate offices, auto 
sales agencies, also used in hospitals for 
doctors, internes and nurses. Made in any 


size. Write for circular. 
| 


San Francisco 


General Offices and Factory 
412 Orleans St. Chicago, 111. 


New York 











Sencils 


’\ the most economical pencils 
of the world ! 


Try Our 


NEVER BREAK 


STABILO 


THIN LEAD 
COLORED PENCILS 


Prices and samples on request 


Stationery Export & Import 
orp. 

221 Fourth Ave., New York 

Sole Distributor of Swan Pencil 
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Perfect Swiveling 
e ROLLS AND SWIVELS WITHOUT 


4 are 
0 a 


Indestructible 
OUTLASTING MANY TIMES FELT 


—  — 

























RLIBBER OR COMPOSITION 
| W | 
E Does not Mar or Deface 
FINEST WOOD SURFACE, MOSAIC OR 
FLOOR COVERINGS 
"G "1 ° " 
Uuaralan 
CASTE. Quiet in Operation 
GLIDES OVER FLOORS NOUSELESSLY \ 
CANVAS CUSHION pA | 
mite tor 
TR EA D P ) Information 
ivine Brothe n 

NO RUBBER OR FELT TO DETERIORATE | ivine Bre thers Genpe s | 





RLASTING SWIVEL CASTER. 
‘for Office Chairs « 
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Built to Order Steel 
Equipment ata 
Moderate Price | 


Because special steel furniture 
is not as much in demand as 
stock items, it is very often 
high priced. For nearly a 
quarter of a century Imperial 
installations have met with 
approval in all respects but 
especially in the matter of 
price. Imperial dealers often 
secure contracts because they 
can offer the best in equip- 
ment and service at a moder- 
ate price. As he carries no 
stock, the dealer’s profit is 
not eaten up by storage costs 
or hauling charges. Full par- 
ticulars will be gladly sent at 
your request. 


IMPERIAL a 


STEEL CABINET COMPANY 
2130-2152 Fulton Street 
CHICAGO, ILLINOIS 
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Asheville, N. C.—Burt L. Ownbey has taken on The General 
Fireproofing Company's “‘Allsteel’’ line of office equipment 

Baltimore, Md.—J. W. Lewis has been appointed manager 
here by the Art Metal Construction Company He came from 
the Boston branch He succeeds C. E. Elofson, who has been 
transferred to Philadelphia where he had charge of the branch 
there 

Chicago, tll.—S. S. Shane has been appointed representativ« 
of the Commercial Furniture Company, covering the central 
district 

Chicago, !ll.—Carl Gazley, assistant sales manager, and D. W 
Duffield, director of education, of the Yawman and Erbe Manu- 
facturing Company, visited the local branch in February 

Chicago, it.—Frank Risk has joined Edward Schuman in 
selling Mullins radiator covers and cabinets for E. E. Blank- 
meyer.—Frank O. Higner, formerly with the Louis Dow Com 
Blankmeyer, selling bank 
equipment, such as filing devices, safes and safe deposit in- 
stallations 

Cleveland, Ohio.—E. J. Lund has been appointed manager of 
the Cleveland branch, Art Metal Construction Company, suc- 
ceeding C. H. Elliott who has resigned. 

Columbus, Ohio.—C Harley Elliott has joined the sales 
organization of The Columbus Blank Book Manufacturing 
Company. He had been branch manager for the Art Metal 
Construction Company at Cleveland and continues the sale of 
that company's products in his present connection 

Evansville, ind.—Guthrie & Company, 207 South Fourth street 
has purchased the building at 210 South Third street After 
extensive remodeling a modern office equipment and supply 
business will be organized by Guthrie & Company 

Indianapolis, iInd.—Lloyd E. Wilson has been appointed man- 
ager of the local branch, Art Metal Construction Company He 
replaces W. W. Zaring, who has become a traveling representa- 


pany, is now associated with Mr 


tive for the company 

Jamestown, N. Y.—D. LD. Gray has been appointed manager 
of agencies by the Art Metal Construction Company 

Louisville, Ky.—The Weber Office Equipment Company has 
been appointed local distributor for the “Allsteel”’ line of The 
General Fireproofing Company 

Milwaukee, Wis.—Associated Manufacturers Company has 
been chartered to deal in office fixtures, all kinds of sanitary 
and cleaning products, supplies, et: 
common no par value; incorporators—Frederick Palmer, Arthur 
C. Tretou and Howard R. Larsen 

Mount Clemens, Mich.—An addition is being constructed by 
J. H. Malbin & Sons, which will more than double the present 


capital stock, 500 shares 


space. 
Nappanee, ind.—Lamb Bros. & Greene Company has been 
chartered to manufacture and sell at wholesale and retail) all 
kinds of lamps, household and office novelties and accessories 
capital stock, $15,000 common and $10,000 preferred; incorpo- 
rators—J. S. Slabaugh, Burton Uline and Vernon L. Stamp 
Lamb Bros. & Green, In¢ at Elkhart, has surrendered its cor 
porate charter 

New York, N. Y¥.—The Metwood Office Equipment Corpor 
tion, 36 East Twenty-third street, has been chartered to deal 
in office furniture; capital stock, $10,000 

St. Louis, Mo.—J. B 
of the Art Metal Construction 
le 


Gallagher has been appointed manage 
Company's local branch 


placing H. K. Decatur, who has resigned Mr. Gallagher had 
been with the Chicago brancl 
San Francisco, Calif.—Oscar Wilkerson of the 


Steel Equip 


ment Corporation, was visiting the Pacific coast in Februar 

San Francisco, Calif.—-It is understood here that H. Chastair 
who is very well known to the trade here, has made his last 
trip to the Pacific coast for the Leopold Desk Company, on 
of the C. F. Weber & Company's lines. Mr. Chastain is in the 


East 

San Francisco, Calif.—Gustav Erbe, president of the Yawmar 
and Erbe Manufacturing Company, has been spending the 
winter in Honolulu (T. H.) Charles Victor, San Francisco 
manager for the company, expects that Mr. Erbe will leave the 
Hawaiian Islands in the spring and will visit San Fra: seo it 
April, en route for Rochester 

San Francisco, Calif.—A complimentary dinner at the Mason 


, " 


Clul Pa e Hotel, was recently given by his ass tes 
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TRENDS 


in Prices and Styles 


Indicate an increasing closer relationship 
between manufacturers and buyers whose 
judgment dictates the advisability of main- 
taining character and stability in their stock. 
The cleverest buyers, after all, are those 
who adhere consistently to the practice of 
handling goods of accepted merit available 
at reasonable prices, rather than yield to 
the illusion of inferior imitations at the cus- 
tomer’s expense, and ultimately at his 
own loss. 
FARIES line of AMRONLITE 
lamps and BRASS CUSPI-. 


DORS are selected by 
“BUYERS WHO KNOW.” 


Write today for AMRON- 
LITE Booklet 0-3 in col- 
ors, and for Folder 0-A-3 
showi Faries exclusive 
line of BRASS CUSPI- 
DORS. 


FARIES MFG. CO. 


Decatur, Ill., U. S. A. 



























The 


2 Boyle Smoker 


sells 








the year ’round/ 


It instantly appeals to men—a nov- 
elty yet a distinct utility. The 
BOYLE SMOKER particularl 

appeals to the executive for his Pi 
fice because it removes discarded 
smokes, ashes, etc., from sight and 
smell. He appreciates its safety, 
cleanliness and convenience. 


A PROFIT MAKER YET 
MODERATELY PRICED 
(Patent 


Applied 
For) 


STEEL CONSTRUCTION 
ATTRACTIVELY FINISHED 


FIVE LACQUER COLORS 
Chinese Red Jade Green 
Walnut Brown Japanese Blue 

Mahogany Maroon 
SAFE--CLEAN—DURABLE 
ASHLESS--ODORLESS 
Color folder quoting prices sent 


on request. Prompt shipment 
to rated dealers. 


THE BOYLE SMOKER COMPANY 
INDIANAPOLIS, INDIANA 
OUR PRODUCT INFRINGES NOJPATENT 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you instead of 
jumping from one place to 
another as they do for 
factory brands. 








Why? 







You can build a profitable 
typewriter supplies business 
with our help. U. 8S ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatiy litho- 
graphed boxes with your im- 
print Start after the ribbon 
business today by asking for 
further particulars, 










US. Mi g. Co. 
Sansom & 10th Sts. 
Philadelphia. Pa. 
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$17.00 Spot Cash 


No investment required. No ob- 
ligation incurred. Write today 
for complete details of great- 
est typewriter offer ever made. 


Smith Typewriter Sales Corp. 
World's Largest Rebuilders of L. C. Smiths 
413—360 E. Grand Ave. Chicago 
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Albany, N. ¥Y.—Walter Colyer has joined the Royal Typewriter 











Company, Inc., here 

Atlanta, Ga.—The offices of the Remington Typewriter Com- 
pany at 48% Luckie street were damaged during a fire several 
weeks ago 

Birmingham, Ala.—C. D. Vincent and M. L. Dorsey are recent 
acquisitions to the local sales staff of the Royal Typewriter 
Company, Inc 

Boston, Mass.—Several new salesmen are 
Royal sales organization here Guy Vickerson h: 
manufacturer at Portland, Maine Harold 


attached to the 
id been with 
another typewriter 
Cone, recently covering Vermont territory, is working along the 
south shore P. J. Ritter has had many years’ experience with 
the Royal at Montreal and London 

Butte, Mont.—Walter Crist, who had been connected with 
Underwood Typewriter Company at Boise, Ida., has been trans- 
ferred to the local branch 

Chicago, Itl.—W. J. Hausman, director of sales for Varityper, 
Inc.. made a brief visit, February 15, at the local branch. 

Chicago, Ill.—May 1 the Underwood Typewriter Company will 
ground floor space in a convenient location in the cen 


the 


occupy 
tral business district 

Chicago, Ii!l.—Carl A. Bishop, traveling representative of the 
Smith Typewriter Sales Corporation, resumed his road work 
in February after an extended absence due to eye trouble 

Chicago, Il!1.—John A. Guest has joined the local sales staff of 
the L. C. Smith & Corona Typewriters Inc., handling a loop 
territory He had been manager here many years for the 
Hammond Typewriter Company and its successor, Varityper, 
Im 

Chicago, Itl1.—The Shipman-Ward Manufacturing Company 
experienced a pleasurable acceptance of its refinished type- 
writers for dealer rentals. The response from the trade neces- 
sitated overtime work nights, Saturdays and Sundays to keep 


up with the demand 


Chicago, Ill An item on page 208 of the February issue of 
Orrice APPLIANCES referred to the appointment of G. D. 

Walless” to the sales staff of the L. C. Smith & Corona Type- 
writers Inc. The name should have been G. D. Lawless. Apologies 
are extended because of this unintentional transposition of 


syllables 


Cincinnati, Ohio.—W. P. Thompson has joined the local sales 
staff of the Woodstock Typewriter Company He had been 
connected with the Victor Adding Machine Company previously 


Frenk Seta is a new junior salesman with the Cincinnati 


branch 

Dallas, Texas.—Three additions are reported to the local or 
ganization of the Royal Typewriter Company, Ine =m. A 
Mueller has been in the field eighteen years; H. J. Binford is a 
omer to typewriterdom, but already is making his im 


new< 
branch, is 


press; A. W. Kartous, formerly with the Fort Worth 
handling the country territory 
Dayton, Ohio.—George Trenner has joined the Royal Type 


writer Company, Inc., here He had been with a Royal dealer 
previously, and knows the Roya! machine and its field 

Denver, Colo.—The Typewriter Exchange, Inc., has been in- 
corporated capital, $5,000; incorporators—Fred D James, 


Arthur A. Luek and Harry H. Tangeman. 
Detroit, Mich.—Mr. Forbes, a new salesman hers 
Woodstock Typewriter Company, had been connected formerly 
with the Burroughs Adding Machine Company 
Houston, Texas.—V. S. Diffenbacher has 
Typewriter Company's sales organization here 
Indianapolis, Ind.—Sydney Bruce, who joined the local sales 
staff of the Woodstock Typewriter Company recently, is one of 
the old-timers in the typewriter field 
Kansas City, Mo.,—J. I. McKenzie, a seasoned typewriter man, 
his lot with the Royal Typewriter Company, Inc., here. 
Royal here. 


for the 


joined the Royal 


has cast 
Rex L. Sullivan is a new junior salesman for the 
Lawton, Okla.—The Lawton Typewriter Exchange, conducted 
by I. G. Dayton, has been appointed dealer in Lawton and 
vicinity by the Woodstock Typewriter Company 
Fargo, N. Dak.—The merchandise stocks of the bankrupt firm 
of Walker Bros. & Hardy have been bought by the Pierce Print- 


ing Company. 




















March, 


1928 


OFFICE 


APPLIANCES 





WHITE RIVER CHAIR COMPANY 


Brattleboro 
Vt. 
Made in Oak 

$4.50 List 








Office Chairs in oak, imitation walnut and 
imitation mahogany. Write for Catalogue 
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The cards that detach from 


tabs with perfect edges 





Build Business With 
Book Form Cards! 


They are working for hundreds of other 
printers = why not let them work for you? 


THE PRINTER who prints nothing but 
ordinary business cards is only an ordinary 
printer—and the printer who can furnish the 
cards that detach from tabs with perfect edges 
isa long step ahead of him. PRINTERS’ SPECIAL GRADE 
You can obtain these SAMPLE ASSORTMENT LOTS 
blank scored cards direct 200 Cards, Business Size $1 
from us, ready for print- 2 Lever Cinder Cases 
ing and inserting in Patent = enn ee $s 
Lever Binder Cases hold 


; 2.500 Cards. 4 Sizes « «+ $10 
ing 15 or more, which 1S Lever Binder Cases 


require no binding or stitching. We will 
supply you with these leather cases, in 
different styles and grades, in which the 
cards are kept crisp and fresh 

Profit on these cards and 
cases will average you 50 
per cent. Capitalize on the 
demand for them! The field 
we have been cultivating 
for you during the past 
years is unlimited! 


Write today for sample assortment of cards and cases 


The John B. Wiggins Company 


Established 1857 


1152 Fullerton Avenue, CHICAGO 


WIGGINS 


Peerless 


CARDS 


P8262 








Everything that 22 
years experience in 
the portable table 
field has taught us is 


embodied in The 


New Line of Sherman- 
Manson Tubular 
Steel Stands. 


The net results are 
ours to enjoy at 
ower prices than 

such stands have been 

sold for in many, 
many years. 


Write for full partic- Style 23-A 
ulars and prices to 


day. 





SHERMAN-MANSON MBG. CO. 


1455 West Austin Avenue, Chicago 
Please send folder with ful! information regarding your new, lower prices. 


Name va 





State 





City 
















Fits on side of desk, table, 
wall, or "over coin box. Beau- 
tifully finished in oxidized 
copper, mahogany, maroon, 
walnut brown and oak ian, 
ivory and other shades. 








The “‘ Telefo-Safety’’ 


New! Patented Office, 
Store, Home Necessity 


Now comes the Telefo-Safety holder to swell the profite of 
the wide-awake dealer. Where to keep the ‘phone so it won't 
fall off or be in the way has been a problem to millions of 
people for many years. The Telefo-Safety solves the problem 
quickly, inexpensively. Sells quickly because of its unique- 
ness and usefulness. Dealers appointed selling large quan- 
tities. Now installed in thousands of large Offices, Stores, 
Banks, etc., not only for telephones but also for electric fans. 
Distributors wanted in every city. 


NATIONAL PHONE HOLDER CORPORATION 
203-219 South Dearborn St., Chicago 
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HI-GisASS 


ADDING MACHINE Bi ots 
Made from pure y <G 
WHITE BOND 

25-50:100 roll 

Packages & the 


HANDY HALF DOZEN 
(a ll 


YANKEE PAPER & SPECIALTY © Menasha,Wis. 
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NEW “C”" STYLE EASY SNAP 
Collapsible, Corrugated, Fibre Board 


STORAGE FILES 














Drop the lid, 
it snaps shut. 
A slight lift, 
it’s open. 
One piece lid 
construction 
to eliminate 
bother with 
flaps. 


Patent Pending 


42 Stock Sizes—a size for every 
Business Paper. 


Miniature Samples sent on request. 


STRAYER COIN BAG CO. 


Coin Bags Wallets File Boxes Bank Supplies 
New Brighton New York City Branch 
Pa. 30 Church Street 














| 





THOUGHTFUL DEALERS 


tock and sell WESTERN DESKS, the line 
f restricted cost and constant profit. Popu 
lar, up-to-date design and many conveniences 
support their efforts; the most modern wood 
working equipment and practice enable us 
to turn out a high quality product at an 
attractive price. Transportation cost from 
St. Louis is low, too. The central location 
and water way haul, offer especial con- 
venience and real economy 


Write for our new No. 34 « iMuiog 


“ 


Western Furniture Company 


Manufacturers 


Blair Avenue and Palm Street St. Louis, Mo. 





7 











Did you get your copy 
of SELLING TO EXECUTIVES 


A BOOK, designed to 
4 Ahelp you sell busi- 
ness furniture to major 
executives, is yours for 
the asking. It tells how 
to reach the _ bigger 
men, how to interest 
them in Gunlocke fur- 
niture. It helps you to 
more business. Shall 





we send a copy? 
No. 1701% 


The W. H. GUNLOCKE CHAIR CO. 


Wayland, N. Y. 
Export Department 


368j]Broadway 
New York City 


Western Office 
Furniture Exchange 
San Francisco, Cal. 


en 





No. 17038% 
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Little Rock, Ark.—H. G. Pugh & Company, 417 Main street 
is now distributor for the Woodstock Typewriter Company. The 
typewriter sales are supervised by T. E. Lengnick. secretary 

Louisville, Ky.—H. B. Gaar, manager of the Louisville Typ« 
writer & Supply Company, has acquired additional territory in 
his dealer franchise for the Woodstock Typewriter Company 

McAlester, Okla.—_W. H. Eyler is now distributor here for the 
Woodstock Typewriter Company He has had an extended ex- 
perience in the typewriter field 

Milwaukee, Wis.—J. K. Tibbits is a new member of the loca! 
staff, Royal Typewriter Company, Inc 

Miami, Calif.—The Miami Beach territory of the Royal Type 
writer Company, Inc., is now being covered by Willam Haskell 

Mobile, Ala.—Frank E. Brown, distributor here for the Wood 
stock Typewriter Company, has added a service department to 
his activities. 

Nashville, Tenn.—Russell G. Kirkpatrick has put two men out 
selling Woodstock typewriters 

New York, N. Y.—The Paul M. Hooven Company, typewritten 
letters, 117 West Forty-sixth street, has joined The Merchants 
Association of New York 

New York, N. Y.—The home office of the Royal Typewriter 
Company, Inc., welcomed two foreign representatives recently 
H. P. J. Steelink, representative in the Dutch East Indies, made 
his first visit in twelve years F. Forman, sales promotional 
representative of Walter Freedenberg, the Royal dealer in Mex- 
ico City, familiarized himself with the home office staff and the 
facilities of the factory 

Oakiand, Calif.—The Oakland Typewriter Exchange has 
moved into new quarters in the heart of the business center of 
Oakland It has one of the finest and most modern rebuilt 
typewriter shops in the Eastbay district The exchange is the 
representative for the Woodstock typewriter and has prospects 
for a record-breaking year H. M. Walmsley, dealer in Wood- 
stocks in the Sacramento valley, is enlarging his business 
facilities in preparation for the increase in business which he 
expects this coming year 

Philadeiphia, Penna.—Several acquisitions have been made by 
the Woodstock Typewriter Company sales organization These 
include B. Sternfeld, formerly in the rebuilt typewriter busi 
ness here; A. F. Sparks, a veteran: M. Scheler, a newcomer: 
W. F. Ollard, formerly selling rebuilt duplicating machines 
typewriters, etc 

Rochester, N. Y.—Harry Spillman, educational director of the 
Remington Typewriter Company, addressed the Life Under- 
writers’ Association during its recent meeting here 

Rome, N. Y.—The New Typewriter Devices, Inc., has been 
chartered; capital stock, $30,000; incorporators—Arthur V 
Cooper, R. F. D. 2, Camden; Francis J. Stanlin and G. Linne- 
mann, Rome; Thomas S. Cooper, Watervliet, and William P 
Rayland, Rome. 

St. Louis, Mo.—A. J. Schmidt is now selling Woodstock type 


writers for the local branch His typewriter experience goes 
back a number of years ‘Live Wire himself goes ahead 

St. Paul, Minn.—J. F. Sanders, formerly foreman of the re 
pair shop of the Royal Typewriter Company, Inc., has been as- 
signed to a sales territory Elmer E. Embretson is a new Royal 
salesman, coming from Minneapolis, where he had spent the 


past seven years with another manufacturer 

San Francisco, Calif.—Walton Turtle, formerly of the London, 
England, office of the Varityper, paid a visit to San Francisco 
in January, en route to the Orient He plans to go as far as 
India and return to the States by boat to San Francisco. While 
here he called on James H. Sait, Varityper district manager 


San Francisco, Calif.—C. E. F. Russ, district manager of the 
Royal Typewriter Company, Inc reports that January estab- 
lished a record for that month in sales and that February 
was also expected to show an increase When asked how his 
company was able to show an increase while many business 
houses were complaining, Mr. Russ replied that a good product 
and a good organization supplied the answer David Starrett 
who had the financial district here for the Royal typewriter 
has been promoted to be branch manager in Oakland Mr 
Beckuell succeeds Mr. Starrett Mr. Beckuell is a veteran with 
the Royal, having been in the service of the company fifteen 
years J. K. Cloe succeeds Mr. Beckuell in San Jose J. W 
Johnson, formerly a bookkeper, has joined the Royal force ir 
San Francisco, has already demonstrated that he is a salesmar 
of no small ability, in the opinion of Mr. Russ 

San Francisco, Calif.—The February meeting of the San Fran- 
cisco Typewriter Dealers’ Association was held Tuesday, Feb- 
ruary 7, at the Elks’ Club and as usual took the form of a 
dinner Walter J. Wolfe, the president. was in the chair and 
quite a few matters of importance to the trade were discussed 
No definite action. however, was taken, but the March meeting 


(Continued n Page 224) 
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STENO-STAND 
closed 













Many 
Dealers 


are now selling ers BS 


Lion Steno - Stands 


Last month’s announcement produced a 
tremendous response; leading  stationers 
over the country are cashing in on the merit 
of this new stenographic assistant. This 
combined copyholder and portable desk 
holds the notebook in best position for either 
transcribing or taking notes, and pays for 
itself in a week of use. 

The LION STENO-STAND is a valuable 
specialty for Stationers and Typewriter 
Supply Dealers. Practical, fool-proof and 
durable, it is as easy to sell as to use. Re- 
tails at $1.50; write for discount. 


LION SYSTEMS, INC. 
Chicago 


178 W. Jackson Blvd. 
Salesmen calling on the stationery and ribbon and carbon 
trade are invited to write for our proposition. 
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For more than a quarter century 
CROWN PRODUCTS have been 
making “Good impressions.” 

Our trademark stands for good 
service intelligently rendered by all 
who sell our products. 

We desire high grade and responsible 
stationer, office supply and individ- 
ual distributor connections. 

Write for full particulars as to the 
"wien possibilities of this 
ine. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S. A. 
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$4,000 to $12,000 
Income Opportunity 
In Your Home City 


Settled man with some advertising and 
specialty sales experience—will find 
here an opportunity to enter into a 
lucrative business that brings big 
returns. 


We will help the right man establish a 
direct by mail advertising service in 
one of several cities of 100,000 popula- 
tion and over ; the business will be pat- 
terned, equipped and fashioned after 
our ll-year-old Chicago organization. 


Small investment required. All equip- 
ment is modern in every respect; this 
business is completely organized. Our 
method of turning out work will 
amaze you. 


$2,500 to $4,500 starts you in a business 
today that will take care of you later; 
complete information without obliga- 
tion. If you are really ready to build a 
business for yourself write, giving age, 
experience and references. Box BY-31 
Office Appliances, 417 So. Dearborn St. 


APPLIANCES March, 1923 
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Novel and Unique 


; 
The Bump Paper Fastener 

novel and unique, but aaeamale 
| practical. No pins, clipe | or or 
| staples are used; instead uses 

® part of the paper for the staple. 
The pagers are neatly and se- 
pau | ed but easily sep- 
| Two styles, as shown; 
| —-—~ a information on request. 


| THE 
BUMP PAPER 









FASTENER CO. = 


LA CROSSE, 
WISCONSIN 
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Chicago, !!i.—A special Pullman attached to the “Motor City 
Special" for Detroit February 18 carried Chicago members of 
the Burroughs All Star Club. They enjoyed the business 
sessions and entertainment given four days to the top-notch 
salesmen of the company. 

Chicago, Ili.—A school for the instruction of operators has 
been established by the Maloney-Gilmore Company, 510 South 
Dearborn street. This is in suite 680, which adjoins the 
Maloney-Gilmore office and shop. Miss Vera R. Center is in 
charge of the school and employment work. 

Chicago, I!I.-C. H. Morrow, who had been a salesman in this 
city since September, 1926, for the Ellis Adding Typewriter 
Company, was transferred February 1 to the office at Phila- 
delphia where he is manager. Mr. Morrow made an excellent 
record in Chicago in handling commercial installations of the 
company’s machines. 

Cleveland, Ohio.—W. R. Bellen, who had been with the Gen- 
eral Office Equipment Corporation at Wheeling, W. Va., has 
transferred to this city. 

Richmond, Va.—R. M. Stamps, who had been local manager 
for the General Office Equipment Corporation at Roanoke, Va 
is now connected with the Richmond branch 

San Francisco, Calif.—G. L. Roberts became San Francisco 
district manager for the Ellis Adding Typewriter Company, 
February 1. The new manager has had ten years of service 
with the company and is thoroughly familiar with San Fran- 
cisco and its business district. In fact, Mr. Roberts has lived 
in California so much that he sometimes forgets he is not a 
native son F. H. Montgomery, who represented the Ellis 
Adding Typewriter Company in San Francisco, is in the east 
at present Mr. Roberts expressed satisfaction with the busi- 
ness outlook 

San Francisco. Calif.—The Remington Rand San Francisco 
office is a scene of great activity on the part of everyone from 
San Francisco District Manager C. E. Roseland down to the 
office boys It is rapidly becoming a show place for visitors, 
and one of Manager Roseland’s recent visitors likened it to “an 
exposition of business appliances."" The large volume of busi- 
ness being done is exceeding the most hopeful expectations, it 
is stated This is evidenced by the fact that the large daily 
sales bulletin board will soon be replaced by a much larger one. 
By February 8 some of the salesmen had not only completed 
their quota for the month but were heading rapidly toward the 
200 per cent mark Mr. Roseland says that the author of the 
old saying about “All work and no play,” etc., knew nothing 
at all, naturally, about Remington Rand fellowship and good 
will, as dances, parties and athletics are regular features at 
the San Francisco office 
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Chicago, IIl.—Ed. Noel, formerly with the Sundstrand Adding 
Machine Company here, returned from an extended stay in 
Florida February 7. 

Indianapolis, Ind.—The Adding Machine Service Company has 
been established at 530 Lemcke building by J. E. Jensen. 

Oakland, Calif.—Earnings of Marchant Calculating Machine 
Company reached a new record in 1927. Gross sales have ad- 
vanced consistently ever since the reorganization of the com- 
pany in 1922, and at the close of 1927 they were 300 per cent 
larger than in 1923 This follows far larger production. The 
sales value of machines produced has increased more than 
200 per cent in 1927 over 1923 and up to the close of 1925 it 
was necessary to manufacture machines far in excess of sales 
in order to stock field orders properly for trial and demonstra- 
tion purposes Average cash balances of the company have 
ranged from $9,200 in 1923 to $66,000 in 1927. The latter year 
includes no money from outside sources. Thirty-seven thousand 
dollars was received in 1927 from sale of stock, but it did not 
enter operations of the company, but was used to retire in- 


(Continued on Page 223) 
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What is Wrong with | 
YOUR Ribbon and | 
Carbon BUSINESS? | 


Has it gone stale? Does it need a 
shake-up, a bracer, something to give it 
life and action? 





The chances are that it does, unless you 
are now selling the “‘Philco Line”’ with 
its many clever specialties not found i 
elsewhere. 








Thousands upon thousands of dollars, 
years of experimental and research work, 'B| 
many inventions, numerous patents, new H| 
buildings, much new machinery and 
complete standardization of products, [E 
make the “‘Philco Line” one of the 
strongest in the world today. 














A new catalog, prices and generous 
samples are yours for the asking, with- 
out obligation. 






THE PHILLIPS RIBBON & CARBON CO. Inc. 


61 Halstead St. Rochester, N. Y. 






An Active, Wide Awake Organization 








Companion To The Fountain Pen 


CARDINELL 
“yw < 
can TRO “ARK REG. 
at SINGLE * FLUID 
POCKET ERADICATOR \3> 


If the Eraser on a Pencil is essential 
the New Eradopen and Eradovials 
are even more essential. 





The wonderful new single fluid erad- 
icator Inkout has made these new 
devices possible. 


& New And Unique 


i ae 


3 One well known American concern 


has used nearly 5,000 bottles of Ink- 
out in their numerous offices and an- 
other has used nearly 4,000 bottles. 
THIS PROVES MERIT. 


SPECIAL OFFER 
For $1.00 we will deliver to you 


1—50c Eradopen 
1—50c Bottle Inkout 
1—25c Bottle Inkout 
1—15c Eradovial 


Money Refunded If Not Satisfied. 


INKOUT MFG. CO., INC. 


MONTCLAIR, N. J. 
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Good Impressions 
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You can recommend No. 2 3\x6% inches 
VICTORY Stamp Pads to No. 3 4%x7% inches 
your trade with full assur No, 4....4 x9 inches 
ance of satisfactory service Supplied uninked, or inked 
Made of high quality ma in red. black, blue, violet 
terial, they wear long and and green We have a 
retain & smooth inking our price-list and details of our 
eS +g the most severe line of stamp pads, inks, 
pounding and scraping mucilage, paste and sealing 
Made in six sizes as follows wax for stationers on ap- 

Junior 2 x3% inches plication. We can furnish 

No. 0 2% x3% inches any of these items for 

No. 1....24%x4% inches your own private brand. 

LUTHER COMPANY 
55-57 East Park St. Newark, N. J. 


























A New Era in Office Partitions 


In harmony with the attractive modern business 
furniture has come a need for permanent beauty 
in the treatment of the office partitions. In Main 
street as in the metropolis you will find Add-a-Unit 
installations—they make the office or banking 
room one harmonious unit of beauty. Without 
proper partitioning the most luxurious interior 
appears lifeless and dull. 


Let us tell you all about Add-a-Unit Partitions 
for re-sale purposes. 


ADD-A-UNIT PARTITION COMPANY 
872 W. North Avenue 
CHICAGO 
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CASH IN ON 
THIS ELECTION YEAR 


Dealers have an exceptional opportunity of 
increasing their volume during 1928—sales that 
come only prior to election time—with the 
Douglas line of election equipment. The Model 
“B” Four Stall Annex Type Booth (as shown) 
is one item of this fast selling and profitable 
line. Douglas election equipment is in use from 
coast to coast. Write for folder and complete 
information. Write today. 


DOUGLAS MANUFACTURING CO. 
Crete, Nebraska 


Steel Collapsible Voting Booths, Sieel emp oer 4 
Ballot Boxes, Rigid lot Boxes, Collapsi 
Election Tables and Combination Ballot Box 
Pouch. Also manufacturers of the famous 
Douglas Featherweight Camp Beds. 
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Es . 
ere 
Performance in the 
hands of users is 
responsible for the 
status of Lincoln 
Superior typewriter 
keys among stenog- 
raphers everywhere. 
And this performance 
is the natural out- 
growth of inbuilt 
quality. 


aie 


LINCOLN 
RUBBER KEY CO. 


27 THAMES STREET 
NEW YORK, N.Y. 
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FOR TYPEWRITER SUPPLIES 
STEEL DIE ENGRAVED 
Business Test out the 
Motto Cards “AMPCO” Line 
can be used to good advantage in your Ribbons and carbons vary in quality almost 
correspondence especially where quota- as much as in price, but the price is not 
tions are being made. They are steel die always an index of the quality, or the cost 
engraved on a paneled card, size 3}x4} — Priced supplies sometimes prove very 
inches, and are enclosed in folded wed- coeny: 
ding tissue. We give below the wording “AMPCO” ribbons and carbon papers are 
of a few of the cards. sold not merely on the basis of twelve yards 
to the ribbon or 100 sheets to the box; so 
Beware of the higher cost of the uniform is the quality that the user can de- 
lower price. pend upon a standard number of copies from 
Cost is measured by the results the regular correspondence sheet, another 
obtained and in no other way. standard from the heavy manifold, another 
It's what t e whet ¥ from the light, etc. And when the factors 
OWES JOU Get, BS oo of platen hardness and touch are fixed, the 
a can cut prices but it service — of the ribbon is quickly de 
term , 
takes Brains to make a better a 
article. “AMPCO” products are helping many dea! 
: ers to build a profitable typewriter supplies 
We have samples and price list ; send for them trade. Further details or samples for test 
The , ericen Embossing Co ing are sent upon request. 
Steel Die and Copper Plate Engraving 
and Printing m All its branches A . M if ld P d C 
192-96 Seneca Street Buffalo, New York merican anito roducts orp. 
2900 Darwin Terrace Chicago, Ill. 
wn 
rm ne ee e 
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| STAMPS - STENCILS - SEALS | 
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Chicago, lil.—E. C. Olson of the American Numbering Ma- 





chine mpany nad a business trip to Indianapolis in 
Februar) 

Chicago, Iil.—Fire on the sixth floor of the building at 430 
South Dearborn street, February 11, caused no interruption to 
the Columbia Stamp Works The insurance patrol broke the 
ock of the store door to spread tarpaulins and avoid possible 
water damage 

Columbus, Ohio.—The Hiss Stamp Company has occupied its 
at 195 East Long street; the former loca- 
Increased space was secured in 


new plant and office 
tion was 55 East Gay street 
the change; new equipment was installed. 

New York, 'N. ¥.—The Krengel Manufacturing Company has 
moved to 199 Fulton street this business had been located 
previously at 8 Vesey street 

San Francisco, Calif.—J. M. Patrick of Patrick & Company 
eft for Los. Angeles, February 9, to attend the district meeting 
of the International Stamp Manufacturers Association. Patrick 
& Company is the chief rubber stamp manufacturer among 
San Francisco stationery houses 

Toronto, Ont., Canada.—The Canadian Numbering Machine 
Company) as been sold to the Toronto Type Foundry Company 

> 
Furniture—Continued from Page 215) 
lL. N. Fricke, who was appointed general manager of C. F 


Weber & Company in January Mr. Fricke has had many years 
of experience with C. F. Weber & Company He was formerly 
purchasing agent and later secretary of the company He is 


the son of J. W. Fricke, president and formerly general man- 
iger of C. F. Weber & Company 

San Francisco, Calif.—Rucker-Fuller Desk Company an- 
nounces the association of Henry LeSassier, who was formerly 
with H. ¢ Parker Company in New Orleans Mr. LeSassier 
has long been identified with the filing equipment business and 
his many friends throughout the country will be glad to learn 
that he is now with the Rucker-Fuller Desk Company Cc. H 
Ristenpart, president of the Rucker-Fuller Desk Company, has 
returned from a trip east where he visited the furniture show 
at Grand Rapids as well as the various factories throughout the 
East Mr. Ristenpart states that the outlook for business in 
1928 is very bright and the factories are all working to capacity 

preparation for this anticipated good business In Mr. Ris- 
tenpart’s absence the Rucker-Fuller men held a sales contest 
and on his return he was presented with a splendid month's 


usiness Rucker-Fuller Desk Company has created a special 
lepartment for the handling of files and systems, which is now 
separate from the desk department A contract and library 


lepartment has been established under the supervision of Mr. 
McQuilkin On being interviewed, one of the officials of the 
Rucker-Fuller Desk Company stated that it anticipates a pros- 
erous yea and the segregation of the various departments 
is made in preparation for this 
Seattle, Wash.—A. E. Fransen & Company, formerly at 212 
Madison street s now established at 1007 Third avenue The 
mpany s a fine new store, with two display windows 
Seattle, Wash.—J. M. Keeling has become manager of the 
Art Metal Construction Company branch here and his duties as 
traveling representative have been assigned to W. W. Zaring 
Mr. Keeling takes the place of E. G. Nager who resigned 
Springfield, Ohio.—H. Becker, who had been district manager 


the Rand Kardex Service Corporation at Lima, has been 
appointed strict manager here for the Remington Rand Busi- 
ess Service r vith headquarters at 202 Tecumseh building 
Spring 
a 
Adding Machines— Continued from Page 20) 
lebtedness Directors of the company elected at the recent 
anr | meetine include the president, J. H. King, Dean Witter 
William ¢ er, Carl S. Plaut, Fred L. Train, H. A. Mosher 
und J. W Mason 
Philadeiphia, Penna.—The Rapid Calculator Company, south- 
west er American and Cayuga streets, calculating machines, 
is beer egistered as a commercial title in the common pleas 
urt bw Otto P. Shuman, 7426 North Rockwell street 
= se — 
“Luna Bond” Registered in Argentina 
Commerce Reports) ‘Luna Bond” has been registered in 
Argentina to ver supplies and materials for t kshops, sta 
tloner. fice material and similar articles 





MARKING DEVICES 
for the Stationery Trade! 


We can fill all your requirements for 
rubber or metal stamps, seals, stencils, 
checks, etc., quickly and satisfactorily; 
shoot such orders to us; they will have 
immediate, expert attention reflecting 
credit on your service. 
We are western agents 
for the Ajax Time 
Stamp and _ Service 
Stamps, we repair all 
makes of numbering 
machines, we manu- 
facture and wholesale: 








Rubber Stamps Time 
Stamp Pads Stencils, 
Stamp Racks Tool and Time 
Daters Cast Bronze Si 
Self Inkers Engraved Brass Si 
Rubber Type Ticket 
Wax Seals Car 

Notarial and Corporation Seals 


Write us your requirements 
or, send for catalog. 


=_ 
American Seal | a 


& Stamp Company 


120 S. Clark Street Chicago 


chert 








A JAX THE TIME STAMP 
WITH A SETH THOMAS CLOCK! 


The strength and durability suggested by its name 
is justified by the AJAX Time Stamp in rection. Con- 
stant daily use proves a record of accurate and pre- 
cise performance. The Seth Thomas clock assures 
perfect time-keeping. Date, hour, and minute are 
recorded by an easy push on the plunger handle. 
More than fifty AJAXES are now in use in the First 
National Bank of Boston. 

The AJAX retails at $40.00 complete. No charge is 
made for extra engraving. A substantial dealer dis- 
count is allowed on each order. Write today for 
further information and descriptive matter. 


THE AJAX TIME STAMP COMPANY 


Washington St. Boston, Maas., U. 8. A. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


~~. 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 
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Allen & Company 


11-13-15 Vandewater Street 
New York 
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The Auto- Desk Companion 


organizes daily tasks, encourages efficiency, 
gets things done regularly and on time. Ag 
gressive dealers use these files as leaders 
Every desk worker is a potential user and every 
business house is a prospect 
Send for new catalog 27-A showing various 
Automatic desk specialties. 

The Automatic File & Index Co. 
West 11th St. Green Bay, Wisc. 


Complete central display at Chicag 40 So. Wells S 





The Famous 


AIE-DESK 





Improved 
W ood-Sieel 
Construction. 


and perfected 

Steel interiors 

—Letter and 
Cap Size. 





OFFICE APPLIANCES March, 1928 











RIBBONS AND CARBONS 
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Camden, N. J.—The Direct Ink Ribbon Corporation has been 
chartered to manufacture typewriter ribbons; capital stock 
$500,000; incorporator—William S. Darnell 

Emeryville, Calif.—Several changes have been made in the 
executive personnel of the Pacific Manifolding Book Company, 
in which Horace P. Brown, recently general manager, became 
vice-president and director R. P. Templeton, former plant 
manager, becomes gencral manager J. M. Butler, sales man- 
ager at Emeryville, is in charge of the Los Angeles plant. 
B. W. Yale is sales manager 

Los Angeles, Calif.—Walter Funck San Francisco branch 
manager of the F. S. Webster Company, Inc., called on the local 
trade several weeks ago 

Minneapolis, Minn.—The Miller—-Bryant—Pierce Company has 
established a service station here, in charge of H L. Roberts. 
The branch is located at 942 Lumber Exchange building 


San Francisco, Calif.—The H. M. & C. Company, well-known 
dealers in typewriter supplies, is among the most optimistic 
members of the office appliance business in the city It says 
that 1927 was a very good year, business is good right now and 
the outlook for 1928 is considered bright. 

Seattle, Wash.—-A branch has been opened at 202 Central 
building by The Miller—Bryant-—Pierce Company F. W. Bryant 
is in charge 

a —_ = 
(Typewriters—Continued from Page 219) 
will probably see well-considered results The committee on 
advertising in the telephone directory asked for another month's 
time before presenting the report An entertainment program 
which made a big hit at the dinner was presented by ‘*V. B. 
Robinson of the Robinson Typewriter Company In addition to 
rendering several songs himself in excellent style, Mr. Robinson 
had enlisted other talent which gave such satisfaction that a 
number of dealers have expressed the hope that the program 
wiil be repeated at the March meeting 

Scranton, Penna.—W. T. Roseman, who had been connected 
with the L. C. Smith & Corona Typewriters In« at Worcester, 
Mass is now with the local branch, 341 North Washington 
avenue 

Seattle, Wash.—The Reliable Typewriter Company has been 
established in the Dexter Horton building by H. H. Hinton 

South Bend, Ind.—The local office of the L. C. Smith & 
Corona Typewriters, Inc., has been moved to a handsome store 
it 211 North Main street 

Syracuse, N. Y.—The Remington Typewriter Company was 
awarded a trophy for 100 per cent freedom from accidents in 
the Associated Industries of New York 


the local plant 
an 
House Organ Philosophy 
4 foreman is a growtl net an accident Art Metal Welder 
(Art Metal Construction Company) 


. > > 
Let us build better sales through Better Business Methods 
The Webster Way F. S. Webster Company, Inc.) 
. >. > 
t you can't spread it anywhere 
without getting some of it on yourself Type-Hi (Hollywood 
Citizen) 


Happiness is so sticky tha 


. . > 
Not until a man has run a business for himself can he discuss 
business problems intelligently and sympathetically Quality 
(Clarke & Courts) 


>. >. . 

Most men are good fellows under the skin Environment has 
something do with the failings of any human being.—The 
Webster Way (F. S. Webster Company. Inc.) 

>. > . 

One good thing about taking yourself seriously is that you 
furnish other people lots of amusement.—Faultless Loose Leaf 
Bulletin (The Stationers Loose Leaf Company) 

. > . 

Ever stop to consider that most of the business you are doing 
today is the result of advertising that you did last year and the 
years before?—Bramwords (The Bramwood Press) 

. >. . 

There is no “quitting time’ for a wideawake brain. It goes 
on working after the time clock has been rung up —The Coach 
(pultlished co-operatively by the Boorum & Pease Company, 
Eastern Manufacturing Company, C. Howard Hunt Pen Com- 
pany and Sanford Manufacturing Company) 
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“‘Hang Up’’ Higher Costumer Sales 


This handsome, husky, Sanymeta! fixture will help you do it. 
Hollow metal construction. Bronze hooks. ed enamel 


finish. Base is permanently tight—cross-locked and welded 
not screwed. Sanymetal Costumers won't tip over, no matter 
what amount of clothing is hung on them. A life-time cos- 
tumer priced to compete with the ordinary wood variety. Write 
for folder and prices now. 


The Sanymetal Products Uo., 1695 Urbana Rd., Cleveland, O. 
New York Distributor: A. H. Denny, Inc., 356 Broadway 
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First Aid 


to an uncom- 
fortable chair 


First aid to an uncom- 
fortable chair is a good 
chair cushion. I[t helps 
the user to forget a 
hard, tiring seat. And 
in chair cushions, the 
ESCO goes a long way 
to promote comfort. It 
actually makes any 
work chair a rest chair. 
May we send full de- 
tails and prices? 





ECONOMY 
SEAT COMPANY 


1824 S. Albert St. 
CHICAGO, ILL. 
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REMANUFACTURED 
vs. Rebuilt 


Ir rebuilt typewriters were good, they’d be 
given a name. 

Because REMANUFACTURED TYPEWRITERS 
ARE THE BEST, from the standpoint of superior 
workmanship and gratifying performance, they 
are named— 


Gold Sfandard 
Anderiwoovds 





The remanufacturers of Gold Standard Under- 
woods are known; for over twenty years they 
have maintained their reputation for quality 
workmanship, honest value and unexcelled 
service. 


Write for more 
specific outline of 
prices and profits. 







GENERAL TYPEWRITER 
EXCHANGE, Inc. 


462-4 Broadway 
New York City 
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“AMESTYLE 
ENVELOCK”" 


that keeps repeating protits 











“Like a Amestyle Envelocks are absolutely 
new and in demand—they’re designed 

Vault Lock especially for registered mail use 
Banks, Brokerage Firms, Insurance 

Is Ames companies, Mercantile offices and 


Export Houses buy Amestyle Enve- 


E | k” 
nveioc locks because: 

The slogan 1. They provide protection against 
that won the tampering in the mails 
nation - wide *. They eliminate the use of sealing 
contest Sub wax and hazard of matches 


mitted by M 
Sylvia Henry, 
Old Colony 
Trust Co 52 


}. They save time—takes a second to 
“snap” an Envelock closed 


4. They save postage and appear 


Temple St ances 

Boston, Mass Ask us about the U. 8. Post Office 
Department approval, who uses 
Amestyle Envelocks now, et« If you 
are in open territory we'll gladly send 
you samples and information 


AMES SAFETY ENVELOPE CO. 


55 Sudbury Street Boston, Mass. 
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The 


FREE HAND 
Binder 


Wagoner’s Pat. 


Reg. U. 8. Pat. Of 
Model “A 





Improve your profits with 
this improved binder 


The FREE HAND BINDER saves much time in han- 
dling and filling out blank forms, invoice and order 
blanks, etc. Simple operation—more efficient than arch 
or clipboards. Sheets do not require punching—binder 
easily opened or closed with one hand. 

Stationers and office equipment dealers have in this 
simple, ingenious device, a more convenient and serv- 
lceable method of handling inventory bianks, bills of 
lading and many other forms. It is easy to sell and 
profitable. Write for descriptive price-list of stock sizes. 


FREE HAND BINDER CO. 


227 Pearl Street New York, N. Y. 























Write for this 


New Loose Leaf 
Catalog 


Loose leaf accounting requirements are many 
and it is not always the biggest or most ex- 
pensive line that serves best or profits the 
retailer most. The ‘Perfect’ Line of loose 
leaf devices originated many years ago but 
our claim for preference is based not on age 
but on adaptability and speed in service. 
Special requirements of all kinds, whether for 
a single binder or installation of hundreds are 
handled promptly, at the right price and with 
full satisfaction. 


Write for this new No. 20 catalog and get 
acquainted. And when you get a tough 
order, let us handle it: you'll be pleased 


Chicago Binder & File Co. 


Manufacturers 
Thirty-first St. 


Illinois 


500-508 West 

















SOMETHING NEW— 
SOMETHING DIFFERENT— 
A REAL INNOVATION 

IN STAMP PADS. 


When “SOLO” Stamp Pads came in—blurred, 
unreadable rubber stamp impressions went out 
-because 

A gentile, or hard tap of your stamp on the 
surface of the pad, releases just sufficient ink 
from the concealed reservoir to insure abso- 
lutely perfect impressions at all times It can- 
not sag in center, and due to its patented ink- 
ing principle, uniform impressions are always 
obtainable, even immediately after reinking. 
They sell on demonstration and bulld GOOD 
WILL The last word in stamp pads 


Manufactured by 


Peerless Carbon & Ribbon Mfg. Co. 


Incorporated 
476-478 Broome St., New York, N. Y. 
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BOWL POINTED 
GOLD PLATED PENS 


CATALOG ON REQUEST 
Illustrating our Full Line 
THE MILLER BROS. PEN CO. 


305 Broadway Meriden 
New York City Conn. 
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CATALOGUES | 
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Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 


convenient reference. 

















Manufacturer 
From the Lin-May Company, 111 West Jackson boulevard, 
Chicago, Ill., comes a folder descriptive of the company’s type- 
writer anchor, silencer and shock absorber 


From Lion Systems, Inc., 178 West Jackson boulevard, Chi 
cago, Ill., comes a folder descriptive of the “‘Stenno-—Stand,” a 
note book cover and holder for stenographers. 

From the Pelouze Manufacturing Company, 232 East Ohio 
street, Chicago, Ill., comes a loose leaf catalogue of scales. This 


includes a complete range of office, household and store scales. 
Electric heating devices and flat irons are shown also 

The General Fireproofing Company, Youngstown, Ohio, has 
issued a new catalogue covering the “‘“G-F”’ line of filing supplies 
This catalogue is illustrated handsomely, the items being printed 
in their natural colors The complete line of filing supplies 
is shown in a very attractive manner 

From C. L. Barkley & Company, 655 South Wells street, Chi- 
cago, Ill., comes a priced catalogue of the company’s lines of 
file folders. These include standard manila folders of various 
cuts, metal tab vertical file guides of pressboard for correspond- 
ence and machine bookkeeping files, and pressboard vertical 
file folders with metal tabs and cloth gussets 

From the Oxford Filing Supply Company, 500 Driggs avenue, 
Brooklyn, N. Y., comes a “‘Handbook of Information and Prices.” 
This gives complete information regarding the company's com- 
prehensive line of filing supplies, including the “Speed-—Index,” 
which is packed in drawer units, for one, two and four-—drawer 
files. Color is used effectively in the handbook to illustrate the 


company’s products 

‘National Traits” is an issue by the National Blank Book 
Company, Holyoke, Mass., gathering together between covers 
some important information regarding paper which has been 
circulated to the trade in broadside form. It shows the safe— 
guards for the integrity of the paper stock used in National 
sheets for accounting work. The various devices and machines 
which enable the paper mill to maintain standards of quality, 
coler, weight and practical writing qualities are shown in this 
boeklet 

The “Fabrikoid” division of E. IL du Pont de Nemours & 
Company, Inc., Wilmington, Del., has issued an illustrated 
brochure, “‘Made of du Pont ‘Fabrikoid.’"’ This indicates how 
the field of this product, known thirty years ago as a substi- 
tute for leather, and employed largely for buggy tops, has found 
extended use in many lines. [Illustrations in color show the use 
of “Fabrikoid” in the manufacture of case coverings, motor 
perambulators, toys, dress ac- 


cars, railway coaches, luggage, 
cessories, portfolios, library and office equipment, etc. Included 
is a resume of the development of leather substitutes. A sep 
arate section tells of ‘“‘Tontine,.”’ the window shade material 
The cover is of heavy embossed “Fabrikoid.”’ 
Dealer 
From Horder’s Inc., Chicago, IIL, comes Issue No. 36 of the 


company’s “Departmentized Office Guide.’" This is prepared in 
twenty-two separate classifications, for the various important 
departments of the modern business. Finding catalogue listings 
is simplified, and new uses for various office supply and equip- 
ment items are suggested Over 350 pages are required to list 
the Horder stocks, and the liberal use of illustrations makes 
reference to the book the equivalent of visiting one of the Hor- 
der stores. 
Direct Mail—Manufacturer 

In dispatching its new wholesale price list to the trade, the 
Leopold Desk Company, Burlington, Iowa, directed attention to 
the additions made to its suite lines of desks 

The Aladdin Manufacturing Company, Muncie, Ind., sent to 
its dealers an announcement of a window display contest, with 
seven cash prizes, and a consolation prize for every dealer wha 
sent in a photograph of a window which did not win one of the 
prizes 

A four-page picture letter from The Elliott Addressing Ma- 
chine Company, Cambridge, Mass., tells of the new Model 350 
automatic feed electrically driven envelope addresser. This is 
offered on a trade out basis for equipment at present operated 
by the company’s prospects 

No. 7 in the Tenacity series, distributed by The Tenacity 
Manufacturing Company, Reading, Cincinnati, Ohio, tells of the 
importance of little things. The discovery of vulcanization of 
rubber was narrated as one little thing that benefited mankind 
Another important discovery was made by manufacturing sta- 
tioners using Tenacity metals in making up loose leaf binders 

Direct Mail—Deaier 

The Seer (blotter of The Brawwood Press) suggested the way 
to secure repeat orders. 

A mimeographed folder from the Askew Furniture Exchange, 
Dallas, Texas, invited customers and prospects to visit the store 
on the sixth anniversary of its founding, February 7 

A broadside distributed by The Franklin Printing & Engrav- 
ing Company, Toledo, Ohio. lists “‘57"’ varieties of office equip— 
ment offered by the company in its annual February clearing 
furniture sale. This gives special prices on floor samples, dis- 
continued numbers and used pieces. Office men of Toledo had 
a wide range of selection at low prices. 

Accessory Advertising Matter 

Wm. A. Force & Company, 105 Worth street, New York, N 
Y., has distributed its annua! calendar for 1928. This is 64x3%\, 
printed on heavy celluloid, and makes a convenient calendar for 
the desk. The reverse of the calendar shows a selection of 


Force numbering machines and other stamping devices 
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ENGLEWOOD offers you 


Stronger construction 
You can sell Englewood Desks with the 


assurance that they will give years of 


satisfactory service. 


The saving in servicing plus the added 
repeat business because of increased cus- 
tomer satisfaction make Englewood the 
profitable dealer desk line. 


The new brochure illustrates this line that 
is designed, constructed and finished to fill 
your needs. It will be sent upon your request. 


Englewood Desk Company 
58th & Lowe Avenue 
Chicago 
















And Presto! 
It’s Sealed 











spreads 
where 


The _ roller 
the moisture 
you want it 
a 


Exact amount o 
moisture quickly reg- 
ulated, insuring 


clean and neat work 
Remains sanitary 

all parts non-cor- 
rosive 





As Handy 
as Your 
Fountain 
Pen. 






$6.00 per doz. list. Liberal 
discount to the trade. 


The Presto Moistener 
way known to seal 


Presto does it. 
and easiest 


Just like that 
is the quickest 
an envelope. 
The roller spreads the right amount of moisture and 
where you want it. No muss. Clean, neat work be- 
cause it can’t get out of order. 

Write for price list and full details, also information 
on the PRESTO self-closing inkstands. 


BACHRACH SPECIALTY CO., sew Youe x’ ¥ 


a i i i i Bl Be Mill lliasllllltilttzlltltzillzylltzilltzlltsyilltzlltzlltsste 
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‘é Cash in on these 7" 
Aids to Comfort 


A new line of cushions for office men and women 
—with a wider range of use that greatly acceler- 
ates sales. 


Miller Comfort Cushions 


Filled with light, fluffy, resilient Kapok and cov- 
ered with corduroy, velour, figured denim or jean. 
No buttons or metal projections. 


Ideal styles for office chairs 
and stools, automobiles, porches 
and week-end trips. 


Write for descriptive literature, 
discounts, and details of very 
attractive Dealer Helps. 





Eau Claire Pad Company 


319 Bellinger St Eau Claire, Wis. 








THE WELL 
THAT WILL! 


Here is an inkwell designed to 
deliver just the right amount of 
ink at each dip of the pen. 
ECLIPSE newetts 
‘INKWELLS 
work on the pneu- 
matic principal as 
illustrated here. 


A Superior Inkwell 
Write for Dealer Offer 


4 





GENERAL 
ECLIPSE 
CO. 





Danielson, 
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The Aladdin Manufacturing Company, Muncie, Ind., furnishes 
dealers with a striking window strip featuring the No. 74 “Desk- 
Flex” fixture for the office and the home. Novel stickers are 
provided to fasten this to the window. On the gummed side, 
showing through the window from the inside, are figures of 
Aladdin in red, pointing to the lettering on the window strip 

Price Revisions 

The Leopold Desk Company, Burlington, Iowa, has distributed 
a new wholesale price list effective February 1 

The Associated Stationers Supply Company, 201-15 North 
Franklin street, Chicago, IIL, has circulated its new “Pink List” 
of stationers’ staples at manufacturers’ rices The company 
offers to prepay transportation on all back orders covering 
items listed which may not be in stock when dealers’ orders 
are received. The Pink List is growing fast, from a few pages 
to one of eighty-four pages and cover 


[ites sass — 
HOUSE ORGANS 




















Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 


Manufacturer 

The market for office partitions of wood or steel was em- 
phasized by The Idea (Office Specialty Manufacturing Company, 
Ltd.) 

The Lincoln Line (Commercial Furniture Company) announced 
the appointment of S. S. Shane as representative in the central 
district 

“What Price Salesmanship” in The National (National Blank 
Book Company) showed the need of vision and ingenuity in the 
salesman's approach He guards against negative answers by 
making the positive reply logical 

Art Metal Service (Art Metal Construction Company) showed 
the metal office equipment of the city hall at Waltham, Mass 
Durable and convenient equipment, permanent, yet handsome 
withal 

“Where Romance and Business Travel Together’’ in The 
Royal Standard (Royal Standard Typewriter Company, Inc.) 
localized this combination in India, the historic, the mysterious. 
The beneficient typewriter from the Occident is found there 
also, for Royal offices are found in many of the important cities 

A few of the varied elements of carbon paper specification 
were mentioned in Typing Tips (The Miller-Bryant-Pierce Com- 
pany) “Carbon Paper Adaptation’’ showed how the skilled 
salesman analyzes the requirements, and selects the paper to 
do the job best 

“Where Price Proved to be a Minor Factor’ in The “Y and 
E" Idea, told how a salesman won a good order through his 
efficient service in adapting existing equipment, with additions, 
to the office layout and the requirements for increased filing 
capacity. 

Radio fans who get the time signals from the United States 
Naval Observatory will be interested in “What Time Is It, 
Please?"’ which appeared in Business (Burroughs Adding Ma- 
chine Company) This tells the history of this institution, and 
the instruments which make the signals which spread through- 
out the air. This was one of a number of illuminating articles 
in Business 

“Have You a Preferred List?’ asked The Coach—(pubiished 
co-operatively by the Boorum & Pease Company, Eastern Man- 
ufacturing Company, C. Howard Hunt Pen Company and San- 
ford Manufacturing Company). The article told of “preferred” 
prospects for business in the merchant's ledger. ‘‘Plussing”’ the 
sales with satisfied customers brings better results than new 
business secured with much greater effort 

The Type Bar Bulletin (L. C. Smith & Corona Typewriters 
Inc.) has inaugurated a series of special covers depicting the 
history of writing. The first of these covers is a handsome 
process color reproduction showing the Cro-Magnon man work- 
ing in his cave, picture writing. His mate stands at the side 
holding a crude lamp to illuminate the work. A No. 8 “Elsie’’ 
in one color suggests the modern writing instrument 

Fritz—Cross Service (The Fritz—Cross Company) announced 
that the new dollar bills, of smaller size, are to be circulated 
late this year Larger denominations will follow in 1929. The 
designs on the bills will be standardized, with the same portrait 
and decoration on each denomination. This will make it more 
difficult to raise bills to higher denominations as everyone will 
recognize President McKinley on the $500 bills. 

The effectiveness of the Sheaffer plan of numbering fine foun- 
tain pens is shown in Retailers’ Review (W. A. Sheaffer Pen 
Company) Two columns are required to list the serial num- 
bers and other information regarding ‘‘Lifetime’’ pens which 
had been stolen from dealers’ stocks. At that, the yeggmen are 
learning that ‘“‘Lifetime’’ pens are not profitable loot Robberies 
are reported in which cheaper pens are taken, and “Lifetime” 
pens ignored. The risks in disposing of them are too great. 

The LD. L. automatic eyeletter was described in The Du 
Pont Magazine (EF. lL Du Pont de Nemours & Company) as that 
manufacturer supplies two elements of the eyeletter. The finish 
is ““Duco,”"’ and the base is covered with “Fabrikoid’’ to avoid 
scratching desk surfaces. The same issue of The Du Pont 
Magazine told of the manufacture of bow and arrow, for pro- 
fessional archers The plant is in South Carolina, and has an 
extensive market, despite the general use of firearms in Ameri- 
ean sports Archers and gunners alike patronize Du Pont, as 
“Duco” and the company’s household glue are used on bow and 
arrow, and the gunner employs its explosives 
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To finish an office 
Specify FURNAS items 


The Furnas line is limited to 
items needed in every office 
for a finished appearance 
costumers, small tables, 
wardrobes and_ stationery 
cabinets. Small items but 
items which are free from 
sales resistance and conse- 
quently bulk sarge over a 
year’s time. Quick turning, 
good profit. 

\re you getting all this bus: 
ness? Let our catalogue 
help you to more of it. 





FURNAS 
FURNITURE CO. 


INDIANAPOLIS 
IND. 























Office Chairs 


of Quality 









PERMANENT 
EXHIBITS 
American Furniture 


Mart 
l4th Floor—Section 
i411, Chicago 


77 White Street, 
New York City 


608 Howard Street 
San Francisco 


No. 7642-6 
Width of 
Seat 17 inches 
Height of 
Back 18 


nches 





Manufactured by 


Crocker Chair Company 
SHEBOYGAN, WISCONSIN 

















An easy way to 
watch automobile 
expenses 





AUTO OWNERS! 


a8 vot CHTTING 
eed 
oe me ree © 


= Fit any putes _: 





automobile expens« 

detailed record of 

yr salesmen who travel 

les a quick, easy way to keep 
Entries are readily made 

ns and totals quickly 


‘ I play the Harvey Co 
Keep book: sales follow both singly and 
quantitie acked a dozen in a display car 


le and discounts, 


FRED W. HARVEY COMPANY 


214 W. Genesee Street 
SYRACUSE, N. Y. 














TIFFANY 











Mode! 
T&M 
The head of this stand is easily adjusted to fit any 
size office machine up to 12% inches wide by 15 inches 


deep The steel drop leaves, finished in olive green, 
can be fastened to either side of the stand Only one 
leaf is supplied unless two are specified Model M is 
the same as Model T excepting that it has a high 
back ra used in tilting machine forward. The one- 
nch seamless steel tubing used in the construction 
of Tiffany Stands insures permanent rigidity and 


Dealer information will be gladly sent at your 
request Write for it today. 


Tiffany Adjustable 


Stand Company 
3300 N. Broadway, St. Louis, Mo. 

















_ | Adjustable Stands | 
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AIR MAIL SCALE 


The Uniform Air Mall Rates at 10¢ Per Half Ounce or 
All Points in 
ractien. fo 40 the United States on the Air Route 





THE TRINER NO. 9 AIR MAIL SCALE 


United States Post Office Department has equipped 
the service with 27000 Triner 9-ounce Air ail 
Scales. This scale was selected on competitive bids 
as the best type for the purpose. 

It is built entirely of steel, with a brass beam and 
brass poise. Each half ounce graduation is clearly 
cut on the beam with a deep “V” shape notch and 
the poise is equipped with a steel dog that seats 
properly, making it easy and positive to obtain ac- 
curate weight. 

The tubular beam is equipped with a balancing 
block within, so that the scale can always be kept 
in perfect balance. 

A high grade scale all the way through at a mod- 
erate price. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, III. 


We also manufacture Parcel Post and Mail Automatic Scales 
used by the Post Office Service 




























QuickasaF lash! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 
and many other users. Any employee can use Meilicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 


The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters 
paragraphs and al 
data 


Meilicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Meilicke systems can save 
money for your business. Write now. 


Agents—Some valuable territories are etill open. Write today. 


Meilicke. Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 

















AUTOMATIC 
EYELETTER 
As Easy as ABC 


The automatic eyeleter 
doesn’t require a course in 
how to use it, instead, it is 
as easy as A. B. C. 


Quickly and readily loaded 
with a strip of fifteen eye- 
lets. And it is as easy to 
load as it is to use 





" : 


For many purposes nothing quite fills the 
bill so well as an eyelet, fastened with the 


I D L automatic eyeleter. The brass eyelets, 
nickel finished, give a pleasing finish to the 
fastened papers. List price only $6.50. 


The Thoroclean Brush 


The Thorociean Brush quickly reaches all 
parte of a machine and does a thor 
ough job of cleaning 


Patent 
applied for 

















Bi 





Kethonaie | 
Manifold ! 


Featherweight Manifold is the sensation among 
lightweight papers! Sturdy... genuine water- 
mark ... non-porous ... never “melts” in 
typewriter ...ideal for high speed automatic 
presses .. . allows perfect suction. Big Printers 
and Stationers find Featherweight saves time, 
effort, and builds “repeat” business. If you use 
lightweight paper, you might as well get the best 
“buy” for your money. Get samples now, to 
prove Featherweight’s superiority. 


Featherweight Paper Co. 


Sales Office: 74 Duane Street, New York, N. Y. 


Offices Sizes Printing Sizes 
$x10%; 8%xl11 17x22; 17x28; 19x24 
$x13; 84x18; S%xl4 22x34; 28x34; 24x38 

Seven Contrasting Colors, Including White 
Legal Ruled Printed “Copy” Boxed (500) 
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Association 

Making Markets (Sheet Steel Trade Extension Committee) 
printed an illustrated description of the electric lighting system 
of State street in the Chicago loop. Pressed steel standards 
were used to support the lighting fixtures. 

Dealer 

The services of experienced file systematists was offered in 
Office Topics (Baker Printing Company). 

“Be Convincing” in The Blank Book News (The Columbus 
Blank Book Manufacturing Company) showed that this quality 
was not a matter of high estate, but rather one of contentment. 

“Nationally Advertised Goods for the Office’’ in Push (Railey 
Printing Company) listed a variety of items of office equipment 
and supplies manufactured by progressive houses which interest 
the consumer through advertising. 

An unusual service to customers of the printing department 
is noted in The Honolulu Item (Mercantile Printing Company, 
Ltd.). A competent lawyer assures customers of the legality of 
any stock certificate, agreement or evidence of debt print by 
the company. 

Respect for clean sportsmanship was shown in “Would You 
Shake Hands with a German?’ Common Sense (Corlies, Macy 
& Company, Inc.) referred to the wartime exploits of Count 
von Luckner, who raided merchandise vessels during the war— 
with ever a consideration of the humanities. The editor of 
Common Sense craved an opportunity to grasp the hands of the 
count 

Internal. 

“It Can't Be Done” in the Strathmorean (Strathmore Paper 
Company) was contributed by Col. A. Franklin, vice pres- 
ident of the company. He showed how resolute and ingenious 
minds have disproved the can’ts in many lines of endeavor, and 
cited ‘“‘Lindy’’ as a recent instance. 

“Second Sales’’ were called for in The Gill-O-Gram (The J. K. 
Gill Company), reporting on the visit of a student of store 
methods. He noted no desire to make a “second sale’ and the 
Gill-O-Gram called on the store staff to utilize the opportunity 
to make an additional sale, either for the salesman's own de— 
partment or some other line which the customer might be in- 


terested. 
“Edison” Offered as Trade Mark in Cuba 


Current applications for trade marks in Cuba, according to 
Commerce Reports, include the name, “Edison.” This is to 
apply to fountain pens and accessories. 

0 


Typewriter Exports 


United States exports of typewriters by countries during December, 
1927. In exports under this classification where the machine is driven by 
an electric motor, the value of the motor is included with the machine. 
By the division of statistics, Department of Commerce: 

Standard, New Portable, New a & Rebuilt Parts of 


Countries No No. °o. 
Austria . 422 $ 20,240 268 $ 10,608 462 $ 9,508 $ TSO 
Azores and Ma 

deira Is. 3 240 3 135 , - 8 
Belgium 451 31,767 357 15,200 207 5,739 1,798 
Bulgaria ....... 4 280 10 360 , ai cans 
Czechoslovakia 797 55,961 500 20,106 36 1,218 5,839 
Den. and Fr. Is 50 3,330 72 2,580 55 2,160 334 
Estonia 23 1,182 31 1,116 anne 26 
Finland .... .. a 18,599 202 7,347 49 1,895 543 
France .... 1,508 114,151 1,054 40,000 5388 22,115 4,064 
Germany ss 1,416 96,010 1,492 53,942 128 3,765 3,991 
Greece .. 34 2,274 62 2,448 + es . 47 
Hungary : 263 16,665 440 816,164 300 8,650 229 
Iceland .. - 10 360 oes aneh 
Irish Free State 2 140 , onne 
ny ese 260 10,244 328 11,808 132 4,081 1,656 
Latvia ..... 10 611 2 7 77 
Lithuania . 2 160 2 75 osee 
Malta, Gozo and 

papeee s 288 os cone 
Netherlands . 380 26,553 286 10,616 B88 8,575 1,138 
DE - anecs 116 7,7 123 4,548 128 
Pol. and Danzig 470 32,279 180 6,954 124 4.583 104 
Portugal .... 127 8,494 87 3,255 nl 
Rumania 138 9,155 80 2,890 5 630 : 
Sov. Rus. in Eu 375 26,410 1 36 373 14,723 171 
Spain .... 209 11,47 115 3,940 _ eses 
Sweden os 504 34,108 347 12,859 64 2,135 549 
Switzerland 501 34,134 559 20,794 74 2,710 1,779 
Turkey in Eu 38 2,010 25 900 . , er 
United King 5,906 401,697 974 38,054 908 30,805 12,945 
Yugo. and Alb 33 2,290 30 1,080 54 
Canada . 825 53,778 502 21,481 164 4,724 16,395 
Brit. Honduras 7 343 10 300 » én 
Costa Rica. 23 1,710 . 6 270 30 
Guatemala 123 8,716 57 2,070 1 30 sone 
Honduras 12 795 13 518 ecce 
Nicaragua 28 2,514 21 884 6 255 »aike 
Panama 5 4,199 15 570 19 875 292 
Salvador 65 4,403 100 38,600 30 
Mexico _— 430 27,173 467 18,070 29 1,108 539 
Newfoundland and 

Labrador 14 So4 4 144 4 172 
Bermuda 4 305 2 150 
Jamaica “- 4 278 8 291 cane 
Other Br. W. I 2 157 5 1 — 

_. ret 412 29,441 862 12,807 148 4,071 1,037 
Dominican Rep 78 5,903 11 447 apie 2 
Neth. W. Ind a 612 14 582 3 112 30 
Fr. W. Indies 1 6S 6 234 . 

Haitian Rep 3 227 15 540 ' . apr 
Argentina 1,518 99,675 522 19,519 148 6,421 872 
ivia 7 1,245 61 1,326 : ae 
Brazil 1,673 119,474 186 7,340 10 438 639 
Chile 108 8, 98 3,884 19 960 743 
Colombia 481 31,486 444 17,301 1 60 1,142 
Ecuador . 31 2,084 2,565 
Surinam 3 281 . 
Fr, Guiana 20 900 
Paraguay 40 3,200 ae onan - . onee 
Peru. 108 7,516 43 1,735 22 747 393 
Uruguay 119 8,289 82 2,970 * 54 
Venezuela 57 4,374 37 1,605 30 1,163 248 
Aden . 2 139 ane - mae oene 
Brit. India 1,072 76,138 792 28,507 32 1,183 1,684 
Brit. Malaya 53 3.986 41 1,839 ; ‘aw 
Ceylon 7 490 10 360 
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WIRE 
BASKETS 


Barbee Wire & Iron Works 


440 Conway Building 





Writes Bright Blue 
Turns Jet Black 


~Its Waterpro 
and Everlasting 


SANFORD 


PREMIUM WRITING FLUID 


For Signatures of Importance 
and all Writing of 
Intended Permanence 
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STENCIL—PAPER 


THE STENCIL PAPER | 


Supreme 
NO MOISTENING BEFORE USING 














i 
| H 
T T 
E E 
N N 
c Cc 
i I 
L L 
P * (DRYTYPD * p 
N A 
P P 
E E 
R R 
A Dry Indestructible Stencil Paper For All Duplicating Machines 
8 REASONS WHY PEOPLE DEMAND DRYTYPE 
1. Greatly improves the printed work. 
2. Greater ease in typing, no special type touch 
required. 
3. Thousands of perfect copies from one 
Drytype. 
4. No slip-sheeting on most bond papers and 
ecard boards. 
5. 20% lease Ink consumption. | 
6. Does not clog the type nor injure typewriter. 
7. Always fresh—guaranteed never to dryout or 
deteriorate. 
Drytype is protected by § United States Patents. 








Reliable Dealers, Saleermen and Distributors 
of Merit, Write for Samples and Prices 


| DRYTYPE STENCIL COMPANY,INC. | 
387 Broadway—New York City 
~ STENCIL ~— PAPER = 


























WHEN THE CHIEF SAYS: 
“MAIL THEM TONIGHT”’— 


When speed is needed for inserting enclos- 
ures and sealing envelopes, then is when the 
McCarthy proves its worth. Speed with 
accuracy means money saved. McCarthy 
does the job right and on time—3000 an 
hour, one, two, three or more enclosures. 





145 Lafayette St. 
New York, N. Y. 


Chicago Office 
192 No. Clark St. 
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Standard, New Portable, New Used & Rebuilt Parts of 


Countries No No No. 
China poess ho 3.700 106 4,011 4 »» 4 
Java and Madura 332 24.40% ; 22 859 107 
Other Neth. E 

oe. « 15 1,050 205 7,830 1 100 
Fr. Indo-China 4 2.380 2 70 19 
Hongkong 21 1,670 20 900 2 120 
Iraq . } 213 13 507 12 144 
Japan, incl. Chos 41 3,007 53 1,908 15 560 48 
Philippine Is 188 12,431 162 5,987 435 
Siam 15 1,040 70 2.520 120 
Sov. Rus. in Asia 23 1,640 
Syria . ° 11 i) 2 3 
Australia . Os 66,749 257 10,062 16 586 4,278 
Fr. Oceania. cannes . 234 
New Zealand 172 11,354 66 2,784 10 ad) 
Belgian Congo 15 7 12 481 
Brit. E. Africa 12 WOH 18 T87 
Brit. 8S. Africa 151 10,604 45 1,751 14 617 212 
Brit. W. Africa 47 3,201 82 3,196 47 
Egypt .... ‘ 125 9,112 74 2,847 6 
Algeria and Tun 99 6,930 455 16,380 
Madagascar .. 34 2,343 21 76 
Morocco. 44 3,595 10 450 
Mozambique 2 179 , 
Other Port. A 6 570 6 160 
Canary Is 25 1,279 17 612 

Total 24,154 $1,663,756 13,355 $503,505 4,608 $149,681 $65,919 

Shipments of Typewriters to Non-Contiguous Territories. 

Alaska . .(Number] 42 $3,500 
Hawaii .(Namber] 172 9,078 
Porto Rico {Number} 141 5,979 


Adding—Billing——Calculating——Bookkeeping 


United States exports of adding, calculating, bookkeeping and billing 
machines, ete., by countries, in December, 1927 In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine Parts of adding and calcu 
lating machines are not shown separately They are included under a 
general classification “Other machinery and parts of,’’ which is not 
segregated for publication By the Division of Statistics, Department of 
Commerce 











Listing ly pewriter- 
adding- bookkeeping- Non.-listing Listing 
bookkeeping billing adding adding 
machines machines machines 
Countries N No No. 
Austria 1 $ tam oS «645,426 
telgium it 5.140 121 9,893 
Czechoslovakia 11 $2" ca) 12,435 
Denmark and Fr. Is ‘ 2,255 
Estonia : 
Finland .. a4 1,022 181 13,937 
France 1 s.300 7 51 27 29,532 
Germany 152 82.768 7 4.81% 30 24,262 
Greece . . 
Hungary : 226 
Iceland . 6 270 
Irish Free State 
Italy 4 2.534 8 » O20 81 5,625 
Netherlands 12 10.145 1 1,455 ; 7,152 
Norway 11 10,627 1 noo 5° 5.926 
Poland and Danzig 10 4.7 1 600 
Sov. Russia in Europe 
Spain 4 4.815 
Sweden . 18 11 8,527 419 36,289 
Switzerland 30 1 6.047 112 9,426 
United Kingdom 186 “) 40,374 a 13,514 
Canada 48 3 ; 16,012 23 159 179 11,661 
Costa Rica... ‘3 2,594 
(juatemala 17 1,342 
Honduras 1 3 
Nicaragua ; 1 10 : 
Panama ‘ Te 
Salvador - 6 537 
Mexico 5 1 S58 s O44 - iS )6=612 8,780 
Newfoundland and Lab 2 150 
Jamaica 2 75 
Trinidad and Tobago... 1 936 3 258 
Other Brit. W. Ind 7 4%) 
Dominican Rep 19 1,818 
Cuba , 6 1,380 | 1,209 16 1,960 
Netherlands W Ind l oo 
Argentina 1 935 81 1,929 
Brazil 21 11.978 “ 6,312 S 5.360 20 4.407 
Chile : 12 1,016 
Colombia 14 2A 26 22,062 
Ecuador 1 300 1¢ 1,250 
Paraguay . 
Peru 1 225 23 1,833 
Uruguay 1 606 6 1,062 
Venezuela .. eee oe eeesges : 
Brit. India... ; 2,931 11 6,646 
Brit. Malaya 2 810 = 1,283 
Java and Madura 8 6.000 6 2,805 
GE casencs 1 7% 
French Indo-China 108 
Hongkong : 4 240 
Japan, incl. Chosen 1 lim) = 444 l go 
Philippine Is...... 3 1,090 1 SSS 2.317 
Siam ‘ ! 158 
Turkey in Asia 
Australia . ™ 24.475 16. 48s 1S7 14,227 
French Oceania 1 © 
New Zealand 32 6,391 2 1.818 105 9,120 
Brit. S. Africa 2 1,662 4 353 
Egypt 2 213 27 2,068 
Algeria and Tunisia » 3.265 
Liberia 1 65 
Other Port. Africa 1 17° 
Total S39 $965.557 447 $296.445 62 $6,855 T67 $334,688 
Card 
inching, sorting Other 
Calculating and tabulating luding used 
machines. machines and rebuilt 
Countries No Ne No. 
Austria Bs $ 1,425 
Belgium 105 15,513 s 2.1235 52 $ 6.982 
Czechoslovakia 52 5,950 7 375 
Estonia 2 a? acs esecie 6a0 “Se : 
Finland 2 3.855 a4 927 
France a 14,715 i 3.1598 
Germany Mw 8,890 1 14.04% 31 146 


Greece 4 we 
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A CONSISTENTLY 
GOOD PENCIL 


Write for samples and prices 


United States Pencil Co. 


Philadelphia —Maenufactures— U.S. A. 
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At Your Service 


When considering stockroom equipment, keep 
n mind that our Engineering Department is at 
your service To facilitate your work, in the 
back of our catalog you will find a list of the 
specifications needed, in order that we may 
make an intelligent estimate 


The Engineering Department is ready to help 
you get business Whether the job is large or 


small, you should find this co-operation helpful 
Have you a catalog of the De Luxe line? 


DELUXE METAL FURNITURE Co. 
WARREN, PENNA. 








TUTUTR 


Two Money Makers 
for Dealers 
Largest , 


Discounts 
you have 
ever been 


offered 


“‘Excellog raph’’ 
Rotary Stencil 


Duplicator 
Inked from Inside 


Completely Equipped, $37.50 retail 


‘Francia’ Pocket 
Adding Machine 
Two Models, $4.85 and $7.50. 


Handle one or both. Write 
at once for particulars, 
discounts, etc. 


Pittsburgh 
Typewriter & 
Supply Co. 

SUITE 980 


339 Fifth Ave. 
Pittsburgh,Pa. 


Yaritve. 


NaN vaviva\lvar 
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BRISTOW RADIAL DISTRIBUTORS 


Papers that scatter to the four winds are hardly 
any more difficult to gather than those which lie 
upon the}desk in hopeless confusion. Bristow 
Radial Distributors were made to keep unruly 
papers in their place, 

intelligently classified, 

and easy to get at. They 

are the most efficient 

desk files obtainable, 

having a large capacity 

for the small amount 

of space they occupy. 

All sizes to meet your 

requirements. 


STANLEY R. BRISTOW 
22-24 Central Avenue 
West Orange, N. J. 


*Picture of a man who should own a Bristow. 
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 Tust What You Want 


Turned Leg Telephone Tables 
in Combination Woods 
Sizes 16x20 and 18x26 


No. 101 | 


The Quigley Furniture Company 
Whitesboro, New York 


New York City Office, Room 414—139 W. 42nd St. 
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THE DAVIDSON DESK GUARD 


Protect Your Desks 
from Chair Knocks 


The Davidson Desk Guard protects your desk, 
and prevents ladies’ silk hose and dress 
tearing on the rough corners. 

A quality rubber product to match the color 
of your desk. 

Cartons contain one set complete with tacks ready 
to put on. 75 cents per set. 

Write for Dealers’ Discounts 


M. M. DAVIDSON CO. (ix 





123 W. Madison St., CHICAGO, ILL. 




















No. 230 : 


Office Chairs 


Made to stand long service 
at minimum price 





Empire Chair Company 
Johnson City, Tenn. 


Permanent Exhibit — American Furniture Mart 
lith Floor — Chicago, Ill. 








CURMANCO 


TIME-SAVER 


Check and Deposit Tray 


Olive Green Art Steel—Fits Adding Machine Shelf 
»eparates checks and deposit tickets No lost motion 

no confusion—no chance to drop or loose an item. 
Helps eliminate mistakes. Hundreds of Banks and 
Big Business Institutions everywhere lorse this 


TIME SAVER 


Liberal Dealer Discount— Write Today 


CURRIER MANUFACTURING CO. 


N. W. Terminal, Minneapolis, Minn. 
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Card 
punching. sorting Other 
Calculating and tabulating including used 
machines machines and rebuilt 

Countries No No No. 
Hungary s 1,210 
Irish Free State 10 750 
Italy 76 12,523 2 1.120 65 9,077 
Netherlands 11 1,650 6 1,400 » 3.364 
Norway 1% 1,950 
Poland and Danzig . 3 oO 
Soviet Russia in Europe 1 307 1 9,320 2 600 
Spain 1 250 7 494 
Sweden 40 8,523 12 1,07 
Switzerland 2: 3,000 4 300 58 3,896 
United Kingdom 19 6,215 1 63 
Canada 75 19,854 7 4.102 12 1.049 
Costa Rica 5 S40 
Guatemala 8 1,938 1 5oO 
Honduras i » 
Panama 13 1,770 
Mexico 18 2,129 11 1,395 
Newfoundland and Labrador. 2 270 
Jamaica . l 225 
Dominican Republi l 79 . 
Cuba 5 1,070 1 35 
Argentina 3 1,000 4 515 
Brazil i2 925 
Chile 45 8,234 1 95 
Colombia 28 2.570 1 au 
Paraguay 7 1,210 
Peru 7 1,110 
Uruguay 6 810 
Veneruela 12 1,019 l 301 
British India 15 3,150 
China 19 3,135 
Japan, including Chosen ‘ 1,050 
Philippine Islands 2,085 
Turkey in Asia 350 
Australia se 7,981 
British South Af ” f 1,245 ° 1 448 

Total 822 $149.48 no $39,182 426 $35 .087 


and Calculating Machines to WNon-Contiguous 


Territories 


Shipments of Accounting 


Alaska {Number ‘ $8,030 
Hawai {Number} 5 7.266 
Porto R [Number] 32 3,281 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons, 
filing folders, index cards and other office forms in November. 
1927. By the Division of Statistics, United States Department 
f Commerce 

Filing 
folders, index 
ds and Cart Typewriter 
r T pat ribbons 
‘. ns | ds lozer 
Aust i ; $ l 
Belgi s 2 | $3 

zechoslovak $00 61 114 232 
Denmark & |} S 63 454 2 75 
Finland é t 8 217 
France 7 7 84 ’ 2 002 
Germar 88 22 935 
Greece 7 
Hungary 141 120 16: 594 
Italy 3 104 252 
Malta, Gozo &Cyt s 7 54 
Netherlands 2 +6 2.262 72 ] OF 
Norway s 186 27 
and & iI! g 28 2 8 
Portugal ‘ 77 
Roumania Z 8 
5 Russia 
Spain 276 1,917 2 
Sweden 58 1,95 14 
Switzerland 42 2.871 4,097 2 
Turkey in E 124 78 
United Kingdor $31 25,884 19.874 68 7,562 
Canada 29 9.639 5.936 1,242 4.302 
B. Honduras 
Cr st . Ri «a 4s 35 6t ra 59 
Guatemala 12 113 193 Pa 944 
Honduras {14 191 375 
Nicaragua ‘ 70 7 14 1 
Panama 14 $2 206 71 171 
Salvador 12 469 242 42 156 
Mexics $62 4.914 3.944 1,156 3,290 
Newfoundland & Lat 85 137 87 
Bermuda l 
Barbados 6 13 
Jamaica ‘ 64 23 
T idad & Tobag 64 
Cuba ; 7. R61 6.562 ¥48 2.467 
Dominican Rey 4 71 185 } 181 
Neth. West Ind 48 31 
Haitian Rey 07 2 41 ‘7 
Argentina 821 2 1,278 1,244 4,914 
Bolivia 454 474 5 37 
Brazil 144 2.772 3,556 185 1,96 
Chile 5 163 211 41 132 
f mbia 948 666 533 1,410 
Ecuador 7 7 36 ‘ 30 
B G 1a ~e 
Sur : 

Peru 7 ) 7 
Uruguay) 88 128 47 138 
Venezuela 707 717 } 

B. India 48 700 25 21¢ f 
B. Malaya ‘ 162 134 ‘ 19 
China ¢ 72 1,555 299 1,047 
Java & M r ) 2 78 ‘ 

French Indo—Ct 

Hongkong 2 s4 4 146 
Japan, in s 438 f ‘ 53 
*alestine 61 

Philippir . R9 602 434 426 
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Me 


No Overtime With | 
ELSANE DESK DIRECTOR | 


Elsane Desk Director doesn’t like 


overtime. It believes in arranging 
the work for the day and getting it 
out on time. Five o'clock and 
everything's up-to-date. That’s why 
desk workers like the Elsane — it 
enables them to do more work with 
less effort. And the pockets don’t 
bulge. Each division has its indi- 
vidual capacity. 


SAINBERG & COMPANY, INC. 
77 East 130th Street, New York, N. Y. 





AS 
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REPUBLIC CASES 





Cost Less 


The popularity of Republic genuine 
red oak transfer cases makes pos- 
sible a large volume. This means 
low prices, quick turnover and prof- 
itable sales. The panelling, joining, 
cabinet work, finishing, are of high- 
est grade. The bronze-plated hard- 
ware, fibre rollers—every detail be- 
speaks the quality. Letter, cap and 
bill sizes. And sold only through 
dealers. Price list on request. 


The Republic Box Company 
1691 Merwin Street 
CLEVELAND, OHIO 
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OFFICE 


Screens 
and 
Costumers 


‘Built for 
Service’’ 





Dizi 


The LAMB LINE of Draft 
Screens and Costumers is a line 
of class and quality as well as of 
service, and along with a line of 
high grade DESKS will greatly 
assist in making your office 
equipment complete. 


EXHIBITS 


American Furniture Mart, Chicago 


New York Furniture Exchange 
New York City 





New catalogue now being 
printed, do you wish one Colonial 
No. 1771 Costumer 


George L. Lamb, Mfgr. 


Nappanee, Indiana 











We exhibit car 
lime at American 
Farnitere Mart, 
Space 408, 666 
Leake Shere 
Drive, Chicago. 
Tiimots 


No 9574 





Besides office chairs, we manufacture school seat 
ing and movable chair desks. Full cooperation 
given dealers when bidding on installations for 
banks, municipal buildings, etc Just submit 
sketches, quantities and full information 


CONRADES MFG. CO. 


Manufacturers of Office Chairs and School Seating 
1942 North Second St. St. Louis, Mo. 











Filing 
folders, index 
cards and Carbor A 
other office paper rib « 
Countries forms Pounds Dozer 
Australia 270 17,643 12,565 71 2,954 
N. Zealand ‘1 1,616 1,302 142 1.02% 
B. E. Africa 1 oF 
B. S. Africa 174 4 484 224 695 
B. W. Africa 9 12 2 3) 
Egypt 105 g 9 71 
Algeria & Tunisia 582 417 128 292 
Other F. Africa 9 4 12% 
6 a: 


Mozambique 


Total $37,204 117.799 $89.749 14.989 $48 


Writing Instrument Exports 














United States exports of writing instruments during Novem 1927 
By the Division of Statistics, United States Department of Commerce 
Refillable pencils, Pencils Metallic pens 
and pencil leads. Fountain pens except meta except gold 
Countries. Dozens Number Dozen Gross 
Austria : 1$ 2 “1 $1,429 2,000 § 2.502 
Beigium 840 so) ») 14 249 
Bulgaria 522 110 -7 190 
Czecho 
slovakia 2 676 
Den. and 
Fr Is 4,407 1,604 >. 138 1,204 5, 186 7,473 
Finland 1,300 $ 7) s 25 ee 
France 152 101 0,267 4.752 1,300 1.4% 
Germany wa) wit 1.639 760 «1,576 2.12 
Hungary 27 20 
Italy 265 147 8380 327 184 532 
Lithuania hy 33 
Latvia 120 45 
Netherlands 12 4 72 612 1.527 2.404 
Rumania 1,128 919 
Portugal 28S 192 
Spain 24 10 ° ro m2 101 
Sweden r= 25 «2.916 
Switzerland 14 11 ; . 2.449 1.566 1,662 
Tur. in Eu ‘ 41 18 
Unit. King 9.705 13,770 28,144 13.004 108.4655 15,647 48,181 
Canada 106.620 23,046 2,151 11% 77.8 8.195 55 
Brit Hond 813 204 > “eves Seems <nae  ccmnne 
Costa Rica 1,212 269 4 vr Mw) 141 
Guatemala 1,43 1,703 251 #1 628 lew 
Honduras 1,365 490 12 (" . 1 a 19 
Nicaragua 2.705 819 267 170 rr 24 303 
Panama 3.646 789 7 1 ’ 4 is 1,414 
Salvador 912 200 S4 199 
Mexico 68,909 8,234 528 0 852 $06 2.529 5,643 
Newfoundland 
and = Labr 3. 250 50 ‘ 39 44 54 
termuda it 2 74 203 
Barbados 1 26 ° 
Jamacia 2,682 438 s Ss 27 21 25 S 
Trinidad and 
Tobago 5,68: 596 my 24 a s i122 
Other Brit 
W. Indies 96 22 ‘ 120 27 6 
Cuba 21,455 5.353 a7 51 267 ee | i] 5.767 
Domin. Rep 1.056 234 S35 Nz " 7 231 Nas 
Hatian Rep 1,404 337 aa 11¢ 
Netherlands 
Ww Indies . 3 . 48 
Argentina 5, 660 1,959 1M “) 7.842 2.814 10,892 lif 
Bolivia 2.220 416 42 2 
Brazil 1,056 420 175 116 1.914 72 v5 2,30 
Chile 1,434 458 611 46S 2.217 1,6 5.6683 8S, 768 
Colombia 8,728 2.430 ‘ 17 126 S78 1.957 
Ecuador 3.110 123 18 189 485 
Brit. Guiana f 5 18 21 
Peru 20,476 149 421 21 2 120 413 1,272 
Uruguay 5. 322 418 8 57 6H 156 
Venezuela 2.711 556 191 174 17¢ 539 
Aden 6 
Brit India 8 S91 2,419 7.41" 
Brit. Malaya 427 106 2.350 6.845 
Ceylon 340 540 1.754 2327 2 1 
China 857 4,145 6.903 - re ’ 1,617 
Java and 
Madura 116 ssa 1,670 801 
Other Net) 
E. Indies 168 42 
Hongkong 720 1,070 240 115 10 * 
Iraq 72 132 
Japan, incl 
Chosen 1.804 5,187 
Kwantung 
leased ter 132 2M 
Palestine 72 8 +s ’ 
Persia 15 61 
Philippine Is St4 22 4,197 Sl4 14.4 4) 
Sian 18 rs) 
Syria ’ 6s 7h Hol 
Australia 9.05 “ao 2,275 4.922 27.802 
Fr. Oceania 8 oN O88 12 
New Zealand 1,284 1% 132 , s+ 
Brit. E. Afr 3 a a4 120 
Egypt 76 OM) on4 481 S22 9 
Brit. S. Afr "0 <18 420 Ons 
Liberia 
Morocco Of ys 
Other Port 
Africa 24 
Total 974.649 $58.654 118.6230 $178,001 [86.960 S86.624 38,765 $19,989 
Shipments of Pencils and Pens to Non-Contiguors Territories 
Alaska Th : 151 641 
Hawaii D ns 60) 19.514 
Porto Ri Dozens] 20,284 61 
an 
“Sales Territories in China 
The United States Department of Commer Washington 
D. C.. has published “Sales Territories in China This outlines 
the important divisions of the country fron trading basis 
ities, trade 


and shows economic nditions, transporta 


customs, ete 
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What’s Aicolotd? 


It’s the ot achievement 
in loose leaf index conse. ‘ 
The AICOLOID tab anc 

sheet are one picce 
flexible, transparent H 
treated and ap- 
elied THE AIGNER WAY “ 
that it becomes an integta 


part of the index leat. It is ’ | 
at over the printed 


id : 
omnanane or title and the 
sheet is then die cut. q 

It's the Algner CO.’s wear forever = 

celluaLOID index tab! z 





acme 





10n 

index 
Tough, 
celluloid 1s 





A selection of ten colors 

gives uni mited possiniteet 

to systematize ee 

3 Let you 

=. knew about AICOLOID 7 


. ' 
inquiries on all g 


Send us your 
your special indexing ~— 
f he smallest to the 
-ms, trom the 
bie handle it to 


satisfact« yn 


biggest. We car 
your entire 





G.J. AIGNER &CO. Mawictures 
S2YS3W MonroeSt. | Chicago, Mllinots 
Of Gold —- kt ‘leqeeclae) Selene ee i 
— ce Titles Labels for Law Work 9 
Aigner’s Patent Cut Index Strips __|| seien 
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Expanding Wallets 
Flat Wallets 
Mailing Envelopes 
File Folders 
. File Pockets 
Legal Envelopes 
Clasp Envelopes 
Tension Envelopes 


Metal Fold 


Envelopes 








) A McGill made envelope suitable for any purpose. 
| Information and prices gladly sent upon request. 


| McGill Paper Products, Inc. 


700 S. 6th St. Minneapolis, Minn. 
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Ne. til 
E-B. 14 


drawers, 
full width 
1%” high, 


DEALERS 


Look into this 
Profit Producer 


a) 


Good looking, dust proof, rust proof, fire resisting. 
Smooth top, sides and back. No bolts, rivets. open 
joints or laps exposed. Strong double walls of 
steel enameled in olive green. 14 sizes, 7 styles, 
suited to every office, store and shop need. 


No. 111 E-B shown above. is designed particularly for 
the filing of electrotypes and cuts Also suited for filing 
plans, blueprints, charts, maps, drawings, etc 

Service Steel Products, with a liberal profit margin, pay 
handsome profits to any aggressive dealer They sell every- 
where and serve all storage purposes—economically. Cubic 
Inch Storage is the biggest selling idea the industry has 
had since the advent of steel equipment 





SERVICE STEEL PRODUCTS CORP. 


914 W. North Ave., Chicago (4064) 




















DISPLAY IT, 


weertew. -y 
See) owe ‘ 


eit 


th | 


: 
- 
: 
5 


a, 






= 


0. “UNIVERSAL” MULTI- 
WING DISPLAYERS—... 


Maps, Plans, Charts, 
Photographs 
eaves 


displaying 
Printing, Bulletins, Statistics or 
Wings swing from side to side like the 
on a huge book All urgent data posted hereon 
is ready for instant reference Office Equipment Houses 
‘mterested in handling the line, are invited to write 


UNIVERSAL FIXTURE CORP. - WRITE FOR CAT. 1928 
135 West 23rd Street, New York City 
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Corry-Jamestown Mfg. Corp. 


(SP) 


FILING CASES 


A very high grade 
line of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 





Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built-to-Order 
Cases and Equip- 
ment of every de- 
scription. 


Write for a copy of 
our new complete 
c atalogue 





CORRY, PENNSYLVANIA 


asi 











Light Like Daylight 


Any time 


Dark gioomy days A turn of the ewitch and 
CELL-O-LIGHT turns night to day It gives a light 
like daylight 

Soft, clear light; easy on the eyés because so closely 


ike natural light 
CELL-O-LIGHTS 
office, factory or home 


are made in various styles for 
Lamps for switchboards, filing 


cabinets, radios, roll top desks and so on-—wherever 
light is needed, CELL-O-LIGHT gives daylight 
Stationers and office furniture dealers should write 


Address—. 


for price information 






Model No. C-200 
List Price, $8.75 


Cello, Incorporated 


19 West Houston Street New York, N. Y. 
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Offices, Stores, Factories, Shops 


|all use stools, and you can find many pros- 
pects for the profitable SEARLES line. The 
welded steel frame is designed to prevent 
tipping and is rigid and durable for life-| 
time service. 
SEARLES Stools are made with walnut fin-| 
ish seat and with or without backs; there are| 
four sizes, 18, 25, 27 and 29 inches high and 
we also make stands and stools in chil- | 
dren’s sizes. 
Write us for descriptive matter or let us| 
know your requirements. 


Searles Electric Welding Works 


Manufacturers 
817-825 W. Washington Blvd. Chicago 


| | 








Here’s 


Relief! 


for the whole Office 
from the “big boss’’ to 
the office boy—a Paper Clip 
that prevents sprawling, slip- 
ping papers—a Paper Clip that 
slips on easy but grips like a vise— 
a Paper Clip that looks neat and 
business-like. 

When next buying Paper 
Clips—say 


Graffco 
Vise Clips 













In the meantime send for 
our illustrated catalog show- 
ing all the Graffco Products. 


GRAFF-UNDERWOOD CO.., cihsince Miss. 




















ne nee 
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Metal Office Furniture Exports 
United tases | eperte of metal furniture by countries during 
November, 1927. By the Division of Statistics, Department of 
Commerce 
Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
and vaults furni— Other 
burglar and ture metal 
Filing cases proof. equip— and fix— furni- 
Countries No No. ment. tures ture 
Austria 14 $79,793 $518 $335 
Azores and Madeira 
Islands Re ‘ : ae : $148 ‘ 
Belgium .... 182 5,709 ... 468 511 3,724 
Czechoslovakia 94 4,547 ; ; 1,332 
Denmark and 
Bh me Islands... 28 1,629 3 $261 : = 94 30 D 5 F 5 ] 7 7 ] 
nlan sae 28 1,420 20 «(1,141 ‘a 2 bee 
France ... 188 10,591 1 33 24,000 1,682 a ays ree a es ria 
Qermany colon ai » a 1,255 - ‘ , 9,074 270 
a , = 499 is 303 Every storekeeper, students, artists, salesmen, 
Iceland ‘ ; ee, Ses 62 — estate agents, architects 4 so on—anyone 
Nether lands - 7 tial , 293 $41 1,471 has lettering to do is — for 
ether an s ; 1 4 14 . , ° 
Norway mA 79 («6.808 10 572 207 868 Corr’s BALL BEARING LET TE ING PENS. 
land an ) ig . ‘ ae pee . o- . 
i... |. rb He: 4: 20 These pens are bein sold by statiorers as easy 
Rumania ... es “35 Dolo: e 21 as any other pen. d you can have a supply 
Soviet Russia i in : om De of 12 pens, assorted sizes, for thirty days’ free , 
eee yteiese 201 10,283 16 1,063 6,345 2,457 sales trial on an attractive counter display card. 
Sweden 91 5,173 18 1,400 167 a Write us today. ; 
Switzerland ..... 35 < ia 1,588 — , 
United Kingdom -_ : i 10,816 6,084 
Tnite ingdom 573 24,178 34 63,113 511 10,816 03 
Yugoslavia © BRIDGEPORT PEN COMPANY 
A i stews - : 
ana... 603 14.298 ies 7.380 «2,112 6,188 32,956 239 John Street Bridgeport, Conn. 
British Honduras. . : 1 37 ; 15 
Costa Rica 13 717 «11, 626 7,647 64 = 3,677 * 2 
ae ey 3 75 38 2,551 656 7 5 
onduras 1 14 2 85 ; 
Nicaragua 15 515 1 65 592 410 
zememne 24 1,813 84 861,987 a 244 O | S B A LL 
Salvador 17 553 ‘ 
Sates MT eee ag ated | 988 2.383 8,667 I BEARING 
Miquelon and St. 
Pierre Islands. 1 60 , 20 T — Ss 
Newfoundland and L E E RII N G P E N 
Labrador 4 101 ; : 143 
Bermuda é 1 95 1,297 
Barbados . aA» anil oan . 2,657 
Jamaica 2 115 29 723 123 138 oni ae 
Trinidad and apes ss 208 —e eee wer 
Tobago . , 3 61 63 4 ; 
Other British af b 2 
a Indies 1 109 2 A. ‘. P 4 S ' 
uba ... 353 11,116 18 09 59 2,887 8172 @ ph : 
Dominican Re ; we tenographers ‘ 
pubdiic 31 1,320 18 1,063 >, 700 416 
— West P4 should use P 
ndies 6 473 10 491 678 > 
virgin” Republic 42 1,587 2 155 232 : COOK ‘ 
‘irgin Islands of ‘ { 
Ceited Beans 1 262 2 QUALITY CHAIRS; | 
Argentina 226 5.325 128 5,879 946 4 398 8.285 4 
Bolivia 18 R68 ee ‘ = 2 S h d ‘ 
Brazil 271 8,198 10 537 . 427 1,66 Stenoger rs n 
Chile 58 2858 3,530 8,646 4.817 2.953 8 grepae 2 Se ‘ 
Colombia 171 8.816 161 11,341 3.309 6.050 § good chairs. Their stren- 
Peuador 85 4,256 : / 9,286 131 1,134 ; 
British Guiana : 16 3 uous work, typing all 
Peru 29 «= «907s 15s 38T)—i,647 = 82T_—s«i1,209 day long, is fatigue pro- 
Uruguay 30 1.065 66 3,454 ; i . B ? h ‘ 
Venezuela 67 3.374 36 2.855 1.308 11,975 2,930 $ aucing. ; ut wit cor- 7 
Arabia and Hejaz. 66 ci ae ae rect seating such as is 3 
British Malaya 210731 83 (422 found in the Cook Qual- 3 
Ceylon 50 PE: > 
China . 15 546 10ts«4 BP 2,309 : eons Chair, - of the ¢ 
Java and Madura 49 1,241 20 513 8 7 imi 
French Indo-China 16 ©6525 $ atigue is eliminated. 
Hongkong g 139 1 80 $ Better work follows. 
Japan, including : : bd 
_Chosen 18 3.132 16 3.415 8,982 Ts 173 Pg —— fi ’ , ‘ 
op leased A pe 2 May we tell you usiness irms now reali- ; 
Polis? : a ae $ more about the ize the importance of 3 
Philippine Islands 8&3 2,463 3 220 1,662 621 5.814 § business to be right tools — desks, 3 
Syria : - 2 531 : 0 & had in Cook -hai - Sell Cook ‘ 
Australia 113 - 2,003 1 40 1164 4447 § Quality Chairs? chairs, etc, Selling Coo , 
a : 3 Chairs requires no high- 3 
ench Oceania 1 65 4 ; 2 
New Zealand. 74 «21,709 «10 ~=—Ss«170 1257 § pressure work. A plain 3 
Belgian Congo : 13 q d “ a 
Sites Bh Arica - oe ; statement of facts con $ 
British S. Africa. 26 1,380 22 643 1877 2.18 cerning them usually ¢% 
British W. Africa 1 37 11 $ » 2 
Egypt . 143 3,838 6 233 3,579 37 2 gets the order. $ 
Other F. Africa 9 253 . 4 
Liberia .. 4 111 15 3 A : 
Morocco 4 92 4 
Mozambique 60 3 €: ° COOK COMPANY 
Other Portuguese 4 4 
ee ; 18 Osborne Street, 
—aaty SnenGs : Ss 4 85 % § Cambridge, 39, Mass 
Siam 2 466 2 ’ ’ ° ; 
Total 4.547$163.453 1,140 $62,699 $73,004 $82.144$127 Seororororere. PLOLILOLOLOL OL DL s. sescscccssucesnll 
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“SATELLITE” 
PLAYS A 
STELLAR 
ROLE 


In the field of 
typewriter stands 
“Satellite” is a 
star seller The 
steady, solid-piece 
top, the accurate 
adjusting mech 
anism, the large 
quiet rollers, al 
combine to make 
a stand that sells 
on sight and re 
mains sold when 
in use. All “Sat- 
ellite’ users are 
thoroughly satis 
fled because 
“Satellite stands 
give the perfect 
service desired 
Model 2X. illus- 
trated above, is a 
simple etand 
made entirely of 
metal except the 
top, which is a 
solid piece of 
Oak wood six 
teen inches 
equare The tops 
@re also finished 
in Mahogany or 
Walnut and if 
desired. can be had in all metal which its adjustable 
The metal top is supplied im a baked ebony ename! 
Write for ¢omplete information 


Adjustable Table Company 


Grand Rapids, Michigan 


Model 2X 

































“FOLD-UP” 


The New, Low Priced 
Beacon Folding Chair 


Strong, comfort- 
able, fine in ap- 
pearance and low 
in price, the 
FOLD-UP appeals 
to the careful buy- 
er. It opens up a 
new field of sale 
and sells easily be- 
cause of its in- 


tensely practical 
WA design and its in- 
expensiveness. 






1 ) The FOLD-UP. ae ite name “a the wg 
mplies, folds quickly and eas- of the seat an the 
io y we fate floor contacts, the 
nicely into a T-inch space. FOLD-UP is made 
iy AL - By ete hema entirely of steel. The 
frame, of tubular 
steel, is electrically welded and riveted, eliminat- 
ing the use of nuts and bolts. Though it weighs 
only 834 pounds, it can carry a load of more than 
100 times its own weight. 


It will be a pleasure to send you complete de- 
scriptive matter and prices. Write today. 


BEACON STEEL FURNITURE CO. 


1841-45 Carroll Ave., Chicago 
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Shipments from the United States to Non-Contiguous 


Territories. 
Li SK Hawali Porto Rico 
Safes and vaults 
[Number] 32 $2,418 3 $260 
Other metal furniture and 
fixtures [Pounds] 26.205 $6,136 142,179 26,558 176,652 30,340 





United States exports of metal furniture by countries during 
December, 1927 By the Division of Statistics, Department of 
Commerce 

Safes Bank 

and and 
cabinets, safety Other 
fire deposit office 








and vaults furni Other 
burglar and ture metal 
Filing cases proof equip— and fix— furni- 
Countries No No ment tures ture 
Austria 6 § 8 $ 185 $ 75 
Belgium 55 1,121 $ 336 
Czechoslovakia 92 6 634 300 
Denmark & Fr. Is ‘N 6 301 123 158 
Finland 9 9 307 
France }29 1 42 $ 0 4,828 2 
Germany 252 9,835 4,225 
Greece ? 
Hungary , 1 47 - see 
Italy 44 2,123 270 1,129 
Malta, Gozo and 
Cyprus Is P ' 108 
Netherlands : 125 5, 848 27 690 583 200 
Norway . 156 8,141 | 68 152 2,528 
Portugal 35 2,027 165 toa 
Poland & Danzig ‘ , 104 
Rumania : 8 587 ° - 
Spain . 256 13,497 2 51 334 754 790 
Sweden 253 15,079 13 499 830 ; 
Switzerland : 133 $,917 l 9 779 
Turkey in E 2 115 - soe coe 
United Kingdom..1,073 44,303 66 5.677 400 1.064 11,533 
Canada . 501 11,338 208 10,068 43,560 6,660 39,945 
B. Honduras sn bee 
Costa Rica l 350 11 686 90 732 
Guatemala 106 2,103 2 22 R95 1,173 
Honduras 14 361 525 
Nicaragua 9 338 16 644 1,381 
Panam: 35 1,067 17 579 216 4.056 
Salvador a5 1,640 1 399 218 267 
Mexico 132 5.635 16 1,125 1,145 4,207 
Newfoundland 
and Lab 9 286 ; cae rT 
Bermuda 2 att) l 191 1,572 
Barbados 27 259 4 
Jamaica 8 170 2 86 60 562 
Trinidad & Tobago t 300 : : 9 $0 
Other B. W. Ind l 47 1 268 73 510 
Cuba 73 3,137 55 2,261 2,917 5,72 
Dominican Rep 64 1,691 l 41 800 2,064 2,786 
Neth. West Ind.. ‘ 90 1,07 
Haitian Rep 23 905 6 1,024 409 1,018 
Virgin Is. of U. S 
Argentina 262 400 2,809 5,671 
tolivia 19 27 
Brazil 246 37 1,703 7,583 901 
Chile 6 48 2,389 7,161 1,633 4,191 
Colombia 194 19 2,391 1,215 1,171 4,328 
Ecuador 44 l 25 1¢ 417 
Peru 43 18 1,043 1,085 14,155 722 
Uruguay g 3,376 
Venezuela 23 a) 1.957 276 3.874 
B. India 130 2,144 1,156 
B. Malaya 28 638 
Ceylon 
China 18 922 9 489 666 2,712 
Java & Madura 32 1,148 8 
Other Neth. E. Ind 21 1,222 22 
F. Indo-China 33 2.375 ‘ 
Hongkong 12 441 7 
Iraq 67 
Japan, inc. Choser 5 4,410 9 1,469 8,770 677 3.314 
Kwantung Lsd. Ter 4,806 
Palestine 75 | 50 
Philippine Is 217 > 972 199 8.587 717 5,981 
Siam 60 1.673 
Syria 1 0) 210 
Turkey in Asia 
Other Asia 63 
Australia 3 1,128 2 53 5.239 895 
F. Oceania 10 
N. Zealand ia .o 142 754 803 
B. 8S. Africa 155 4,193 7 1,927 2. 686 2.864 
B. W. Africa 1 52 
Kevpt 21 121 ! 428 304 
Other F. Africa 1 31 l 48 27 
Liberia 1,291 
Mozambique 2 60 
Oth. Portuguese A l 40 ‘ 65 
Canary Is 1 46 
Total 5.731$220.626 979 $52,317 $69.247 $76,167$131,399 
Shipments to Non-Contiguous Territories. 
Alaska Hawaii Porto Rico 
Safes and vaults 
[Number] $ 22 $ 2,184 16 $ 2.813 
Other metal furniture and 
fixtures [Pounds].12,159 2.387 105,329 19.004 181,638 35.262 
- an 


Britain May Require Origin Mark on Furniture 
Commerce Reports] The Board of Trade of the United King 
dom is considering the requirement of a mark of origin on im 
ported furniture and cabinet ware made wholly or mainly of 
wood. The mark indicating the country in which such furniture 
is made will be applied by stenciling or other method which 
will not injure the furniture 
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Real Quality 


creates Demand 


It takes real salesmanship to build up a 

typewriter ribbon and carbon business and 

it takes real quality to hold it up. That is 

why QUEEN BRAND makes such a good 

proposition for real, live salesmen. Ask us 
| for samples and prices. 


A bedier ribbon for esery purpese 





A better carbon for ecery requiremen 


QUEEN 


Ribbon & Carbon Co. 


Manufacturers 


109 | Reade Street New York, | N. Y. 





REGAL REBUILT 
ROYALS 


ROUGH TYPEWRITERS 


All Makes 


All Series 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson 


New York, N. Y. 




















The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





EMO 


POCKET SEALS SPECIMEN IMPRESSION 


LEVER SEALS 


bei 


Cooke Self - Inking Numbering WAX SEALS 





Rotary Dater Rubber Stamps Machines 


FT 
DER FARWELL ® 


NAME PLATES GN 


BADGES METAL CHECKS 
MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be se nf upon request 














EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


This am< dar d quetoen nt . oe letter press copy 
et | . good rep | users of the type 
juipment Feat es of ‘the EUR EKA Bath ine tude non 
rusting metal onst! ction, and an arrangement prevent- 
mustiness or milde ‘ he i = = — cloths are non- — 

ng and treated so as to ar-cut shar p copie 
nd absolutely " irate results "Ne Ww supp ted in new 
Tice green ir idition ¢t t! standard : m finish 

— T = _ DOWN ORDERS 

hese « srd them to us: we fill them 
f » you and no trouble 


the EUREKA b 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 
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DIEMER 
PRODUCTS 


FOR 
SATISFACTION ano SERVICE 


ENVELOPES for 
filing, mailing and 
carrying purposes, 
in RED ROPE and 
JUTE, for flat or 
folded papers. Also 
Metal End Filing 
Boxes. 





The __ illustrations 
show a few of the 
designs carried in 
stock. 





Samples furnished 
on request. 


JOHN F. DIEMER COMPANY 


519 Broadway (Est. 1888) New York, N. Y. 
SEND FOR CATALOGUE NO. 30 








MONEY 





| 

or the appearance of it always has its attractions 

for the investor. It is likewise axiomatic that 

| the production of securities should be surround- 
ed with the same safeguards that surround the 

| production of currency. Cheaper production of 

high class securities of this type is made possi- 

ble by the use of “K B” BLANKS, a series of 
blank forms printed from steel engraved plates 
in banknote style after the same manner in which 
United States Bank Notes are produced. These 
forms when overpriated have the appearance of 
high-grade securities and a currency look and 
feel about them that is irresistible to the dealer 
and the investor, hence an unusually good source 

of profit for the printer. Numerous designs in 
six colors cover an infinite variety of financial 
and commercial requirements 


SAMPLES ON REQUEST | 





KIHN BROTHERS, Bank Note Engraver 
205-209 WEST 19th STREET 
NEW YORK CITY 




















| 
3 




















_ ALERT DEALERS 
Arlac 
Duplicating 
Supplies 
Help Build Up 
Profits! 


Satisfied customers mean repeat business, and 
Good Will is the greatest asset of any business. 
| The alert dealer builds up his profits by meeting 
and even going beyond the desires of his patrons. 





You do meet and go beyond the expectations of 
your customers when you give them Arlac Dry 
Stencils, for you give them a stencil that produces 
cleaner, clearer duplicates, that has an added dur- 
ability, that holds the centers of O’s, D’s, and other 
troublesome letters. Another important profit- 
building point is that— 


ARLAC STENCILS SELL FOR LESS 


This Arlac combination of first quality and low 
price will win for you. You'll certainly profit 
by taking on the whole line of Arlac Duplicating 
Supplies 


| WRITE US TODAY 


| We have an attractive dealer proposition which 
will interest you. Write for it 


| Write for a free Stencil, naming style of duplicator 


_ ARLAC Dry STENCIL CORPORATION 


418 Fourth Avenue Pittsburgh, Pa. 

















. 


GOOD BETTER BEST 
RIBBONS *«, CARBONS 


Three qualities—Apex, Summit, 
Xtragood, each of unfailing, 
and uniform quality in its class. 
You know how customers are: 
some want a good ribbon for the 
money, some want a better one 
and some want the best. But 
whether Apex, Summit or Xtra- 
good—each is the best in its 
group and worth every cent 
it costs. 


Stationers also find a nice busi- 
ness in our inks for stamp pads, 
numbering machines, duplica- 
tors, etc., etc. 


Let us quote prices. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 


+o+@ FHPPIDIH StH Pt+ P+ Pt Gt Gt Ot Ot Gt Gi St Gt Ot G+ G+ S++ 
SDPO O44 O44 Ot St S++ G+ G+ G+ G+ G1+S+S+S+S+S+S+o+ 
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SIMONSON metal TIP GUIDES 


For Vertical Letter Files, Ledger 
Check Files, Are 


Posting Trays, Card Systems and 
Indestructible 


Send for FreeSampleand 
122 S. Michigan Ave. Ave., ‘Golemee 

















PATER a UNLESS 


NO. 794,749 ON SMETAL. rie 


Manufacturers 


enter A. Simonson & Co. 


~)\™ ADAMS DESK MEMO 


A BIG SELLER A BIG PROFIT MAKER 


‘THe Adams Memo Pad is always ready for the long 
memo or the short one. Uses standard adding ma- 
chine rolls, having capacity of at least 1,000 memos. 
Supersedes troublesome memo pads of limited 
sheet sizes. 

One piece—all metal. Your choice of handsome 
Brass, Bronze and Olive Green finishes. 


Thousands of stationers throughout the country ere 
turning over Adams Memos in gratifying quantities. 


J. F. RYAN & CO. 
342 Madison Ave. New York City 








$ '. 50 without 


paper 
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The ABCO 


of resources and opportuns- 
ties results in more than or 








dinary success. In many 
ases it proves to be the 


Intensive 
Development i= == += 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OPFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way /t will in- 
crease your capacity for work and your earning power. 





Subecription price ts $2.00 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 


Secretary 


is a Super-Quality Work Classifier, 
built of highly plated Steel, and 
Detachable, Solid Posts. 
The Leaves holding the Index 
Tabe are REMOVABLE, and can 
be RENEWED INDEFINITELY. 
The ABCO SECRETARY is «4 
product of DURABILITY, COM- 
PACTNESS and DIGNITY. 
The unique and highly serviceable 
features of the Abeco Secretaries 
receive prompt recognition every- 
where, invariably resulting in the 
sale of more Secretaries. 
Write for Prices and 
Liberal Discounts 
THE AUTOBINDEP. CO. 






644 East 9th{St. New York 








My a 








SPECIALLY DESIGNED AND CONSTRUCTED 
FOR 
NEW STEAMSHIP “CALIFORNIA” 
Let us quote you on 


SPECIALLY DESIGNED CHAIRS 


Suitable For 
HOTELS, CLUBS, BANKS 
or PUBLIC BUILDINGS 


THE MARBLE & SHATTUCK CHAIR CO. 


CLEVELAND, OHIO 
“Designed for Comfort and Built to Last”’ 
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wee ee Ee CE, 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use eigel pens. You can unhesitatingly guarantee any 
pen point made by us. We back up our product. 
Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lote—all standard 
weight and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 











E. O. WEIGEL & SON 
587 South Tenth Street Newark, N. J. 





BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
Orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 


When a card is with- 
drawn the others are 
mot only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel pla > 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Hlinois 
We manufacture Leather Novelties only and are not Engravera 

















—~<— >, VICTOR DESK PAD 


now sells at 


50c 


retail 
(paper extra 






wd 





Writing surface lifts up, forming drawer 
nside. Uses 3 15/32” adding machine paper 
Olive green lacquer finish, art-steel, electri- 
cally welded and riveted together, con- 
structed to stand rough usage. Liberal deal- 
ers’ discount Order a dozen today ON 


APPROVAI 


Dibb Mfg. Co., Inc. 


515 3rd Ave. N. E. Minneapolis, Minn. 








—. 


Put CANODE 
Duplicator Supplies | 
on Display | 
? 
Live sales managers are de- 
veloping more business now 
with circulars, price-lists and 
all sorts of duplicating ma- 
chine products. Invite them to 
obtain their supplies from you; 
let us show you how to make fi 
an interesting dispiay of 
CANODF Inks, ribbons, sten- 
cils, etc. ‘rite us. 


Canode Ink Co. | 


3005 Carroll Ave. Chicago, IH. 




















READEASY 


World’s Greatest Copyholder 


Made in four standard sizes: 
Desk stand .. £3.00 


With line guide 4.50 
Elevated 3.50 
With line guide . 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme 
diate use No adjustments necessary 
Not a screw on them Standards col- 
lapsible Fixtures of brass and alumi- 
num and are not affected by weather 
conditions 

New dealers advised to make first order 
on approval 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. & A. 














THE HOGE MANUFACTURING CO. 


The Trade will please note we have moved our 
New York Office to larger quarters with up-to-date 
facilities to be of better service 


NEW ADDRESS 
23-25 East 21st Street 





The right kind of sale always 
A means profit to both the buyer 
/ and seller. On this principle 
we solicit your business. 


The Hoge Company recognizes 
the interests of others in all 
its dealings. 











THE HOGE MANUFACTURING CO. 








TYLER All-Steel—Easy Rolling 
DISPLAY RACKS 





Bd W Hold 3 times as much as 
counter 
-" a ED Everything Visible 


Adjustable Shelves 
100% Metal Construction 
Extra strong tubular ped- 


—— a | estals 


¥ ~ : Patented exclusive feature 
assures perfect shelf 
pa rigidity 
a nF ——. Large pivoting casters 
€ Lowest in price due to large 


production 


, gin re. 
gf Liberal discounts to station- 
ers who take agency. 


TYLER SALES FIXTURE COMPANY 
MUSKEGON HEIGHTS—MICH., U. S. A. 














EXCLUSIVE TERRITORIES 


are still available 


SPEEDAUMAT has advantages in 
a one-piece address unit. low up- 
keep cost and compactness In 
use by Prest-O-Lite, La Salle Ex- 
tension University, Penn Mutual 
Life Insurance Company. Curtis 
Publishing Company, Ford, Ford- 


Speedaudresser AB the son & Lincoln, Pictorial Review, 


hand machine Kalamazoo Stove Works 
SPEEDAUMAT wil! be a profitable addition to your business 
Ask us about it 


Speedaumat 
Addressing Machinery 


2023-2033 wii Low sT. 
CHICAGO. ILLINO!IS 
USA 
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CHAMPION 
Window or Display “SEC 
DEALERS MAKE QUICK PROFIT eteerite 
Pen and Pencil Clips 
OD y SO-EASY LOOSE 
Lees 4 LEAF SYSTEM 
| tS DRAWS TRADE 
Ss = 7 A low priced book 
keeping system 60 STEELGRIP 
different stock forms. 5x8 sheets. Dealer help. EFS FAST row Cie 
Great seller. Fine repeat business. 
200 sheets, A-Z index, one loose leaf binder sells 
for $3.00. VAL-CLIP ond Cp 
SPERCIAL: To introduce it te you. Send no money—take no Pencil Point Protector, Eraser 
risk. Simply say, Send one ledger on approval with cata- 
logue and dealers’ prices. 
A. MOHLER =P 
Mfr. of So-Easy Moistener E-F Index Tabs, So-Easy Ledger 
416 S. Dearborn St., Dept. A Chicago, Ill. L. D. VAN VALKENBURG CO., Holyoke, Mass., U.S.A. 























— 


5 OF ~ E Azora air cushions and twirlers, two 
highly practical accessories, are 
olSPE making typewriting easier for thou-., 


—_—_——__E—ee sands of users. Sales, both new and 
FOr CiGogGoA RET T«& 


A dispenser and humidor that modernizes the business replacement, Aegis large. Write for 
man’s desk. For the home, too. prices and discounts. 


In Six Attractive AZORA RUBBER CO. 


Colors 
54th and 20th Streets, 


Retails for $2.50 
THE NORLIPP CICERO, ILLINOIS 


COMPANY 


568 W. Congress Street 
Chicago 








Le ———— 





















































DUR-O-LITE 
aos PENCILS 


wee DUR-O-LITE Pencils sell on “feel” 

a as well as on “sight.” Perfect bal- 
Kno, ance, light weight, handsome design 
éo0 and simple mechanism make 


DUR-O-LITE a big seller. A com- 
plete line—50 cents to $3.50 list. 


Write for full details. 


DUR-O-LITE PENCIL COMPANY Standard since 1858 


4541 Ravenswood Ave. Chicago, Illinois ESTERBROOK PEN CO.. CAMDEN, N. J. 














BEACH PUBLISHING CO. 


Detroit, Mich. 








WESTON 


LEADERS IN LEDGER PAPERS 

















‘*The Standard 
Expense Book 
for Forty Years’”’ 





The ledger papers made by 


this company are the standard 


by which others are judged 


| B syrom Weston 6G ompany 





























WRITE US FOR SAMPLE SHEETS 
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se PARAGON 


“7 -e Vere). 


INKSTANDS 


125 different styles to choose from 
All good sellers 


Office Supplies and Stationers’ Specialties 
Stationers Glassware and Hardware 


Thousands of items for office use and the general sta- 
tionery trade, including desk and wall calendars, desk 
glassware and hardware embracing countless articles. 


FRANK A. WEEKS MFG. CO. 


93 John Street New York, U. S. A. 
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XTRA—Just out! 
CONFIDENTIAL WHOLESALE 
CATALOGUE No. 375 


24 pages full of information. . . Information and Prices 


on all makes of Typewriters, Adding Machines, Calcu- 
lating Machines, Duplicating-Addressing-Folding -Ma- 
chines, etc 

Write, Phone or Wire for your copy today! 





‘All That the Name Implies" 
170 W. Washington Street, Chicago, III. 











Year Round Profits 
in Desk Pads 


Year ‘round profits are customary with Hoffman's 
Never-Warp Desk Pads because of constant turnover 
The value in these pads is unusual due to concentration 
on specialities of great usefulness The sixty styles enable 
you to comply with almost any request At this season 
your stock should be complete to handle the summer 
call for conveniences which lessen office drudgery Ask 
for our catalog with prices and discounts 


L. HOFFMAN 


145 Lafayette Street New York 


**Steel-Strong’”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 
Coin Bag Seals —- Seal Presses 
Manual Coin Counters 


Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 





The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 











The Featherweight Eyeshade 


is constructed to protect the f = 


wearer's eyes from glaring arti 





ficial or natural lights or bril- 
liant reflections. Durable, hy- 
gienic, adjustable, light weight. 


Where it touches the forehead, 





the celluloid is curled, presenting 








a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 








EXO 


The Trimming Board With a Reputation 
This series of Trimming Boards represents the very acme of perfection in trim- 
ming board manufacture. Not one point has been everiooked. This is astrong 
statement but it is justified by fact. The prices are right. The quality cannot 





be excelled. REXO TRIMMIN BOARDS 

Retail price each. Retall price each 
Rexo No. 3 104 in. Board... . $3.75 Rexo No. 5 15; In. Board... .$12.00 
Rexo No. 4 12} in. Board.... 5.00 Rexo No. 924 in. Board.... 24.00 


REXO JUNIOR TRIMMING BOARDS 
Rexo Junior No. 1, 64 in. Board. .$2.00 Rexo Junior No. 3, 10) in. Board $3.00 
Rexo Junior No. 2, 8} in. Board.. 2.50 
ALL METAL TRIMMING BOARDS 
Rexo No. 10, 10 in. Board. ..$ 9.00 Rexo No. 25, 15} in. Board. . .$15.00 
Rexo No. 12, 12 in. Board... 13.00 
Liberal Discounts to Dealers. Write for Catalog Ne. 0168, 


Mfg. By 
BURKE & JAMES, Inc. 








223 W. Madison St. Chicago, Illinois 











Gardner’s Pull Tab Leather Lines 





Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER'S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


709 Pine St. St. Louis, Me. 








PUL TAG CARD GAS 








MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 









For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, etc. 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, etc. by means of @ 
lasting adhesive material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 
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SO-EASY MOISTENER. Profits| | Quick Sellers—Big Money Makers 


“Instant” 
for Dealers HORN «! Handy Files 
Their pocket pages keep f 
papers in order but instantly i 
accessible, indexed A to Z, 1 to 


Sold Everywhere 31, or specially classified by 


celluloid covered, removable in- 


In every office you will find dex taba. 





@ prospect Used by Sears 
Roebuck, Montgomery Idea Books i 
Ward, and in thousands of with pasteless pocket pages for ' 
small offices for stamps news clippings, striking advts., 
envelopes, labels, counting etc. The storehouse for val- 
money. Simple, dur uable ideas, instantly accessible. 
able, speedy, handsome s for Every Purpose 
Price $1.25 Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
to Dealers: I will send you one or a dozen moisteners Card, Memory, “Each Day's 
on approval! to prove, at my expense, that these are good sellers. Doings.” —Girl's 5-yr. D , 
Deuble Dummy Boards 
A. MOHLER Write for prices and special discounts 


Mer of E. F. Inde Tabs, So-Esz yr Led ad M t 
“stiMe. as eee W.C. Horn, Bro, & Co. #s:; 200 Sth Ave., New York 














ow 


TP 


PAPER CLIPS 








Less Resistance Gothic 
in Selling Tip-leps| | _ Style 


Of highest grade steel, 
Means finished in olive Fapan. 








enamel or black Japan. 
Reasonably priced. 


Quicker Turnover / bomen each pce” care 
7 finish. Dealers, 











ag 






Hundreds, thousands, millions, 
always the same d ndable 
qa ity—that’s why they sat- 
isfy. Made of pure brass — 

hed. Priced for quick 
turnovers and liberal profite. 


Tip Top Mfg. Co., Inc. 
SYRACUSE NEW YORE 
q Canadian Agents: BROWN BROS., Lid, Torente 


jobbers . . . write The 
Mart & Cooley Mfg. Co., New Britain, Conn., for quotations. 
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THOMPSON TIME STAMPS LISTO PENCILS 


Record the hour and 
ay make most sales 


minute A.M. &P.M.., 
firm name and char- 
Sales make 
customers 
Special Seth Thomas Movement with Jeweled 


acter of the transac- 
tion—such as Re- 

POPULAR PRICES 
Balance. No soft metal used in construction. 
Used by prominent firms all over the world, MODELS hasthe 4) ald 00 
‘ Write for folder 5 I~ -- K « Cc TO . 





ceived, Sent Out, 
MODEL A 
Repeat orders will follow the first sale. piece bed plate 


Started, Finished,etc. Prints on Top of Paper 
THE THOMPSON TIME STAMP CO., Inc- LISTO PENCIL CORPORATION Alameda, Calif 








TELLS WHEN THINGS HAPPEN 
240-2 West 23rd Street New York, N. Y- 


= ———— = = =— 


STOP evertasrinc NOISE | [LEN Isaacs& 0. TURNER&HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 


Made for L. C. Smith, Remington, Royal and Underwood PENS 


_ —- state make of machine. FOR THE TRADE 


Saves repair calls, does away with desk drumming, makes 

















t iter more iet and snappy. 
copousteer  entaliie and cubemnatieall attached and as LET US QUOTE OUR PRICES 
quickly removed, without tools, from the desk. Established 1876 
Sold at all offices of The L. C. Smith & Corona Typewriters, 
— The Turner & Harrison Pen Mfg. Co., Inc. 


ers write for liberal proposition. 
FALCON PEN WORKS 


Smith Noise & Shock Eliminator Wiestrated catalog on application. PHILADELPHIA, PA. 
303 Kellogg Street Syracuse, N. Y. 
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‘Loose Leaf Rings 


Brass Five 
/ Nickel Plated Sizes 
| 
| Open Easily, No Large 
| Close Joint to Tear 
Securely Paper 





4”, 2", 1", 14", 2” inside diameters 
for loose leaf books, binding reports, blueprints, etc. 


Write for information T ooge Leaf Metals 


The E. w. Carpenter Mfg. Co. 
Bridgeport, Conn. 











— 


KWIKSTIK 4) 


Wl WITHOUT A BRUSH 
NO MUSS—NO FUSS 


The Sanitary — Serviceable - Sensible Features of KWIKSTIK 
Make Pasting a Pleasure 












FOUR POPULAR SIZES RETAIL AT 
10c + 15¢ + 25c + 50c 


The "Famous Fifty” (Se Office Size) & a 
Consistent Repeater to the Office Trade 


Write for FREE DISPLAY MATERIAL and 
Feature KWIKSTIK for Larger Profits 


The“WHISPER-IT” 


sanitary telephone mouthpiece | 


THE COLYTTL ABOR. ATORIES 


Engi neer 





























KWIKSTIK COMPAN 


3229 S. Ashland Ave..Chi« ago 








A. W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow, Brown and White 
THE TRIUMPH OF EXPERT LEAD MAKERS 


No other lead in the 


world is like it. 
6) Into this brand is concen- 


trated the skill and ex- 
perience of the oldest 
lead mills in existence. 
ORIGINAL — DURABLE — UNIFORM 


Remember: Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


**Pencil Factories Established in 1761"" 











Your 
Customers 
Expect the 

Original 


Moore 


Push-Pins 


Glass Heads-Steel Point 
24 pkts. each No. 1 & No. 2 
48-10c pkts. with attractive 
dealer discount 
Nationally Advertised for 27 Years 
Used in Homes Everywhere 
Send for illustrated folder 
and Price List showing 
other attractive Counter 
Displays 
Moore Push-Pin Co. 
Wayne Junction) 
Philadelphia, Pa. 
Samples of White 
| | Enamel Cup Hooks 
on l0c. Cards sent 
on request 






















Fixtures That Trim Easy 





WINDOW DISPLAY FIXTURES 


it 











ANY SALES ARE MADE ON THE ie 


Write on Your Letterhead 


The Oscar Onken Co., Cincinnati, 0. 


























ECA oUMRANTEED | 


PERFECT MACHINES LOWEST PRICES 


——-SPECIAL DISCOUNTS TO DEALERS 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 











Mert 
PcVISIBLES 


No. 624 - 4th Street 





slopes with chemically welded seams 
Record Pre tectors, raisable faces Loose Leaf Se 
Indexers for credit and other lists. Non-projecting trans 
signais n lors Celluloid Card Cases, etc for 


There's a nice profit for Stationers with the 
Markilo All-Visible line. Write for samples 
and proposition. Samples, etc., on request 


MARKILO CO., 936-C West 63rd Street Chicago, U.S. A 
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tabs with the 
cutting scale 






. Slip insert into transparent 

Three the. pro vlar. For . 
w: Bien, saywbare you seed em index “Writs 

for sample. 


A. Monier, Mfr., Dept. x ., 416 &. Dearborn, Chicage 















The only 
rush that 
thoroughly 
rts 





An attractive col 
ecard with each order. 
Gealers. Write for int 


ARTHUR W. HAHN Dept. A 
SF \se-tol Latayette Street, New’ ¥ 


Big profit to 
ng prices. 



















POSTAGE 
IS MONEY 


How Many Times Daily 


does your mail clerk use a 4c stamp 
where 2c is sufficient? 10-15 times? 
That's $60-$90 yearly wasted! 


TRINER 


Postofiice Scales 


are being installed everywhere to 
dispatch important mail and par- 
cel post promptly and correctly. 


Write for Literature 


TRINER SALES CO. 
53 W. Jackson Boulevard 
CHICAGO, ILL. 


Allmail Computing 
4 lb. Automatic Scale. 


For mail and parcel post. 
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Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 
16-C Hudson St. New York 














| Seventeen sizes and styles of 





The Varityper 


with appropriate ad 

| spacings between letters for each size, and fifty-five R has no 
foreign languages, all on one VARITYPER. limitations. 
Guaranteed Territories are open for Dealers and Salesmen 


VARITYPER, INCORPORATED 





Home Office and Factory 
Brook Ave. at 132nd St. 


NEW YORK, N.Y. 














=A, Kobler Copyholder 

with Liner 
Patented! 

Keep it right in sight! 

oe it down in your 











is a liquid that forms a transparent, colorless, 
flexible, non-porous and tough coating which 


holds the lustre of all polished surfaces, inside 
and out. Investigate. 


NOTARNISH PRODUCTS CORPORATION 


6 Varick St. New York, N. Y. 











DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
yey! and merits 
no other sesses. 
You'll get “GRE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Ine. 
23 Columbus Place 
Brooklyn om Bs 
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FIVE MERCHANDISING QUESTIONS 


that have only one answer 


1. What is the fastest selling line of expanding wallets? 
2. What line of expanding wallets is the most durable? 
3. What line of expanding wallets is packed in handy retail cartons? 
4. What line of expanding wallets makes the most appealing display? 
5. What line of expanding wallets will eliminate competition? 


vw. 2 . DE LUXE EXPANDING WALLETS, 
o VERTICAL FILE POCKETS, ETC. 


Give your customers the best possible for their money, and you will 
soon find out that yours will be the store where they will send others. 
This is the only secret of profitable merchandising. TRY IT. 






















Write for a copy of our latest catalog of Stationery Specialties 












NEW PRICES Address NEW DISCOUNTS 
Quality Park Envelope Company 
Quality Park makers of 416 So. Dearborn St. 
St. Paul, Minn. “QUALITYBILT PAPER GOODS” CHICAGO 





Bettcher Chair Irons 


Are Raising the 
Standard of Chair 


Iron Requirements 


Light weight with sturdy construction — 
proper balance of all moving parts — elimina- 
tion of all tendency to become noisy or work 
loose in the bearing point — direct thrust 
spring action to avoid wear—these features 
give Bettcher Chair Irons years and years of 
reliable service that are unequalled by other 
chair irons today. 


i. 
al \ dei Ww 


These features guarantee to chair manufac- 
turers that the reputations of their products 
will be upheld and enhanced by Bettcher 
Chair Irons. 

Write for complete information. 


THE BETTCHER STAMPING & MFG. CO. 
Cleveland, Ohio 





Comparative tests show the supe- 


riority of Bettcher Chair Irons. 
Complete results of these tests Betic 


PRESSED METAL 


7 fo adé Oo é St. 
will be forwarded upon request STAMPINGS 
Bettcher Chair Irens are Protected by our ewn Patents 
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Ask for the NEW IMPROVED 0O.K. Paper Fasteners 
Advantage Over Old Styles - Nothing Just as Good 





Mr. OKAY says -Use the Sanitary 





Put up in Boxes of 100 
THE C.-K. MF8.@. Oswego, N_Y.,u.s.a. 





An Orpin Typewriter 

Desk of Quality and 

Distinctive Design for 
the Home 


The new Orpin small typewriter 
desk makes a definite appeal to 
social secretaries, ministers, and 
persons who carry on a considerable 
personal or business correspon- 
dence at home. Its beauty, both 
in design and finish, make it a wel- 
come addition to the furniture of 
the office maintained in the home. 


Of genuine mahogany or walnut, 
this desk is made in two sizes, single 
pedestal 36 by 26 inches, and dou- 
ble pedestal 48 by 26 inches. The 
typewriter well is a little over 18 
inches wide and will easily accommo- 
date a standard size machine. One 
of the pedestal drawers is equipped 
with a stationery rack and the low- 
er right hand drawer in the double 
pedestal desk contains a filing de- 
vice complete with a follower block. 


Your request will bring full details. 





ORPIN DESK COMPANY 
121 Medford Street 
CHARLESTOWN 
MASS. 


lll... ils, itil, il, ila, ills il ll, ill, lla lla, lls al al te a SS 











252 OFFICE APPLIANCES March, 1928 





ATTENTION STATIONERS! 


ACME STAPLE Bind- 


ing Machines can be sold 





Designed for office work and 


stapling samples together on sight to every customer 


ACME Stapling Binding Machines and by thei faultless per- 
are unequalled for fastening docu formance will increase 
ments, letters, invoices, proofs or 
sheets of paper together. 

ACME Staple Binding Machines 
are made especially for heavy duty. 
Parts are interchangeable and any 


your business. 





part needed can be supplied at once —- AQ 
Send us a copy of your mailing list Used by insurance companies, aS 
Lawyers, corporations, etc., SD 


and we will forward literature over for vouchers, documents, ete. 
your name. 
ACME Staple Binders are the only 
binding machines designed, built and 
distributed complete from our factory 


WE GUARANTEE OUR PRODUCT 
Write for Special Dealers’ Proposition 


ACME STAPLE CO. 


Est. 1894 
1643 Haddon Avenue Camden, N. J. jin ht As 
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“MI B 99 To us “M. B” stands for “MON BUREAU” 
e £7- To you “M. B.” stands for “MORE BUSINESS” 


If you want to extend or enlarge your trade, here is an opportunity for you! 
American goods are extremely popular in France and much needed, too. This 
especially applies to office furniture and all modern business appliances. 
To sell your goods in France, you should advertise in the 
right French medium. Now, this right medium is M. B. 
because it is the progressive business publication “par 


(i! ual MMAR Aa ANA A Ng 





MON excellence.” As a matter of fact, M. B. was the first to 
BU REAU advocate highly efficient business methods in France and 
UE MAGAZINE DE ORGANISATION was the pioneer of modern office equipment in this country. 
COMNERCIALE & MDUSTRICLLE So it is no wonder that it is read all over France, Belgium, 

cee irs Switzerland, Spain, Italy and Rumania, by the most 


progressive firms, that is by the firm that is likely to be 


. 
interested in your goods. 


Advertisements in this magazine are practically sure to 
bring trade for you because it reaches the very public you 
are anxious to get at. 

Write today to the Advertising Manager of M. B. He will be pleased 
to send you a free copy of this interesting publication. His depart- 
ment will write ads that pull for you or translate your copy into 


| 
French just as you like. 


“MON BUREAU,” 186, Faubourg St-Martin, PARIS, Xeme Arrt. (FRANCE) 














S.J! 


PUUULVUULLOLUNOULVLOESSOOSOOO Mes 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BBE 
R 






“Biuiro-Bedarf-Rundschau”’ 
Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 


ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 


Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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Boston is ready 


Truly, A Great Market! 


NEW ENGLAND OFFICE 
EQUIPMENT EXPOSITION 


April 9th to 14th 


MECHANICS BUILDING—BOSTON 


for you. You will find there the greatest spring 


market for your product. 1928 is the golden year for New 
England. You cannot afford to miss the opportunities a well- 
conducted exhibit at the Exposition will give you. 





average. 





FACTS that are FACTS 


New England is first in America in the manufacture 
of 36 leading commodities, and rates high in produc- 
tion of 42 others. 


New England has but 2% of the nation’s area and 
74% of its population. 


Among practically 3,000,000 people within Boston's 
30 mile trading radius Savings Bank deposits average 
$2000, per family—more than twice the national 








Ist Salesman: 


2nd Salesman: 


Ist Salesman: 


2nd Salesman: 








“A Sales Tip’’ 


“How are things?” 
“Fine, the house just sent aR. S. V. P. to Tate and | 


expect to do a great business this Spring—nothing like 
the New England market, you know!” 


“R. S. V. P.—I don't get you?” 
“Short way of saying ‘‘Reserve Space Very Promptly 


at the New England Office Equipment Exposition.” 


For floor plans and information 


R. S. V. P. 


to 


TATE EXPOSITION COMPANY, INC. 


225 Broadway, N. Y. C. 
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Selling Schwab Safes is not 
like a spin of the wheel and 
a chance on Lady Luck. 


Schwab Safes are merchan- 
dised on a definite plan— 
a plan proved successful 
by actual trial in the hands 
of Schwab dealers. 


This plan has been the 
means of building a satis- 
fying business in safes. 
And incidentally, other 
business has come to 
Schwab dealers because of 
the installation of a Schwab 
safe. This is natural. 


Schwab Safes and the 
Schwab Sales Plan offer 
a remarkable combination 
for any dealer. To those 
who are interested, full 
details on request. 


The Schwab Safe Co. 


LAFAYETTE, INDIANA 


——_—_~ 


SELLING SCHWAB SAFES 
is not a game of chance 








































256 











10 Columns 





ADDING - BOOKKEEPING - CALCULATING AND BILLING MACHINES 
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urrough 
Portables 


LREADY more than 

100,000 Burroughs 
Portables are in use. 
They are made in six, 
eight and ten column 
sizes. The eight and 
ten column machines 
are furnished with or 
without direct subtrac- 
tion and with wide or 
Narrow Carriage. 


Special Portables are 
available to handle 
fractions, hours and 
minutes, bushels and 
pounds, feet and inches. 


BURROUGHS ADDING 
MACHINE COMPANY 


Detroit, Michigan 


Other Factories at Nottingham, 
England, and Windsor, Ontario 


Sales and Service Offices in All Principal Cities 
of the World 
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DESK CLEAN—letters in the mail—nose all powdered—ready 
to go! No need for ‘‘overtime’’—no spotty work—no tired 
wrists and aching backs where there’s a Woodstock Electrite. 
It’s the modern typewriter—a fine standard machine powered by 
electricity. It means faster, easier, more pleasant work for her; 
better, clearer, smarter letters for you. Send for the Woodstock 
Electrite booklet and learn how this modern typewriter can speed 


things up in your office. 


WOODSTOCK TYPEWRITER COMPANY, 35 East Wacker Drive Chicago 


Branches in Principal Cities—Agenis all over the World 
































: 
~ With the of every business day 
More than 3,000,000 
UNDERWOOD 
typewriters go into action~ 
| 


Te | 


